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Sparks 


It’s special session day in the 
capital. 
+ * 


How about the cartoonists switch- 
ing their inventive talents from 
space cars to making more space 
for cars in this planet’s parking 
problem? 


+ * * 

Will the third round of the wage- 
price spiral mean three times and 
out? Guess not, some commenta- 
tors are already talking about 
when the fourth wage demand will 
come. 


More About Gold 


A Reno firm seeks bids on gold 
in its natural state. Dealers, who 
have divorced themselves from the 
idea that a good service shop will 
run itself, don’t need to go to Reno. 

They get the valuable yellow 
stuff from smartly supervised 


service facilities. 
* 


+ + 
Fire losses were $709,839,000 for 
the 12 months ended June 30, up 
12 ‘percent from the preceding 12- 
month period. The total was the 
highest in the nation’s history. 
o 


Dre Cargoes Up 


The cumulative total of ore ship- 
ments on the Great Lakes this 
» year through June beat all previ- 
sous records with the exception of 
1942. 
June cargoes equalled 13,134,651 
“net tons. Total for the season is 
_ 34,735,56.. 





* + * 
Some sources say that the vice- 
| presidential and cabinet salaries 
_ willebe raised if the Republicans 
gre victorious. 

Enough maybe so that the vice- 
president can buy that good five- 
cent cigar that now retails for 15 
cents. 





By Jim White 
Staff Writer 
ILE dealer new-car order 
backlogs grow at a rapid pace, 
Some finance men point out that 
all is not well with the auto in- 
dustry. 

Some believe the auto industry 
is in its most dangerous position 
in history, Automotive News found 
in a survey last week. 

They claim that rising prices 
—and further increases are ex- 
pected—have closed off auto pur- 
chases hy 70 percent of the popu- 
lation. 

The price situation has reached 
a point, scme finance authorities 
say, where the market could shift 
overnight, leaving used-car deal- 


New Price Hikes 
Seen for Autos 


With Steel Up 


ROSPECTS for another increase 

in the price of automobiles 
were further strengthened last 
week with the announcement of a 
raise in steel prices by U. S. Steel. 

Benjamin F. Fairless, president 
of U. S. Steel, said the increase 
averaged $9.34 a ton, a rise of 
approximately 11 percent. 

As “Big Steel” set the pace, 
Other producers quickly fell in 
line. Great Lakes Steel Corp., 
Republic Steel Corp., Bethlehem 
Steel and Jones & Laughlin, all 
announced increases with other 
(Continued on Page 41, Col. 3) 





Is Market Weakening? 


Finance Men Fearful That Demand May Collapse 
If Auto Prices Continue to Climb 


Ford Agreement | 


Ends Pay Drive 
For This Year 


13-Cent Raise Averts 
UAW Strike Threat; 
Tool Makers Return 


By Mac Gordon 
Staff Writer 


HE UAW-CIO wound up its 1948 

wage drive among auto manu- 
facturers Thursday by accepting a 
13-cent-an-hour raise for 116,000 
Ford workers. 

The Ford agreement, which head- 
ed off a threatened strike, also 
included fringe pay concessions in- 
cluding improvements in vacation 
bonuses, shift premiums and group 
insurance payments by the com- 
pany. 

Previous 1948 settlements by 
the UAW added 13 cents to the 
wages of all workers except those 
at GM, which gave an initial 
increase of 11 cents in a “sliding 
scale” plan fluctuating with the 
cost of living. 


The Ford wage accord was to 
become effective July 16 and con- 
tinue until July 15, 1949, when non- 
economic sections of the company- 
union contract will expire. 

* * * 

AGE NEGOTIATIONS affect- 

ing Ford hourly-rated employes 
were resumed Tuesday after the 
company had awarded pay increases 
ranging from $20 to $50 a month to 
25,500 salaried personnel throughout 
the country. 

Reopening of Detroit tool-and- 
die shops after a five weeks’ shut- 
down removed an obstacle which 
had forced several independent 

(Continued on Page 45, Col. 3) 


ers with ruinous stocks of cars 
and forcing new-car dealers to go 
out and scratch for customers. 

+ * > 


GEVENTY percent of potential 
new-car customers have been 
“absolutely” frozen out of the mar- 
ket by increasing prices, accord- 
ing to Gene Pratt, vice-president 
of Contract Purchase Corp. and 
Merchants bank of Detroit. 

Pratt believes that the whole 
situation can easily fall apart 
overnight when 1. the demand of 
one segment of the public is met 
and 2. when the remaining segment 
finds that it cannot meet the price 
requirements even if new cars are 
available to them. 

A second official to sound con- 
cern over the finance and mar- 
ket situation is J. C. Gerwins, 
Associates Discount Corp., who 
admitted that the old standard 
finance rule of 25 percent of 
monthly income applied to the 
purchase of a new car can no 
longer apply. 

“In most cases,” he said, “month- 
ly payments now run almost as 
high as two weeks pay for the 
average factory worker or lower 
income group. In some cases, over 
prolonged periods, the payments 
total over half the annual income.” 

Mark Young, National Discount 
Co., declared that high prices on 
(Continued on Page 8, Col. 4) 
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The ee of the Industry 


DETROIT, JULY 26, 1948 


New car registrations for four 
months, plus 48 states for May: 























1948 1947 
Pos. Make Pos. 
1—289,804 Chev. 248,007— 1 
2—155,010 Ford 203,741— 2 
8—137,432 Plym. 125,844— 3 
4—102,312 Buick 91,201— 4 
5— 95,840 Pontiac 80,997— 5 
6— 90,662 Dodge 78,545— 6 
j— 73,796 Olds. 72,815— 7 
8— 56,238 Stude. 40,557—10 
9— 48,753 Nash 44,767— 8 
10— 414,987 Hudson 39,834—11 
11— 43,776 Chrysler. 35,939—12 
12— 43,029 Kaiser 14,736—16 
13— 38,248 Mercury 43,969— 9 
14— 33,094 DeSoto 27,248—13 
15— 28,228 Frazer 9,669—17 
16— 28,104 Packard 16,860—15 
17— 20,861 Cadillac 20,079—14 
18— 11,697 Willys 8,932—19 
19— 10,054 Crosley 5,840—20 
20— 7,589 Lincoln 9,455—18 
Total All Makes 
1,364,201 1,219,407 


For further details see page 
20, today’s issue. 
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NADA Asks Restoration 
Of Full Ford Discount 
To End Trade ‘Unrest’ 


Letter to Davis Urges Early Move to Kill Freeze; 
Industry Group Prepares for Future Action; 
Mallon Named Permanent Head 


ASHINGTON.—NADA’s Indus- 

try Relations committee ad- 
vised Ford last week that “res- 
toration of the full discount will 
settle the unrest which your re- 
cent action has created through- 
out the entire industry.” 

“It is the hope of this com- 
mittee,” the group said in a let- 
ter to J. R. Davis, vice-president 
in charge of Ford sales, “that 
Ford Motor Co. can see its way 
clear to restore its historical dis- 
count in the not too distant fu- 
ture.” 

















Output Holds at Steady Clip; 


2 Million Cars 


By Bernie Thomas 
Staff Writer 

1 2,000,000th passenger car of 

1948 was among 88,686 that rolled 
off U.S. assembly lines last week, 
which along with 26,923 trucks 
brought the week’s production ef- 
fort in this country to 115,609 units. 

It was virtually a repeat per- 
formance of the previous week’s 
effort, except that car output rose 
slightly while truck production 
showed some signs of being af- 
fected by a strike that continued 
at Timken-Detroit Axle Co. 

During the week ended July 17, 
U.S. plants built 87,470 cars and 
28,311 trucks—a total of 115,781 ve- 
hicles, according to AUTOMOTIVE 


News’ revised tabulations. 
* 7 * 


MENACING future passenger-car 
production was a strike at the 
Monroe (Mich.) Auto Equipment 
Co., also unsettled at presstime 
Thursday. 

A total of 360,000 passenger cars 
are likely to be built in U.S. 
plants during July. Thus, this 
nation’s automobile builders will 
have assembled 2,144,000 cars dur- 
ing the first seven months of the 
year. 

If July pace can be continued 


for Year 


through the rest of the year, 1948 
passenger car production would fall 
only slightly below 4,000,000. Add 
the 1,250,000 trucks expected in 1948 
and a grand total of 5,250,000 re- 
sults. 
7 * * 

Que industry observers point out 

that car and truck builders are 

(See OUTPUT, Page 45, Col. 3) 


President*Ready 
To Set Forth 
Inflation Bill 


Wares. ‘— Shortly after. 
President Truman delivers his 
message to the speciat-session of 
Congress which. opens.,here~ today 
(July 26),’it is..expected that. 
will submit an amnibus anti-infla- 
tion bill for “prompt action.” 
While there are no advance de- 
tails as to what the President will 
seek, except that, according to Sec- 
retary Charley Ross, “there will be 
a concrete bill on high prices,” it 
is known that the Chief Executive 
this time intends to hand Congress 
his own bill dealing with inflation 
(See CONGRESS, Page 41, Col, 3) 

















The committee emphasized that 
it was of the unanimous opinion 
that the historical discounts of all 
dealers must be protected. 

+ + a 


EANWHILE, the _ committee 
took steps to be in position for 
future action. It elected William 
L. Mallon, former NADA presi- 
dent, permanent chairman, and 
Fred L. Haller vice-chairman. 

It asserted that the basic prin- 
ciple of its policy emphasizes a 
bilateral relationship between 
manufacturers and dealers. 

The committee asserted that it 
was unanimously decided to make 
a comprehensive survey as quickly 
as possible in order to obtain vital 
facts and statistics. 

* * + 


ERE IS THE text of the letter 
to Davis: 

Dear Mr. Davis: 

At a meeting today (July 21) in 
Washington, the Industry Rela- 
tions committee of the National 
Automobile Dealers Assn. received 
a report from President Ben 
Wright of his conference with you 
and Mr. E. R. Breech (Ford execu- 
tive vice-president) in Dearborn, 
Mich., on July 7. 

The committee wishes to express 
its appreciation for the courtesies 
extended to President Wright at 
that meeting. 

We were gratified to learn from 
President Wright’s report that this 
iscount reduction by the Ford 
‘Motor Co. is only temporary, and 


sit;is the hope of this committee 
‘that the Ford Motor Co. can see 


its way clear to restore its his- 
torical discount in the not too dis- 
tant future. 

The readjustment of your bill- 
ing policy by the restoration of 
full discount, will settle the un- 
rest which your recent action has 
created throughout the entire in- 
dustry. 

The reaction that we have re- 
ceived from our membership con- 
(See DISCOUNT, Page 44, Col. 4) 


Keller Assails Tax Drain on Industry 


TANFORD, Calif.—K. T. Keller, 
Chrysler Corp. president, warned 
Thursday that current tax policies 
were draining industrial resources 
at the expense of 
the public welfare. 
Keller spoke on 
“The Automobile 
Industry in the 
Postwar World” 
before the seventh 
Stanford business 
conference of the 
graduate school of 
business of Stan- 
ford university. 
More than 400 
business execu- 
tives and educators were in attend- 
ance. 


“A phenomenon of postwar opera- 
tions, common to every industry, is 
that without having had any serious 
voice in the matter, our energies 
have been progressively diverted 
from our central purpose of making 
things people want to buy,” Keller 
said. 

“We have been used to produce 
the financing for ‘free’ services ren- 
dered by governmental agencies. 





K. T. Keller 


The impact of taxes has grown 

great enough to force its way indi- 

rectly into every business decision.” 
+ + * 


THER HIGHLIGHTS of Keller’s 

address were: 

1. Chrysler Corp. is spending “in 
the neighborhood of $75,000,000” for 
tools, dies and equipment for its 
next line of body models, compared 
to $15,000,000 to $20,000,000 for com- 
parable changeovers before the war. 

2. “. .. Important as style may 
be to the (car) buyer, the funda- 
mental thing is the goodness of 
the product, goodness from the 
standpoint of performance and 
comfort, convenience and safety 
of operation.” 

3. Another three years of building 
cars at the present rate may be nec- 
essary before the prewar ratio of 
auto ownership is restored. 

4. The “great body” of Chrysler 
Corp. dealers is following the fac- 
tory’s example of holding unit 
profits at moderate levels. 

5. A dealer must conduct his busi- 
ness so as “to keep the respect of 
his community against the day 
(which will come) when he will 





need goodwill as well as enterpris- 
ing salesmanship to move his mer- 
chandise.” 
* * * 

ELLER ASSAILED “a deprecia- 

tion tax policy that does not 
allow a company to treat provision 
for replacement of plant as a busi- 

(Continued on Page 43, Col. 1) 


Production 
Automotive News Estimates 
U. S. Cars, Trucks 


76,738 


Last Prev. 1947 
Week Week Week 


For complete production totals 
by makes, see table, page 45. 
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Atcheson Debates Wallace 


AUTOMOTIVE NEWS, JULY 26, 1948 


on Service Incentive .. . 





Hits Chrysler Div. Distribution Plan 


JVENNEAPOLIS. — Chrysler divi- 
sion’s new policy car allotment 
quotas with service performance 
has been criticized by Glenn Atche- 
son, general manager of the Minne- 
sota Automobile Dealers Assn. 

Atcheson, commenting in his 
association bulletin on recent 
statements by David A. Wallace, 
division president, said the new 
plan failed to provide incentives 
for Chrysler-Plymouth dealers 
who exceed minimum service re- 
quirements. 

In reply, a Chrysler division 
spokesman in Detroit cited Wal- 
lace’s recent letter to dealers in 
which the division president ob- 
jected to “premium quotas” as a 
proposal which would harm smaller 
dealerships. Wallace himself was 
on vacation and could not be 
reached. 

* + + 

HE NEW POLICY was first dis- 

closed to the trade in the Nov. 
17, 1947, issue of AuTomMoTive News 
after Wallace had announced it in 
Chrysler Tonics, a division publica- 
tion for Chrysler-Plymouth dealers. 

During the recent Chrysler Corp. 
strike, Wallace wrote another ar- 
ticle in Chrysler Tonics, amplifying 
on the new plan and urging dealers 
“to put their houses in order” be- 
cause of the delivery delays caused 
by the production stoppage. 

Wallace reported the results of 
a field survey showing that ap- 
proximately 60 percent of the 
dealers were able to meet the 
minimum service requirements; 
20 percent were “borderline cases” 
and 20 percent were “absolutely 
inadequate.” 

“According to this survey,” Atche- 


N. Y. Dealer Assn. Asks 


Chrysler Parts Relief 


NEW YORK.— The Automobile 
Merchants Assn. of New York for- 
mally asked Chrysler Corp. last 
week to grant its dealers relief on 
wholesale parts discounts. 

Text of a resolution sent by the 
association to the corporation is 
as follows: 

“Whereas, the directors of this 
association are viewing with in- 
creasing alarm the loss of prestige 
to Chrysler product dealers due to 
the fact of their inability to com- 
pete with wholesalers and inde- 
pendent garages in supplying 
Chrysler motor parts, and 

“Whereas, since these wholesal- 
ers are making serious inroads on 
Chrysler product dealers’ business 
because of their ability to offer 
garages a wider range of parts 
and a higher discount on hard-to- 
get items which the dealers them- 
selves cannot obtain, therefore, 
be it 

“Resolved: That the Automobile 
Merchants Assn. of New York, 
Inc., petition the Chrysler Corp. 
through the National Automobile 
Dealers Assn. for proper protec- 
tion of Chrysler dealers on parts, 
and it is 

“Further resolved that this pro- 
tection be accomplished either by 
oper the discount to indepen- 

nt garages or increasing the dis- 
count to ‘Chrysler product dealers 
so that Chrysler dealers will have 
the opportunity of competing for 
the wholesale parts business.” 


of 





a 


HIGHWAY OFFICER CONGRATULATES DEALERS—Capt. Lester E. Eaton of the California 
state highway patrol, in charge of the Fresno district office, praises Martin Leach, president 
Fresno Motorcar Dealers Assn., on the success of the dealer radio program ''Today on 
the Highway,"' designed to promote safe drriving and the importance of keeping a car in 
first class mechanical condition for safe operation. 
one of the picture boards which advertises the dail 
accidents reported on the program. Pictures are changed every week. 





son commented, “Mr. Wallace would 
have us believe that there are no 
Chrysler dealers in a position to 
give adequate service to their cus- 
tomers. Wonder if he ever figured 
out what kept his dealers in busi- 
ness during the four war years, 
when there were no new cars 


made.” 
* * + 


ALLACE’S ARTICLE said that 

dealers’ allocations of new cars 
were based on their ability to meet 
the minimum requirements, “which, 
briefly, are ability to handle the 
service requirements of cars al- 
ready sold and to be sold by each 
individual dealer.” 

“Only by insisting on these mini- 
mum requirements can the com- 
pany make certain that owners will 
be able to get what they are entitled 
to from the dealers whom they 
patronized, and thus be ensured of 
satisfaction throughout the lives of 
their cars.” 

Atcheson declared that this pol- 
icy leaves little incentive for the 
dealer who exceeds minimum 
standards “to spend much for im- 
proving his facilities, for Mr. 
Wallace says he won’t get any 
more cars anyway.” 

Wallace had said that above-par 
dealers expecting additional cars 
were making an “unwarranted as- 
sumption.” 

* + * 
“ A LLOTMENTS must continue to 
be based on the availability of 
materials and on an equitable quota 
to all dealers who have adequate 
facilities,” Wallace added. 

“To set up any other system 
would be running the risk of creat- 
ing a race among dealers in their 
building programs, with the advan- 
tage all to the wealthiest dealer- 
ships and gross injustice to the 


Ward, Formerly 
Of Store Chain, 
Heads Ford Parts 


DEARBORN. —FEarl C. Ward, 
former vice-president of Montgom- 
ery Ward & Co., has been named 
general manager 
of the newly cre- 
ated parts and 
accessories divi- 
sion of Ford Mo- 
tor Co., Ernest R. 
Breech, executive 
vice - president, 
has announced. 

Ward, who also 
was controller 
and a director of 
M ontgomery 


Earl C. Ward Ward, will as- 
sume his duties with Ford on 
Aug. 15. 


In 20 years’ association with 
Montgomery Ward, Mr. Ward held 
numerous executive positions. He 
joined the company as a traveling 
auditor in 1928. Ward later became 
supervisor of retail credit super- 
visors, and then regional auditor 
in the New York region directing 
operations in 100 stores and two 
mail order houses. 

Before joining Montgomery 
Ward, he had held financial posi- 
tions with other Chicago compa- 
nies and also was manager of a 
Ford dealership in Elmhurst, IIl. 
Ward is 48. 


an 


The group is seen standing in front of 





broadcast by Caplogion, prciurse of the 
. Halls, origi- 


nator of the program and designer of the picture board, is shown on the right. 


smaller ones that had created facili- 
ties perfectly adequate to their po- 
tential and in keeping with sound 


business principles. 

“Eventually, it would result in 
having an exaggerated percent- 
age of our production sold through 
a relatively few of our largest 
outlets. This, obviously, would be 
a condition detrimental to all but 
the favored few and totally con- 
trary to our policy of giving a 
large number of dealers an oppor- 
tunity to conduct business on a 
profitable basis. 

“Among other disadvantages of a 
system giving the bulk of the cars 
to a relatively few dealers would be 
that, under the existing tax struc- 
ture, much of the money received 
from sales would have to be re- 
turned to the government in the 
form of taxes, instead of being re- 
tained by many smaller merchants 
whose individual profits will not 
reach a bracket wherein they are 
likely to be eaten up largely by the 
tax collector.” 

+ * * 

N THE ARTICLE, Wallace de- 

clared that during the next year 
Chrysler division expects to make 
as many cars as it would have made 
had the strike not occurred and he 
cautioned the dealers that “if they 
utilize this opportunity to prepare 
for an improved all-around selling 
job, they may actually gain over the 
long haul.” 

Criticizing this statement, Atche- 
son said that “perhaps Wallace was 
unaware of the various reports that 
are warning of a very serious mate- 
rial shortage of copper, lead, tin 
and zinc; and a steel shortage of 
from 12 to 15 percent compared 
with 1947, after the government’s 
special demands of 20,000,000 tons 
are allotted, leaving only a top of 
45,000,000 tons. Also, the coal strike 
on the steel companies’ mines (now 
ended) that will serve to aggravate 
this shortage further.” 

Wallace said in announcing de- 
tails of the plan last year that it 
was being launched in spite of a 
sellers’ market so as to drive home 
to Chrysler-Plymouth dealers the 
importance of adequate shop facili- 


buyers’ market. 















sd hy ~~ 


FANCY JEEP—Snappiest version yet of the Willys-Overiand Jeep is this new sports phaeton 


the Jeepster. Styled in the continental manner, the car is said to be one of the first full- 
sized light cars to reach the market. It weighs only 2,500 pounds, offers up to 29 miles per 
gallon of gas, and its low center of gravity and jolt-absorbing springing affords a road 
hugging ride, according to the company. Windows, eliminated because of expense and 
weight, have been replaced by a new type of side curtain which is easily installed in the 
event of inclement weather, and is capable of staying in place whether the top is raised 
























or lowered. 


dealers and distributors. 


scene.” 

Willys-Overland has scheduled 
production of 15,000 Jeepsters by 
the end of this year, it was dis- 
closed. The vehicles first began 
rolling off the assembly lines here 
in June. 


Advertised-delivered price of the 
Jeepster is $1,885.77. This includes 
federal taxes and dealer delivery 
and handling charges. The Jeepster 
is the seventh model to be added to 
Willys-Overland’s postwar passen- 


ger and commercial line. 
. * * 


MPLOYING the four-cylinder, 
63-horsepower Jeep engine, the 
convertible seats five passengers 


ties in advance of the return of a} and has a wheelbase of 104 inches. 
It is equipped with overdrive as 





Price Controls Fought 


Voluntary Methods Again Pressed as Congress 
Meets in Special Session Today 


WASHINGTON.—Threats of in- 
flation have caused the return here 
of an old bugaboo — government 
control of prices—but few could 
be found standing with President 
Truman as he called for consumer 
credit controls and standby au- 
thority for rationing and price and 
wage controls. 

In the vanguard of objectors 
against federal intervention was 
the U. S. Chamber of Commerce 
which urged that voluntary meth- 
ods—not force of law—be used to 
check inflation. 

Secretary of the Treasury John 
W. Snyder in a letter to Joseph 
M. Dodge, of Detroit, president 
of the American Bankers Assn., 
urged continuance of a volun- 
tary control program by banks 
to hold down loans that add to 
inflation. 

Senator O’Mahoney, Wyoming 
Democrat, declared he would in- 
troduce a bill at the special ses- 
sion “to require the national pro- 
ducers and distributors of basic 
commodities needed by the whole 
people to submit all proposed price 
increases to public scrutiny by an 
appropriate public agency before 
such increases could become ef- 
fective in interstate commerce.” 

Chamber of Commerce opposition 


Designer Welker 
Ends Ford Deal 


DEARBORN.—George W. Walk- 
er, Detroit designer who directed 
the styling project for the 1949 
Ford, has concluded his contract 
with the company, a Ford spokes- 
man disclosed last week. 

Walker was retained by Ford in 
July, 1946, to work on the new 
model. It was reported last week 
that Ford’s own staff would as- 
sume work on future models. 


to such a law was based on the 
conviction that controls would hin- 
der and not help production. 

The chamber offered its own 
four-point plan of voluntary meth- 
ods to battle inflation: 

1. Restraint on the part of the 
country’s economic segments in ad- 
vancement of wages and prices. 

2. Development by the govern- 
ment of a monetary policy capable 
of controlling inflation. 

8. Reduction of federal, state 
and local government expendi- 
tures. 

4. Encouragement of individual 
savings and discouragement of an 
overexpansion of credit. 

Maple T. Harl, Federal Deposit 
Insurance Corp. chairman, joined 
in the warning against credit in- 
flation and advised banks to be 
cautious about increasing real 
estate loans. 


OLEDO.—The Jeepster, a conti- 
nental-styled sports phaeton de- 
scended from the war-born Jeep, 
was formally introduced to the pub- 
lic last week by Willys-Overland 














James D. Mooney, company presi- 
dent and chairman, described the 
2,500-pound convertible as the “first 
of the light-standard-sized passen- 
ger cars to appear on the American 


Willys Jeepster Makes Bow; 
15,000 Slated This Year 


standard equipment and is said to 
offer an average gasoline consump- 
tion of 29 miles per gallon. 

The Jeepster has no windows, 
and its doors are curved and slight- 
ly lower than the rest of the body. 
In addition to conventional rear- 
seat entry through the door, the car 
is equipped with brightly chromed 
step plates built on the exterior of 
the body for riders who might want 
to climb in. 

Initial models will be offered in a 
choice of two colors. One is a yel- 
low with the windshield frame, up- 
per body and top done im a con 
trasting jet black. The other is 
completely done in a fire-wagon red 
with a gray top. 

* * . 

HE JEEPSTER TOP is a four- 

bow affair which can be raised or 
lowered easily and quickly by one 
person. 

Mooney said that to replace the 
conventional windows, which have 
been eliminated both to save 
weight, cost and to provide more 
interior room in the car, an unusual 
type of side curtain has been devel- 
oped which remains in place 
whether the top is up or dewn. 

As with the station wagon, the 
front independent s on of 
the Jeepster consists of a stmle, 
transverse, Dow semi-elliptk _ 
spring. Shock absorbers are air- 
plane-type direct acting hydraulic, 
interposed between the outer end 
of the spring and the upper sus- 
pension arm, 

The overall length of the Jeepster 
is 14% feet, its maximum width is 
5% feet and its height with the top 
up is 5 feet 2 inches. It allows over 
eight inches of road clearance, ac- 
cording to Mooney, and is equipped 
with 5.90x15 super-cushion tires. 


GM Reserves Waldorf 


For 2 Weeks in Jan. 


NEW YORK.—General Motors 
Corp. is said here to have made 
arrangements to take over part 
of the Waldorf-Astoria hotel for 
a complete showing of its en- 
tire line of 1949 cars next Jan. 
17-31. 

A spokesman for General Mo- 
tors in Detroit admitted that 
the corporation’s sales staff had 
made the reservation but de- 
clined to discuss possibilities 
rising out of the action. 











DEALER REMEMBERS CUSTOMERS—Harris & Sergeant (Ford), Albion, Pa., recently he'd 


a "quarter-century banquet" to which it invited all of its customers who had 
More than 50 people attended the banquet and 


with it for at least 25 years or more. 


done business 


witnessed a motion picture taken of Albion in 1914. Some of the guests shown above ave, 


a 
Mrs. A. J. Sergeant, Mrs. 


row, left to right, A. S. Morrison, A. J. Sergeant, W. 
D. Whitehorn of the Ford Cleveland district office. Second row, left to right, T. E. Spires, 
W. R. Harris and George Cook. 


R. Harris and J. M. Puzder and 





(eS RES: oso : OU ESee,: 


aoa 


ee 
ee cee 


Salida De ake aes 


AOE SALAM 








On 

‘ JN 
tio 
were 
gross 
motic 
tiones 
quest 
To m 
cent, 
who ; 
as de 
sidere 
It 
the 1 
prom 
their 
items 
to ot 
are | 
or bi 
overk 
that | 
exper 
ness | 
comn 
relati 
Chai 
items ¢ 
in adv 
your i 
merchs 
the ad 
all for 
think ¢ 


How 


U. C. 


ECE 
enc 
enter t! 
Port th 
the en 
Many 4d 
they do 
do witl 
long as 
don’t w: 
with cu 
high pri 
They 








HIGH Sc 
Pounds, Was 
the D. of C 

ashington 
World's heavy 

will defe 
erican hai 








~ 


OO a gem teenage a 


cc. oS we Ss Ww Te 


game ss we oe 





| 


Saline we apg 


al RI 


2m ers. 


PME TRG . kee 


~ 











































GEVERAL weeks ago I mentioned 
” that E. L. Harrig, general serv- 
ice manager of Chevrolet, made a 
speech at the Indiana dealers con- 
vention on the subject of keeping 
your owners as customers. I am 
glad that Harrig has made it pos- 
sible for me to offer a copy of this 
speech to readers of this column. 

It can be obtained by merely 
writing a letter or dropping a 
postcard to me in care of Auto- 
motive News. 

This talk is not on the size of the 
market or how to develop the mar- 
ket. It simply details the best meth- 
ods to take care of a customer after 
he arrives at your shop. In my 
opinion, it is a piece of literature 
that every dealer should have. It is 
really a manual covering dealers’ 
contact with customers. It is of 
value not only to the dealer, but to 
the service manager and each serv- 


ice salesman. 
7 o > 


What Is Spent 


On Service Promotion 


N A RECENT column I men- 

tioned that dealers in America 
were spending 3 percent of their 
gross service income on service pro- 
motion. Some dealers have ques- 
tioned the figure. This is another 
question of dealing with averages. 
To make up an average of 3 per- 
cent, of course, there are dealers 
who are spending nothing, as well 
as dealers that are spending con- 
siderable more. 

I think some dealers get off on 
the normal expenditure of service 
promotion because they add to 
their promotion expense many 
items that should be distributed 
to other accounts. Many dealers 
are backing professional hockey 
or ball teams. Many are going 
overboard on a great many items 
that are not legitimate promotion 
expense. What sins to good busi- 
ness practices are currently being 
committed in the name of public 
relations. 

Charge to advertising only such 
items as you have definitely planned 
in advance to use in telling about 
your institution and the service and 
merchandise you offer. Don’t let 
the advertising account be a catch- 
all for expenses that you wouldn’t 
think of in normal times. 

* * * 


How About 


U. C. Business? 


ECENTLY factories have been 
encouraging their dealers to re- 
enter the used-car business. I sup- 
port that recommendation with all 
the emphasis within my power. 
Many dealers, however, tell me that 
they don’t want to have anything to 
do with the used-car business as 
long as prices continue high. They 
don’t want the grief of trading later 
with customers who bought at a 
high price. 
They say it is too easy to whole- 


HIGH SCORER—G. E. (Tiny) Hill, 358 
Pounds, Washington dealer, was runner-up in 
the D. of C. handicap championship at the 
Washington gun club recently. Called the 
World's heavyweight target busting champion, 
he will defend his title again at the Grand 
American handicap in August at Vandalia, O. 





(The opinions expressed herein are those of Columnist 
Munn and are not necessarily those of Automotive News). 
























pression follow the November elec- 
tion, John Enrietti, 
Heidelberg Motor Co., 419 E. Main 
St., has a plan to meet it. The plan 
worked during the last depression 
in this area, where the mills closed 
immediately. 


money,” says Enrietti, “the job is to 
keep your customers. 
won’t work; direct mail is ignored; 
patrons won’t bother to phone you. 


and on the street and use personal 
contact selling until times return to 
normal.” 


is building a 50 by 20 foot addition 
to its location. Fred Haase, owner, 
said that the new space will house| not given a second mortgage to 
the repair shop. 


profitable customer labor. 

These contentions, of course, 
are all true. But isn’t it a short- 
sighted policy? In normal years 
three people buy used cars for 
every one who buys a new one. 
No dealer can afford to overlook 
this size of a market right in his 
own field. 


Every dealer needs as large a 
Selling used 
cars is missionary work for promot- 
Used-car 
customers can constitute a large 
part of any dealer’s customer labor 
and parts volume. Successful used- 
car operations are the best guaran- 


clientele as possible. 


ing more new car sales. 


tee of profits on new car sales. 
The used-car department 


a permanent business. 
main your’s forever. 
* * + 


Operation Getting 
Serious Attention 


ANY DEALERS who discon- 
i¥E tinued their used-car depart- 
ment during the war are reinstating 
it now. Most others are giving it 
careful consideration and no doubt 
will decide to follow this trend in 


the early future. 


Every dealer is taking in at least 
a few used cars on new cars. There 
is also opportunity to augment that 
stock by buying additional rapid- 


moving models. Any dealer is get- 


ting used cars in on trades at a 
price that enables them to sell it 


even under the local market and 
still make a profit. 

A fair profit is all most dealers 
strive for. They are businessmen 
rather than speculators. By re- 
tailing their own cars they are 
helping to restrain further infla- 
tion in this field. Wholesaling 
cars where they pass through 
three or four dealers can’t help 
but boost prices. All of us in this 
trade are interested in becoming 
one-man anti-inflation units for 
all products which pass through 
our establishments, 

I make this recommendation not 


as a discouragement to the legiti- 
mate, independent, used-car opera- 
tor. He has been and will continue 
to be a very important faetor in this 
field. He will be benefitted, rather 
than harmed, as more new-car deal- 
ers merchandise used cars. He will 
be helped because it will make it a 
little more difficult for the used-car 
opportunist. Such men are tempo- 
rary in this field. They have con- 
tributed nothing in the past. They 
will run out as soon as the going 
gets tough. 





Depression Plan 
Personal Contact Selling 


Is Dealer’s Idea 
CARNEGIE, Pa.—Should a de- 


co-owner of 


“Since, at that time, people lack 


Telephoning 


“So you go to them in their homes 


Building Addition 


Motor Service Co., Salina, Kans., 
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sale the cars they take in at a profit 
and thus avoid all trouble and re- 
sponsibility. They give as a further 
excuse the fact that they have too 
few mechanics and that their re- 
conditioning equipment is busy on 


is a 
challenge to any dealer’s ingenuity. 
It is a department that requires 
constant, careful management. It is 
a department that many dealers 
have neglected. Therefore, its op- 
eration affords an opportunity for 
any dealer to cash in on his ability. 
It is an independent business. It is 
It can re- 





















































‘Them What Aims, Hits: 


Them What Has, Cits!’ 

DETROIT. — Chevrolet dealer 
Ray Whyte is a member of the 
Detroit Athletic Club Beavers, a | 
‘round - the - calendar swimming | 
| club which decided to get sol- 
vent by raffling off a car. 

Whyte furnished the car, the 
members sold 4,200 tickets and 
then held the drawing at their 
annual summer outing. 

Fate flaunted the astronomical 
odds and dealer Whyte won his 
own car. The Beavers decided to 
let Whyte live when he prom- 
ised to give the car to Father 
Leonard’s parish in the Ba- 
hamas. 


Don’t Be 





By Bernie Thomas 
Staff Writer 
7 DO automobile dealers be- 
come victims of various “car 
racketeering” schemes? 

“Usually,” says Inspector Harry 
O’Brien, head of Detroit’s auto 
recovery bureau, “because the 
dealer doesn’t even use ordinary 
caution to protect himself.” 

Sgt. Joseph Vanloy, who handles 
most of the dealer complaints in the 
bureau, backs up the inspector’s 
statement with the following ex- 
ample: 

A respectable looking man ap- 
proaches a used-car dealer in San 
Diego, Calif. He wants to buy a 
car, “a real good car.” But after 
being shown several, he leaves with- 
out buying any. However, he allows 
the dealer to get the impression that 
bile dealer organizations through-| he is keenly interested in a certain 
out the country might do well in| luxury model. 
taking a tip from the Fresno Motor * * * 

Car Dealers Assn., according to E CREATES the feeling on the 
Martin Leach, president of the dealer’s part that only a few 
group and general manager Of} dollars stand in the way of a deal. 
James W. McAlister, Inc. (Chrysler- | The dealer may even make a men- 
Plymouth). The association for the | tg] note to chop a few dollars off 
past three months has been spon-|the price if and when the man 
soring a radio program known &S| comes back again. 

“Today on the Highway.” The man does return. “If the car 

The program, designed to pro-| hasn’t been sold he always comes 
mote safety, is said to be an eX-| pack,” explains Vanloy. 
ceptional goodwill builder and serv- This time the man requests a 
ice sales producer. . a 

California state highway patrol ee ee aon ain aoe 
officers take an active part in the| j) is cake oa = — lpmntigg 


program every day by broadcasting 

actual eyewitness and official po-| ®ve" cet — the 

lice reports of the accidents that mn yy a ular case history 

have happened during the previous m Us partic , 
the man brings the car back. He 


24 hours in Fresno county. : : : 
; says he likes it fine but needs a lit- 
The fact that highway petrol tle more time to make up his mind. 


officers do the broadcasting direct : 
: After all, he explains, the car does 
from the Bignwey pitesl oles represent an investment of nearly 


adds an official atmosphere and ie 
; $3,000. He isn’t the type that makes 
cater to the Secntenst, Seneh sake. such decisions on a moment’s notice. 


Commercials salute one of the . 
dealer members each day, and al- oe oe 
ways stress the importance of tak- 1 DEALER expresses fear that 
ing the car home to the new-car someone else might buy the ve- 
dealer for service. (“Next to your-|hicle during all this procrastina- 
tion. But the man stubbornly re- 


self, your new-car dealer cares é 
most about your car. His reputa-| fuses to be hurried. He concedes 
only that he may come back to- 


tion and business future rests in 
morrow. 


the service your car delivers to s 
He doesn’t return until two days 


you.”) d 
The program was developed by | later. The dealer has already given 
him up as a prospect, but this time 


Sid H. Hall, sales manager of radio s 
station KFRE, Fresno, and former| the man has made up his mind to 
auto editor of the Fresno Bee. buy the car. He admits candidly 


Minnesota Dealers Given 


Warning on Mortgages 


MINNEAPOLIS.—M innesota| faction of the contract the dealer 
new-car dealers have been warned|ends up with a second mortgage 
by their association lawyer, Clar-|instead of a first mortgage,” he 
ence Holten, that they cannot take | said. : ; 
second mortgages on an automo-} Concluding his advice to the 
bile as security for a repair bill|state’s dealers, Holten said, “If the 
if the dealer has sold the car and|dealer has sold the CSC that he 
taken a conditional sales contract | received as evidence of unpaid pur- 
for the unpaid balance. chase price, the above information 

Pointing out the legal pitfalls to} and problem would not arise be- 
be avoided by dealers when taking | cause upon assigning the vendor’s 
chattel mortgages as security for | interest in the contract toa finance 
repair bills, Holten said, “Of|company or other lending agency 
course, if the automobile is clear| he transfers such title as he may 
of encumbrances there is obvious-| have to the assignee, and the sub- 
ly no problem, or if the contract | sequent taking of a mortgage for 
has been sold to a finance company |the repair bill does not recognize 
or other lending agency, as in the title in the owner of the car for 
above case. the reason that the dealer has then 

“The reason for all this is that} no title.” 
under the conditional sales con- 
tract the dealer retains the title. 
If he accepts a chattel mortgage 
which, in effect, would be a second 
lien, from the purchaser, he recog- 
nizes title in the purchaser and 
the title dues, in fact, by operation 
of law pass to the purchaser.” 

“The result is that he would have 
a first lien under the chattel mort- 
gage for the repair bill but no 
lien under the CSC as security for 
the unpaid balance of the purchase 
price. The contract then would rep- 
resent simply an obligation to pay 
a debt.” 

Holten pointed out to'’the deal- 
ers that one method of handling 
such a transaction would be to add 
the repair bill and balance due un- 
der the contract together, and 
take a chattel mortgage for the 
full amount payable in such in- 
stallments as might be agreed 
upon. 

“Should this be resorted to he 
must make sure the purchaser has 


















Fresno Dealers 
Sponsor Unique 


Safety Program 
FRESNO, Calif.—Local automo- 











































































employe-employer relations. 
equipped Pontiac to vacationing employes. 


someone else, so that upon satis-! Pontiac Vacation Special to Mechanic George 





Dealers Warned by Police to Be Cautious 
As Check to Racket Angles 






Too Easy 






that he really wanted to buy it all 
the time. 

Waiting for the results of a 
financial deal was the real reason 
for his previous indecision. The 
deal ended up fine, he says, and 
he deposited the money in the 
bank that morning. 

Sighing like a man who has sur- 
vived a great mental strain, he says 
now he is going to take a vacation, 
He plans to leave right away. 

He will pay cash for the car. He 
plans to vacation in another state 
and doesn’t want to bother with 
financing details. Will the dealer 
please call the bank and verify that 
his account is large enough to take 
care of a check for the entire 
amount of the car. 

Yes, says the bank representative, 





Mr. Doe’s account holds ample 
funds to take care of such an 
amount. 


* * * 


— that he has just com- 
pleted a sale with a man who 
was quite pleasant to do business 
with, the dealer presents the keys 
to the car and sticks a check for 
$2,950 into his pocket. 

According to the files of that 
case, the deal had a very sad end- 
ing-—for the dealer. 

It developed at the bank that a 
Mr. Doe did have a large check- 
ing account. However, the check 
presented by the dealer for pay- 
ment had a signature on it that 
didn’t compare with the bank’s 
record of Mr. Doe’s signature. 
The bank decided that its Mr. 
Doe had never signed it, 

How did the swindler know that 

(Continued on Page 44, Col, 1) 


N. H. Dealer Asuis 
Urges Financing 


In Advertisements 


MANCHESTER, N. H.—The 
New Hampshire Automobile Deal- 
ers Assn., Inc., has launched a 
newspaper advertising campaign to 
emphasize that it is not necessary 
to borrow money for the purchase 
of cars and to advise time pay- 
ments for business and pleasure 
vehicles. 

A recent local newspaper ad 
sponsored by the group said: 

“See a car dealer who is a mem- 
ber of the N. H. Automobile Deal- 
ers Assn. He will do his best in 
helping you to select the car you 
want or need. Not only that, but 
he will arrange an easy payment 
plan designed especially for you. 

“Dealing with a dealer is a sure 
way of receiving complete satis- 
faction. Visit his showrooms today 
even if only for a visit.” 





Flippen Joins Staff 
Of Missouri Assn. 

ST. LOUIS.—George D. Flippen 
of Jefferson City has joined the 
staff of the Missouri Automobile 
Dealers Assn. as assistant secre- 
tary, according to Secretary Joseph 
A. Schlecht. 

The group’s membership now 
stands at 752, an increase of 212 
in the past fiscal year. A goal of 
1,000 members by Jan. 1 has been 
set by the organization. 





GOODWILL SPECIALIST.—Larry Dow, Pontiac dealer of Roanoke, Va., is a specialist in 


A feature of his program is the loan of a new Hydra-Matic 
Here Dealer Dow turns over the keys of the 


Boone and his family. 
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WASHINGTON REPORTS that 
employment reached a new high of 
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of goods and 
services, with very few exceptions, 
up to new levels. What I never can 
understand is that in the same re- 
port, unemployment is given as 
“down to only 2,200,000." Who 
counts these unemployed? Are they 
the loafers we see hanging around 
the bars and poolrooms in small 
towns or watching the men at work 
on a new construction job in the big 
cities? Are they the people draw- 
ing unemployment compensation at 
a time when there is a demand for 
labor everywhere? What goes on 
here anyway when we count the un- 
employed but make no attempt to 
force them to go to work—or else? 

* * * 


NOT THAT IT concerns me, but 
I do not like the way the stock mar- 
kets have been acting the past few 
days. Most common reason for the 
sudden decline given is “the tight- 
ening situation in Berlin.” I don’t 
like that either! Either these Rus- 
sians are blind, deaf and dumb, or 
they are the cleverest bunch of 
poker-faced bluffers we have ever 
sat in a game with! 

+ * * 
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OUR PLATFORM: |. Fair and equitable contracts between manufacturers and 
dealers in motor vehicles, parts and accessories. 42. A fair profit to the 
dealer on every used vehicle accepted in partial payment for a new car or 
truck. 43. Every dollar of gasoline tax collected by state or federal govern- 
ments applied to the building and maintersnce of highways. § 4. The elimina- 
tion of governmental and bureaucratic controls over this industry. 75. A 






N.Y. STATE RAISES 
LIABILITY INSURANCE 
4% To 10% PARTLY 
BECAUSE OF YOUNG, 
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RAILROAD FAIR: 






zone, tells me that for the first time 
since surrender, the German people 
are glimpsing a tiny ray of hope. 
When I visited my friend before 
the war, he was in the advertising 
novelty business, employing up- 
wards of 300 persons in his own fac- 
tory. I had met him in the United 
States on more than one occasion 
when he had attended our conven- 
tions. He was well-to-do, had a fine 









Today and Tomorrow 


— an election campaign going on in Washington, and 
heaven knows what going on in Berlin and Moscow, the 
general business outlook will be confused for some time 
to come. 
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business, a charming family, a love- 
ly home in the suburbs and an auto- 
mobile, which was a sign of wealth 
in Europe. His letters of apprecia- 
tion for the CARE food packages 
which I have been sending quite 
regularly, the past two years, are 
really pitiful. Now, he must begin 
life all over, as must all Germans 
who had means prior to the war. 
Need I tell you that his opinion of 
the Hitler regime was identical with 
what most of my friends thought of 
the New Deal here. He was as pow- 
erless to prevent what happened as 
were we. What you and I have 
most to fear from the prospect of 
another war is an inflation that 
would wipe out every vestige of 
your savings, your property and 
your insurance. That is what hap- 
pened in Germany, and that my 
friend can write that he “is starting 


President Truman is pressing for power to control prices 
and allocation at the special session of Congress. Democrats 
and Republicans are beating their own drums—with their 
eyes on the political ball. 

Anything could happen. 

And over in Berlin the Russians keep trying to push the 
Allies around. A month ago the experts said that Russia 
was bluffing; that she would avoid war even though she 
gave the impression of seeking it. 

Last week some of the experts did an about-face, assert- 
ing the belief that perhaps after all Russia does want war 
now, before Europe recovers. 

Sitting in Detroit, we are sure that we don’t know 
what is going to happen, but certainly anything could 
happen. ‘ 

The situation offers plenty of gambles for businessmen. 











‘We're Ducking ...... 


This is.an open forum for the discussion of any subject of interest to our 
readers, and your letters are welcomed. No attention is given to unsigned 
letters but you may sign your name with the assurance that it will mot be 


used, if you so request. 


Sorry 


I have been taken to task be- 
cause of your error in reprinting 
my letter of July 2 and in signing 
it Ray Hayward, president, Na- 
tional U.C.D.A. If you will refer 
to the original letter you will find 
that it was written on Nebraska 
stationery and signed by me as 
president of the Nebraska U.C.D.A. 
—Ray Haywarp, Omaha. 


Address Editor, Automotive News, Detroit 26, Mich. 





years ago, haven’t introduced any 
new basic ideas since the 1880’s. 


If anything is obsolete, it is most 
likely to be great ton-and-a-half 
leviathans transporting one or two 
passengers and blocking traffic from 
coast to coast in the process. 


Small cars, European or other- 
wise, are small editions of big and 
bulky cars, that are oversized for 
the job they are called to do. 

Is the cigaret obsolete? It was 
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We think the best gamble is for the dealer to keep his ; fe ants Gein tae tian tel T?) 
operation geared for any turn of events by instilling effi-|Orri is, “is a rare tribute to he. | Some Brickbats smokers when it was. introduced, 
ciency all through his organization; by giving careful | man fortitude! You asked for brickbats (FOB| but it is surviving and winning a 
thought to his relations with his employes and his cus- ig i Factory, June 19) and I can’t resist| certain amount of public accept- | sss 
haenars the temptation to oblige you. ance, 3 
. ; ; NOW TO LOOK at things from| You say small European cars are| Look ahead to conditions whena | 
Such an operation will be hard to tip over, no matter |the brighter side, at least here at| obsolete as far as this country is|few more million cars, as at pres- | DE 
*how rude a shock tomorrow brings. home, consider the wheat crops and | concerned. To a considerable num-/|ent designed, join in jamming our 
the corn possibilities. Every esti-| ber of people it seems that if any-| highways. Cars will be bumping 
mate indicates the second largest | thing is obsolete it is the design of | each other all over the country. The 
’ , wheat production, this year, in the| passenger cars which, as the Hon. | way cars are now built it only takes eee 
itoria omment history of the United States. To a/C. R. Rolls of Rolls Royce wrote|a little bump to make a major re- 
host of you who live in the Mid- | —__.......................- tag i 
t. thi ill b pair job. The annual total repair 
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Dealers in Philadelphia, cooperating with a local news- York, indicates what we have so a ly: ae tame 


paper, drew 800,000 people to a cavalcade of old and new 
cars. 
Just goes to show that cars, if handled right, have a 
tremendous appeal to the people. 


often pointed out, that New York is 
still the style center for our indus- 
try and will be the site chosen for 
the first postwar AMA show.— 
G.M.S. ; 








‘CAPITALIST DEMOCRACY 
You have two cows—you sell one and buy a bull. 
(Blocks by courtesy Rhodes Motor Co Pty. Lid) 


Sept. 19-21 — Memphis (Hotel Peabody). 
Tennessee Automotive Assn. conven‘ion. 

Sept. 20-22—Milwaukee. Wisconsin A uto- 
motive Trades Assn. parley. 

Sept. 22—Rutland. Annual meeting of V¢r- 
mont Automobile Dealers Assn, 
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Picking Up the Pieces 





Detroit and Flint Sales Probes Fold Up, 
But New Moves Are Hinted 


a eANS auto sales grand 
juries finally went to their 
graves last week, but ghouls with 
reincarnation on their minds were 
lurking in the cemetery. 

Eugene F. Black, the state 
attorney-general who gave birth 
to the Detroit and Flint investi- 
gations last year, said he would 
ask federal prosecutors to take 
up where the local grand jurors 
left off. 

Black, the lone wolf of the Michi- 
gan Republican party, said the De- 
partment of Justice might be inter- 
ested because of alleged violations 
of the Hatch political spending law 
and the Federal Corrupt Practices 
act. U.S. attorneys in Detroit de- 


clined comment. 
+ + * 


ARLIER, Recorder’s Judge W. 

McKay Skillman announced ter- 
mination of his Detroit grand jury 
with a statement calling for fur- 
ther action by Prosecutor James R. 
McNally of Wayne county. 

Judge Skillman, who is being 
supported by Black in his campaign 
for the Republican gubernatorial 
nomination, said he was turning 
over all evidence dug up by the 
jury to McNally. 

The jurist called on McNally to 
issue “such warrants as the facts 
and the law may justify.” The 
prosecutor, also a Republican, 
withheld comment. 

In Flint, Circuit Judge Philip El- 
liott resigned as head of the Gene- 
see county grand jury without hav- 
ing opened prosecution proceedings 
against any dealer. Black said El- 
liott’s action meant the end for the 
Flint grand jury. 

* + + 

DGE ELLIOTT said he was re- 

signing because he did not want 
to be in the position of investigat- 


NADA Chooses 
Sept. 28 as Date 


For ‘Give a Day’ 


CHICAGO. — Tuesday, Sept. 28, 
has been selected as the day for 
this year’s “Give a Day to NADA” 
drive, it was announced here at a 
meeting of the association’s mem- 
bership committee. 

The committee approved plans 
for the campaign, which will be 
patterned after last year’s pro- 
gram but with new features and 
improvements added. 

In addition to Charles C. Freed 
of Salt Lake City, chairman of the 
membership committee, the follow- 
ing attended the meeting here: 

Russell Lowell, Queens Village, 
N. Y.; Harry M. Sloate, Hartford, 
Conn.; Cecil Walker, South Charles- 
ton, W. Va.; George F. Ziesmer, 
Mankato, Minn.; Walt Hamer, Co- 
lumbus, O., and D. C. Barnhart, 
Washington. 


Buick Ad Reports 
Seven Out of 10 
Guess Price High 


DETROIT. — When asked their 
idea of the delivered price of a 
new Buick Super sedan, seven out 
of 10 people guessed too high, ac- 
cording to an advertisement spon- 
sored in local papers last week by 
the Metropolitan Detroit Buick 
Dealers Assn. 

“The fact is,” declared the ad, 
“that in relation to today’s values- 
Buick prices begin at a lower level 
than before the war.” 

A four-square selling policy is 
also chronicled. Listed are Buick 
delivered prices in Detroit, with the 
following selling policy guaranteed: 

“No price padding—No loading of 
unwanted accessories—No compul- 
sory tradeins—No collusion with 
gray marketeers.” 





NADA Appoints Five 
To By-Laws Committee 
WASHINGTON. — President Ben 
T. Wright announces the appoint- 
ment of an NADA by-laws commit- 
tee comprised of the following di- 
rectors: David E. Castles, St. Louis, 
chairman; B. Jack Beatty, Denver; 
Harold Lanphear, Providence, R. I.; 
James A. Mason, Detroit, and H. 
L. McArthur, Hattiesburg, Miss. 








ing and possibly prosecuting per- 
sonal friends. 

“It has seemed to me the same 
consideration of close acquaintance 
and close friendship should dis- 
qualify me from conducting a grand 
jury investigating as to whether 
or not a charge should be made 
against them (personal friends),” 
he stated. 

Summarizing the work of his 
grand jury, Judge Skillman said 
that nearly 1,000 witnesses had 
been sworn and had testified. He 
added that the-investigation had 
cost less than $11,000, excluding 
regular salaries paid those as- 
signed to the jury. 

The judge again lambasted the 
state’s “lack of enforcement” of the 
sales tax and motor vehicle title 





laws, on which his indictments 
were founded. He also denounced 
charges that the jury and its ac- 
tions were pointed towards political 
gains. 
* + * 

_— ACTUAL accomplishments 

of the Skillman jury, insofar as 
Detroit dealers are concerned, are 
as follows: 

Dickinson-Wallace Pontiac Co., 
indicted for title violations in new- 
car sales to used-car dealers, was 
disenfranchised and the dealership 
is now under new ownership. 


Last week three officials of the 
former Dickinson-Wallace dealer- 
ship were fined $6,000 each after 
pleading guilty to a sales tax de- 
linquency charge. Fines were paid 
by Raymond A. Dickinson, com- 
pany president; Donald S. Wal- 
lace, vice-president, and Joseph A. 
Schulte, sales manager. 


The defendants admitted failure 
to report a $500 “under-the-table” 
bonus accepted for expediting de- 
livery of a new Pontiac. Charges 
of conspiracy to violate the sales 
tax law, hclding the penalty of 
larger fines and mandatory jail 
sentences, were dropped. 

Clarence J. Hacquoil, accused of 
sales-tax delinquencies, was fined 
$14,000. Eleven charges against the 
Buick dealer were dismissed. He is 
still operating his Grand River Ave. 
dealership for Buick. 

Andrews Motor Sales, Inc., was 
disenfranchised following indict- 
ments on sales-tax and title vio- 
lation grounds. The dealership is 
now a Buick-operated factory 
parts store. 

Trials stemming from Skillman 
indictments are pending for Earl 
C. Jackson and Waldo D. Andrews, 
owners of the former Buick dealer- 
ship, as well as for the following 
used-car dealers: Jerry Lynch, Jack 
Geller and Charnes. Geller and 
Charnes are co-owners of C. & G. 
Motors on Livernois Ave. 

Judge Skillman said in his final 
report that a “mass of evidence” 
had been accumulated against an 
unnamed new-car dealer operating 
outside the Detroit city limits but 
within Wayne county. 

The scope of Skillman’s investi- 
gation was confined to the city of 
Detroit because his court is a city 
tribunal. McNally, as county prose- 
cutor, can act through the county 
circuit court. 

+ * * 
EW-CAR dealers in Michigan 
will have to wait until fall or 
later before they learn the outcome 
of the most important offshoot of 
Skillman’s work. 

The Skillman interpretation of 
that portion of the sales-tax law 
affecting tradeins, turned into a 
test court case by Black with the 
bitter opposition of Michigan and 
Detroit dealers, is still before the 
state supreme court, The high 
tribunal has adjourned until Oc- 
tober without acting on this case. 

Black also announced that his 
department was starting an investi- 
gation of financial contributions to 
the Republican party. He recently 
charged that the state Republican 
leadership assessed new-car dealers 
$1 for every car sold since the end 
of the war. This allegation was 
denied by Arthur E. Summerfield, 
national Republican committeeman 
and Chevrolet dealer in Flint and 
Grand Rapids. 

The attorney-general, who dis- 
claims any political aspirations in 
the 1948 elections, indicated that 
these charges would be “more thor- 
oughly aired” in the forthcoming 
investigation. 
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Dealers at Work... 





PLAN PLANE PREVIEW—More than 200 builders from four model plane clubs of the 
Greater Miami area participated in the second annual meet of the Plymouth-Miami Herald 


model = contest. 
Miami 
meet. 


trio. Above, Plymouth dealers putting finishing touches on the meet. r 
ed Hale, Ingman Motors; Ben McGahey, T. B. McGahey Motors and presi- 


B. Ingman and 


Preliminary trials indicate that 125 miles an hour will be exceeded 


In addition to the $1,500 in prizes which have been posted by the 
lymouth dealers, the three top winners will be flown to Detroit for the international 


by the winning 


Left to right: Robert 


dent of Miami Automobile Dealers Assn.; C. B. Tutan, Tutan Motors; Les Barnhill, promotion 


manager, Miami Herald; Coman Munroe, Munroe-Zeder; A & 


Motors, and John Jones, John Jones, Inc. 


Christopher, Christopher 





PATA DRIVING COURSE AT U. OF P.—Richard MacMeekin, general manager of Phila- 
delphia Automobile Trade Assn., explains to students, who are high school teachers, the 


proof of a test. 


The training car was furnished by Swirdsing Motors (Hudson). 


If vehicle 


can be taken out of space on one turn, it can be put back the same way. Skilled drivers 


have performed this task with the following requirements: 


Operators may take as much time 


as they want to jockey outside the test lane; however, when ready to place car, she notifies 
examiner. As soon as she enters the lane, every restart counts one; every stanchion hit, five; 
each time curb is hit, five, and one for every inch or fraction thereof over 12 inches total 
right wheels are from curb when driver states she is parked. 





THANKS, JOE, AND OFF FOR ALASKA—Fourteen members of the Detroit Metropolitan 


Girl Scouts and a man to whom they are grateful. 


Joseph A. Scudiere, owner of Harper- 


Berkshire Sales & Service (Kaiser-Frazer), Detroit, furnished the girls four cars with which 


to take a long-planned six-week expedition to Alaska. 


In addition, Scudiere sent along on 


the trip Earl Rouser, one of his mechanics, to service the cars. 





DEALER BOOSTS MEMORIAL DRIVE—A Chevrolet has been donated by Carl Steifel, owner 
of Sunset Motor Co., Dalles, Ore., to the American Legion for use in a campaign to raise 


funds for a memorial hall. 
Steifel with Ole Larson, 
looking on. 


Marion Tuttle jr. 


Hudson Reps in Midwest 
Briefed on New Setup 

MINNEAPOLIS.—M. M. Rob- 
erts, director of advertising and 
merchandising for Hudson Motor 
Car Co., outlined Hudson’s opera- 
tions and merchandising program 
to zone and district representatives 
from six upper Midwest states at 
a meeting here. The indoctrination 
course was attended by new zone 
executive personnel from Minne- 
sota, the Dakotas, Wisconsin, Wy- 
oming and Montana. 


C. W. Treadwell, manager of 


| newly 





Legion Comdr. Russ Volstorf is shown receiving keys of car from 
and Ernest Miles of the Legion committee 


sales training, and H. F. Riley, 
supervisor of zones, attended and 
addressed the Hudson men on the 
announced expansion pro- 
1 a direct- 


gram. Starting Aug. 


dealer operation under Hudson 
Sales Corp. will be installed in 
this territory with zone office 


headquarters and a parts ware- 
house here. 


Goodall’s Opening 
A grand opening was held this 
month by Goodall Buick Sales & 
Service, 53-55 W. Lake St., Knox, 
Ind. 





Ford Is Urging 
Dealer Publicity 
On °49 Resales 


DEARBORN.—Ford dealers were 
urged last week to publicize the 
details of transactions in which 
new 1949 models end uf on usec- 
ear lots. 

J. R. Davis, vice-president and 
director of Ford sales and adver- 
tising, declared in a letter to his 
dealers that local advertising and 
publicity “can do much to hold 
public confidence in Ford dealer- 
ships.” 

“We have been literally swamped 
with letters from potential cus- 
tomers complaining about the sit- 
uation,” Davis said. “Some of them 
are extremely bitter. Most are un- 
usually specific.” 

+ a * 

HE ADDED that the company 

had been investigating each 
specific resale case brought to its 
attention “because of our strong 
conviction about the necessity for 
fair treatment of all purchasers of 
Ford products.” 

“So far,” according to Davis, 
“in not one single instance have 
we found that there has been a 
direct sale of a 1949 Ford by a 
Ford dealer to a used-car opera- 
tor—nor has there been any evi- 
dence uncovered, as yet, that a 
Ford dealer deliberately collab- 
orated in the sale of a 1949 Ford 
to any individual for the pur- 
pose of resale to a used-car out- 
let or any other purchaser.” 

Citing recent survey reports that 
the premium paid for °49 Fords 
averages more than $1,000, the 
Ford sales chief said that front- 
page publicity and displays of the 
new model on used-car lots have 
given the public the impression 
that Ford dealers were involved. 

Most Ford dealers, he said, were 
already scrutinizing “more care- 
fully than ever each and every 

sale and delivery in order to hold 
quick-profit resales to an absolute 
minimum.” 

But he warned that “only a lim 
ited number” were acquainting the 
public with sufficient details of re- 
sale deals to show who really was 
at fault. 

+ * * 
AVIS enclosed with his letter 
the copy from one ad used by 
a Ford dealer after a car he sold 
was turned over to a_ used-car 
dealer. ‘The text of this ad copy 
follows: 

“A new 1949 Ford Custom Tudor 
sedan was delivered by us Tues- 
day, June 22, to a resident em- 
ployed by a local factory. This man 
had placed his order with us over 
one and one-half years ago. 

“He definitely stated that he 
wanted the car to keep for his 
own use, and even brought his 
wife to our salesroom to select 
the model of car which she wanted. 

“Forty-five minutes after de- 
livery of the car, it appeared on 
a local used-car lot, and was 
offered for sale at varying prices, 
from $3,150 up. 

“We publish this statement as 
evidence of how and why these 49 
Ford cars put in their appearance 
on used-car lots, also as evidence 
of our serious attempt to deliver 
ears according to date of order, 
and our sincere purpose of playing 
fair with all prospective car pur- 
chasers in this community.” 


Nash Net Tops 
$5 Million 


DETROIT.—Nash-Kelvinator last 
week reported net earnings of $5,- 
053,704, after all charges, including 
taxes, for the quarter ended June 
30. Directors voted a dividend of 
35 cents per share on outstanding 
stock, payable Sept. 24 to stock of 
record Sept. 1. 

The profit was equal to 1.16 cents 
per share, and brought earnings for 
the first nine months of the corpo- 
ration’s current fiscal year, which 
began Oct. 1, 1947, to $15,446,528, or 
$3.57 per share. 

Earnings for the June quarter 
compared with $4,751,848, or $1.09 
per share, reported for the March 
quarter. Earnings for the first nine 
months of the preceding fiscal year 
were $12,617,350, or $2.90 per share. 








AUTOMOTIVE NEWS WANT ADS have 
been proven the quickest, least expensive 
method of reaching the men who want what 
you have or have what you want! See the 
back pages of this issue. 
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In Terms of National Income and Number of Debtors... 


Consumer Credit Still Short of Prewar 


NEW YORK.—Even though con- 
sumer credit currently outstanding 
is at a new record high of nearly 
$14,000,000,000, it is still relatively 
far below the prewar peak in 
terms of national income and in 
terms of the number of borrowers, 
according to a statement released 
here by the American Bankers 
Assn. 

Volume of instalment sales credit 
outstanding for the purchase of 
durable goods such as automobiles, 
refrigerators and radios, the asso- 
ciation pointed out, is actually 
$600,000,000 below the prewar peak 
of 1941. 


“Setting new highs is not pe- 


Kansas Dealers to Meet 


Dec. 6-7 in Wichita 
WICHITA, Kans.— The annual 
state convention of the Kansas 
Motor Car Dealers Assn. will be 
held Dec. 6-7 in the Hotel Broad- 


view here, it was announced by 
Roscoe Hambric, secretary-man- 
ager. 





culiar to consumer credit,” the 
statement noted. “It has been a 
characteristic of the postwar pe- 
riod in practically every factor 
that influences our economic life. 
Even if regulation had been con- 
tinued, consumer credit would 
still have reached a new all-time 
high.” 

Differentiating between consum- 
er credit and instalment credit, 
the statement explained that “more 
than half of the consumer credit 
outstanding, now close to $14,000,- 
000,000, consists of non-instalment 
items such as store charge ac- 
counts, service accounts like end- 
of-month bills for utility services, 
and many other items paid on a 
monthly basis.” 


In 1941, according to the asso- 
ciation, between 18,000,000 and 20,- 
000,000 American families were 
users of consumer credit, but only 
9,000,000 families are now users 
of it. 

As to instalment credit, the ABA 
found “a pattern somewhat differ- 
ent than the pattern for consumer 





credit as a whole.” The 1941 level 
of $5,924,000,000 for all instalment 
credit, it explained, was not ex- 
ceeded until December, 1947, when 
a total of $6,156,000,000 was 
reached. 

Instalment sales credit for the 
purchase of automobiles, refri- 
gerators, radios, etc., the ABA 
noted, is still short of the 1941 
level of $3,744,000,000, while the 
April 30, 1948, figure for instal- 
ment sales credit is $3,141,000,000 
and has more than $600,000,000 
to go before it equals the 1941 
record level. 

“This lag in instalment sales 
credit is particularly significant,” 
it continued, “in view of the fact 
that the prices of double goods are 
running approximately 60 percent 
higher than in 1941 and the fact 
that the total volume of durable 
goods sales in dollars is running 
more than double the volume of 
1941. 

“It would appear, therefore, that 
consumers as a whole are still buy- 
ing on a cash basis to a larger ex- 
tent than in prewar years.” 





HOUSEWARMING—The executive committee, Automobile Old Timers, held its first meet 
ing at the new headquarters in New York recently. Left to right: Frederick H. Elliott, John 
F. Creamer, Frederick O. Bezner, Arthur Lee Newton, George C. Diehl, Morton R. Cross 


George H. 


Robertson, and Reginald M. Cleveland. David C. Fenner, Alfred Reeves, J 


Maxwell Smith and W. Eugene Turton were absent when the photo was taken. 


Finance Men See Prices 


Weakening Auto Market 


(Continued from Page 1) 


new cars hove forced the public 
to buy lower-bracket used cars, 
many of which are in moribund 
condition. In addition, he _ said, 
buyers find they cannot afford to 
repair their junkers and meet pay- 
ments at the same time. 

“As a result, according to Young, 


Delco 


alone offers a om p hits Baw 


of S hock A bsorbers 


Engineers think of Delco first when they specify shock 
absorbers—because they know that Delco has the 
capacity for quantity production . . . that Delco has 
the engineering know-how to solve their shock absorber 
problems. They know, too, that Delco has the largest 
service-distributing organization in the industry... 
that only Delco offers a complete line of shock absorbers 
—direct acting, single acting, double acting and knee 
action—in a full range of sizes and capacities for 


iste Lid ile.) 


passenger cars, buses, light and heavy trucks. 
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of shock absorber. 


And because engineers recognize these advantages, 
motor vehicle manufacturers today are using more 
Delco shocks as original equipment than any make 


DELCO PRODUCTS DIVISION 


GENERAL MOTORS CORPORATION, DAYTON, OHIO 


elco HYDRAULIC SHOCK ABSORBERS 








“finance companies have become 
embroiled in a campaign of bitter 
protestations by customers who 
feel they have been coerced and 
robbed. All finance companies have 
more public disgust at their win- 
dows than at any time in the his- 
tory of the trade.” 


* + * 


S AN EXAMPLE of the uncer- 

tain nature of today’s business 
as compared with operations pre- 
war, one finance company official 
pointed out that although his firm 
enjoys its largest dollar volume 
in its history, its individual unit 
accounts are lagging 70 to 80 per- 
cent behind prewar averages. 

He pointed out that today’s ac- 
count, with its average one-third 
down and 24 months to pay the 
remainder, requires the individual 
to meet monthly payments which 
are “prohibitively out of line” with 
his monthly earnings. 


In addition, insurance, finance 
charges and operating expenses 
boost the overall price of new- 
car ownership to a level where 
it is not at all unusual for that 
individual to be supporting his 
transportation with one-half his 
yearly income, he added. 

“For the average American wage 
earner,” the speaker declared, 
“ownership of the great American 
motor car has become an impos- 
sible dream. It is no longer a util- 
ity, it is a terrific luxury.” 

* * * 


F THE situation bodes ill for the 

public, it doesn’t look much bet- 
ter for the underwriters. One firm 
admitted that each of last year’s 
recoveries and repossessions cost 
them $30 in losses. This year, the 
average repossession has been cost- 


| ing $150 per car. 


In some cases, insurance com- 
pany financing of used stocks has 
resulted in losses up to 110 per- 
cent. One company withdrew en- 
tirely from the picture when it 
consistently suffered losses of $1.60 
for every $1 taken in on coverage, 
it was reported. 

Jim Trombley, Doty Discount 
Corp., pointed out that most cur- 
rent late model used-car trans- 
actions are forced sales whereby 
dealers agree to hold the papers 
until one-third has been paid down 
or refinancing has occurred. 


“All finance men consider such 
practices unhealthy inasmuch as 
inflation is there and the man is 
buying what he can’t rightfully 
afford.” 


AUTOMOTIVE NEWS, the Newspaper of 
the Industry, read by everyone who counts 
in America’s No. 1 Industry .. . 
mated 90,000 readers weekly! 


an est! 





NEW PONTIAC EMBLEM?—No, it's Helen 
Nasstrom, selected as Miss Pontiac in the 
Atlantic Cy Miss America preliminaries 
resting on the Pontiac Torpedo convertibi« 
assigned as her official car. 
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AN AREA OF ONLY 10 FT. BY 23 FT. CAN BE THE 
MOST PROFITABLE SPACE ON YOUR SERVICE FLOOR 


a ee eae on 





-ee- AND YOUR FOURTH LARGEST 
SOURCE OF SERVICE REVENUE 


> You can produce at least $800 in customer labor sales at a 


~_ = 
ao 
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profit better than 50% gross with each purchase of $68.64 of 
s- | PORCELAINIZE material...all this in a minimum space of 10 ft. 
by 23 ft. on your Service Department floor. No other area in 


e- : your Service Departmen can produce more profit per square ft. 


r- : sd 






ef | SPECTACULAR 


v | WITH UNMATCHED DURABILITY AND ECONOMY 


| a PORCELAINIZE 


ae An Exclusive New Car Dealer Service 












*TRADE MARK. REG. U. S. PAT. OFF. 
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TEAR OFF, FILL IN, MAIL 


FREEMAN & FREEMAN, Inc. 
Denver 9, Colorado 

PLEASE MAIL US without obligation, full informa- 
tion regarding PORCELAINIZE profits and “dealer designed” 
merchandising program: 


SE SE EE TS + 





Nome of Company 


To Attention of 





i ene 


Make of Car Sold = = diaier ts 
(Very Important) 


FREEMAN & FREEMAN, INC. Ayawireers erry 1 
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FOB FACTORY 


Wrap-Around Bumpers 
To Protect Pocketbook 


(The opinions expressed herein are those of Columnist Allen and are 
not necessarily those of Automotive News.) 


By A. H. Allen 


Wut A FAIRLY good sample of what various sections 
of the automotive industry conceive as the first post- 
war passenger cars, and with more of the same due over 
the next few months, it is divulging no secrets to point to 
the similarity of new body designs and to call attention 


to a deficiency which smacks® - 


the buyer squarely in the 


pocketbook. 

Bulging out doors and body sides 
so that they are flush with front 
and rear fenders gives a full front- 
to-rear flatness which becomes a 
perfect target for sideswipes and 
opening doors on adjacent vehicles. 


Vulnerability of these “pontoon” 
sides is made all the worse by the 
fact that they are usually an as- 
sembly of large stampings which 
are beautiful examples of modern 
press practice but carry a hefty 
price tag when 
purchased as re- 
placement parts. 
By the use of 
large stampings it 
is possible to re- 
duce the number 
of elements to be 
assembled in the 
body shell and 
thus to. effect 
some economies 
in manufacturing, 
since less hand- 
ling is involved, fewer spot welds 
and of course fewer man-hours in 
assembly. 

However, the new-car owner who 
comes out to his parking lot to find 
a nice, deep scratch running the 
full length of one side of his car 
is more concerned with what his 
repair bill is going to be than with 
manufacturing innovations. 


He wonders whether modern de- 
signers, in working out their new 
creations, might not be a little 
more realistic in appreciating the 
hazards of operating an automobile 
on traffic-bound streets and park- 
ing lots. 





A. H. Allen 


* * * 


Circling Bumpers? 


[DESIGNING with an eye to re- 

pair costs is a new angle. Cer- 
tainly the problem of creased fend- 
ers and dented bodies is not going 
to grow less acute as the nation’s 
car fleet continues to grow. 


What will likely have to be 
done is eventually to extend 
bumpers completely around the 
car and far enough out from the 
sides to repel attacks on the 
smooth-finished body and door 
panels. (Many of the models sub- 
mitted by the kids in Fisher 
Body’s annual prize contest car- 
ried full wrap-around bumpers.) 
Construction details of such an 

arrangement are not going to be 
easy, and the esthetic senses of 
many designers will be jolted badly, 
but it is a feature which becomes 
almost imperative. 

Another difficulty with the new 
bodies and their solid, flat expanses 
of sheet metal is in obtaining a 
truly flat surface without waviness 
and without any oil-canning effect. 
If you take a squint at any of the 
new models featuring this design 
feature, the waviness is readily ap- 
parent and it destroys the effect 
designers were trying to obtain. 

Little can be done to overcome 
the objection, since a wide sheet of 





thin-gage cold-rolled steel of even 
the most superior grade usually 
will not come out of the press per- 
fectly flat where it should be. 


A number of techniques are be- 
ing used to break up these “wall” 
sides. Full-length creases, bright 
metal moldings, etc., all help to do 
this. Oldsmobile, Cadillac and 
Studebaker still have a suggestion 
of a rear fender contour jutting 
out slightly from the body. 


* * * 


Piston Pounding 


vr OF the strangest engine 
troubles ever heard of by this 
writer was relayed by the owner of 
a new car the other day. It seems 
his 1947 model had been driven 
about 5,000 miles when the engine 
developed a pounding which sound- 
ed like someone beating on the 
cylinder head with a hammer. 


First diagnosis was that a rod 
bearing had gone out, but later 
inspection showed that Nos. 7 and 
8 pistons had accumulated such 
thick layers of hard carbon on 
their top surfaces that they were 
striking the top of the combus- 
tion chambers in the cylinder 
head. The carbon resulted from 
the use of what must have been 
unusually low grade gasoline, al- 
though the owner affirms he used 
only the so-called “regular” grade 
of one oil company. 

A possible explanation is that the 
manufacturer, in progressive steps 
to increase compression ratio and 

to boost engine horsepower, kept 
milling a little more metal off the 
face of the cylinder head, so that 
finally in the 1947 model there was 
a minimum of clearance between 
head and piston at top center, even 
without the carbon deposit, with 





Longer Life 
Old White Trucks Reported 
Still in Service 


CLEVELAND.—Long service rec- 
ords in the trucks put out by White 
Motor Co. are reported to be “noth- 
ing unusual.” White says it is con- 
stantly hearing from operators who 
continue to use White vehicles that 
are more than a quarter of a cen- 


tury old and are still “going 
strong.” 
As an indication of such long 


truck service records, the city of 
Lima, Peru, S. A., continues to op- 
erate a hard-tired White motor 
truck that was built prior to 1915. 
Many other Whites are in service 
in various parts of Peru, and the 
demand for new models is said to 
be strong. 

One of the latest White WB 
models is operating for Cerro de 
Pasco Copper Corp. in mining oper- 
ations nearly 15,000 feet above sea 
level, it was stated. 








COVERS ACRE OF GROUND—Official openin 
Corp. (Oldsmobile), Baltimore, was held recently. 


of this new home of Baltimore Motors 
Covering 45,000 square feet of floor 


space, 24,000 of which is without pillars, the triangular shape of the building permits ample 


rking space on two sides. 


outside light. 


> Bound on three sides by main traffic arteries, full advantage 
s been taken of oo window area and neon signs to attract passing motorists. 
showrooms will accommodate six cars, and the light grey terrazzo floor refle 


The 
cts the natural 
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the result that even a thin build-up 
which might normally be expected 
resulted in the pistons starting to 
punch the head. Removal of the 
carbon and a shift to Ethyl gaso- 
line avoided any further trouble. 

* * * 


Walker Leaves 


NDUSTRIAL designer and stylist 

George W. Walker will terminate 
his connection with Ford Motor Co. 
at the end of this month, after 
some two years’ work as consultant 
on the 1949 model. 

Although he had been finished 
with the current model design for 
some time and had been proceeding 
on styling jobs for forthcoming 
series, this activity now will be 
assumed by the company’s own en- 
gineers and stylists, particularly the 
staffs of John Oswald for bodies 
and Earl MacPherson for chassis, 
with Harold Youngren giving over- 
all engineering supervision. 


Continental Sets 
Postwar Record 


In June Trade 


DETROIT.—Shipments of 22,532 
automotive and industrial engines 
by Continental Motors Corp. in 
June made that the biggest month 
since V-J day, and carried the to- 
tal for these types to 164,609 units 
in the eight months ended June 
30, C. J. Reese, president, reports. 

The gain for the eight months 
was 45 percent over the total for 
the like period last year. Automo- 
tive and industrial engines ac- 
counted for approximately 60 per- 
cent of total business in 1947. 

Total engine shipments, includ- 
ing also aircraft, marine and small 
air-cooled units, amounted to 219,- 
830 units in the eight-month pe- 
riod this year compared with 148,- 
049 units a year ago, an increase 
of 48 percent. 

June shipments of aircraft en- 
gines were the largest since April, 
1947, and reflected gradual im- 
provement in the personal airplane 
industry, Reese said. 

Marine engine shipments exceed- 
ed the May total, but seasonal 
slackening in demand for power 
lawnmowers was reflected in re- 
duced shipments of small air- 
cooled engines. 


Broader, Deeper 
Research Program 


Is Goal of CED 


NEW YORK.—A broadening and 
deepening of the research program 
of the Committee for Economic 
Development is a major objective 
of that organization, according to 
the CED Digest. 

W. Walter Williams, new chair- 
man of the now-permanent CED, 
stated that “for America to pro- 
vide helpful leadership in the 
world’s quest for peace, we must 
be strong militarily, economically 
and spiritually.” 

Research plans were outlined by 
Beardsley Ruml, chairman of R. 
H. Macy and Co. and member of 
the national advisory committee of 
CED, who pointed out that the 
CED program is a businessman’s 
program designed to strengthen 
business. 

Raymond Rubicam, chairman of 
the research and policy committee, 
discussed research projects and 
declared “we must be sure that 
we are addressing ourselves vigor- 
ously and effectively to the major 
questions of these times, how to 
preserve and strengthen freedom 
and opportunity for all of our 
people.” 


Pa. Hotelmen Advocate 


6-Cent Gas Tax Hike 

HARRISBURG, Pa.—An increase 
in the state gasoline tax rate from 
4 to 10 cents a gallon and adop- 
tion of a “master plan” for devel- 
opment of free highways in Penn- 
sylvania has been advocated by 
the Pennsylvania Hotels Assn. The 
hotel group has opposed extension 
of the Pennsylvania Turnpike as a 
toll highway. 

A 2-cent boost in the state gaso- 
line tax to provide additional high- 
way revenue was previously sug- 
gested by State Secretary of High- 
ways Ray F. Smock with approval 
of Gov. James H. Duff. The issue 
will be placed before the 1949 
Pennsylvania legislature. 
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THRIFT-T THREE-WHEELER—Tri-Wheel Motor Corp. Oxford, N. C., pro 
to C. D. 
model which will carry three persons, called the utility model. 


duction on this type in August, accordin 


ses to start pro 
Gill, president. The firm plans one 


It will be a commercial 


vehicle, but has convertible seats for three persons, all under the top. The body is not 


upholstered. — 





Truck Body Makers Form 


National Association 


ELKHART, Ind.—At an organ-| stitution and by-laws for the as- 
ization meeting held here, the Na-| sociation. 


tional Truck Body Manufacturers 
Assn. received its 
charter from the a” 
state of Indiana. 
Over 150 of 
both large and 
small commercial 
truck body man- 
ufacturers are 
members of the 
new association. 
D. S. George, 
George Body and 
Trailer Co. Ak- 
ron, served as 
temporary chairman, presiding 
over the formal adoption of a con- 


f 


Frank E. Hartnell 


License Curh 


Urged in Minn. 


ST. PAUL, Minn.—Abolition of 
Class X truck licenses in Minne- 
sota was urged by a delegation 
from Mankato at a hearing con- 
ducted by the state legislative 
highway interim committee. 

A spokesman for the delegation 
said that Class X trucks are lim- 
ited to operations in a 35-mile 
area, but “they roam all over the 
state and should pay a high 
enough fee to cover this road use.” 


Douglas Aircraft to Make 


Pressed Metal Products 


SANTA MONICA, Calif.—Expan- 
sion of the Douglas Aircraft Co. 
into industrial manufacturing fields 
not related to the aircraft industry 
was announced here. A separate 
division for the manufacture of a 
wide variety of pressed metal prod- 
ucts has been set up and will begin 
to function as soon as necessary 
details are completed, Donald W. 
Douglas, president of the company, 
said. 

Harry Woodhead, recently presi- 
dent of Consolidated-Vultee Air- 
craft Corp., and prior to that one 
of the leading executives in the 
pressed steel products business in 
the U. S., has joined Douglas to 
become general manager of the new 
Metal Products division. As his as- 
sistant Woodhead will have A. W. 
Larsen, formerly purchasing direc- 
tor of Consolidated-Vultee and 
prior to that executive in charge 
of purchasing and materiel for 
the U. S. Maritime commission and 
General Motors. 





JEWEL-BOX SHOWROOM—Announcements of the opening of Econom 
Norman W. Morgan, owner-manager, San Diego, Calif., referred to new 
The name has stuck and the public 
The new dealership operates complete sales and service 


there as the "jewel-box" showroom. 
simply the Crosley Jewel-Box. 
facilities. 





Besides the office of president, 
the new association will have three 
executive vice-presidents, repre- 
senting the Eastern, Midwestern 
and the Western districts. Twenty 
directors will serve under these 
officers representing the various 
regions of the country. 

Officers elected under the new 
constitution to serve for the re- 
mainder of the calendar year are 
president, Frank FE. Hartnell, 
Transportation Specialties, Elk- 
hart; vice-president of Western 
district, R. W. Allen, California 
Body and Trailer Co., Redwood 
City, Calif.; vice-president of Mid- 
west district, E. E. Miller, DeKalb 
Commercial Body Corp., DeKalb, 
Ill.; vice-president of Eastern dis- 
trict, Fred S. Glasier, Glasier Body 
Corp., Newark, N. J., and secre- 
tary-treasurer, R. R. King, Ameri- 
ean Body and Trailer, Inc., Okla- 
homa City. 

Shipley D. Burton was selected 
as secretary manager of the new 
association, and will head up the 
permanent business offices at 1016 
DuPont Circle Bldg., Washington. 
Burton, a graduate of the National 
Institute for Trade Organization 
Executives at Northwestern Uni- 
versity, has had 15 years of active 
trade association experience, 10 
years of which have been with the 
American Trucking Assns. 


The association was formed, it 
was stated, to develop practices 
and methods designed to aid the 
truck body building industry; to 
determine and properly publicize 
the material needs of these manu- 
facturers; to conduct studies and 
surveys in order to make proper 
analyses of conditions affecting 
this industry; to bring to the at- 
tention of members of this indus- 
try various matters of mutual in- 
terest, and to promote economies 
and other aids which would be of 
benefit to members of the asso- 
ciation. 


Arco Co. Resumes Output 


In Temporary Buildings 


CLEVELAND.—Arco Co., maker 
of lacquers and paints, has an- 
nounced resumption of production 
in five Quonset-type buildings. 

The original lacquer plant was 
destroyed by fire March 5. Present 
facilities are to serve until com- 
pletion of a new plant already un- 
der construction, it was indicated 
Howard E. Wise, Arco presi- 

ent. 
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Truck Panel a Highlight... 


SAE Issues Program 
For Coast Parley 


NEW YORK.—Fourteen techni- 
cal papers reporting automotive 
and aeronautical developments will 
be presented Aug. 18-20 at the na- 
tional West Coast meeting of the 
Society of Automotive Engineers 
in the St. Francis hotel, San Fran- 
cisco, John A. C. Warner, secre- 
tary and general manager, has 
announced. 

Reports will disclose findings and 
developments in fuels and lubri- 
cants, transportation and mainte- 
nance, truck and bus, Diesel en- 
gine and aeronautical engineering. 

A panel of 12 truck and bus de- 
sign engineers will submit to a 
“Stump the Experts” quiz program 
during the afternoon session on 
Aug. 19. The experts will include 
Robert Cass, White Motor Co., 
Cleveland; R. C. Norrie, Kenworth 
Motor Truck Corp., Seattle; C. A. 
Peirce, Diamond T Motor Car Co., 
Chicago; F. B. Lautzenhiser, Inter- 
national Harvester Co., Chicago; 
D. F. Lemaux and E. W. Dryer, 
GMC Truck & Coach Division, 
Pontiac; F. J. Fageol, Twin Coach 
Co., Kent, O.; E. S. Ross, Peterbilt 
Motors Co., Oakland, Calif.; F. E. 
Sandberg, Ford Motor Co., Detroit; 
M. C. Horine, Mack Mfg. Co., New 
York City; R. B. Wuerfel, Chevro- 
let Motor division, Detroit, and B. 
Frank Jones, Autocar Co., Ard- 
more, Pa. 

Mayor Elmer E. Robinson will 
welcome the engineers at the open- 
ing session Aug. 18, when SAE 
President R. J. S. Pigott, chief en- 
gineer of Gulf Research & Devel- 
opment Co., Pittsburgh, will make 
the acknowledgment. 

Higher engine efficiency will be 
reported upon by John M. Camp- 

bell, D. F. Caris and L. L. With- 
row, Research Laboratories divi- 
sion, General Motors, who will 
present a paper on “Recent De- 
velopments in Engines and Fuels 
for Higher Efficiency.” This will 
cover up-to-date work on the 
high compression automobile en- 
gine. 

A paper on “Engine Bearing 
Failures” will be given by John 
Stokely, California Research Corp., 
Richmond, Calif. 

The afternoon session of the 
first day will be devoted to a dis- 
cussion on air and electrically oper- 
ated brakes in which Stephen 
Johnson jr., chief engineer of Ben- 
dix-Westinghouse Automotive Air 
Brake Co., Elyria, O., and William 
Foland, Delco-Remy division, Gen- 
eral Motors, Dayton, O., will dis- 
cuss what may be expected in 
brake development. 

The subject of brakes will close 





Safety Campaign 
Lowers Accident 
Total in Minn. 


ST. PAUL.—Minnesota’s 1948 
Statewide safety campaign is cred- 
ited with having reduced critical 
traffic accidents, saved 62 lives 
and prevented about 1,500 personal 
injuries during the first six months 
of the year. 

The state highway department 
reported 1948 traffic fatalities have 
reached 207, against 245 for the 
first half of 1947. At the same time 
Some 750 fewer persons were hurt 
in motor vehicle and pedestrian 
mishaps. 

This reduction was accomplished 
despite the fact that traffic is 10 
percent heavier than last year. 
Thus, Minnesota’s safety council 
analysts point out that had the 
1947 death and accident rate pre- 
vailed, along with the higher traf- 
fic volume, 1948 fatalities would 
have totaled 269, with injuries at 
about 8,500 instead of the present 
7,000. 

This year’s increase in rural 
traffic volume has been shown by 
automatic recording stations locat- 
ed throughout the state’s trunk 
system. 


Mack Motors 


A charter has been issued to 
Mack Motors, Inc., Carlinville, IIL, 
according to the secretary of 
State’s office at Springfield. 


the day’s technical 
p.m., when Ralph K. Super, Tim- 
ken-Detroit Axle Co., Detroit, will 
explain 
heavy-duty vehicle brakes, 


















































session at 8 


latest developments in 


“High-Speed, Heavy-Duty Deisel 


Engines” will be the topic of a re- 
view and look into the future by 
O. D. Treiber, Hercules Motor Co., 
Canton, O., who will open the sec- 
ond day’s technical sessions. 


Hans Bohuslav, Engineering 
Controls, Inc., and for many 
years regarded as one of the na- 
tion’s leading engine engineers, 
will discuss “Operation and 
Maintenance of Marine and Die- 
sel Engines.” 


Gov. Herbert B. Maw of Utah 


will address the Thursday lunch- 
eon at which Fruehauf Trailer Co. 
will be hosts. 


A. H. Deimel, Spicer Mfg. divi- 



























sion of Dana Corp., will describe 
performance of hydraulic torque 
converters at 2 p.m., and the air- 
borne sleeperette, called the an- 
swer to passenger comfort for 
long range operation, described by 
Robert R. Houston and John M. 
Parker, Pan American World Air- 
ways System, will be the feature 
for the evening session. 


A progress report on work on 
high sulfur Diesel fuels will open 
Friday’s session with Dr. L. A. 
Blanc, Caterpillar Tractor Co., 
Peoria, Ill., on the platform. W. B. 
Bassett, Lubrizol Corp., Cleveland, 
will describe the performance 
characteristics of gear lubricants. 

Papers on production line main- 
tenance will be read by E. B. Og- 
den, Consolidated Freightways, 
Inc., Portland, Ore., and on tuneup 
tools by Wallace Linville, Acelin 
Co., Los Angeles. 

The dinner on Friday evening, 
which will close the three-day 
meeting, will be addressed by F. 
Glen Shoemaker, Detroit Diesel 
Engine division, General Motors, 
Detroit; SAE President Pigott, and 
R. W. Goodale, chairman of the 


SAE Northern California section 
and general 
meeting. 


chairman of the 


11 


DPBELL motors inc. 


a 


mae 


i 
i 


PE ad ah | ea 
Serer geal oer? seo Pia tees 


Pe 





IN THE VALLEY OF THE SUN—The attractive dealership of Campbell Motors, Inc., Nash 
dealer in Phoenix, Ariz. The building has 22,400 square feet of floor space, of which 16,000 
is devoted to service and 3,000 to parts. President of the dealership is Irvin M. Campbell. 


‘Drive-In-Come’ 


KANSAS CITY.—A unique tax 
service on wheels for small busi- 
nesses has been devised by an en- 
terprising accountant here. S. D. 
Edmister has fitted a Jeep station 
wagon as a mobile office, complete 


both 


flat panels. 


pany, 2304-8 
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DUOLITE SAFETY WINDOW GLASS 


DUPLATE SAFETY PLATE GLASS : 
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with a folding desk, file cabinet, 
and chairs for interviews and busi- 
ness transactions. He calls the bus- 
iness the “Drive-In-Come Tax 
Service.” 


Want ads in AUTOMOTIVE NEWS cost 
little—get results. 
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F they follow the desires of the motor- 
I ing public, they’ll have one thing in 
common: larger vision panels. For this 
is an improvement that they have been 
insistent upon. And those manufac- 
turers who have already met this de- 
mand have been roundly applauded. 
When you order Safety Glasses for 
your cars, make sure that you specify 
“Pittsburgh.” Why? 
burgh Safety Glasses are quality prod- 
ucts. They have an excellent record of 
service in the automobile and aviation 
fields. They have the full confidence of 


Because Pitts- 


manufacturers and car 


buyers. They are backed by an 
organization whose manufac- 
turing knawledge, technical 
skill and scientific resources are 
unsurpassed in the industry. 
Today, Pittsburgh Safety Glasses can 
be mass-produced in curved as well as 


Regardless of the problem that con- 
fronts you in connection with the use 
of glass in the design and construction 
of your cars, feel free to consult our 
Safety Glass specialists. There is no obli- 
gation. Pittsburgh Plate»Glass Com- 


Grant Building, Pitts- 


burgh 19, Pennsylvania. 


PLASTICS 





COMPANY 








SOUTHERN HOSPITALITY FOR OLDS OFFICIALS—Dealers in the Memphis zone recently 
conferred with S. E. Skinner, general manager of Oldsmobile, and D. E. Ralston, general 
sales manager, for the latest information on production and sales trends. Both spoke at 
a roundtable meeting held in Memphis. Left to right: Ralston, Skinner, Wiley L. Mossy, 
Russell Reeves, F. S. Balch, W. J. Willkomm and Lawrence Caneperi. 


exemption for persons over 65 pro- 


Tax Booklet Offered 
vided under the 1948 tax law. 


“Tax Savings for Employees Un- 
der Approved Retirement Plans,” 
an eight page booklet, explains tax 
advantages accorded retirement 
plans as well as the new double 


copies of the booklet without 


Chicago 4. 
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Facts for Advertisers... Do you 
know where to locate dealers to achieve maxi- 
mum sales volume? Do you know the past auto- 
mobile buying performance of the areas your 
dealers serve? The Plain Dealer Market Survey 
Department can answer not only these questions, 
but can also reveal detailed sales breakdowns 
from 1928 to 1947, and trace Plain Dealer 
readership to car sales. We'll be glad to make 
an appointment with you to discuss in detail 
your marketing potentialities in Cleveland. 


| 
| 


AUTOMOTIVE NEWS, JULY 26, 1948 


In the Hopper 


Labor Mediation Board 
Approved for Louisiana 


A bill to create an 18-member | 
state conciliation and mediation 
board for labor disputes was given 
final approval by the Louisiana 
legislature and sent to the gover- 
nor for signature. 


The board would operate through 
three-member panels, with labor, 
management and the public repre- 
sented. Its findings would not be 
enforceable in court, but could be 
published and brought to the at- 
tention of the public. 

An amendment which would 
have limited the board to indus- 
tries engaged only in intrastate | 
commerce was eliminated prior to | 
final passage of the legislation. 

+ * * } 








Employers can secure sample|To Finance Parking Projects 


charge from Charles D. Spencer| yer (Colo.) voters next fall of a 
& Associates, 166 W. Jackson Blvd.,| proposal for the issuance of reve- 
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parking facilities have been an- 


|nounced by Mayor Newton. 


Under a proposed ordinance, $4,- 
000,000 would be earmarked for 
construction of parking facilities 
in the central business district, 
and $500,000 in other areas. Mayor 
Newton said that if more parking 
facilities in the outer areas are 
needed, additional bond issues 
could be placed on the ballot at 
a future time. It was indicated 
that the initial proposal probably 
would be placed before the voters 
at the primary election. 

+ * * 


| Registry Fee Hike Proposed 


By Indiana Commission 


Increased automobile, truck and 
bus registration fees will be rec- 
ommended to the 1949 Indiana leg- 
islature by the state tax study 
commission, which also will advo- 
cate liberalization of the state’s 
motor vehicle weight and length 
limits to conform with a national 
standard. 

Proposals for an increase in the 
state gasoline tax were turned 


\ 


\ 


\ 
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j HE PAGES of the Cleveland Plain Dealer are the 


automotive proving ground for new car sales in 


CLEVELAND 


the great Northeastern Ohio market area. The per capita owner- 
ship of cars in Greater Cleveland is among the largest in America. 
And statistics of new car sales actually parallel Plain Dealer read- 
ership. Year after year, the Cleveland Plain Dealer is one of the 
leading newspapers in the nation in passenger car advertising line- 
age...a responsible factor in the maintenance of Cleveland’s high 
new car sales record. Let the Plain Dealer’s intensive and exten- 


sive coverage help assure the success of your marketing program. 


CLENELANS ve wn 
‘ a ws 
ys.8 oe —_ “ 
we “ee i 
wos. , ©, s 
_ eZ 
wey 
Cleveland’s Home Newspaper 
\3 Cresmer & Woodward, Inc., New York, Chicago, Detroit, San Francisco, Los Angeles 


A. S. Grant, Atlanta 


down by the commission. In adui- 
tion to the higher registration fc 
however, the commission le 
nounced that it will also reco »- 
mend steps for producing mo-ce 
highway revenue. 
* + + 


Louisville Judge Upholds 
Profits, Payroll Tax 


A special circuit judge in Louis- 
ville, Ky., bas upheld the new city 
ordinance, which places a 1 per- 
cent tax on all city payrolls, to be 
deducted by the employer, also a 1 
percent tax on net profits of busi- 
ness and professional men, to meet 
growing city financing needs. 

The court ruled that these ars 
license taxes and not income taxes 
and are legal under the constitu- 
tion and acts of the legislature. It 
was announced by plaintiffs, who 
brought the test suit, including 
labor and merchants, that an ap- 
peal will be filed with the state 
appellate court. 

* 





* * 
Niagara Falls, Ont., to Shut 


Service Stations Early 


City council of Niagara Falls, 
Ont., has adopted a resolution that 
a by-law be prepared for the early 
closing of gasoline service stations 
in the city. 

The law was previously request- 
|ed in a petition from Joseph Ruich 
and 31 other station operators. 
Permits will be issued to those 
who desire to remain open on Sun- 
days. 
| + * * 

No Sales Tax Session 


Gov. Tuck of Virginia has re- 
jected a new request for a special 
session of the general assembly to 
enact a sales tax. The chief execu- 
tive asserted that he had no inten- 
tion of recalling the assembly. He 
|added that if it were called into 
|}extra session “there is no assur- 
ance that it would approve a sales 
tax.” 


* + 
‘Once Is Enough’ 
A bill which would require pe- 
riodic re-examination for driver 


| 
| 


+ 


licenses nas been given an unfav- 
orable report by the judiciary com- 
mittee of the Maryland state leg- 
islative council. 









Nash Ascends 
Pike’s Peak in 
39 Minutes 


DENVER, Colo.—Driving a Nash 
600, E. G. (Cannon Ball) Baker, 
67-year-old veteran race driver, 
completed a run up Pike’s peak in 
39 minutes, 9 seconds, July 14. 

Baker, said to be the first to 
attempt a record in a stock car 
from the Toll House at 7,750 feet 
to the peak at 14,110 feet, com- 
pleted the run at almost zero visi- 
bility. During the last 2,000 feet, 
he could see only 50 feet ahead 
because of dense clouds and fog, 
he said. Length of the run was 19 
miles. 

The road up the mountain is haz- 
ardous because of 222 sharp turns. 

“I drove mostly in low and sec- 
ond,” he said. “The fastest I drove 












was 65 miles per hour on one short 
stretch.” 

Baker had to wait until dark to 
start his record run so police could 
re-route traffic. 

The run was timed by Louis 
Unzer, race driver who tests cars 
for Russ Snoberger prior to the 
Memorial day race at Indianapolis. 





Culberson Chevrolet 


A charter of incorporation has 
been issued to Culberson Chevrolet, 
Inc., Pampa, Tex., with capital 
stock listed at $140,000. 
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AUTOMOTIVE WASHINGTON 


NAM Appraises Effect 
+ Of Taft-Hartley Law 


By William Ullman 


Washington Correspondent 


1 


thing that affects every one of us—employers, union em- 


ployes, and all of us in between. It is going to be a major'| 


political issue in the Presidential and Congressional cam- 


paigns ahead and, no matter 
who wins, it is going to be 
up for both repeal and repair 
in the 81st Congress. 

It has been in effect a little over 
a year now. Given below is an 
appraisal of the law by industry, 
as represented by the National 
Assn. of Manufacturers. In a week 
or so we shall publish an appraisal 
by labor. 

Says the NAM: 

The Labor-Management Relations 
act of 1947 has had a birthday. Are 
we in the red or in the black after 
living with this | 
new national la- | 
bor policy for a 


year? 
First, the cam- 
paign to brand 


this law a slave 
labor act has fal- 
len flat. In no in- 
stance have un- 
ions been denied 
the right to a jus- 
tifiable exercise of 
their economic 
strength. True, they have been 
brought under the provisions of the | 
law in the public interest and this | 
is as it should be. 

* * * 


Membership High | 
l NIONS ARE vigorous, with 

memberships at new high lev- 
els and still growing. Messrs. 
Green, Murray and Lewis still 
speak with authority—and, con- 
trary to their claim that unions 
would become impotent, they have 
continued to win recognition from | 
additional employers and to en- 
gage in free collective bargaining, 
establishing new beachheads in la- 
bor benefits. 

Management has neither sought 
nor used the law as an excuse for 
a showdown. Rather, substantial 
concessions have been made to im- 
prove the status of employes and 
to insure labor peace for the na- 
tion. 


When the act was passed, em- 
ployers assured the public that | 
they did not intend to conduct 
their employe relations by law- 
suit and the record shows man- 
agement has acted accordingly. | 
Besides, few employers are con- 
cerned with undermining their 
unions, but are primarily deter- 
mined to continue to improve the | 
labor relations in their plants. 

Many unions have made substan- | 
tial progress in improving their | 
leadership, resulting in gains in in- 
fluence and prestige. Instrumental | 
in accomplishing this have been | 
such provisions of the act as: the | 
non-Communist affidavit, which has 
been a direct factor in eliminating | 
Communist partisans from posts in 
unions; the banning of the closed | 
shop, which has helped to make | 
leaders more responsive to the rank | 
and file; the requirement that un- | 
ions issue annual financial state- | 
ments for their membership. | 
Second, the act in general has | 
had a salutary effect on collective | 
bargaining. The obligation to bar- | 
gain collectively, resting as it now | 
does on both parties, is found to 
be a needed and effective device for 
the improvement of the bargaining | 
process. The possibility of refusal- | 
to-bargain charges, or of damage 
Suits, has encouraged both employ- 
ers and unions to stay at the table 
negotiating in good faith. 


* * * 


Peace Promoted 


THILE a few unions have been 
absorbed in developing meth- | 
ods for evading the act (and, un- | 
happily, some employers have gone | 
along and signed agreements ab- | 
Solving the union of liability, or 
Otherwise circumventing the act), 
it is becoming more and more ap- 
Parent that neither the NLRB, the | 
courts nor the public will tolerate | 


this kind of subterfuge. listeg the | 





William Ullman 








in general are now realizing the 


© 





hazards of by-passing the law and 
are refusing to make concessions 
which violate the letter or the 
spirit of the statute. 

Third, industrial peace has been 
promoted by the act. Jurisdic- 
tional disputes and secondary 
boycotts have diminished mark- 
edly, and unions are finding ways 
to settle these differences with- 
out resort to force. 

While some might wish to differ 
with the merits of third-round 


wage settlements, the fact remains 







*® 


YHE LABOR-MANAGEMENT Relations Act of 1947, 
more familiarly known as the Taft-Hartley law, is some- | 





LUMITE DIVISION, Chicopee Manufacturing Corp. 
47 WORTH STREET, NEW YORK 13, N. Y. 
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jecting themselves into activities of 
| the locals—a device which is often 
successful in controlling bargaining 
without seeming to do so. It is 
obvious that the monopoly control 
of all labor in an industry, in a 
union or in a market area cannot 
long remain unchecked. 

Efforts to extend the scope (the 
content or subject matter) of bar- 
gaining have also been expanded. 
Recent decisions of NLRB relative 


“= | to employe benefits make it impera- 





NEW IN OREGON—Standing in front of the new building of E. A. White Co. (Interna- 


tional), North Coast Highway, Newport, Ore., 


are White and R. N. Feemster, sales manager. | 


The dealership also handies Goodyear tires and McCormick-Deering farm equipment. 








that—by and large — agreements 
have been peacefully reached and 
chiefly on a local union-company 
basis. Notable is the fact that the 
major breakdowns have come 
where industrywide bargaining is 
practiced. 

And, incidentally, in spite of Mr. 
Truman’s veto and his repeated de- 
nunciation of the act, he has re- 
sorted to it five times with telling 
effect where the “national health 
and safety” have been endangered. 
In disputes in the coal, telephone, 


atomic energy, meat and maritime | which, by devious methods, are in- 
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| industries, the President has either 
appointed boards of inquiry or 
| sought injunctions to protect the 
| welfare of the people. 
Fourth, in contrast to these fa- 
| vorable developments, the last year 
has shown an unfortunate trend to 
expand both the unit and the scope 
of bargaining. 
* * + 
NDUSTRY-WIDE bargaining has 
continued to grow, especially 
through domination of local bar- 
| gaining by international unions 
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tive that legislative or judicial re- 
lief be found for employers who 
do not believe the best interests of 
employes or the public will be 
served under mandatory bargaining 
about employe benefits. 

No sensible man would contend 
that the Taft-Hartley law has 
solved our labor problem. But few 
honest people deny that we are 
better off in many ways than we 
were a year ago. The act may be 
far from perfect—but it is a good 
first step which has permitted a 
number of improvements in the 
labor-management picture. 


Anderson Is Manager 
Russell Anderson has been named 
business manager of the Syvrud 








How to Sell 


MORE 


eat Covers 


* Insist upon the LUMITE 
label on ALL the plastic seat 
covers you sell... for this label 
assures you of an amazing new 
fabric that is stainproof, scuff- 
that has actually 
OUT! 
You’ve never seen anything 
like it! Here are beautiful, color- 
fast patterns that can never stain 
are easy-to-clean, 


this amazing fabric because it 
fits better . . . looks better .. . 
lasts longer! To sell more seat 
covers than you ever imagined 
possible, be sure to specify 
LUMITE next time you order 
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will buy 










ve 


Woven to “breathe”, | 





14 





AUTOMOTIVE NEWS, JULY 26, 1948 


Used Car Auction Prices 


(Eprror’s Note: While we try to eliminate wrecks from all of these 
listings, occasionally some get by us. So if the price is abnormally 
low, the car is probably damaged. If the price is abnormally high, 
the car is probably loaded with extras). 





LOS ANGELES 


(California Auto Dealers Wholesale Auc- 
tion. Sale twice weekly. Prices are for 
week of July 5.) 

(Market shows 54 sold out of 154 

offerings.) 

BUICK—'46 Super sedan, $2,100; sedan- 
ette, $2,095. °'40 Super club coupe, $1,075. 
'39 Century sedan, $605; Special coupe, 
$650. '37 Special sedan, $415 

CADILLAC—’41 (62) sedan, $1,475. 

CHEVROLET—’48 FM club coupe, $2,265; 
SM sedan, $2,265; FL sedan, $2,350. °47 
FL sedan, $2,145, $2,175. ‘46 FM sedan, 
$1,705; FL sedan, $1,655, $1,880; SM 
club coupe, $1,710. °'42 club coupe, $1,- 
150. °41 coupe, $900. '37 coupe, $325. 

DeSOTO—'46 sedan, $1,975. ‘40 sedan, 


$695. 
DODGE—’46 Custom sedan, $1,750. ‘41 
sedan, $800. ‘40 sedan, $690. ‘37 sedan, 


$255. 

FORD—'48 SD club coupe, $1,960. '47 SD 
sedan, $1,750. ‘46 SD business coupe, 
$1,425. °'41 coupe, $860; sedan, $940; 
pickup, $800. '40 sedan, $505. ‘39 sedan, 


$650. 
HUDSON—’'46 Super Six sedan, $1,550. 
KAISER—’47 Special sedan, $1,665. 
MERCURY—’49 sedan, $2,990. ‘46 sedan, 
$1,715. °39 sedan, $515. 
NASH—’41 (600) sedan, $415. °'40 La- 
Fayette coupe, $500. 
OLDSMOBILE—'40 (90) sedan, $815. 


SD sedan, $1,050. °41 SD sedan, $1,000. 
’38 coupe, $425. 

PONTIAC—'42 (6) sedan, $1,100; club 
coupe, $860. ‘41 (8) sedan, $980. ‘40 
(8) sedan, $485. ‘39 (6) sedan, $680. 

STUDEBAKER—’'47 Champion sedan, §$1,- 
895, $1,600. °'40 Champion sedan, $460. 


AKRON 


(H. C. Turney Auto Sales. Auction every 
Thursday. Prices are for sale of July 1.) 
BUICK—’48 RM conv., $3,325; Special se- 

dan, $2,650. '47 RM sedan, $2,425; Super 

sedan, $2,400. '46 Super sedan, $2,085. 

CADILLAC — '48 (61) sedanette, $4,750. 
46 (62) sedanette, $2,970; (62) sedan, 
$2,925. °41 (61) sedan, $1,300. 

CHEVROLET — '48 FL aerosedan, $2,310. 
‘47 FL aerosedan, $1,975, $1,935, $1,875; 
FM sedan, $1,650. ‘41 sedan, $875. °40 
sedan, $525. 

CHRYSLER—’'41 New Yorker club coupe, 
$1,010. 

DODGE—'47 Town sedan, $1,975. '46 Cus- 
tom sedan, $1,750, $1,700. 

FORD—'48 SD club coupe, $2,000; sedan, 
$1,925. °47 sedan, $1,825, $1,750, $1,615. 
'46 sedan, $1,575, $1,500, $1,450. ’'39 
half-ton panel, $475. 

INTERNATIONAL—'48 KB-5, $1,575. 

MERCURY—’49 sedan, $2,875, $2,800. °46 
sedan, $1,600. 


PLYMOUTH—'47 SD sedan, $1,960. °'42| OLDSMOBILE—’48 (98) conv., $3,250. °41 





WHERE THEY READ ’EM AND LEAP! 


Boston gals, of all ages, are tradi- 
tionally sprightly, quick to make up 
their minds and quick to act. And the 
quickest of them all are those who read 
... Who believe in ... who respond 
to advertisements in The Boston Globe. 


This sales-stimulating response was 


proved in a recent impartial quota con- 
trol survey of 2000 women in the 15- 
mile area who were asked: “In the last 
two weeks have you gone shopping be- 
cause of some particular merchandise 
you saw advertised in your (daily — 
Sunday) newspaper?” 

Almost one-third of all questioned 
replied “Yes”. They had gone shopping 


in response to advertisements in Boston 


newspapers as follows: 


National Representatives: Creamer & Woodward, Inc., New York, San Francisco, Los Angeles Osborn, Scolaro, Meeker & Co., Chicago, Detroit 


(78) sedan, $725. ‘40 (70) sedan, $725. 


PACKARD—’48 conv., $3,000. ‘40 club 


coupe, $755. 


PLYMOUTH—’46 SD sedan, $1,635; sedan, 


$1,375. °'41 sedan, $865. 
PONTIAC—’'48 (hydra.) conv., $2,830. 


STUDEBAKER—'47 Champion conv., §$2,- | 
250. 


INDIANAPOLIS 


(Ken Schaefer, Inc. Auction every Thurs- 
day. Prices are partial listing for sale of 
July 8.) 

BUICK—’47 RM conv., $2,725, $2,575; Spe- 
cial sedan, $2,030. '46 RM conv., $2,225; 
Super sedan, $2,090; Special sedan, $1,- 
925. ‘41 club coupe, $1,090, $875. °'40 
sedan, $925, $745. ‘39 sedan, $850, $550. 

CADILLAC—’48 (62) sedan, $4,780. ‘47 
(62) sedan, $3,200. °46 (60-S) sedan, 
$3,050; (61) sedan, $2,550. 

CHEVROLET—’48 FL sedan, $2,370; aero- 
sedan, $2,350, $2,250; SM sedan, $2,240. 
‘47 FM conv., $2,160; FL aerosedan, 2 at 
$2,130, 2 at $2,000; FM conv., $2,000; 
club coupe, $1,825, $1,790; SM _ sedan, 
$1,735. °46 FM sedan, $1,665, $1,580; 
SM sedan, $1,610. '42 sedan, $890, $885. 
*41 sedan (4 cars), $1,020; $960, $700. 
40 sedan, $890, $760. '39 sedan, $750, 
$555. ‘38 sedan, $365. ‘37 coupe, $235. 
‘36 sedan, $285. 


CROSLEY—’47 conv., $630; pickup, $500. 
CHRYSLER—’48 Town & Country sedan, 


$2,680; Windsor conv., $2,910. °'47 New 
Yorker sedan, $2,475. °'46 sedan, $2,000. 


DODGE—’48 sedan, $2,625. °47 sedan, $1,- 


700, $1,690; half-ton pickup, $1,250. °42 
2-ton C & C, $710. °41 sedan, $890. 


FORD—’'49 (8) sedan, $2,630; (6) sedan, 


$2,610. °48 conv., $2,185; half-ton panel, 
$1,550. ‘47 SD conv., $1,995; sedan, $1,- 
775, $1,540. °46 (6) sedan, $1,425; (8) 
sedan, $1,505. ‘41 sedan, $815. °40 
coupe, $700; half-ton pickup, $510. °'39 
$890, $500; half-ton pickup, $480. °'38 
club coupe, $365. '37 coupe, $800; sedan, 


SUNDAY DAILY 

The Boston Sunday The Boston 
Globe 34% 
Paper B 34% 
Paper C 11% 
Paper D 13% 


Whatever you have to sell to the two 
million people in the $2,000,000,000 
Greater Boston Market The 
Globe will help you get immediate re- 
sults. Just one more reason why The 


Globe 45% 
Paper B 26% 
Paper C 18% 
Paper D 16% 


Boston Globe is 
Boston’s best buy! 


The Boston Globe 


MORNING - EVENING + SUNDAY 








Average Used Car Prices 


(Compiled by Automotive News) 


Il 


July (to date) June Overall 


Average .. $1,495 $1,508 $1,488 


(The above figures are averages of used car auction prices, all 
makes and models, carried regularly in Automotive News.) 


‘36 sedan, $500; coupe, $210. 


FRAZER — '48 
*47 sedan, $1,710. 

HUDSON—’47 conv., $1,775. 

INTERNATIONAL — '48 half-ton pickup, 
$1,565; panel, $1,520. 

COLN—’48 conv., $2,800. 

— conv., $2,195; sedan, $2,- 


100. 
NASH—’48 conv., $2,525. °46 sedan, $1,- 


405. 
OLDSMOBILE—’48 (98) conv., $3,450; (78) 
"42 sedan, $1,060. 


Manhattan sedan, 


sedan, $2,710. 


PACKARD—’48 conv., $2,700. 
PLYMOUTH—’47 sedan, $1,745. 
’39 sedan, $535. 
PONTIAC—’48 conv., 
$2,765, $2,700. 


"38 sedan, $485. 











July 1948 June May 

Model (to date) 1948 1948 
eee $2,507 $2,495 $2,484 
Be wares 2,049 2,059 2,025 
eee 1,702 1,735 1,695 
BGs veces 1,000 1,036 1,029 
eee 924 956 913 
eee 736 770 730 














‘46 (8) sedan, $1,825. ‘42 sedan, $1,060 
‘41 club coupe, $920. ‘40 sedan, $900. 
STUDEBAKER—’48 Commander conv., $2. 
680. '47 LC sedan, $2,235; Commander 

sedan, $2,025. 


OKLAHOMA CITY 


(Oklahoma City Auto Auction. A. L 
Pollock, manager. Sale every Wednesday 
Prices are for sale of July 7.) 

(Market shows 81 cars sold out of 153 

offerings.) 

BUICK—’41 Special sedan, $945. 

CHEVROLET—'48 Pickup, $1,775. °47 FL 
aerosedan, $2,100; sedan, $1,810, $1,710, 
$1,765, $1,905. °46 FL aerosedan, $1,695, 
$1,630. '42 sedan, $1,105, $1,050. °41 se- 
dan, $1,050, $1,000, $925. 

DODGE—’46 sedan, $1,910, $1,770. '42 se- 
dan, $820. ‘41 pickup, $480. 

FORD—'47 sedan, $1,550, $1,710. °46 se- 
dan, $1,545, $1,625, $1,585. ‘42 sedan, 
$1,000. ‘41 sedan, $820, $1,110, $800; 
a sedan, $980, $1,105. ‘'40 sedan, 

HUDSON—’48 sedan, $2,700. °'42 sedan, 
$320 


MERCURY—'49 sedan, $2,125. °46 sedan, 
$1,620. 

OLDSMOBILE—’'47 (98) sedan, $1,945. ‘37 
sedan, $300. 

PACKARD —’39 sedan, $695. 

PLYMOUTH—'47 sedan, $1,490. °46 sedan, 
$1,410. '42 sedan, $960. ‘41 sedan, $960. 

PONTIAC—’48 (8) sedan, $2,850. '40 se- 
a. $800. ‘39 sedan, $545. °'36 sedan, 

STUDEBAKER—'47 sedan, $1,835. 


KANSAS CITY 


(Kansas City (Mo.) Automobile Auction 
Sale every Wednesday. Prices are for 
July 7.) 

(Market here is very good. Fast mov- 

ing sales. Cars steady to a little 

higher. Sold 151 out of 265 offerings.) 

BUICK—'46 Super sedan, $2,055. '41 Spe- 
cial sedan, $1,257, $1,015. ‘40 RM club 
> $1,130. ‘'39 Special sedan, $785, 

CADILLAC—’41 (61) sedan, $1,405. 

CHEVROLET—’48 FL aerosedan, $2,475, 
$2,290. '47 FL sedan, $2,152, $1,920. '46 
SM sedan, $1,820, $1,400. °'42 sedan, $1,- 
035. °'41 sedan, $1,110, $875. °40 sedan, 
$1,012, $857. 

CHRYSLER — '47 Windsor sedan, $2,300, 
$2,250. °46 Windsor sedan, $1,847. ‘42 
sedan, $805. 

DeSOTO—'48 Custom sedan, $2,807. ‘'42 
Custom coupe, $1,190. °'41 sedan, $707. 
DODGE—'48 sedan, $2,340. '46 sedan, $1,- 

300. ‘'42 sedan, $1,122. ‘41 sedan, §$1,- 

147, $625. 

FORD—'49 sedan, $2,705, $2,685. ‘46 se- 
dan, $2,070, $1,440. ‘41 sedan, $810. '40 
sedan, $717, $602.50. ’38 sedan, $705. 
"37 sedan, $342, $200. 

HUDSON—’48 sedan, $2,475. 

MERCURY—'49 sedan, $3,042, $2,995. ‘41 
conv., $1,125. 

NASH—’41 sedan, $510. 

OLDSMOBILE—’47 (8) sedan, $2,230; (6) 
sedan, $2,177; (6) club coupe, $2,210. 
"46 (8) sedan, $1,807; (6) coupe, $1,770. 

PLYMOUTH—’'48 sedan, $2,295, $2,210. °47 
sedan, $1,830. '46 sedan, $1,312, $1,265. 
"41 sedan, $635. 

PONTIAC—'47 sedan, $2,325, $2,090. '46 
sedan, $1.905, $1,800. '42 sedan, $1,125. 

STUDEBAKER—’46 sedan, $1,285. '40 se- 
dan, $605. 


MT. CLEMENS, MICH. 


(Simpson Bros. Auto Auction. Sale every 
Friday. Prices are for July 9.) 
(Market shows prices going up al- 
though volume is lower.) 
CHEVROLET—’47 FM sedan, $1,800; club 
coupe, $1,810; sedan, $2,020, $1,755. ‘41 
sedan, $995, $660. 
FORD—’48 sedan, $1,900. °'40 sedan, $980 
$700. '36 sedan, $800. 
MERCURY—’48 club coupe, $2,135. 
NASH—’38 coupe, $260. 
OLDSMOBILE—'47 (76) sedan, $2,110. ‘40 
sedan, $850. 
PLYMOUTH—'46 sedan, $1,500. 


CHARLOTTE, N. C. 


(E. M. Stafford, Inc. Sale every Wednes- 

day. Prices are for sale of July 7.) 
(Market here shows prices steady, but 
fewer offerings. Demand and buying 
noticeably better. Sold 176 items out 
of 226 offerings.) 

BUICK—’47 Super conv., $2,125; sedan 
$2,225. °'46 Super conv., $2,200. ‘42 
Super sedan, $1,100. ‘41 sedan, $1,476, 
$1,050, $980. 

CADILLAC—'47 (62) conv., $3,725; sedan, 
$3,500; (61) sedan, $2,900. 

CHEVROLET—'48 FL aerosedan, $2,385, 
$2,375, $2,420; FM sedan, $2,250, $2,230, 
$2,130; SM sedan, $2,115. ‘47 FL sedan 
2,075; FM club coupe, $1.905, $1,905; 
sedan, $1,900, $1,850, $1,775; SM club 
coupe, $1,750; FL sedan, $1,875. '46 FL 
aerosedan, $1,825, $1,725. ‘42 FL aero- 
sedan, $1,060. ‘41 club coupe, $1,230, 
$1,150; sedan, $1,050, $950. °40 sedan, 
$800, $700. °'39 sedan, $785, $750. 

DODGE—'48 Custom sedan, $2,215. °41 se- 
dan, $750. °39 sedan, $600, $550. 

FORD—'49 Custom sedan, $2,490, $2,450; 
club coupe, $2,600. ‘48 sedan, $1,989, 
$1,975, $1,925; club coupe, $1,980, $1,975 
'47 sedan, $1,830, $1,800, $1,750. ‘46 
conv., $1,650; sedan, $1,600, $1,510, $1.- 
435; club coupe, $1,430, $1,375, $1,660. 
’42 sedan, $1,350, $925. ‘41 sedan, $950, 
$900; club coupe, $1,005. °’40 sedan, $1,- 
135, $1,010, $1,025. . 

HUDSON—'48 (6) club coupe, $2,600. ‘46 
(8) sedan, $1,325. 

KAISER—'47 sedan, $1,505. 


(Continued on Page 15, Col. 1) 
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Used Car Auction Prices BUICK—’47 RM conv., $2,710. ’46 RM se- 





(Continued from Page 14) CHEVROLET—'48 half-ton pickup, $1,625. 


ae ‘46 sedan, $1,510. ‘42 sedan, 


$860 
MERCURY—’'49 sedan, $2,780. ‘48 club 
coupe, $2,200; conv., $2,100. ‘°46 club 
coupe, $1,710, $1,630, $1,600; sedan, 


$1,710. 

OLDSMOBILE—'48 (98) sedan, $3,345, $3,- 
225; (68) conv., $2,550. ‘47 (98) sedan, 
$1,850. °'41 (98) sedan, $1,000. 

PACKARD—’41 Clipper sedan, $1,010. 

PLYMOUTH — '48 sedan, $2,225, $2,150. 
'47 sedan, $1,600; conv., $1,850; coupe, 
$1,450. '39 coupe, $550. 

PONTIAC—'48 (8) sedan, $2,885, $2,775; 
(6) sedan, $2,660. °47 (8) conv., $2,600. 
"41 (8) sedan, $1,050. 

STUDEBAKER—’'46 Champion sedan, $1,- 
110. '40 Commander sedan, $920. 

WILLYS—’'49 (6) station wagon, $1,810. 


JACKSON, TENN. 


(Roy Simmons Automobile Auction. Prices 
are for sale of July 10.) 


(Market shows clean '46 and '47 mod- 
els up slightly. Market is steady and 
improving. Prewars still bringing 
healthy prices. Brand new stuff very 
much in demand. Sold 44 items out of 
165 offerings.) 


BUICK—’48 RM sedan, $2,875, $2,850. ‘41 
Special sedan, $1,025. 

CHEVROLET—’48 half-ton pickup, $1,710. 
‘47 sedan, $1,875, $1,845; conv., $2,010. 
'46 sedan, $1,275. °41 sedan, $880, $840. 
‘40 sedan, $675. ‘39 pickup, $550. ‘38 
sedan, $355. °37 sedan, $450. °'34 sedan, 
$105. 

DeSOTO—'48 sedan, $2,575. } 

DODGE—'47 sedan, oo 850. °'46 sedan, $1,- 
500; pickup, $1,000 

FORD—’47 sedan, $1,840, $1,715. °46 club 
coupe, $1,625. ‘42 sedan, $1,040; 1%4-ton | 
truck, $310. °'4) pickup, $605, $495; club 
coupe, $1,100. °'40 sedan, $700, $650. | 
"36 sedan, $450, $360. °'30, coupe, $225. 
‘29 roadster, $230. 

LINCOLN—’41 sedan, $630. 

MERCURY—’47 sedan, $1,825, $1,705 

OLDSMOBILE — ‘48 (98) conv., $3,300; 
(66) sedan, $2,495. 

PLYMOUTH—’'48 sedan, $2,070. ‘47 sedan, 
$1.810. ‘38 sedan, $50. 

STUDEBAKER—’47 1%-ton truck, $725. 

WILLYS—’48 station sedan, $2,110. ‘46 
Jeep, $555. | 


VALDOSTA, GA 


(Tom Hewitt Auto Auction Sale. Auc- 
tion every Friday. Prices are for sale of 
July 9.) 


(Market is good, with 131 units sold 
out of 212 offerings.) 


BUICK—’48 Super sedan, $3 000; sedanette 
$3,000. °47 Super conv., $2,555. '46 RM 
conv., $2,110; Super sedanette, $2,000, 
$2,025; sedan, $2,140, $1,950. 

CHEVROLET-—'48 FIL aerosedan, $2,350. 
‘47 FL aerosedan. $2,050, $2.000; SM se- | 
dan, $1,775, $1.690. ‘46 FL aerosedan, | 
$1.800. °'42 cabriolet, $1,100. ‘41 sedan, 
£940. | 

CHRYSLER — '47 Windsor sedan, $2,020. | 
‘46 Windsor sedan, $2,050. | 

DeSOTO — '47 club coupe, $2,200; club/| 
coupe, $2.250. 

DODGE—’47 Custom sedan. 2 at $1,875. | 
‘46 Custom sedan, $1,650. ‘42 sedan, 
$800. | 

FORD—'49 Custom (8) sedan, $2,525, $2,- 
560; (6) sedan, $2,360. ‘48 half-ton 
pickup, $1,800, $1,459. °47 SD sedan, 
$1.600, $1.615, $1.790. $1.730. "46 SD 
sedan, $1,550, $1,310, $1,300. ‘31 sedan, 
$399. 

HUDSON—'46 (6) sedan, $1,100. 

LINCOLN—'49 sedan, $3,050. 

MERCURY—'49 sedan, $2.800, $2.850. ‘48 
club coupe, $1.975. ‘46 club coupe, $1,- 
625: sedan, $1,680. 

OLDSMOBILE—'48 (98) sedan, $2,910. °'46 
(76) sedan, $1,680, $1,475; (78) sedan, 
$1,590. 

PLYMOUTH—'48 SD sedan, $2,160. $2,100. 
"47 SD sedan, $1.775. '46 Deluxe sedan, 
$1.500. °'40 coupe, $570. 

PONTIAC—’48 (6) sedan coupe, $2,600. 

STUDEBAKER—’49 half-ton pickup, $1,- 
650. °'48 Champion sedan, $2,225. '47 
Champion sedan, $1,950. 

WILLYS—’'48 pickup. $1,660 

MISCELLANEOUS—’48 GMC 1-ton truck, 
$1,500. | 


HORSEHEADS, N. Y. 


(Horseheads Auto Auction. Sale every 

Friday. Prices are for sale of July 9.) 
(Market shows prices on upgrade. Lot 
of fluctuation from week to week but 
general trend is upwards. Less cars 
and more buyers are turning up for 
sales.) 

BUICK—'47 station wagon, $2.300; Super 
sedan, $2,190; RM sedan, $2,500. ‘46 se- 
dan, $1,700, $1,860, $1.995. ‘'42 sedan. 
$1,390. °'41 sedan, $1,100. '40 Super club | 
coupe. $100. | 

CHEVROLET—'48 FL aerosedan, $2, 7: | 
pickup, $1.690; FL sedan, $1,920. "| 








sedan, $1,210; pickun, $1,040. °'42 Svecial 
sedan, $1,110. $1,125, $1.130. '41 sedan, 
$850. °40 sedan, $390. °39 sedan, $810. 
"35 sedan. $165. 
CHRYSLER—’46 Roval sedan, $1,910. 
DeSOTO—’ 39 sedan, $630. 

DODGE—’48 pickup. $1,650. ‘47 sedan, 
$1,640, $2,040. $2,270. °41 sedan. $625. 
FORD — '49 Custom sedan, $2.530: club 
coupe, $2.470. '47 sedan. $1,620. '46 se- | 
dan, $1,380. '42 sedan, $900. '41 pickup, | 
| 
| 





$410. 

HUDSON—'47 sedan, $1,260, $2,130 "BR 
sedan. $350 

LINCOLN—’49 sedan, $3.120 

MERCURY—'46 sedan, $1,525 | 

OLDSMOBILE—’46 sedan. $1,730. ‘40 se- | 
dan. $730. '37 sedan, $260 | 

PACKARD—’'48 sedan, $2.565, $2,600 | 

PLYMOUTH '48 SD club coupe, $2,150 
"42 pickup, $800. °41 sedan, $490. '40 
sedan, $730. '39 sedan, $385. '36 sedan, 
$160. $210 

PONTIAC—’48 sedan, $2,800. °47 conv., 
$2,210, $2.270; sedan, $1,875. °'46 sedan, 
$1,700. °'41 sedan, $1,040. °36 sedan, 
$100. 

STUDFBAKER—’47 conv., $2,085. 

WILLYS—’47 Jeep, $775. 

MISCELLANEOUS—’41 GMC panel, $335. 


TOLEDO, O. 


(Doc Greiner Sale. Auction every Thurs- 
day. Prices are for July 8.) 
(Market shows 67 cars sold out of 112 
offerings.) 
BUICK—'48 Super conv., $3,200. '47 RM 
sedan, $2,370, $2,400, $2,360, $2,460. °46 
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ited prices. $50 more seemed to block 
many sales. Sold 53 cars out of 101 
offerings.) 





dan, $1,835. 
CADILLAC—'48 (61) club coupe, $4,600; 
(62) sedan, $4,800. 





. ‘47 FM conv., $2,170, $2,000; sedan, $1,- 
sedan, $2,,000. °42 Special sedan, $1,200. 860; FL aerosedan, $1,930; station wagon, 


"41 sedan, $1,100. $1,960; SM sedan, 2 at $1,750. '46 1%- 

a eae. < S ‘Sp avdaa hoe 41/ ton tank truck, $1,000. '42 FM sedan, 

) , $1,500. ' . $1,090, 
, ” 

Oa? FM club coupe, $1,890. $1930, $1890, | CHRYSLER—'48 Windsor conv., $3,070. | 
conv §2, 200, EI serccedas,’ $1 080, §2,. | DODGE—'48 Custom sedan, $2,600; half- 
060, ‘3 025; SM sedan, $1,610, $1,650.| ton pickup, $1,620. ; 
'46 SM club coupe, $1,605; sedan, $1,660, | FORD—'49 Custom sedan, $2,500, $2,450.| in THE EMPIRE STATE—William J. Holbert (Chrysler-Plymouth), Morrisville, N. Y., recently 


’ ‘488 d ,780; %- ickup, $1,- cates * * * 
CUMYSEER 0 Naw Torker cohen, $i 000: | 770; we a $1650, “Pos, opened new facilities. A body and paint shop will be installed at the rear of the building. 


Highlander conv., $2,400; Royal sedan, $1,550. ‘°47 SD sedan, $1,270, $1,480. 

















$1,800. '40 Windsor sedan, $835. ‘46 Deluxe sedan, $1,360; SD sedan, $1,- Market 1 . Se IDs: “78 s 
DODG '41 conv., $1,025, °34 sedan, $100. 425; half-ton pickup, $920. '37 Deluxe Sa . good id 116 out of 228 BUD ON : uper Six sedan, 92,608, 
haat coupe, $310. - 7 MERCURY—'47 conv., $2,030. 46 sedan, 
FORD—’'49 Custom sedan, $2,600, $2,575. pe, BUICK—’48 RM sedan, $3,250. °47 Super 1.550. °40 : 3¢ 85 
’48 conv., $2,200. '46 sedan, $1,495; sta- | HUDSON—'48 Commander (6) club coupe, conv., $2,625. ‘46 Super sedan $1 975 $1,550. conv., $930, $850. 
tion wagon, $1,700. °42 station wagon, $2,580, $2,630. 41 Special sedanette, $1,110, $1 160. '40 NASH—'46 (600) sedan, $1,350. 
$1,000. 41 sedan, $870; conv., $1,025. MERCURY— 48 conv., $2,280; sedan, $1,- Super conv., $1,130. '39 Special sedan, | OLDSMOBILE—'46 (98) sedan, $1,875, $1,- 
40 sedan, $680. ‘39 sedan, $495. '36 se- 950. '47 conv., $2,025. $665 950; conv., $2,250. ‘42 (68) sedanette, 
dan, $470. NASH—'47 (600) sedan, $1, 710, $1,685. 7 : < $1,200. ‘41 (78) sedan, $1,100; (98) 
HUDSON—’46 sedan, $1,400. OLDSMOBILE—’48 (76) sedan, $2,700. °47 pa oe gee pd ruisata 41400. Tt on conv., $1,250; sedan, $1,100. 
KAISER—’47 sedan, $1,600. (66) conv., $2,325. '41 (76) sedanette . a tion ; . , 
> toa : . . ’ aerosedan, $2,050; FM sedan, $1,800; | PACKARD—’40 (110) club coupe, $515. 
LINCOLN—’49 club coupe, $3,150. $1,000; (66) station wagon, $1,210. » $1,975: SM club 1,850, $1 
MERCURY—’49 sedan, $2,875. PACKARD—’'38 (1601) sedan, $400. $50.3 $ 4 "4 TL coupe, $1, , » | PLYMOUTH—'48 SD sedan, $2,110. ‘41 
OLDSMOBILE—’'47 (76) sedan, $2,275, $2,- | py ymOUTH—’'47 SD sedan, $1,810, $1,740 65 © ae 5. 6 FL aerosedan, $1,740, Deluxe sedan, $900. ‘40 Deluxe sedan, 
110, $2,115. '46 (98) sedan, $2,065. '41| ‘49 Deluxe sedan, $800. °39 Deluxe se-| o* oe” $900, $625, $565, $460, $710. ‘39 Deluxe 
sedan, $810, $785. dan, $720 : : os 48 Town & Country conv., conv., $775; sedan, $600, $800. 
PLYMOUTH—'46 sedan, $1,450. ‘41 sedan, | ponTtyAC—'48 (6) sedan, $2,675. 1125. PONTIAC—’48 Streamliner (6) sedanette, 
$810, ; ; STUDEBAKER—'48 Commander conv., $2,- | PSOTO— "48 Custom conv., $2,825. 42) 2.660. "47 Torpedo (8) conv., $2,300; (6) 
PONTIAC—’48 (8) station wagon, $2,390.| 7509, '47 RC sedan, $1,780. ‘41 Cham- eluxe sedan, $850. sedan, $2,000; Streamliner (8) sedanette, 
'47 sedan, $2,200. ‘46 (8) sedan, $1,825. pion sedan, $700. DODGE—’48 half-ton pickup, $1,600; Cus- $2,150, $2,200; (6) sedan, $2,175. °46 
'37 sedan, $175. § Q $1,700. °47 tom sedan, $2,700. ‘47 half-ton pickup, Streamliner (8) sedan, $1,785. 
station wagon, $1,650. $1,100; Deluxe sedan, $1,500. "46 Cus-| onupeBAKER—'48 LC sedan, $2,585. 
ALBANY. N. Y. | MISCELLANEOUS—’'45 1%-ton tow truck, | tom sedan, $1,650. . ; > 7 
9 $1,375. FORD—’49 Custom (8) sedan, $2,700, $2,- | WILLYS—’'48 Jeep, $910. 47 Jeep, $825. 
(Tim Anspach’s Dealer Auto Auction. | 500. = = eae been $2,200. 46 station wagon, $1,350. 
Sale every Monday. Prices are for sale of | "46 8S sedan, ,300; business coupe, | MISCELLANEOUS-—'48 GMC FC-102 half- 
July 12.) | CONCORD, MASS $1,250. ‘41 SD conv., $1,035. ‘39 conv. ton pickup, $1,625; International KB-1 
(Market shows prices steady. Lots of | (Concord Auto Auction, Inc. Sale every sedan, $825. half-ton pickup, $1,460. ‘46 GMC half- 
good buyers eager to purchase at lim- Friday. Prices are for sale of July 9.) FRAZER—’'47 Manhattan sedan, $1,535. ton pickup, $875. 



















—% THE SUMMER 
OPERETTAS IN 
but at home they read The Dallas News 


The summer operettas in Dallas’ huge band shell play to more 
than 250,000 people every summer. Dallas ranks second among 
the American cities that have such operettas. 


Dallas the city has less than half a million people, but Dallas 
the market has over 1% million—in just the Northeast Texas area 
where The Dallas News is the leading paper. 

It's the people from beyond the city limits that make Dallas an 
outstanding market. You can't leave them out of your advertising 
picture. You can include them—along with the city—by using 
The News. ; 


SELL THE READERS OF THE NEWS AND YOU HAVE SOLD THE DALLAS MARKET _—_, 


Member 


tact. Che Dallas Morning News 


CRESMER & WOODWARD, INC., Representatives 
New York @ Chicago @ Detroit @ Sanfrancisco © Los Angeles 
THE TEXAS ALMANAC—RADIO STATIONS WFAA AND WFAA FM 
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Merle St. Aubin, general service 
director of Gen- 


eral Motors, has 
been elected to 
the school board 
of his home town 
of Mt. Clemens, 
Mich. This _ is 
right down his 
line, for Merle 
has been training 
service men and 
mechanics all his 
business life. 





Merle St. Aubin 
* * * 


Box of Lightning 


“Mr. Willard’s Box of Light- 
ning,” the life of T. A. Willard, 
founder of the Willard Storage 
Battery Co., was presented recent- 
ly on “The Ohio Story,” a popular 
Ohio radio program dealing with 
citizens prominent in the state’s 
history. 

Broadcast from the studios of 
station WTAM in Cleveland, the 


Short Takes 


...at the factories 
program told of Willard’s early | 
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interest im storage batteries and 
of his subsequent development of 





STUDEBAKER VETERANS — H. S. Vance, 
right, chairman and president, receives from 


P. O. Peterson, vice-president in charge of | 
production, a service pin in recognition of 
Vance's 38-year association with the company. 
Vance presented Peterson with a pin marking | 
the latter's 29 years. The awards to the two | 
officials were made at one in a series of 


| ager; 


|the storage battery to its present 
high efficiency. 

| In the studio audience for the 
| broadcast were several Willard 
|executives, many of whom had 
worked alongside Willard in the 
early days. Among them were C. 
H. Gibney, vice-president and sec- 
|retary; Carl F. Oestmeyer, man- 
ager of sales engineering; F. R. 
| Somers, director of merchandising; 
Frank L. Kulow, purchasing agent; 
H. E. Evans, merchandising man- 
G. A. Borchik, manager of 
replacement sales, and L. G. De- 
Motte, assistant sales manager. 
The program was sponsored by the 
Ohio Bell Telephone Co. 


* * * 


Fisherman’s Fortune 

After fishing all day in Lake St. 
Clair (Mich.) without getting a 
single nibble, Bert Horne, Dodge 
advertising manager, relinquished 
his line to a companion who had 
slept through the day under the 
shade of a canvas sheet. 

Horne stood up to reach his 
cache of sandwiches and bever- 
age. Suddenly, his companion 
gave a shout and began reeling in 
a struggling king-size bass. 

To make Horne’s disgust com- 
plete, the companion immediately 


1 








luncheons for supervisory employes with long 
service records. 


fell asleep again while Horne 


There is still time 





| COMPRESSED GAS IS HEAVY LOAD—The man-in-the-street might not realize that hauling 


as is a man-sized job, as the compressed gas industry knows it is. 
79,339 tons of unpressed oon were transported, mostly by truck, last year. 
. It took 2,655,373 tons of steel cylinders to hold the oxygen 


| the weight of the gas itsel 


Latest figures show tha! 
That was just 


| The Diamond T Model 20! shown above is only one of a fleet operated by Stuart Oxygen 


Co. of San Francisco. 

fished on without success. The 
single bass was the day’s only 
catch! 


> * * 
Flying Tie-In 
Plymouth officials have been 
spending many of their week-ends 


jumping from city to city to at-| 


tend model airplane meets. The 
| tie-in is Plymouth’s sponsorship of 


to profit this summer: 


under way. Millions of car owners have already read 
“The Day It Almost Happened”’. . . the dramatic story 
on safety that Collier’s features in the July 10th issue. 
And thousands of alert, progressive dealers have been 


increasing sales and profits by selling the preventive 


service that Collier’s suggests. 


There is still lots of time to sell safety this summer. If 
you haven’t already done so, get a copy of Collier’s 
issue of July 10th. See for yourself how dramatically 
Collier’s has featured the urgent need for a summer 
safety check-up. Then, get on the phone... or drop a 
card to every one of your customers. Tell them that 
YOU are ready to give them the safety service they 
need. SHOW them the Collier’s safety story. You’ll find 


it means extra business. 


DON’T DELAY! Join the Collier’s P.S. profit-makers 


NOW! 





Preventive Service 
for 


Motor Car Owners 


Sponsored by Collier’s 


SAFETY 
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For Pleasant, Safe Driving 


Colliers 


SUMMER 


PLAN 


PULL WHEELS... 
INSPECT 
BRAKE LININGS 


BRAKE-FLUID LINES 


AND WHEEL 
ALIGNMENT 


INSPECT TIRES 


CHECK VISIBILITY... 
WINDSHIELD WIPERS 
AND LIGHTS 


START SELLING SAFETY 


The Collier’s Summer Safety Check-Up Campaign is 


CHECK-UP 


STEERING 


| the famous International Meet to 
| be held in Detroit Aug. 18-23. 

Last week-end found H. B. Heb- 
|erling, assistant general sales man- 
| ager, in Denver; A. B. Dowd, mer- 
|chandising manager, in Chicago, 
jand B. E. Fletchner, director of 
regions, in Buffalo. 


| Olds’ Sales Panel 


Oldsmobile’s Dave E. Ralston, 
general sales manager; Les Carlson, 
| advertising manager, and Russ 
mem ncaa Lesher, in charge 
of sales on the 
West Coast, are 
on a ten-day fly- 
ing trip which 
| will take them to 
' Denver, Salt Lake 
City, San Fran- 
cisco, Los Angeles 
and other cities 
enroute for sales 
conferences with 
Oldsmobile dealer 
groups. 

The trio is making the trip in one 
|of GM’s aircraft and will outline 
Olds’ accelerated sales program, it 
was indicated. 


Rough Riders 


David M. Goodrich, chairman 
of the board of B. F. Goodrich 
Co., attended the 50th reunion of 
the Rough Riders Assn. of which 
he is president in Prescott, Ariz., 
recently. 

More than 60 of the survivors 
of the charge up San Juan hill 
met in the Arizona town in which 
the ist U. 8. Volunteer Cavalry 
was formed a half century ago 
by Theodore Roosevelt. 

+ * 





D. E. Ralston 


* * 


|England’s Double Trouble 


England’s auto industry suffers 
|from a combination steel shortage 
}and skilled labor shortage, accord- 
ing to J. E. McIntosh, managing 
‘director of Briggs Motor Bodies, 
Ltd., of Dagenham, England, who is 
|in Detroit for a three-week visit to 
study production and engineering 
at Briggs plants. 

McIntosh explained that the steel 
and skilled labor shortage is caus- 
ing delays in new car designs be- 
sides curtailing output. In England, 
Briggs supplies eight British manu- 
facturers. 


* * * 

Scientifically, That Is 

A. E. Barit, president of Hudson, 
tells of pulling up to curbside in a 
new Hudson shortly after the car 
was introduced 
this year. Imme- 
diately, two mop- 
pets thrust their 
heads inside and 
began bird-dog- 
gin’ around the 
gadgets and ac- 
cessories. 

Barit sat quiet- 
| ly aside and an- 
jswered their 
}excited questions. 
One urchin sud- 
denly pointed down and asked how 
come the sunken floor. Barit under 
took to explain—in over-simplified 
| terms—that the low-slung floor r: 
|}sulted in better riding qualities 
| smoother lines and added comfort 
| Apparently satisfied, the two with- 
|drew. But as they walked away, 
Barit swears he heard one say to 
| the other, “What the old guy means, 
| Eddie, is that the car has a lower 
center of gravity.” 








A. E. Barit 


Jarrard Motors Formed 


Jarrard Motors, Inc., of Pens: - 
cola, Fla., has been organized wi 
| capital stock of 1,000 shares, pr 
| value $100. Principals are Wends'! 

’. Jarrard, Pat Jarrard and Emi‘) 
Jarrard. 
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Most islatures Cool... 


Curbs on Work Spread 
In Some States 


NEW YORK.—Bills to impose 
new and broadened wage-hour laws 
were rejected where proposed in 
state legislatures this year, but a 
trend toward extension and liberal- 
ization of state controls in this field 
is continuing through administra- 
tive action under existing state 
laws, @ survey reveals. 


While no state has yet adopted 
a replica of the federal wage- 
hour law, at least four—Connecti- 
cut, Massachusetts, New York 
and Rhode Island—directly or in- 
directly extend minimum wage 
order coverage to men as well as 
women and minors in the em- 
ployment categories covered by 
such orders, 

Missouri’s legislature this year re- 
jected a bill which would have pro- 
vided for establishment of a 50-cent 
minimum wage for all workers in 
the state except those in agricul- 
ture. 

Defeated in the Massachusetts 
legislature was a bill to establish a 
minimum wage of 65 cents an hour 
for all workers in the state, except- 
ing only domestic and farm labor. 

Unsuccessfully proposed in the 
Rhode Island legislature was a bill 
which would have made Rhode 
Island regulations governing hours 
and conditions of employment of 
women and minors applicable to all 
employers, rather than just those 
employing five or more persons as 
at present. 


Despite the negative action on 
wage-hour proposals in the com- 
paratively few state legislatures 
which convened this year, indica- 
tions are that pressure for further 
liberalization of such controls 
through both legislative and ad- 
ministrative action will continue 
to increase. 


Maine’s State Labor and Industry 
Commissioner Marion Martin re- 
cently urged enactment of a state 
minimum wage law in that state, 
with prospects that such proposals 
will again be advanced in many 
other states next year during the 
heavy biennial year of 1949 state 
legislative activity. 


Meanwhile, the trend toward lib- 
eralization of state wage controls 
through administrative action is be- 
ing extended. An order calling for 
the highest minimum wage rate for 
experienced mercantile workers in 
the history of Massachusetts— 
$22.50 for a 36 to 44-hour work 
week—was issued by the Massachu- 
setts state minimum wage commis- 
sion, effective July 1, but not com- 
pulsory upon employers for 90 days 
thereafter. 

Under the new Massachusetts or- 
der, inexperienced mercantile work- 
ers, those with less than 1,040 hours 
of experience, must be paid a mini- 
mum of $20.50 for a 36 to 44-hour 
work week. 


Affecting all persons employed 
in industry or business connected 
with selling, purchasing, or dis- 
tributing merchandise on a retail 
or wholesale basis, not specifically 
covered by other wage orders, the 
new Massachusetts order repre- 
sents an increase of $5 a week 
over minimum provided in a pre- 
vious order, 


A survey of the retail trade in- 
dustry in New Jersey is being made 
by the wage and hour division of 
the state department of labor to 
determine whether an _ estimated 
120,000 women and minors are re- 
ceiving fair wages. Under New 
Jersey law, the state labor commis- 
sioner is empowered to set mini- 
mum wages for women and persons 
under 21 if he finds that the exist- 
ing wage “is less than the fair and 
reasonable value of the services 
rendered and less than sufficient to 
meet the minimum cost of living 
necessary for health.” 


In response to a query on the 
status of the New Jersey retail 


Dealer Weds 


Emmet J. Kelley, Berlin (N. H.) 
automobile dealer, and Evelyn Col- 
lins, an insurance company em- 
Ploye, were married July 8 in St. 
Kiernan’s Church. The bridegroom 
has served seven terms in the State 
Senate and is a member of the Ber- 
lin Planning Board and director of 
the White Mountain Regional Assn. 





trade survey, F. W. Johnson, direc- 
tor of the wage and hour division, 
state labor department, advised that 
“the wage survey of the retail trade 
industry is still in progress and no 
results will be reported until after 
a@ wage board has been established 
and the wage order issued covering 
the industry.” 


Although current-year state leg- 
islatures were cool to proposals 
for the enactment of new general 
wage-hour legislation, more strin- 
gent child labor laws were adopt- 
ed in at least three states—Ken- 
tucky, New York and Virginia. 


16-year minimum for work during 
school hours; a 14-hour minimum 
for work outside school hours, and 
an 18-year minimum in hazardous 
occupations. It further sets a 40- 
hour week for minors under 18, 
with an eight-hour day and six-day 
week in all occupations. In general, 
the new Kentucky law conforms 
with federal child-labor regulations, 
but in some instances the state law 
is stiffer. 

New legislation enacted this year 
in Virginia provides: A 16-year 
minimum age limit for employment 
of children during school hours; a 
16-year minimum for employment 
at any time in manufacturing, me- 
chanical establishments or commer- 
cial canning; a 40-hour week, eight- 
hour day for employes up to 18 
years of age; a 30-minute compul- 
sory lunch hour, and employment 
certificate requirement up to 18 
years of age, with a physical exam- 


Kentucky’s new law establishes a | ination once a year up to this age; 
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COST $100,000, COVERS 8,950 SQ. FT.—This Hudson dealership was recently opened at 


Adrian, Mich., 


and doubled maximum penalties for 
violations of any provisions of the 
child labor law. 

The Virginia act exempts domes- 
tic work in the child’s own home 
and for his parents and work out- 
side of school hours on farms, or- 


Bendix* 
Automatic Clutch 


ond Gear Shift 
Control Systems 


your free copy. 


BENDIX* BRAKES 
Standard of Safety 
Wherever Wheels Tur 


For over 20 years Bendix research has been mak- 
ing automotive brakes smoother, safer, and easier 
to operate. For example, in the Bendix Duo-Servo* 
Brake the friction of one brake shoe “serves” a 
second shoe against the drum. The result is a re- 
markably effective brake that needs only a light 
pedal pressure. This type of creative engineering, 
plus mass production know-how, has made Bendix 
Brakes the standard of safety wherever wheels turn. 

A new booklet, “Bendix Duo-Servo Brakes”, 
describes this interesting brake principle. Send for 


by R. Douglas Mann, president of Mann Motor Sales. Mann has been in 
the automobile business for 20 years, beginning as an auto mechanic. 


chards, or in gardens with parents’ 
consent. 

A measure enacted this year by 
the New York State legislature pro- 
hibits employment of persons under 
18 in plants operating or using sili- 
con carbon. 
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Dodge Dealers Organize 


In Southern Jersey 


Dodge dealers in southern New 
Jersey have formed an association 
called the South Jersey Dodge 
Dealers Assn. 

The association, which elected 
Edward F. Fisher jr. of Fisher Mo- 
tor Co., president, consists of the 
following members: 

Eastern Motors, Atlantic City: 
Kabalan Motor Sales, Cape May; 
Compton Motors, Egg Harbor City; 
Bellevue Motors, Hammonton; 
Branin & Konschak, Ocean City; 
Bud Hadden, Pleasantville; John- 
son Motors, Bridgeton; B. R. 
Downer, Elmer; Bozarth Motors. 
Hillville; Central Garage, Penns- 
grove; E. R. Kates, Salem; Ferris 
Motor Co., Burlington; Vansant 
Motors, Mt. Holly; Carvel Sparks, 
Riverton; Fisher Motor Co., Col- 
lingswood; Economy Motors, Inc., 
Gloucester; Houchin Motor Co., 
Laurel Springs; Federal Motor Co., 
Merchantville; Schomp Motor 
Sales, Flemington; Parent’s Ga- 
rage, Lambertville; Barton F. 
Francis, Mercerville; Arthur J 
Turney Motor Co., Princeton; Volk 
Motors, Trenton; Martin Brothers 
Yardville; Hare Motor Co., Pauls- 
boro; Raynor’s Garage, Woodbury. 


Seven New Auto Firms 


Are Chartered in Texas 


Seven automobile companies were 
chartered in Texas recently, accord- 
ing to records in the Office of the 
Secretary of State. 

The Dorbandt Motor Co., Sweet- 
water, was chartered with $50,000 
capital stock by Bert Ross, Hunter 
Pendleton, and Virginia Dorbandt. 

The Hehman Motor Co., Taylor, 
was chartered by Henry Hehman, 
Augusta Hehman, and Charles H. 
Schroeder with $20,000 capital stock. 

The Iraan Motor Co., Iraan, Tex., 
was chartered by R. S. Fields jr., 


. F. T. Beaver, and J. T. Haney with 


$40,000 capital stock. 


_The Fort Port Arthur Automobile 
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Doings 


Dealers Assn., Port Arthur, 
chartered with no capital stock by 
W. H. Lathan, James L. Latimer, 
and Emry Taylor. 

The Saufley Motor Co., Dallas, 
was chartered by Vic Saufley, W. E. 
Eberhart jr., and W. M. Lingo jr. 
with $40,000 capital stock. 

The Bob Seales Auto Co., Hous- 
ton, was chartered with $1,000 capi- 
tal stock by A. H. Gordon, Fannie 
Gordon, and Robert Brooks Seales. 

The Waco Tucker Co., Waco, was 
chartered by R. M. Reeves, L. H. 
Luck, and Mrs. L. H. Luck with 
$500 capital stock. 


* *_ * 


was 


Big Dealer 
Kline Makes Treasury Dept. 
High Income List 


Jaeson H. Kline of Minneapolis 
Downtown Chevrolet made the U.S. 
Treasury department high income 
listings this year as one of the 
seven highest paid executives in 
Minnesota. 

Kline’s income was reported as 
$106,000, which topped the other six. 
The next highest income was $101,- 
920 for E. L. King jr. of J. R. Wat- 
kins Drug Co. 


* * * 


McClure-Nesbitt Divided; 


Two Corporations Formed 


McClure - Nesbitt Motor Co. 
(Chrysler - Plymouth), Columbus, 
O., has been divided into two cor- 
porations, it was announced by 
Harold R. Wood, vice-president, 
who has acquired the McClure 
interest in the concern. 

One corporation, known as 
Wood-Nesbitt, Inc., has taken 
over the dealership at 611 E. 
Broad St. Wood is president, gen- 
eral manager and _ treasurer; 
Hugh E. Nesbitt is vice-president, 
and M. M. Donaldson, secretary. 

McClure-Nesbitt Corp. will op- 
erate the Chrysler-Nesbitt deal- 
ership at 1505 E. Main St. Nesbitt 
is president, Wood, vice-president, — 








ville, 








PACKARD DEALERS'S $100,000 HOME—Adam Motor Co., Detroit, is at 13301 Jos. Campau 
in the city's northeast Automobile Row. The dealership is owned and operated by Adam 


Ostrowski and his s son, Richard. 


and Donaldson, secretary. A con- 

crete block addition is being 

made to the plant on E. Broad St. 
* + * 


Henry Buys Nash Concern 


In Marshall, Tex. 


Stokes Motor Co. (Nash), Mar- 
shall, Tex., formerly owned by Ed- 
win L. Stokes, has been sold to 
Herbert Henry and is now known 
as Herb Henry Nash. 

Henry had 12 years’ business ex- 
perience in Little Rock, Ark., and 
Shreveport, La., before coming to 
Marshall a year ago. 

* * + 


Gray and Morrow Dissolve 


Partnership in Three Firms 


Dissolution of their partnership 
in three Connersville (Ind.) firms— 
Morrow-Gray, Inc. (Ford), Fayette 
Implement Co. and Don-Roy Co.— 
has been announced by Don K. 
Gray and Roy D. (Jimmy) Mor- 
row jr. 

Gray will continue to operate the 
Ford dealership under the name of 
Don K. Gray, Inc., and will also as- 
sume control of the Fayette Imple- 
ment Co. under the name of Gray 
Implement Co. 

Morrow will operate the Don-Roy 
Co., an appliance store, under the 


name of Jimmy Morrow’s. 
* * + 


Chapman Motors Appointed 


Kaiser-Frazer Dealer 


Chapman Motor Co., Jackson- 
Fla., headed by Ray Chap- 
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man, has been appointed dealer 
for Kaiser-Frazer automobiles. The 
new dealership is located at 1501 
Miami Road. 

Chapman served seven consecu- 
tive years, from 1940 to 1947, as 
president of the Jacksonville Auto- 
mobile Dealers Assn. Ray Chap- 
man jr. is associated with the new 
dealership as sales manager. 

* * * 


New I-H Home Opened 


At St. Petersburg 


Orange State Motor Co., Pinel- 
las county dealer for Internation- 
al Harvester Co., has occupied its 
new building at First Ave. S. and 
21st St., St. Petersburg, Fla., ac- 
cording to Paul D. Cochran, presi- 
dent. George Eggleston is man- 
ager of the new showroom. 

The building will be put into 
immediate use but the formal 
dedication and opening will not 
come until early fall. The build- 
ing is a type especially designed 
for I-H dealership use, with 12,000 
feet of floor space, two-thirds of 
which is given over to shop use. 
The balance is arranged for show- 
rooms, offices, parts department 
and like purposes. 

* * * 


Archway Motors Begins 


Building $600,000 Plant 


Work has begun on a new $600,- 
000 structure for Archway Motors, 


Inc. (Ford), Baltimore, according 
to Archie Abramson, company 
president. 


Fronting 170 feet with 50,000 
square feet ef floor space, Abram- 
son said the edifice is due for com- 
pletion Oct. 1. Lester La Pedus is 
| general manager of the firm. 

ca * + 


O. Z. Hall, Inc., Opens 


For Ford in Birmingham 

O. Z. Hall, Inc., “Birmingham’s 
Newest Ford Dealer,” held its 
grand opening, June 18, at 3001 N. 
26th St. in the Alabama city. 

oO. Z Hall is owner; Henry 
Schoppert, service manager; Bert 
Brown, sales manager; Don Gray, 
parts manager, and Jack Thomp- 
son, office manager. 

* i * 


Wagner-Marshburn Opens 
Greenville (N. C.) Plant 


Wagner-Marshburn Motor Co. 
(Lincoln-Mercury), Greenville, N. 
C., was formally opened last week 
according to President T. I. Wag- 
ner, 

Other officers of the new distrib- 


|utorship are Rosamond F. Waxrer 


and Ione H. Marshburn, vice-presi- 
dents, and Owen Marshburn, sec- 
retary-treasurer. 

of Bd ” 


$80,000 Building to House 


| Dodge Deal at Richmond 


An $80,000 building to house 
the Dodge dealership in Rich- 
mond, Calif., is now under con- 
struction. Plans for the building 
were revealed by the dealers, 
Stanley McDonald and Reese 
Star, both formerly of Yakima, 
Wash. They have acquired -ix 
lots at the intersection of 2‘th 
St. and Nevin Ave. 


* + * 


Austin Names B & L Motors 


As Richmond (Calif.) Outlet 


Appointment of B. and L. Motors 
as dealers for British Austin in 
Richmond, Calif., is announced. 

Partners in the firm are Paul 
Bayard and Harry Lehmann. 


* * * 


T & T Tucker Sales 


T & T Tucker Sales & Service, 
625-37 Burlington Ave., Logansport, 
Ind., has been named the author- 
ized dealer of the Tucker automo- 
bile in Cass and Carroll counties. 
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Announce Change in Name 


Of St. Louis Buick Firm 


4 change in the name of the 
West Side Buick Auto Co., 490 N. 
Kingshighway, St. Louis, to Cas- 
tles, Wilson Buick Co. has been 
announced. 

The firm is headed by president 
and treasurer David E. Castles, 
former president of the National 


Automobile Dealers Assn. Waldo! 
W. Wilson is vice-president and | 
|completed shortly. 


secretary. 
* + * 


$250,000 Building Started 
By Francis & Hopkins Motors 


Construction is under way for 
a new $250,000 two-story building 
and service station for Francis 
& Hopkins Motors’ (Lincoln- 
Mercury), Portland, Ore. 


The concern is headed by C. 
Edwin Francis, president; Clar- 
ence E. Francis is vice-president 
and H. R. Hopkins, secretary- 


treasurer. 
* + * 


Ivy Sells K-F Dealership 
In Richmond, Calif. 


Sale of the Kaiser-Frazer deal- 
ership in Richmond, Calif., by Earl 
L. Ivy to E. A. Norwitt was an- 
nounced recently. Norwitt, formerly 
in the used car business in San 
Francisco, appointed A. Girard as 
used car manager for the dealer- 
ship, which will bear his name. 


Ivy will continue in business in 
Richmond as owner of Economy 
Motor Sales, distributor of the 
British Austin for Northern Cali- 
fornia and Nevada. 

. * 7 


Gov. Names F. F. Crook 


To R.I. Commission 


Francis F. Crook, Pawtucket 
(R. I.) automobile dealer, was 
one of nine persons named by 
Gov. John O. Pastore to serve on 
the Rhode Island port and indus- 
trial development commission. 

Effective July 1, the new com- 
mission took over functions for- 
merly performed by the port au- 
thority and industrial commis- 
ion. 

+ a + 
Cleveland Assn. Fetes 


Head of Ball Club 


Greater Cleveland auto dealers 
put aside their worries to help Bill 
Veeck celebrate nis second anni- 
versary as president of the Cleve- 
land Indians. 


Over 400 members of the Cleve- 
land Automobile Dealers Assn. at- 
tended a cocktail party, buffet din- 
ne: and then saw the Indians drop 
a night game to the New York 


Yankees. 
ok * a 


Olds Concern in Lubbock 


Sold to N. B. Womble 


Western Motor Co. (Oldsmobile), 
Lubbock, Tex., owned by Tom 
Swanson, has been sold to N. B. 
Womble, formerly of Fort Worth 
and Dallas, and will be known as 
the Womble Olds Co. 


The firm, now located at 13th and 
Ave. H, will be moved by Jan. 1, 
the new owner said. Plans call for 
expansion of the service depart- 
ment and used-car department, and 
Womble has taken over the used- 
car lot of Pioneer Motor Co. at 
Main and Ave. Q. 


Miller Pontiac Succeeds 


Omaha (Neb.) Motor 


A. E. Miller, president, and K. T. 
Graham, vice-president, have an- 
nounced the formation of Miller 
Pontiac, Inc., to succeed Omaha 
Motor Co. at the same location, 
Farnam at 27th Ave., Omaha, Neb. 

No change was made in sales or 
Service personnel. 

+ * * 


Wood Motor to Wholesale 


Parts at Marshall, Tex. 


S. E. Wood jr., owner of Wood 
Motor Co., Marshall, Tex., has an- 
hounced that his firm has entered 
the wholesale parts field, and is now 
the wholesale distributor in the 12- 
county Northeast Texas area and 
the following three parishes (coun- 
ties) in Louisiana: Webster, Caddo 
and Bossier. 

This firm, which is a Chrysler 
Corp. distributor, has a moderniza- 


Doings 


tion and expansion program under- 


way, and is stocking accessories for | 


all makes of cars in their wholesale 
department, according to Wood. 
* * * 


Tucker Dealer Preparing 


To Open in Greensboro, N.C. 


Simmons Motor Co. (Tucker) 
will open soon at 224 Commerce 
Place, Greensboro, N. C. The build- 
ing is undergoing repairs and ren- 
ovations which are expected to be 


Rogers Buys Building 
For Brooklyn Deal 


Rogers Motor Co., Inc., of which 
Irving Rogers is president, has 
purchased from Borden Farm 
Products Co. a three-story building 
on Fort Hamilton Parkway be- 
tween 60th and 61st Sts., Brooklyn, 
N. Y. Sale was for cash above a 
purchase money mortgage of $62,- 
500. 

Rogers plans to occupy the build- 


| date his two present places of 
| business at 3803-11 Fort Hamilton 
| Parkway and 4306-08 Fort Hamil- 
|ton Parkway, where he has show- 
|room, sales and service facilities 


| for Dodge-Plymouth automobiles. 
* * + 


/ / 
Courtesy Car 
| Lake Wales Motors Furnishes 


Free Transportation 


Lake Wales Motors (Chevrolet) 
Lake Wales, Fla., has put into 


Stewart jr., general manager, an- 
nounced. 

Stewart explained the courtesy 
car will be available at all times 
to local people and visitors with- 
|} out charge. 

* *” * 


|Luby Chevrolet Opens 


Truck Service Center 


Luby Chevrolet Co. has opened 
its new $100,000 truck service 
shop at 2300 N.W. Seventh Ave., 
Miami, Fla. Sam Luby is presi- 
dent of the company and M. B. 
Ross, general manager. 

The service structure is unique 
in design. It has no posts, per- 





operation a “courtesy car,” G. W. | 
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BLOCK-LONG FRONTAGE—W. W. Waliwork's showroom in Moorhead, N. D., covers a 
frontage of 100 feet, or about 26 percent of this Ford dealership's block-long frontage, which 
has been expanded from the original 50-foot location 27 years ago. The front of the building 


is of black bakelite. 
huge steel girders, with floor 
space of 11,000 square feet and 
a parking area of 23,500 square 
feet. 

* + * 


Reynolds and New Ford 
Make Bow Together 


Timing his formal opening and 
announcement of his appointment 
to coincide with the public debut 
of the ’49 Ford cars June 18, John 
F. Reynolds is now operating in 


territory also includes Bridgman 
Three Oaks, ew Buffalo and 
Galien. 

* A * 


Erdman Motors Holds 
Two-in-One Celebration 


At the Erdman Motor Co. Mani- 
towoc, Wis., the completion of a 
remodeling program and the arrival 
of the new Fords were celebrated 
at the same time by William Erd- 
man, Ford dealer since 1920. 


ing after alterations, it was an- 
nounced. He will use it to consoli- 








mitting free movement of trucks. 
The building is supported by 


Lakeside, Mich., 


as president of 








How an automatic transmission 
designer can get a load off his mind 


OU won't have to worry about 

the thrust loads in your auto- 
matic transmission if you plan to 
use Timken tapered roller bearings 
on the countershaft. Timken bear- 
ings take both radial and thrust loads 
in any combination. There’s no need 
for separate thrust bearings or wash- 
ers. Your design can be simplified. 


All-in-all, Timken bearings on 
the countershaft will give you the 
four things you need most in your 
automatic transmission: (1) smooth- 
ness of operation, (2) quietness, 
(3) long life, and (4) low cost. 


By holding the countershaft in rig- 
id alignment Timken tapered roller 
bearings keep gear teeth in closer 
mesh. Deflection and end-move- 
ment are eliminated. Result: less 
wear and longer life, plus smooth, 
quiet, trouble-free operation. 


Due to their tapered design 
Timken bearings can be precisely 
adjusted during installation — ma- 
chining tolerances of surrounding 
parts don’t need to be as close. 


< 
NOT JUST A BALL CD NOT JUST A ROLLER C— THE TIMKEN TAPERED ROLLER‘C—> BEARING TAKES RADIAL @ AND THRUST —-@)— LOADS OR ANY COMBINATION Ue 





LOOK AT HEAVY DUTY TRUCK AND BUS 
WHEELS FOR EXAMPLE... Here is a typ- 
ical application in which Timken 
bearings have proved their ability 
to take the toughest loads in any 
combination. In differentials, pin- 
ions, steering parts — wherever 





TRADE-MARK REG. U. S. PAT. OFF, 


TAPERED ROLLER BEARINGS 


wheels and shafts turn — Timken 
bearings insure long life and de- 
pendable performance. 


The Timken Company has worked 
hand in hand with the automobile 
industry for almost 50 years. Feel 
free to call upon our engineer- 
ing facilities when planning new 
bearing applications. In Detroit, 
phone TRinity 5-1380. The Tim- 
ken Roller Bearing Company, 
Canton 6, Ohio. Cable address: 
“TIMROSCO”. 

NOTE TO P.A.'s. Because every step of the 
manufacture of Timken bearings is con- 
trolled within our company... because our 
vast manufacturing facilities are widely dis- 


persed... you willfind the Timken Company 
a supply source of outstanding reliability. 
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AUTOMOTIVE NEWS production and 
registration figures tell the story of output 


J. F. Reynolds & Co. (Ford). His! and sales every week. 
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| Current Prices | 


The following advertised delivered prices 
are based on factory retail prices at the 
factories. They include dealer delivery 
and handling charges and federal taxes. 
They do NOT include transportation 
charges, state sales taxes, or optional 
equipment. 


BUICK—Series 8; —4-dr. sed., 
$1,673; 2-dr. sed., “$1. 611; Series 50 Super 
—4-dr. sed., $1, 929; 2-dr. sed., $1,843; 
conv., $2,333; stat. wag., $2,040; ‘Series 70 
Roadmaster—4-dr. sed., $2,242; 2-dr. sed., 
$2,131; conv., $2,651; stat. wag., $3,249. 


CADILLAC—Series 61—4-dr. sed., $2,- 
647; sed. cpe., $2,511; Series 62—4-dr. sed., 
$2,781; sed. cpe., $2,719; conv., $3,174; 
Series 60—4-dr. sed., $3,506; Series 75— 
4-dr. sed., $4,471; 7-pase. touring sed., 
$4,686; 7-pass. Imperial, $4,887; 9-pass. 
bus. sed., $4,368; 9-pass. bus. Imperial, 


CHEVROLET — Stylemaster—4-dr. sed., 
$1,276; 2-dr. sed., $1,219; spt. cpe., $1,202; 
bus. cpe., $1, 160: Fleetmaster—4- ar. sed., 
$1,345; 2- ‘ar. sed., $1,286; spt. cpe., $1,281; 
conv., $1, 628; stat. wag., $1, 893; Fleetline— 
4-dr. sed., $i, 371; sed. cpe., $1,313. 


OHRYSLER—Royal ‘‘6’’—4-dr. sed., £:: 
889; 2-dr. sed., $1,841; spt. cpe., $1,868 
bus. cpe., $1, 752; Windsor ‘‘6’’—4-dr. sed., 
$1,957; 2-dr. 'sed., $1,925; spt. Cpe. $1,936; 
bus. cpe., $1, 820: conv., $2,35 Saratoga 
“g’'—4-dr. sed., $2, 222; "2. dr. a $2,185; 
spt. cpe., $2, 196; New Yorker “<g"'—4-ar. 
sed., $2, 343; 2-dr. sed., $2,306; spt. cpe., 
$2, 317; bus, cpe., $2,217; conv., so 747; 
Town 'k Country ‘+g"*_conv., $3,3: 


CROSLEY—2-dr. sed., $927; conv., $959; 
stat. wag., $991; spt. utility, $852. 


DeSOTO — Deluxe — 4-dr. sed., $1,761; 
2dr. sed., $1,724; spt. cpe., $1,751; bus. 
cpe., $1, 635; Custom—4-dr. sed., $1,825; 


2-ar. sed., $i, 793; spt. — $1, 807; conv., 
$2,229; stat. wag., $2,56' 


DODGE — Deluxe — 4-dr. sed., $1,653; 
2-dr. sed., $1,616; bus. cpe., $1,521; Cus- 
tom—4-dr. sed., $1,719; town sed., $1,804; 
spt. cpe., $1,706; conv., $2,121. 


FORD—Six—4-dr. sed., $1,382.22 (V-8, 
$1,468.70); 2-dr. sed., $1, 318.98 (V-8, $1,- 
405.46); bus. cpe., ‘$1, 245.05 (V-8, §$1,- 
342.23); spt. cpe., $1,340.12 (V-8, $1,- 
447.65); Custom Six—4-dr. sed., $1,500.36 
(V-8, $1,574.13); 2-dr. sed., $1,431.86 (V-8, 
$1,510.89); spt. cpe., $1,452.91 (V-8, §$1,- 
567.20); conv., $1,794.29 (V-8, $1,874.09); 
stat. wag., $2,027.35 (V-8, $2,106.28). 


FRAZER—4-dr. sed., $2,482.77; Manhat- 
tan—4-dr. sed., $2,746.11. 


HUDSON—Super ‘‘6’’—4-dr. sed., $2,- 
127.25 (8-cyl., $2,242.75); 2-dr. sed., $2,- 
076.75; spt. cpe., $2,124 (8-cyl., $2,239.50); 
bus. cpe., $1,987.25; Commodore ‘‘6’’—4-dr. 
sed., $2,301 (8-cyl., $2,411); spt. cpe., $2,- 
276.75 (8-cyl., $2,386.75). 


KAISER—4-dr. sed., $2,244.37; Custom— 
4-dr. sed., $2,465.57. 


LINCOLN—4-dr. spt. sed., $2,559.98; 6- 


pass. cpe., $2,523.23; conv., $2,943.88; 
tan — 4-dr. town sed., $3,170.01; 
4-dr. spt. sed., $3,170.01; 6-pass. cpe., 


$3,117.42; conv., $3,774.34. 


MEROURY — 4-dr. spt. sed., $1,997.06; 
6-pass. cpe., $1,976.01; conv., $2,365.19; 
stat. wag., $2,649.58. 


NASH — ‘600°’ Slipstream — 4-dr. sed., 
$1,543.05; deluxe bus. cpe., $1,478.05; 
600" Super—4-dr. sed., $1,587.05; spt. 


cpe., $1,538.05; Ambassador Slipstream— 
4-dr. sed., $1,873.95; Ambassador (trunk) 
—4-dr. sed., $1,915.95; spt. cpe., $1,857.95; 
conv., $2,345. 


OLDSMOBILE — Series ‘‘66’’ Six — 4-dr. 
sed. stand., $1,556; 4-dr. sed. deluxe, 
$1,697; 2-dr. sed. stand., $1,513; 2-dr. sed. 
deluxe, $1,655; club cpe. stand., meee: 
club cpe. deluxe, $1,628; conv., $1,84 
stat. wag., $2,456; Series ‘‘68”" Eight—4- or 
sed. stand., $1, 614; 4-dr. sed. deluxe, $1,- 
755; 2-dr. "sed. stand., $1,572; 2-dr. sed. 
deluxe, $1,713; club cpe. stand., $1,546; 
club cpe. deluxe, $1,687; conv., $1,903; 
stat. wag., $2,514; Series ‘‘76’’ Six—4-dr. 
sed. deluxe, $1,805; 4-dr. sed. stand., $1,- 
659; 2-dr. ‘sed. deluxe, $1,731; 2-dr. sed. 
stand., $1,584; Series “78” Eight—4- -dr. 
sed. deluxe, $1,863; 4-dr. sed. stand., $1,- 
717; 2-dr. sed. deluxe, $1,789; 2-dr. sed. 
stand., $1,643; Futuramic ‘‘98’’ Series— 
4-dr. sed. deluxe, $2,098; 4-dr. sed. stand., 
$1,993; 2-dr. sed, deluxe, $2,024; 2-dr. sed. 
stand. $1,920; conv., $2,466. 


PACKARD — Eight — 4-dr. sed., $2,275 
(deluxe, $2,543); 2-dr. sed., $2,250 (deluxe, 
$2,517); stat. wag., $3,425; Super Eight— 

e4-dr. sed., $2,827; 2-dr. sed., $2,802; conv., 
$3,250; 7-pass. sed., $3,500 (deluxe, §$3,- 
850); 7-pass, lim., $3,650 (deluxe, $4,000); 


Oustom Ejight—4-dr. sed., $3,750; 2-dr. 
sed., $3,700; conv., $4,295; 7-pass. sed.. 
$4,704; 7-pass. lim., $4,868. 
PLYMOUTH—Deluxe—4-dr. sed., $1,395; 
2-dr. sed., $1,337; spt. cpe., $1,363; bus. 
cpe., $1,300; Special Deluxe—4-dr. sed., 
$1,473; 2-dr. sed., $1,415; spt. cpe., $1,446; 


bus. cpe., $1,383; conv., $1,800; stat. wag., 
$2,016. 


PONTIAC—Torpedo ‘‘6’’—4-dr. sed. de- 
luxe, $1,600 (S8-cyl., $1,647); 4-dr. sed. 
stand., $1,512 (8-cyl., $1,559); 2-dr. sed., 
$1,453 (8-cyl., $1,500); sed. cpe. deluxe, 
$1,572 (8-cyl., $1,620); sed. cpe. stand., 
$1,484 (8-cyl., $1,531); club cpe., $1,435 
(8-cyl., $1,485); bus. cpe., $1,387 (8-cyl., 
$1,434); conv. deluxe, $1,894 (8-cyl., $1,- 
941); Streamliner ‘6’’—4-dr. sed. deluxe, 
$1, 685 (8-cyl., $1,733); 4-dr. sed. stand., 
$1,598 (8-cyl., $1,645); sed. cpe. deluxe, 
$1,635 (8-cyl., $1,682); sed. cpe. stand., 
$1,547 (8-cyl., $1,595); stat. wag. deluxe, 
$2,312 (8-cyl., $2,359); stat. wag. stand., 
$2,235 (8-cyl., $2,282). 


STUDEBAKER—Champion Deluxe—4-dr. 
sed., $1,635.50; 2-dr. sed., $1,603.75; spt. 
pe., $1,630; bus. cpe., $1,535.25; Champion 
Deluxe—4-dr. sed., $1,709; 2-dr. sed., 
$1,677.50; spt. cpe., $1,703.75; bus. cpe., 
$1,609; conv., $2,059.50; Commander De- 
luxe—4-dr. sed., $1,956. 25; 2-dr. sed., $1,- 
924.75; spt. $1,951; bus. 
856.25; Commander Regal Deluxe—4-dr. 
sed., $2,077.50; 2-dr. sed., $2,045.75; spt. 
epe., $2,072; bus. epe., $1, 977.50; conv., 
$2,430.75; land cruiser, "$2,264.75. 


WILLYS-OVERLAND — Stat. wag., $1,- 
739.33; gta sed., $1,991.72; Jeepster conv., 
$1,885. 77, 
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REPLACE WAR-WORN CABS IN ST. LOUIS—A portion of the Chevrolet fleet of cabs 


used by the Black & White Cab Co. 
used for servicing the cabs. 
Chevrolet taxicabs. 


includes 100 taxicabs and one Chevrolet pickup truck 
During World War II this company had more than 100 1942 
Being unable to get replacement cabs during that time, the mileage 


on most of these cabs accumulated up to 400,000 miles, and there were some with 500,000 


miles, it is said. 


Dodge Promotes 
2 Output Men 


DETROIT.—L. L. Colbert, presi- | Maxwell, 





division, and M. C. Patterson from 
plant engineer to general works 
manager. 

Franke has been with Chrysler 
Corp. and its predecessor company, 
since 1921. He joined 


dent of Dodge division, has an-| Maxwell as a tool designer. 


nounced the promotion of O. 


Ww. 


Franke from general works man- 
ager to operating manager of the 


Patterson became associated with 
Dodge in 1920 as a die sinker ma- 
chinist. 


Capital Sales 
For First Half 
Top ’47 Figures 


WASHINGTON. — Although new 
vehicle sales here in June fell be- 
low last year’s figures for the 
same month, first-half totals for 
1948 outstripped the similar period 
in 1947, according to the Wash- 
ington Trade Assn. 

A total of 1,416 cars and 184 
commercial vehicles was delivered 
in June in contrast to June, 1947, 
figures of 1,956 cars and 254 com- 
mercial units. 

First-half totals were 12,252 autos 
and 1,941 commercial cars against 
1947 statistics of 11,389 cars and 
1,671 commercial vehicles. 


Chevrolet, Plymouth and Pontiac 
finished in that order both for 
June sales and first half totals. 
Sales for the six-month period and 
June for these makes were, in 
order: 2,535, 321; 1,655, 157; 1,031, 
123. 

Chevrolet also paced the com- 





mercial vehicle list, followed clos: 
ly by Ford with Internation ul 
third. Chevrolet delivered 438 
trucks in the first half, 48 in June; 
Ford figures were 472 and 44, while 
International’s totals were 280 and 
27 for the same periods. 

June used-car sales were up 
over last year’s figure, 4,014 to 
3,581, but the first-half total of 
27,301 lagged slightly behind 1947's 
initial six month's figure of 27,456 


N. M. Gas Tax Revenue 


Up Slightly Over 1947 

SANTA FE, N. M.—New Mexico 
gasoline tax collections in the fis- 
cal year ended June 30 totaled 
$8,261,637.07, as against $8,134,- 
752.24 in the preceding fiscal year, 
according to figures announced by 
Gov. Mabry. 

Other automotive tax categorics 
also showed increases as follows: 
Driver licenses, from $255,930.25 to 
$276,399; motor vehicle, $2,535,953.07 
to $2,884,041.66, and motor trans- 
portation, $338,746.10 to $373,885.66. 





Passenger Car Registrations, All States for April, °48-’47 


, 


Car Registrations by states are 
released here weekly, as com- 
pleted by R. L. Polk representa- 
tives in state capitals. 
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48 States previousty “| 22312 “as ya 2538) 8309) 21802| 19493 10524| 10890 948) asl 11236| 17358 32242 1359] 293155 
Reported for Apri ‘7 19746 1413] 6172] 17874| 40364 ost 7974; 3174} 1930) 8740] 10383) 15234 3e83 are 18027; 8655! 2246 62) 266853 
California *48| 2511 8 aT 450; 1291| 2530; 4371 833; 1545) 1262 283; 995; 1417| 1839) Mme Die 2838; 1912; 290; 105) 37400 
a ma 79 700 131 816| 1528) 3474 189 746 275 312 994| 749) 1168) 2315} 1524| 1003) 173) 5 23373 
All States i, 28h 6434; wes 12512| 2988) 9600) 24332| 23864) 7417| 12069; 12152; 1231; 3910 il 19197| 8103) 35598| 24187; 13535) 3143) 1625) 330555 
for April ‘47 1870 4867| 61569; 8723; 1544/ 6988 19402) 43838; 2450| 8720) 3449) 2242) 9734) 11132] 16402| 4291| 31610) 19551; 9658) 2419 290226 
P Car Registrations, 48 S for May, 48-’47 
assenger egistralions, tates tor May, 40- 
z . iz 
44 States Previously *48| 14683) 4341| 44039) 8126) 2490| 5706| 14385| 5267| 6156| 8463 9052| 2223) 6072) 9112) 11261| 6449) aera oso) 9733| 2075| 1369| 207593 
Reported for May '47|, 15821] 3641] 50177} 6618] 1161) 4955] 15003) 37805) 2693) 7215] 2679) 1894) 8100) 7827| 12639| 2788| 23374] 14992| 7632] 1968 229043 
Kentucky ‘48| 173) 37| 721 76| 55| 58; 162 47; 100; 115} = 172; 24; = 143) 90; 120) 96| 221; 133; 121) 52) 3; 2719 
‘47| ~— 208} 33} 206} 87) 39} 71| = ‘187 766 | 63) 117) 54) 21) 88; 101; 187) 32| 369) 197; 95) 48) | 3569 
Maryland ‘48 249) 68; 833) 125) 29) 95 195) 54) 69; = 159/157; 37) 88; 187; 182 92 350; 241; = =137| 29) 11} 3387 
‘47 287 | 60) 1172| 91) 25) 79 296, 675) 57; 110) 47) 39; 102; 164; 199 39 469; 265; 138) 38) 3} 4355 
Michigan “48; 2091; 717) 4581; 371; $26) 321; 701) 192; 645) 1192; 1029; 254; 1120; 913; 1830; 844; 917) 1967; 582; 128) 71| 20592 
‘47| + 2321| 868) 6041; 682) 93; 527) 1607) 3903; 232) 1005; 309) 166} 985; 913) 2022; 373) 1965) 2336) 397; 132) | 26877 
Vermont ‘al 4) ' 18} 1 1 4) 3! 6) 14} 15) 23) 4) 20) 34) 36| 15} 53) 54) 30) 8) 2) 346 
‘47 27| 4| 128) 20) '| Hy} 25| 103) 17| 19} 10} '| 12) 21| 26| I} 70| 66} 19| 9| | 600 
48 States Reported *48| 17200) 5164| 50192; 8699; 2701| 6184) 15446) 5566; 6984) 9944| 10433| 2542; 7443) Sel 13429; 7496| 24082) 16445; 10603) 2292! 1456) 234637 
to Date for May '47| 18664) 4606| 58324) 7498) 1319) 5643!) 17118) 43252| 3062} 8466) 3099) 2121| 9287) 9026) 15073| 3243) 26247| 17856| 8281| 2195) 64| 264444 
Year *48| 102312| 20861 |289804| 43776; 10054; 33094) 90662|155010| 28223| 44937; 43029| 7589| 38243! 48758| 73796| 28104) 137432| 95840) 56238| 11697; 4742) 136420! 
to Date *47| 91201| 20079|248007| 35939| 5840) 27243} 78545 | 203741| 9669| 39834) 14736| 9455] 43969| 44767| 72875| 16860/|125844| 80997; 40557| 8932) 317| 1219407 





Truck registrations by states are 
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released here weekly, as com- 2 & 
pleted by R. L. Polk representa- ; 3 > ; - 
tives in state capitals. & | 3 : § S| ¢ 
s/eliglizeiaié2 3/23/38 gE 3 
sl sc oe | _i & Be |e |e 
48 States Previously ‘48| 237) + -296| 26815| 267| 1083) 523| 10962) 487) 26183)  46| 5996 14) 12666) 917) 1029) 57) 4238) «31! ‘~1NIS| 7453) 223) 100638 
Reported for April '47| «419 ~««422) 20692! | 905) _429/ 11396] 531} 18226) 73/4465) ~—307| 10301| 976| 1276} 50} 3655 «45 _—‘*1193| 3834) 231| 79426 
California 48) 3] | 1764) 45). 55) +4). ~«9631 7| 2228 1] 607) 1; 7el| 24) 29) 2533 | 69) 391) 24) 7530 
‘47| 48 3| 1497 47; 56; 860! 13) 1253 13} 499) = 26] += 657) «= 33] = 47] ~— 10} 358] | 58} 187} —57| $722 
All States “48| 240/296) 20579| 312) 1138) 527) 11925 494) 20411; 47) 6603 15) 13427) 941) 1058) 78) 4771| —«31|-‘1184) 7e44) 247) ‘108168 
for April ‘47| 467) ~—«425|: 22189! 952) 485) 12256, 544/ 19479| _86|_-4964| ~—-333/ 10958 1009/ 1323| —60|_ 4013/ ~—«45|_—«*1251| +4021| 288 (85148 











Commercial Car Registrations, 48 States for May, °48-'47 
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released here weekly, as com- 
pleted by R. L. Polk representa- s 
tives in state capitals. ‘ 2 5 3 < 
2 3 
z & S sié z 
39 States Previously ‘48; 153; 113] 19552) 168; 745 397| 7445 ml ee es: wees 9| 8838) 656] 793 16| 2075 13] 763| 5015 114] 69084 
Reported for May __'47|___234| 98) 10993) == |_—685 319} 7959 2 13151 336 185! 7533} 592) 952 36| 2642 17 3091 2957 175} 53232 
Kentucky ‘48 3) | 556 4 30| 2; 158} 22 500 | | i | 246| 4| 52) 47| 2| 12} 338) 3| ~ 2097 
Vee ‘a7) 351; | 4; 5} 235} 8} 389) = |_—*125} 4; 207| 6| 22! | 58| | 18 64) | 520 
Maryland ‘48 5 15 404 2| 8 it 165) 3} 279 | 50 | 165] 22) 16| 28) me i} 62) 2} 1248 
= ‘47|_ 8 8 242 7 13 204 12| 326! | 69| _3|__‘154! 23) 19} 49| 3 20) 43) 6 209 
Michigan "48 6| 7| 1307) i 23; 48; 556 35| 1422 | 373) 1} 360; 20) 56) 127] | 78) 343) 7| 4780 
‘47| 20 3 729| | 37| 31/ 738} 74| 988) | 245 29| 443) 13} 105 1} = 164] 4 60 192| 9 3885 
Mississippi *48) | | 500) ' i} 136} 5; 441 | 89 1} 138) 14 20 35) | 6| 55) | 1452 
‘47| | } 315 | 8} | 178} 2) 346, | 82 2) «117 5 Wl | 51} | 8 108 | 2) 235 
Montana ‘48 | | | 137] | 10} 3} 51 8| 224 43 | 106} 2 23 22) | é it} 2) 748 
'47| { | 192! 2| | 82! 3) 171 47) 2) 88) | 8! 44) | 7 108 | 2) 756 
New York ‘48 34| 1170) 10} = 110} 77| 725 24) 1049 6| 2% | 653; 141 58 3 156) 14) Wil} = 347} 25; 5099 
‘47) 82; 110) 509} | 84 20; 664| 34 736 11| 2% 11] 496] =180 84 3 126} 8} til 96| 29| 3690 
Tennessee “48 | 2) | 656) 10! 19) 3) 8! 16 527 | 94 | 202] 16 25 32) | 14 165 | 9n 
‘47| “i | 359) ~—| 7| | 286) 16] 468 2) =144 3} 203) 18} 25| 72| | 20 126 18 767 
Texas *48| 3) 3; 2300) 56) 52) 23; 716} 14) 1992 2| 428 955) 32 63 215) 73 506 | 5) 7438 
‘47| 1 956) 26| 20; 645 8} 1027) | 216} 14, 645] 27| 67 { 221] 64 213) 6} 416 
Vermont ‘48 | 3) 6) 25) 2| 1 3) 20 1| 88 | 24| | 52| 4 it 3) 52) am 10 143) 6! 458 
‘47| 3} 3) 59| | 7| 3) 86) 2 126; 1| 37| 2) 79| 164 24 2 19| 2| say 32) 5 517 
48 States Reported ‘48; 209| 234! 26607; 264; 1009; 567| 10153; 462| 24510 39| 5381 11} 01725) 9th} tnt7 22| 2789) 33 7085; 164) 94376 
to Date for May ‘47, ~==350! 323 14705} {| 877; 411] 11077; 438) 17728) 63| 4628 255; 9965| 880) 1317 42| 3446| 3a| 1226 1226| 3944) 263] 71972 
Year ‘48; 1235) + 1479| 124885 nt 4641| 2644) 49410; 2269| 93430) 107| 57488| 4636) 5284 185) 19683 192| 5275| 30328) 1225| 433632 
to Date '47|, 1988; 1854] 93127 . 4126| 1851} 52140} 2250] 82893 511] 21727| 1460] 43976; 3872) 5988 213) | 249 15660} 1246] 35697! 
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PONTIACS FOR MISSISSIPP] POLICE—Fiying to Pontiac, officials of the State Highway 


Patrol took deliver 
Patrolman George 
Memphis zone manager; 


on the final 25 Torpedoes of the 80 ordered by that state. Left to right: 
aucier: Capt. Leonard Hicks, patrol commander; Dan O'Madigan, Pontiac 
olin Lane, Madison Auto Sales, Jackson, Miss., who sold the cars, 


and Normal E. Perry, assistant general sales manager. 





Highways & Safety et 


Ohio Studies Toll Plan 
For New Highways 


=== Ohio permits the con- 
struction of privately-financed 
toll highways it will get virtually 
no new highway construction of 
any kind, it was asserted by State 
Senator Ralph 
Winter of Lodi at 
a convention of 
the Ohio Auto- 
mobile Assn. in 
Cedar Point re- 
cently. Winter 
was one of four 
speakers ata 
forum on toll highways. Other 
speakers were Charles McKee of 
Columbus, secretary of Ohio Con- 
tractors Assn.; Prof. Emmett H. 
Kerrer of the Ohio State Univer- 
sity College of Engineering, and 





State Representative George H. 


Kirkpatrick of Knox county. 


McKee joined Winter in support 
of toll road proposals, while Kirk- 
patrick and Karrer spoke in op- 
position. 

The toll-road principle was 
condemned by both sides, but 
Winter urged their construction 


C of C Safety Group 


Meets in Detroit 


City transportation problems 
again will receive special atten- 
tion by the U. S. Chamber of Com- 
merce, which last week announced 
the composition of its 1948-49 com- 
mittee on urban _ transportation, 
under the chairmanship of Lau- 
rence F. Lee, president of Penin- 
sular Life Insurance Co., Jackson- 
ville, Fla. 


This committee, through the or- 
ganization’s transportation and 
communication department, will 
co-sponsor the second business- 
men’s conference on urban prob- 
lems to be held at Detroit, Sept. 
13-14, and will issue a special il- 
lustrated booklet on solutions of | 
the off-street parking problem. 
The committee also will continue 
its study of other major urban 
transportation problems and will 
take steps to urge communities to 
adopt essential traffic and trans- 
portation improvements. 

* * 


Bad Billboards 


Safety Signs Defeat Aim 
Pa. Group Says 


“Safety” billboards erected by 
the state along Pennsylvania high- 
ways was termed a “menace to 
highway safety” in a_ resolution 
passed by the Pennsylvania road- 





side council calling for discontinu- | 
ance of the practice. 

Claiming that the safety bill- 
boards far from attain their pur- 
pose, the council charged that the 
billboards distract the drivers at- 
tention and thus make his auto- 
mobile dangerously operated. 

Another action was the adoption 
of a resolution urging the estab- 
lishment in Pennsylvania of a 
training course on modern high- 
way development. 


The council reported that such 
& course has been conducted at 
Ohio State university for seven 
years and has been instrumental 
in bringing about highway develop- 
ments in which the highway and) 
the adjoining roadsides are inte-| 
grated so as to provide not only 
Safety and enjoyment for the mo- 
torist, but continuing efficiency as 
a traffic carrier. 


solely as a necessary expedient. 
Otherwise, he declared, the state 
cannot possibly construct the 
roads needed to move the rapid- 
ly increasing volume of traffic. 


Constitutionality of the toll road 


proposal was challenged by Kirk- proposed again at the 1949 ses- (total is 14 for the same number 


patrick, who also charged that 
their construction would foster 
monopolistic business practices in 
allowing only a single company to 
sell any one product on the toll 
road right-of-way. 


+ * * 


IRKPATRICK and Karrer both 

expressed fear that the free 
state roads would suffer if a toll 
road program were started. Point- 
ing out that additional competition 
would be created for the limited 
materials and manpower available 
for road building, they said this 
would increase rapid deterioration 
of the free roads because the toll 
roads must be kept superior to 
free roads if the toll roads are to 
attract the necessary traffic to pay 
their costs. 


Considerable question as to how 
much toll road can be rapidly con- 
structed was conceded by Winter, 
who admitted an estimated aver- 
age of 100 miles a year was on 
the liberal side. 

Legislation to authorize toll 
road construction got only half 
way through the 1947 session of 
the Ohio legislature, but is re- 
garded as virtually certain to be 


sion. 

Winter emphasized that the pro- 
posed legislation would not make 
the construction of toll roads man- 
datory. It only would make it 
possible, he said, asserting that 
state debt limitations make it im- 
possible for the state to build such 
highways on its own. 

Winter said the state figures to 
have only $6,000,000 annually of its 
own, plus $€,000,000 in federal-aid 
funds, for the construction of pri- 
mary roads. At this rate, he said, 
it would take 60 years for the state 
to construct essential highways. 

+ + * 


ARRER declared it is unfair 

and unreasonable to compare 
proposing Ohio toll roads with the 
Pennsylvania Turnpike. There is 
little competing parallel roadway 
in Perinsylvania, he said, whereas 
any toll road in Ohio would have 
an almost parallel highway. 

Super highways of the Pennsyl- 
vania Turnpike type will become 
death traps because of excessive 
speeds, it was further argued by 
Karrer. He said that although 
average deaths per 100,000,000 miles 
of ordinary highway travel total 
only 10, the Pennsylvania toll road 
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of miles. 

Toll road proponents plan to 
link Ohio with the Pennsylvania 
Turnpike near East Liverpool, 
continuing the road toward Chi- 
cago via the general area of 
Toledo. 

Envisioned eventually is a 1,200- 
mile system of arterial highways 
which would revert to the state 
after the construction bonds were 
retired by toll revenues. 

+ * a 


Georgia Oil Dealers Ask 
U. S. Gas Tax Repeal 


The Dougherty county petro- 
leum industries committee, Albany, 
Ga., recently went on record fa- 
voring the repeal of the 1%-cent- 
per-gallon federal gasoline tax and 
the six-cent-per-gallon federal lu- 
bricating oil levy. 

In an address before the group 
of oil distributors and dealers, Neil 
W. Printup, of Atlanta, executive 
secretary of the Georgia petroleum 
industries committee, pointed out 
that Georgia is collecting about 
$35,000,000 from the state gasoline 
tax as compared with about $26,- 
000,000 in the peak prewar year 
of 1941. 
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Sweet TES 
Meet Andy 
Big ’Uns 


Jack Weed 


HE SUCCESS of practically 
every truck equipment show 
put on to date this year has been 
in direct relation to amount of 
advertising and promotional effort 
put behind the show by the dealers 
in the city or area where the 
shows have been held. Of course, 
the truck equipment distributors 
in each area always endeavor to 
do their share to make each show 
a complete success, but without the 
active support of the dealers there 
is a limit to how far they can go. 
When the 22 Dodge dealers in 
the Peoria (Ill.) area decided to 
put on a truck equipment show 
last month, Harry Mitchell, presi- 
dent of Mitchell & Cassell, Inc., 
Peoria, the largest dealer in the 
group, made up his mind that 
their show would be outstanding, 
if ingenuity and plenty of public- 
ity and advertising would turn the 
trick. 
+ * + 
INSURE success as far as he 
could, Mitchell donated the en- 
tire facilities of his truck, adver- 
tising, promotion and publicity de- 
partments to the effort. The result 
was one of the most unusual pre- 
show promotional jobs that has 
been done anywhere on a truck 
equipment show. 

In addition to newspaper adver- 
tising, advertising in local farm 
magazines, radio programs, the use 
of window cards and personal tele- 
phone calls, a teaser campaign of 
postcards and cleverly worded 
small one-column advertisements 
in the newspapers about a mys- 
terious TES, began to appear about 
June 1—23 days prior to the show. 

The postcards pictured TES as a 
buxom lass and started out with 


f 


the plain question: “Where’s 
TES?” The next card read, “TES 
is coming soon, we'll see you 
then.” Followed by “Remember 
you have a date with TES June 
24-27 at Peoria Stadium.” The mys- 
tery of TES was kept up until the 
last card, which read: “You're in- 
vited to visit TES (Truck Equip- 
ment Show) June 24-27 at Peoria 
Stacium.” 





REMEMBER! 
You Have a Date With 


TES | 


June oe 25, 26, 27 





* * * 


[HE TEASER advertisements 
carried in the daily papers were 
worded along the same theme. In 
one column width and approxi- 
mately two inches in depth—one 
on the sports page of the leading 
Peoria paper read: “TES will have 
that new look, buxom curves, full 
flowing lines. Yeah, brother—TES 
is something beautiful to behold. 
TES will have what it takes to 
make even the old men wonder 
what’s underneath that new look, 
so be on the lookout for TES— 
‘cause TES will be expecting you.” 

Mitchell & Cassell alone mailed 

(Contigued on Page 34, Col. 1) 








sell and service 


Trucks, Buses and Commercial Vehicles. 


Selling of Trucks. 
Is Called Job 


For Technicians 


Broad Knowledge 
Held Essential 
For Present Day 


CCORDING to a treatise recent- 

ly sent out to its dealer custom- 
ers by a Midwest finance company, 
a truck salesman should operate 
much like that of an engineer who 
designs and sells a factory power 
plant. He should “omit no technical 
detail that has any bearing upon 
the efficiency of the proposed in- 
stallation.” 

It would be well for every truck 
dealer and every truck dealer’s 
salesman to keep those few words 
of advice in the forefront of his 
mind on every call on a prospect 
—and especially so now, if he is 
selling trucks of over one-ton 
capacity. 

Under the heading of “Truck Sell- 
ing Is a Student’s Job,” Gale & Co. 
automotive financing, St. Louis, de- 
votes a full page of its most recent 
bulletin to the subject and ends up 
with this paragraph: 

“You don’t sell trucks. You sell a 
haulage service. Truck selling is 
not the mere selling of a certain 
type of motor vehicle. It is selling 
transportation service. It requires 
a thorough technical understanding 
of the nature of that service and of 
all the factors that must be con- 
sidered in providing it. A good 
truck salesman’s proposition reads 
somewhat like that of a man who 
designs and sells a factory power 
plant. It omits no technical detail 
that has any bearing upon the effi- 
ciency of the proposed installation.” 

* * - 


penne selling has graduated toa 
much higher plane than it hela 
before the war. While salesmen 
had to analyze their customers’ 
needs and endeavor to fit the truck 
they sold to those needs if they 
were to be really successful and 
make money in those days, today’s 
obligations of a successful truck 
salesman have increased and broad- 
ened. 

This is not only apparent due 
to the increased breadth of most 
truck lines—the addition of not 
only new and more powerful 
models — but the addition of 
standard “special purpose” mod- 
els to fit industries who use great 
quantities of trucks and whose 
requirements have demonstrated 
the need for certain special fea- 
tures. 

The COE was an outgrowth of 
such a demand on the part of a 
large number of haulers who 
needed greater load space with less 
wheelbase and less over-all length 
of job. 

+ + * 

HE NEW “forward control” jobs 

being announced are an im- 
provement of this type of vehicle. 
By locating the steering gear on 
outside of the frame and ahead of 

the front axle and widening the 
front axle tread, no loss of turning 
radius is felt but the user gets the 
advantage of more load capacity on 
(Continued on Page 29, Col. 1) 


Investigation Slated .. . 


Produce 


WASHINGTON. — A _ broad-scale 
investigation which is believed to 
be of vital significance to highway 
transportation and agriculture has 
been scheduled by the Interstate 
Commerce Commission, the Na- 
tional Highway Users Conference 
reports. It involves the meaning 
of the words “agricultural com- 
modities” in the Federal Motor 
Carrier act. 

Last winter Division V of the 
ICC decided in what has become 
known as the Harwood case that 





America’s 5,000,000 





Road Show Sets Record; 


10 Truck Makers Exhibit 


‘Attendance Put 


At the Big Show 





INTERNATIONAL HARVESTER MODELS—A general view of the International Harvester 
exhibit at American Road Builders’ Assn. road show at Chicago. 





FORD AT ROAD BUILDERS' SHOW—One of the teatvred displays on Chicago's lake front 
last week was this F-5 truck chassis with a St. Paul dump body and patrol! scraper blade 


and a Frink snowplow. Marmon-Harrington converted the truck to an all-wheel drive. 
Ball, director, truck and ticet sales department; 


executives attending the show included J. D. 


W. E. Kimbrough, manager, truck sales section; 
M. Catchpole, assistant menege, fleet sales section, all of Dearborn; W. K 
O'Donohue, district manager; C. V. Toussaint 
and cn 'L. Miller, district truck and fleet manager, all 


and STi 
Edmunds idwest regional manager; C. 
regional truck and fleet manager, 
of Chicago. 


Ford 


Ss. W. Copland, manager, fleet sales section, 





FOR MOVING THE EARTH—International Model KB-8-F with 194-inch wheelbase, and 10.00 
It is equipped with Warner & Swasey Gradall with digging bucket. 


—20 tires, 


Case in Truck Spotlight 


certain routine processing of farm 
products made them, in 
“manufactured products,” and thus 
required their shippers to secure 
ICC authority for their transpor- 
tation. 

NHUC said the implications of 
the decision were such as to 


In This Section 


Cost Study Starts.............Page 23 
ATA Leasing wasiegs. oa0e conc see ae 


Truck Census ..... . Page 26 





effect, | 





alarm not only farmers and ship- 
pers, but also the Department of 
Agriculture. The decision had 
found that the washing, cleaning 
or packaging of fresh vegetables 
in cellophane bags or boxes, for 
sale to consumers, forfeited their 
shippers’ exemption from ICC 
regulation. The product in ques- 
tion in the Harwood case was 
spinach, which had been washed 


St 
: 








and packaged. 
Section 203 (b) (6) of the Motor | 
(See PRODUCE, Page 28, Col. 5) 





Over 100,000 


. 20 Years Behind 
in Road Adequacy, 
ARBA Chief Says 


By Mel Adams 
Staff Correspondent 


ae. It’s quite appropriate 
4 to apply such circus terms as 
“mammoth, gigantic, stupendous” 
in describing the 45th annual road 
show which, with the American 
Road Builders Assn. convention, 
held the center of the stage in and 
around Soldier field along the lake 
front July 16-24, inclusive. Ten 
truck builders had exhibits. 
Statistics bear out this observa- 
tion, and they were truly stagger- 
ing. The show hung up a new 
record, being five times greater in 

space occupied than was its 1947 

predecessor which taxed the ca- 

pacity of the indoor International 
amphitheater in the stockyards 
here. 

As J. T. Callaway, president of 
the ARBA expressed it, the show 
emphasized the basic fact that the 
building does not exist with floor or 
ceiling capacity to accommodate 
this mass array” of exhibits. 

* . 7 
[ eeawaAr in his opening ad- 

4 dress at the show pavilion fur- 
ther pointed out that for the first 
time “the world has the privilege of 
witnessing construction machinery 
in its natural environment, out of 
doors, where some of it can be acti- 
vated under its own power.” 


Forecasting a registration of 60,- 
000,000 vehicles “within the next 
few years,” the ARBA president 
warned that “we are 20 years be- 
hind in highway adequacy and 
safety comparable with automotive 
progress and practice.” 

The approximately 100,000 tech- 
nical and professional visitors 
from all parts of the U.S. and 57 
other nations found themselves 
well rewarded by what they saw 
and heard at the show and meet- 
ings. 

So did those of the genera! vublic 
who viewed the show, admitted at 
50 cents per head and attracted by 
such lures as newspaper publicity 
and the sight from miles beyond 
the grounds of cranes towering as 
high as 110 feet skyward. No cam- 
paign was staged to attract outsid- 

(Continued on Page 42, Col. 1) 


Top Trucks 


New truck registrations for 
four months, plus 48 states for 
Mai: 


1948 1947 
Pos. Make Pos. 
1—124.885 Chev. 93,127— 1 
2— 93,430 Ford 82,893— 2 
38— 57,488 Intern’l 43,976— 4 
4— 49,410 Dodge 52,140— 3 
5— 30,328 Willvs 15,660— 7 
6— 27,772 GMC 21,727— 5 
7J— 19,683 Stude. 16,406— 6 
8— 5,284 Reo 5,988— 8 
9— 5,275 White §,4384— 9 
10— 4,641 Diam. T 4,126—10 
1l— 4,686 Mack 8,872—11 
12— 2,644 Divco 1,851—15 
13— 2,269 Federal 2,250—12 
14— 1,479 Brockway 1,854—14 
15— 1,235 Autocar 1,988—13 
16— 1,112 Crosley 
1j7— 352 FWD 511—17 
18— 192 W.L’France 249—18 | 
19— 185 Sterling 218—19 | 
2 107 Hudson 1,460—16 ! 
Total All Makes 
433,632 356,971 


For further details see page 
20, today’s issue. 
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E <haustive Scientific Testing Snead... 


Study of Trucking Costs Begun 


WASHINGTON.—Under the aus- 
ices of the highway research board 
of the National Research Council, a 
scientific study to determine the 
cost per ton-mile in hauling loads 
of various sizes by trucks over a 
highway of modern design and over 
a route typical of the large mileage 
still in use, but embodying low 
standards of design, was begun last 
week. 

The initial phase of the investiga- 
tion—the pilot study—consisting of 
test runs over the Pennsylvania 
turnpike, from Carlisle to Greens- 
burg, and an adjacent highway 
built many years earlier to much 
lower standards, will be carried on, 
it was said, through July, August 
and most of September. 

The test runs will involve trucks 
of various gross loads, ranging from 
a 2-axle, single-unit truck to a 3- 
axle tractor hauling a 2-axle semi- 
trailer and a 2-axle trailer. Gross 
loads, with varied axle distribution, 
will range from 20,000 to 142,000 
pounds. 

According to the highway re- 
search board, the purposes of the 








r eneral increase i | 
from a neral in truck 


loads. 

Hence, the purpose of this series 
of studies is to produce factual data 
on the economics of truck opera- 
tion and highway construction that 
may be applied to a solution of 
these problems. 

Application of the results of the 
studies will be principally in the 
determination of future design 
and regulatory policies since pres- 
ent load limitations have been 
imposed to protect the existing 
system of highways which in- 
cludes a large mileage of roads 
and numbers of bridges built to 
standards much lower than cur- 
rent standards, or those that will 
be characteristic of highway sys- 
tems of the future. 

An impressive list of national or- 
ganizations is cooperating in the 
first phase of the studies, including: 
American Assn. of State Highway 
Officials; American Trucking Assns., 
Inc.; Automobile Manufacturers 
Assn.—Motor Truck division; Na- 
tional Assn. of Motor Bus Opera- 





tors; National Council of Private 
Motor Truck Owners; National 
Highway Users Conference; Penn- 
sylvania department of highways; 
Pennsylvania turnpike commission; 
Public Roads administration; So- 
ciety of Automotive Engineers; 
Truck Trailer Manufacturers Assn.; 
Rubber Manufacturers Assn.—Tire 
Manufacturers division; American 
Petroleum Institute — Transporta- 
tien division; Office of the Chief of 
Transportation, Dept. of the Army, 
and Assn. of American Railroads. 
The AMA will provide the pow- 
ered vehicles for the tests; the 
TTMA, the semi-trailers and full 
trailers; the ATA and NCPMTO, 
the truck drivers; the Army, a 
wrecker for loading the test ve- 
hicles; the Pennsylvania highway 
department, the facilities of the two 
state highway garages for bases of 
of operation; the T’ennsylvania 
turnpike commission; toll-free use 
of the highway; PRA, the instru- 
mentation and supervisory person- 
nel; virtually all of the oil and rub- 
ber industries, financial assistance. 











1948 


Ford chassis is Dewey Willis, 
Little Rock, Ark. (second from left). 
| North Little Rock, Ark. 
ball team which his dealership sponsors. 
of Union Motor, and at the right, A. 


Florida Extends 


Increased Rates 


TALLAHASSEE, Fla. — Florida’s 
state railroad and public utilities 
commission has extended for an- 
other four months a 10 percent 
increase in intrastate truck freight 
rates. 








The commission said it intended, 
when the increase first was ap- 












KEEPS BATTERS FROM A WALK—Accepting the keys to this special bus built on a new 


ane of the American Legion Gordon Gale Post 99, 
C. Davis, vice-president of Union Motor Co. (Ford), 
presented tne bus for use by the local. American Legion junior base- 

Looking on at the left is C. A. Leidy, sales manager 
H. Dancy, manager of the baseball team. 


proved, to hold further hearings 
and determine whether it should 
be allowed to continue beyond May 
14. However, the commission ex- 
plained, “an overcrowded docket 
has made it impossible for the 
commission to hold such hearings.” 

The higher rates will remain in 
effect until Sept. 14. They previ- 
ously had been continued in effect 
without official order since May 14. 


















ate initial phase of the study are to 
as determine the amount of fuel con- J 
4s” sumed and time required by se- Veolow: : ‘ , 
ad lected test vehicles in traveling a Thio Www w cosumg, W aul 
a : relatively good and poor route ~ app ; 
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ren slippage on known grades will be | 
recorded. Data on the volume 
a- and speed of general traffic on the 
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w dicate the conditions under which 
in the test runs were made. 
7 Analysis of the records of the ini- | 
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per ton-mile for vehicles ranging | 
of from the lightest to the heaviest of | 
OW trucks used in the test runs. 
the In each series of test runs the 
faved | ratio of motor power to load will be a Go 
* |} practically uniform for all vehicles. | 
At present there are no cost data fe Cal 
= based upon a constant: relation be- 
2 tween motor power and load. 
a Each vehicle will be operated Y Our for hou 
aot by se ghd 14,000, oo and 
ie } pounds us providing con- eer 
ye siderable overlapping of gross ve- | —_ 
oti- hicles weights between vehicles of | , ae a 
different types, affording compari- 
son of the performance ability of | 
60,- vehicles with similar gross weights 
but with different power ratios. 
be. Assembly of the test equipment 
and eer an ae oe x 
we stresses in selecte ridges cause 
— by the heaviest test trucks while ae ek ieee = ee 
.. standing and while moving at nanan D ock 10: seam 30,000 
ae speeds up to 50 miles per hour. Spe- sh in ik ae eup to 90, 
57 cial stress-measuring equipment has | shocks like this a day. 
08 been loaned for the purpose by the : 
Ww Assn. of American Railroads. ' 
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ond and later phases of the study. | a passenger car ride. 
- as Search will be made for operators 
4m- keeping complete records on costs ———— — 
sid- §& and mileages where the truck 
§ travel is under representative 
highway conditions. If necessary | 
a selected operators will be asked 
to keep records that will give the 
desired information. 
o7 The first two phases of the study | HESE ENGINEERING RIDE-GRAPHS 
or will give over-all cost per ton-mile | 
of hauling with trucks of various § 
47 | sizes. A third phase will consist of | tell you better than words why . . . Safety slips! Schedules lag! 
8. ' a study of the demand for truck 
1 transport, where loads originate, in | ss 
2 what size, and where they are de- Equipment and cargoes take abuse! 
4 livered. Terminal practices and 
: costs will be examined. These 
; studies are necessary as the devel- ‘ 
5 opment of truck transport should | Yes ... Bostrom hydraulic seats more than pay for 
6 take into account the needs of the 
8 shippers. e ° ‘. 
9 The final phase of the studies will | themselves by reducing driver fatigue. You get 
= be a a ge ben of hy — 
nomics of truc ransport taking a 3 2 : 
15 into account needs of shippers and additional savings by cutting seat repair bills. Ask your 
12 terminal operation and highway 
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13 factual data that may be used with dealer for a demonstration. For free folder, fe M 
confidence in formulating future MO uate 
17 highway transport policies. a : = : fire 3 
18 Limitation of highway loads long 12 Eye Openers Concerning Truck Seats” write: Sos trom Kite, 
19 | has been a controversial subject. fora OS. Bostrom Hydraulic Seats 
16 | Trucking interests have claimed now standard or optional equipment on the following 
ene eye ee ee BOSTROM MEG co MPANY trucks: GMC, Diamond T, Federal, Hendrickson, Peterbuilt 
ye egally permitted and highway engi- ° é Walter, Ward La France, FWD, Dart, Oshkosh, and Cole- 


neers have pointed out the damage 


133 West Oregon Street © Milwaukee 4, Wisconsin 
that might be expected to result 


man. Specify Bostrom Model 47 Seats on your new trucks. 
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Believed First Such Pact . 


Body Distributor Using 


Dealers Exclusively 


LA CROSSE, Wis.—Truck Bod- 
ies, Inc., of this city, distributor 
of truck bodies and hoists, claims 
to be the first such distributor 
issuing a truck dealer sales policy 
in which the concern pledges it- 
self to sell its products only 
through the truck dealer. 


In this policy, which is printed 
up in legal form similar to that 
of an insurance policy, the dis- 
tributor goes on record as to the 
percentage of discount which he 
will pay truck dealers on sales 
of bodies which the dealer buys 
outright, as well as those deals 
in which the dealer or his sales- 
men participate as parties in the 
sale or as “tipsters.” 


The opening paragraph in the 
agreement, which lasts for one 
year, reads: 

“Truck Bodies, Inc, acknowl- 
edges the value of truck dealer 
sales assistance, and believes that 
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Theoretical Performance 
0-60 PSI Application 


All brakes simultaneously 
PRACTICE 


Actual Midland Performance 


0-60 PSI Application 
All brakes simultaneously 





CE WITH 
THEORY AND PRACTI 
MIDLAND 


the working arrangement between 
truck dealers and the corporation 
should be made as clear and defi- 
nite as possible, and that such 
understandings should be had be- 
fore transactions are started. It is 
the firm desire of the corporation 
to dispose of all merchandise only 
through a dealer organization. 

“In an effort to place all such 
transactions on a firm business 
basis, the following is a statement 
of policy which we intend to pur- 
sue: (Here are listed the various 
conditions of sale.) 

The closing paragraphs of this 
unique sales agreement read as 
follows: 

“We believe that this is the first 
nation-wide statement of any truck 
body company in regard to uni- 
form dealings with authorized 
truck dealers. We know that a 
definite written statement places 
us at a disadvantage in some re- 
spects with our competitors, but 





(OaCK-KNIFE TROUBLE? 
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SIMULTANEOUS 
BRAKE ACTION 






IT’S MIDLAND! FIRST AGAIN IN IMPROVED BRAKING EQUIPMENT 
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PICKS UP ORATORICAL OUTPOURINGS—At the Democratic national convention in Phila- 


delphia was this Chevrolet truck with special Grumman body. 


into the center of action. 





we are primarily concerned with 
the establishment of uniform prac- 
tice. We think that dealers will 
welcome this effort on our part. 


“While it is our present inten- 
tion to continue the above as a 
sales policy of this company, we 
must limit the assertions of rights 
under the terms of this statement 


This policy is being mailed to 
truck dealers in the area and 
has a perforated coupon on the 
bottom for the dealer to sign and 
mail back to the distributor. This 
not only lets the distributor 
know that the truck dealer has 
received and read the policy but 








Investigate 


* MIDLAND’S New 
SYNCHRON-AIR 
Brake System... 


Provides: 


eo Synchronized air brake application and release on 
all axles. 


o Selective front axle brake control automatically and 
proportionately graduated between stations. 


¥ Integral option to apply and release a pre-determined 
proportion of tractor rear axle brakes simultaneously 
with trailer brakes through hand brake valve. 


vY High capacity trailer emergency relay valve. 
oY Single unit trailer tank and emergency relay valve. 
° Reasonable price. 


Write to us for complete information. 


THE MIDLAND STEEL PRODUCTS CO. 


6660 Mt. Elliott Ave. * Detroit 11, Mich. 
Export Dept: 38 Pearl St., New York, N. Y. 
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Rushed to completion for 
American Broadcasting Co. and its station WJZ-TV, the vehicle carried television equipment 


to one year from the date hereof.” 
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that he is willing to work with 
the distributor on the terms out- 
lined in the agreement. 

It is felt by “straight-shootir 
truck equipment distributors a: 
truck dealers alike that this sa! 
agreement is a step in the rigi+ 
direction, especially as this d 
tributor sells dump bodies and 
hoists and bodies that could be 
sold to the ice-cream and dairy 
trade where the demanding of dis- 
counts by the buyers has been a 
matter of habit over a number of 
years. 


Oregon Hearing 
On Hauler Bias 
Slated Aug. 20 


COOS BAY, Ore.—A public hear- 
ing on alleged’ discrimination 
against various types of motor 
freight haulers has been tentatively 
scheduled for Aug. 20 in Portland, 
according to announcement here by 
Rep. Ralph Moore of Coos Bay, 
chairman of the state legislative 
interim highway committee. 

Rep. Moore made public a letter 
he received from Gov. John Hall: 

“I have received your letter of 
June 30 in connection with your 
legislative interim committee work. 
I have been receiving a large num- 
ber of complaints about the current 
operation of the motor transporta- 
tion act which appears to be dis- 
criminatory in certain instances and 
apparently needs an amendment at 
the coming session. 

“I think your suggestion of an 
extra day in Portland during Au- 
gust to be devoted to investigation 
of this subject would bear fruit and 
I am sure that any information 
you may obtain will be invaluable 
to the members of the next session. 

“I, therefore, request that your 
committee proceed with this study 
and incorporate your findings in 
this report which you will preesnt 
to the next session.” 


Production Drop 
Reported for 


Truck Trailers 


WASHINGTON. — Production of 
truck trailers during May amounted 
to 3,753 units, it was reported last 
week by the Department of Com- 
merce. This, it was pointed out, 
represented a 9 percent decrease 
from the 4,116 units produced in 
April, and was 18 percent below the 
May, 1947, output of 4,580 units. 
Vans again accounted for more 
than half of the total complete 
trailers produced during the month, 
it was said. 

Shipments of truck trailers dur- 
ing May totaled 4,052 units, with 
a value of $11,700,000. Of this total, 
3,905 were shipped as complete 
trailers and 147 were shipped as 
trailer chassis. May shipments de- 
creased 14 percent in number and 
12 percent in value from the 4,736 
units valued at $13,300,000 shipped 
during the previous month. 

Figures are based on reports re- 
ceived from 88 companies manufac- 
turing truck trailers. These com- 
panies include producers which 
manufactured trailers with a rated 
capacity of five tons or more. 


Home-Trailer 
Shipments Rise 


WASHINGTON. — Production of 
housing-type trailer coaches 
amounted to 5,881 units during 
May, according to the Bureau of 
the Census, Department of Com- 
merce. Shipments totaled 6,011 
with a value of $10,600,000. This 
was an increase of 5 percent in 
number and 4 percent in value 
over the 5,698 units, valued at $10 
200,000, shipped during April. 


Palisano Bros. Granted 


Body Shop Permit 
BUFFALO.—The zoning board of 
appeals has granted permission to 
Palisano Bros. to use premises at 
202-208 Rhode Island St. for build 
ing and repairing truck bodie 
The action was taken despite pr: 
tests lodged several weeks ago bb’ 
residents of the area who conten: 
ed it would create a traffic hazar: 


Whether you need a man or a hard-to- 
find part, AUTOMOTIVE NEWS WAN! 
ADS will do the trick! 
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13 Sessions in August oes 
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Truck Leasing Parleys 
Are Slated by ATA 


WASHINGTON. — Thirteen re- 
gional meetings throughout the 
country during August have been 
scheduled by ATA’s truck leasing 
committee in order to gather truck- 
ing industry opinion concerning 
leasing practices, it was announced 
here last week. 

At the same time, the commit- 
tee made public its second report 
listing 12 principles on which it 
found “no substantial disagree- 
ment” in the information it has 
received to date. 

Subcommittees of the whole group 
will meet in various cities next 
month to hear comments and sug- 
gestions from motor carrier opera- 
tors and other interested individ- 
uals on the findings contained in its 
second report. The meetings will be 
held Aug. 2-3 at Detroit; Aug. 3-4 
at New York, Kansas City and At- 
lanta; Aug. 5-6 at Boston, Harris- 
burg, Pa., Nashville, Chicago and 
Dallas; Aug. 9-10 at Portland, Ore.; 
Aug. 10-11 at Denver and Minne- 
apolis, and Aug. 12-13 at San Fran- 
cisco. 

The committee emphasized the 
report does not reflect any action 
by the committee but merely por- 
trays what it believes to be the feel- 
ing of the industry. The report has 
been issued, it added, for the pur- 
pose of soliciting comment, both 
pro and con, from interested parties. 

“The work of the committee up 
to this point,” it stated, “has devel- 
oped the facts that the industry is 
unanimously in favor of certain 
principles and desires them to be 
protected. Also, the same unanimity 
of opinion is evident with regard to 
the need for correction of abuses. 

“The committee feels that the in- 
formation received by it so far indi- 
cates that there is no substantial 
disagreement with the following 
principles: 

“First: The commission does 
not now have and should not 
have any jurisdiction over lessors 
where the vehicles are leased 
without drivers being furnished 
either directly or indirectly by the 
lessor. Since the activities of so- 
called leasing companies and 
‘drive yourself’ companies are not 
under the jurisdiction of the com- 
mission it must follow that any 
person, individual, or carrier must 
not be prevented from engaging 
in the same sort of unregulated 
business activities if they so de- 
sire. There seems to be no reason 
for discriminating against anyone 
who desires to do this type of 
business. 

“Second: Since the lessee of a 
vehicle becomes a ‘carrier’ at least 
for the duration of the lease, the 
commission does have jurisdiction 
over lessees and should exercise 
that jurisdiction in accordance with 
the act. 

“Third: The furnishing of a ve- 
hicle to a private carrier where the 
driver is provided either directly or 
indirectly by the lessor constitutes 
‘transportation for compensation’ 
under the act and is therefore il- 
legal until and unless the commis- 


A WHALE OF A DIFFERENCE—Old bossy 
changes little, but the passing years empha- 
size the difference in methods of transporting 
her. Top picture shows one of Trailmobile's 
early all-purpose farm trailers used in 1918 
@s a converted cattle hauler. But the com- 
Pany's modern version, the sleek new Trail- 
mobile deluxe cattle rack, is equipped to 
transport not only cattle but hogs or sheep as 
well in quantity lots. Nowadays when the 
little piggy goes to market,"' he has nothing 
to al about as a close look will re- 

veal. 


i 


sion has issued appropriate au- 
thority. 

“Fourth: Vehicles with drivers 
can be furnished to authorized car- 
riers either by means of a lease or 
by a hauling agreement without the 
lessor becoming a carrier subject to 
regulation by the commission. 

“Fifth: A carrier must accept all 
its legal responsibilities to the com- 
mission and to the general public 
when it uses motor vehicles owned 
by it, and cannot avoid or evade 
any of those responsibilities by the 
use of vehicles furnished to it under 
a lease or a hauling agreement. 

“Sixth: A carrier can legally 
perform any service with vehicles 
which it acquires by lease or by 
hauling agreement that it can le- 
gally perform with vehicles which 
it owns. This includes the right 
of sub-lease. While it is recog- 
nized that the lessor and lessee 
may enter into various types of 
agreements under their private 


TRUCK BATH—N. Ransohoff, Inc., E. 72nd 
St., Cincinnati, recently delivered this ma- 
chine, designed and built in its plant, to 
White Motor. It is for cleaning and rust- 
inhibiting before painting truck bodies, is 80 
feet long and performs 12 operations auto- 
matically. It can clean a total load of about 
six tons per hour. Sprays from top, bottom 
and both sides automatically clean the truck 
cabs and the cab is rinsed, dried and the 
surface prepared for painting as it passes 
through the machine, which is one of the 
largest ever built for a similar purpose. 


right, of contract, yet there should 
be no prohibition against any car- 
rier using any piece of equipment 
in its service in any manner 
which it can legally use any other 
piece of equipment. 

“Seventh: Leases should be evi- 
denced in writing; should be en- 
tered into in advance of any service 
being performed; and should be 
executed and terminated by com- 


petent authorized representatives of 
both lessee and lessor. 

“Eighth: In the interest of elimi- 
nating abusive practices, short-term 
or non-continuing leases or hauling 
agreements should be subject to 
more detailed controls than are rea- 
sonably necessary in the case of 
long-term or continuing leases or 
hauling agreements. 

“Ninth: Interchange between au- 
thorized carriers is desirable and 
must be preserved. The arrange- 
ments under which interchange 
takes place must be subject to the 
same degree of regulation as is ap- 
plied to the practice of leasing ve- 
hicles. 

“Tenth: An essential element in 
dealing with abusive leasing prac- 
tices is proper identification of the 
vehicle. The commission has the 
right under its safety rules to pre- 
scribe adequate identification pro- 
cedures and should rigidly enforce 
its rules in this regard. 

“Eleventh: A leased vehicle 
must be used exclusively in the 
service of the lessee for the dura- 
tion of the lease and shall not be 
leased to more than one carrier 
at any one time. This principle 
does not contravene the right to 
sub-lease but does intend that a 
single responsibility shall always 
prevail as to the lessee carrier. 
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“Twelfth: If any lessee carrier at 
any time hauls property, or per- 
forms services, for a lessor from 
whom he leases one or more ve- 
hicles, the tariffs or schedules of 
the carrier must show in detail the 
amount of equipment, services, or 
facility furnished by the lessee and 
the lessor and the rate of compen- 
sation paid by the lessee for such 
equipment, service or facility.” 

The following suggestion was 
submitted to the committee and was 
made public in order to obtain fur- 
ther opinions concerning it: 


“When an authorized carrier is a 
lessor of a vehicle or vehicles to a 
private carrier or shipper as lessee, 
a copy of the lease should be filed 
with the commission so as to mini- 
mize the possibility of rebating.” 

“It should be borne in mind,” the 
committee pointed out, “that some 
authorized carriers are also engaged 
in truck leasing as a regular part of 
their business. The above sugges- 
tion would apply to their leasing 
operations while it would not apply 
to their competitors engaged solely 
in truck leasing.” 

Also submitted to the industry for 
discussion and criticism were defi- 
nitions of what constitutes a long- 
term lease, a short-term lease, the 
terms of a lease and provisions for 
interchange. 


Eaton Exclusive Forced-Flow Oiling System 
Provides Positive Lubrication at all Speeds 


With Eaton exclusive Forced-Flow Oiling System, the flow of lubricant is instant, 
positive, and thorough at all truck speeds. Abundant lubrication is provided 
even at lowest operating speeds. In less than one revolution of the bevel gear 
rl tHE MCh AU MMI Sal Slam eae LT et oda) 
for lubricant becomes greater. This high lubricating efficiency reduces friction 
and wear on moving parts and contributes to Eaton's exceptionally long 


life and 


trouble-free operation. Outstanding performance records are proof 


of Eaton quality and design. See your truck dealer for complete information. 


POWER 


WHEN YOU NEED 


IT — 


SPEEDO WHEN YOU 


WANT 





26 


AUTOMOTIVE NEWS, JULY 26, 1948 





Trailer Industry Will Benefit .. . 





Truck Census to Aid Market Research 


In a talk made before the con- 
ference of the American Market- 
ing Assn., Charles D. Bohannan, 
highway economist of the Public 
Roads Administration, revealed 
that a census is now being taken 
of manufacturers in the _ truck- 
trailer industry. 

Bohannan said that this census 
will make it possible for the first 
time to make a reasonable ap- 
proach to ascertaining industrial 
and geographical variations in the 
ownership of highway transport 
vehicles. 

The current census will be an ad- 
junct to figures compiled by other 
government agencies such as the 
official state truck registrations 
compiled and published by PRA. 

The Interstate Commerce Com- 
mission reports on the very larg- 
est interstate truckers and the 
census publishes data as to the 
number of trucks on farms, ac- 
cording to Bohannan, who also 
said that the recently enacted 
census bill covering business and 
mineral industries would also 


provide for a census of for-hire 
transportation. 

The highway economist also out- 
lined the various types of high- 
way research now in _ progress 
which can be used in differing 
methods of market research. 

One of the principle types of 
research being carried on by the 
Public Roads Administration is the 
highway planning surveys which 
were initiated in 1935 and have 
been made in each of the 48 states 
and the District of Columbia in 
cooperation with the state highway 
departments. : 

The planning surveys have in- 
cluded such items as the road in- 
ventory which is a physical in- 
ventory of road constructions, the 
traffic count, city traffic studies, 
parking studies, and origin and 
destination surveys. 

In connection with the road in- 
ventory, every mile of road in 
every county was driven over, its 
lengths measured, a record kept 
of the kind of surface, condition, 
the bridges, the sight distances, 
ete., Bohannan said. This infor- 


mation has been reduced to maps 
which are used by the state high- 
way departments, by the Public 
Roads Administration, and by the 
Bureau of the Census in laying 
out their enumeration districts. 


Traffic counts have been made at 
a large number of points on vari- 
ous highways, the purpose being 
to develop the relative importance 
of different highways from the 
standpoint of traffic volume car- 
ried. Truck-weighing stations op- 
erated on the main highways have 
recorded some 2,000,000 trucks and 
have provided by far the most 
complete sample ever attempted of 
truck movements of commodities 
including information on the size 
of loads, the origin and destina- 
tion, ownership, and related facts, 
according to Bohannan. 


The city traffic studies and the 
parking surveys are attempts by 
the highway departments and the 
city officials to arrive at solutions 
or at least an understanding of 
what is considered by many ex- 
perts -the most serious problem 
facing the highway transportation 


It pays to sella FRUEHAUF B 


TRUCK SECTION 





NICE GESTURE TO CUSTOMERS—With the f i 
Auto Service, Inc., Indianapolis, presents the purchaser with a photograph of his vehicle 
Shown here is H. J. Murphy, sales manager of Snider's dealership, handing a framed pic 
ture of the ‘49er truck just sold to W. G. Leeper, proprietor of the ABC Oil Burner Co 


industry today. Primarily, the 
problems stem from the fact that 
our city streets were laid out to 
service a horse and buggy or wa- 
gon traffic economy and are totally 
inadequate for present day truck 
and truck-trailer, bus and passen- 
ger car movements, the economist 
stated. 

Origin and destination surveys 
have been made both in urban and 
in rural areas. In the urban areas, 
a 5 percent sample is considered 
sufficient, Bohannon revealed, while 





When you sell a Truck! 


and many of our exclusive Trailer features are incorpo- 


Here’s why it will pay you to sell a 
Fruehauf Body when you sell a truck. 


“In our distribution of food, 
we must have Truck Bodies 
that can ‘take it.’ It is our 
opinion that Fruehauf Bodies 
reflect your company’s long 
yeors of Trailer-building ex- 
perience by setting a new 


standard of quality and 


establishing a new ‘low’ in 
price. We were among the 
first in the Chicago area to 
put these units in service and 
we are well pleased with this 
‘equipment’.” 


FRANKLIN MacVEAGH & CO. 





F/RS7 \W TRUCK-TRAILER TRANSPORT! 


FIRST, you'll almost 
certainly save money 
for your customer. 
Thousands of dollars 
were invested in special 
machines and tools so 
we could give the ben- 
efit of mass-production 
Costs. 


SECOND, you'll get top 
quality. These all-steel 
bodies are built to the 
same exacting standards 
as Fruehauf Trailers— 


rated in their design. 


THIRD, you'll be able to supply your customers with 
bodies best suited to their business—hundreds of varia- 


tions from which to choose. 


FINALLY, you'll get them fast! 
by all Fruehauf Branches and 


These bodies are stocked 
many Body Distributors. 


Your customer can select the design he needs, they'll 
mount them on the chassis you supply and be ready for ® 


the road in just a few hours. 


Our handy Truck-Body Selector—yours for the asking 
—shows you the wide choice available and will help you 
sell your customer. Get one today. 


BODY DIVISION 


FRUEHAUF TRAILER COMPANY 


DETROIT 32. * 


LOS ANGELES 11 


In Canada: Weston, Ontario 
79 Factory Service Branches 


“ENGINEER 





TAMALES le 


delivery of each new Studebaker truck, Snide 


in the rural areas in selected in- 
stances, 100 percent coverage has 
been obtained. These surveys ars 
made by personal interviews ask 
ing what trips were made by that 
person or any member of the im- 
mediate family on the previous 
day. 

Bohannan told the members of 
the marketing conference that the 
essential purpose back of all of 
these transpcrtation studies was to 
evaluate -and interpret the facts 
concerning the role which high- 
way transportation, particularly 
the truck, can and does have in 
|our national economy and that of 
|the states, counties and cities; to 
determine the relationship between 
highway transport and other 
|modes of transport (rail, water 
and air); and to assess the effect 
of various other matters on high- 
way transportation, such as legis- 
lation and regulatory measures— 
actual and proposed. 


Middlewest Bureau 
Drops Complaint 
Against 5 Firms 


ST. PAUL, Minn.—The Middle- 
west Motor Freight Bureau, whose 
members include motor common 
carriers serving Western truck line 
territory, has withdrawn its com- 
plaint to the ICC against three 
independent truck line operators 
and two freight forwarders on 
“too low truck freight rates.” 

The plaintiff in the case asked 
the ICC to dismiss proceedings 
against the five firms after charg- 
ing that their rates were “unjust, 
unreasonable and unduly low and 
in violation of the ICC act.” 

Notice of the bureau’s request 
for dismissal of the proceedings 
which had been set up for hearing 
here July 30 were received by the 
defendant companies. The U. S. 
Department of Justice had inter- 
vened in the case in their behalf. 

Companies involved were Mutual 
Distributing, Inc.; Moore Motor 
Freight Lines; Carl O. Blomstrand 
of Twin Cities Shippers Assn., and 
Mercury Motor Freight Lines, Inc., 
all of St. Paul. Also involved was 
Green Bay Freight Lines, Inc., 
Green Bay, Wis. 





ATA’s Taylor Heads Up 


Capital Haulers’ Assn. 

WASHINGTON. — John Taylor, 
member of the traffic department 
of the American Trucking Assns., 
Inc., has been appointed executive 
secretary of the District of Colum- 
bia Trucking Assn. by the board 
of directors, DCTA officials an- 
nounce. 

Taylor has been with ATA’s traf- 
fic department as sales and tariff 
|compilation supervisor since 1943 
| ae was to continue in his present 
capacity upon assuming his addi- 
| tional duties. 


Indiana, Kentucky Agree 
|'On Truck License Pact 

| INDIANAPOLIS. Director H 
Dale Brown of the Indiana bureai 
of motor vehicles announced th 
signing of a reciprocity agreement! 
on motor truck licenses betweer 
Indiana and Kentucky. 


Stevens Enlarges 


Miles Gordon Stevens of Howard 
Motors (DeSoto-Plymouth), 901 St 
Charles St., New Orleans, La., has 
acquired a car storage lot on How 
ard Ave. which adjoins his building 
in the rear. Stevens has also buili 
a mezzanine in his parts depart 
ment, thus giving him 3,200 squar« 
feet of additional space, 
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Administrators Expect Leveling Off, However .. . | 
States Continue to Increase Revenue — 


From Gas Taxes, Other Fees 


NEW YORK.— Motor fuel and|when the tax was increased one , During the first five months of the 
other highway-user tax receipts are | cent a year ago in June. current calendar year Virginia col- 
continuing to increase, a survey of Increased motor vehicle registra- | lected $1,351,066.06 more in gasoline 
the latest available reports from/|tions and license fees brought taxes than in the corresponding 
state capitals reveals. Rhode Island a total of $3,960,000 | 1947 period. 


Although expecting the up- oe the fiscal year, which was; Motor vehicle registration fees 
trend to continue, gasoline tax | igher than a revised budget esti-| received in Vermont during the 
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administrators predict a leveling mate of $3,800,000. first three months of the 1948 regis- "tee of MINNEAPOLIS—The $150,000 dealership recently opened at 2800 E. Lake St. 

off in the rate of increase in | Tax collections on gasoline sold | tration year were reported as total- | °’ "'Y* ent o wt Se. (Chrysler-Plymouth). Sid Kline is president. 

gasoline consumption and tax re- | in Virginia during May totaled $3,-| ing $3,440,667.67, as against a total sali oils 7 ae 

ceipts. 404,555.80, an increase of’ $283,555.80 | of $2,807,237.15 collected in the same | method of reaching the men ANT ADS have been proven the quickest, least expensive 
’ ry ’ | method of reaching the men who want what you have or have what you want! See 

During the fiscal year just ended, | °V€T the same month last year.! period last year. the back pages of this issue. : 


Florida collected nearly $4,000,000 | ; = —_—_——— - — — sanaetenitesinesliae 


ON THE ROAD! 


Receipts for the year totaled $42,- | 
825,500 as against $38,967,414 in the —- em 
preceding fiscal year, according to | E 
302.16. ' 

South Dakota motor fuel tax col- By F « 50 
lections during the oe fiscal 5 ag i 
year totaled $9,260,628, an increase | 
of $1,247,692 over the preceding | STARTS LOW...3 /s F.0.8. FACTORY 


State Comptroller C. M. Gay. 
Florida gasoline tax collections of 
fiscal year. Motor fuel taxes for | ws & 
the first half of the current calen- | @ This improved KRW 2-Ton Hydraulic Jack will easily 


$3,570,111 in June were below sat 
d ear reached $3,902,403 in South | 4i i . - 
Dakota, an increase of $504,792 over eee 1 2 handle any car on the road today with a minimum amount 








$3,852,634 total for May, but were 
still above the $3,351,568 collected | 
in June, 1947. 

Utah gasoline taxes increased 11 
percent during the fiscal year just 
ended to reach a record total of | 
$8,702,920. 

Gasoline tax collections in Ten- 
nessee reached a total of $34,760,- 
580.18 during the fiscal year ended 
June 30, an increase of 6.46 percent 
or $2,110,348.96 over the preceding 
fiscal period. The motor vehicle 
tax in Tennessee yielded $9,425,- 
813.93 for the fiscal year, an in- 
crease of 11.85 percent or $998,- 
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the corresponding period last year. | of pumping effort. It pumps through a handle motion of 
Gasoline tax receipts in Mon- e 

tana for the fiseal year just ended ROLLS r ASILY 45 degrees with only a quarter left turn of the handle 
eee Sw ibe casting teal i See to — — ae valve. on can be 
year. " uic removed with a half right turn...a real space sav- 
In Pennsylvania, which has a| REAR CASTERS—2” SINGLE ae S P 


. e . . . s 
fiscal year ending May 31, the state | } ing feature. Read these specifications and you'll see why 
KRW is the leader in Garage Jack 


motor fund, devoted exclusively to BALL SWIVEL mixed FRONT 
tedly high re- “ Sales. Here they are: 
beletetet ee the Gaate'a Sour-cont CASTERS—4” STRAIGHT AXLE j y 


THE KRW 2-TON HYDRAULIC JACK 





gasoline tax and motor license fees. 
Exclusive of federal aid, motor fuel 
revenue of $99,465,000 had been an- 
ticipated, but actual revenue during 
the fiscal year reached a total of 
$112,088,000. 4 

The gasoline tax in Pennsylvania 
totaled $61,360,000, as against an 
estimated $57,967,000. Motor license 
fees ran even higher above antici- | 


pation by the state budget office “A Jack is no Better than its 


Collections from this source reached 


$46.763,000, or $8,128,000 more than POWER PLAN “4... KRW 


had been expected. 


Rhode Island’s gasoline tax fell 
below budget estimates during 
the fiscal year ended June 30, | 
with officials attributing its fail- 
ure to come up to expectations 
to bad driving conditions in the 
state through the winter and late 
spring. 

The gas tax netted the state $5,- 
683,000 as against an original bu :- 
get estimate of $5,700,000, and a/| 
higher estimate of $6,000,000 made 











SPECIFICATIONS KRW 2-Ton Jack 


@ Lifting capacity 2 tons (4000 lbs.). Weight 110 lbs. 
Length overall, including handle, 6’ 1“. Length of chassis 
2914". Length of detached handle only 49". Floor to top 
of rest pad when down 3%". Floor to top of rest pad when 
up 20%". Floor to top of handle when upright 54", 
Floor to highest point of jack body 6%". Width of jack 
body 10%". Rear casters 2” diameter, single ball swivel. 
Front casters 4" diameter, straight axle type. Swivel pad 
4" x 5%", curved to fit modern cars. Oil capacity 9/16 
pint. 





TAMPER 
PROOF SAFETY VALVE 


BY PASS VALVE~ SELF CLEANING RELEASE VALVE 





@ From the pumping plunger to the raising piston the 
oil in a KRW Jack travels in a single casting. It just can’t 
get out or leak. All connecting passageways are drilled. 
There are no particles of loosened core sand to lodge 
under valves and score cylinders. Pump is of displace- 

ment type therefore no heer Ae an, cup sae is SAVE MONEY ORDER TODAY ? USE THE COUPON 
required on end of plunger. Packing around plunger 

after 260,000 test lifts showed no trace of leakage. ¥ we ‘Ry wm Sty ) ‘Reales aay, 3 tg, = tc 
Release valve is held closed by the oil pressure. Dirt 67 
between valve and seat can be flushed away by opening 
the release valve. There is no release valve failure in a 


Z K. R. Wilson, 215 Main Street, Buffalo 3, N.Y. 
KRW Jack. Enclosed find check ( ) for ; in 





payment for..... KRW 2-Ton Jacks @ $45.50 each. 


Soin. — 


Address 


AMMUNITION FOR SALES BATTLE—Stacked 
20 feet high and weighing 100 pounds each, 
these boxes containing sales material are be- | 
ing expressed to Chevrolet dealers across the 
nation on one of the biggest shipments of | 




















its kind in the company's history. Here Mary WORLD'S LARGEST MANUFACTURER OF GARAGE TOOLS AND EQUIPMENT 
Enrich, occounting Semartment employe, and 
oger McDuell an ichard Meyer of the i 7 . 

mailing and circularizing department, check 215 | A | Ay ) i i B 8 % 7 A iF oO c ’ N. City and Zone or ar os State........ 
oe . ie lot of 2,500 boxes being packed | 

at Detroit. 






















Mobile Track | Lubritorium 


AUTOMOTIVE NEWS, JULY 26, 1948 


Hailed by White Dealer 


COLUMBUS, O.—Perry Fay Mo-| for a given place and time in order 


tors, Inc., White distributor here, 
has conceived the idea of creating 
a mobile lubritorium that would 
permit lubrication of trucks where- 
ever they might be. 

Fay, head of the company which 
bears his name, recognized that, 
where a truck was in almost con- 
stant demand, it was not always 
convenient to schedule the vehicle 


to have it lubricated. 

Yet, at the same time, he 
points out, the efficiency and life 
of a truck depend on its receiv- 
ing proper inspection and lubri- 
cation in direct line with the re- 
quirements scientifically calculat- 
ed according to type and age of 
vehicle, the loads it must handle, 
mileage, condition of roads, 
grades and other factors. 
“Logically, some of these ve- 


hicles might not well be spared | 
for a sufficient length of time to 
get them into the shop,” he states. 
“In such a case, there was the 
human tendency to let things go 
or to get by with a superficial 
job.” 

Carrying through with the idea, 
Perry Fay Motors, Inc., built a 
mobile lubritorium that would pro- 
vide complete facilities for the lu- 
brication of trucks wherever they 
might be. 

As a base for this unit, the com- 
pany took over a 25-year old Model 
51 White chassis and put it into 
first class condition. On this chas- 
sis the company’s body shop con- 
structed a special cab and a tail- 
ored body to house the portable 
Alemite service station. 

The Model 2433 Alemite portable 
service station selected for the unit 
provided large capacity tanks for 
motor oil, two grades of gear lu- 
bricant, and pressure-gun lubri- 
cant. Four air-operated lubricant 
pumps were likewise provided. One 
of these was a high pressure pump 
for chassis (pressure-gun) lubri- 
cant; two were low pressure pumps 
for the two grades of gear lubri- 
cant, and one was a motor oil 
pump. 

Other equipment included a 


gasoline engine driven air com- 
pressor, large tool box, accessory 
drawers, and five reels with the 
proper hose assemblies for the 
various lubricants. The long hose 
assemblies could be compactly 
coiled onto the reels. 

With this portable equipment it 
was possible to heat lubricants for 
cold weather operation by piping 
engine exhaust gases to a cham- 
ber provided below the lubricant 
tank. 

Since the service was inaugurat- 
ed in February, contract and emer- 
gency demands for the mobile lu- 
britorium have mounted steadily, 
Fay says. It was originally sched- 
uled for an eight-hour day, but it 
is already operating 12 hours a day 
seven days a week. The company 
now recognizes that this is not 
enough, and plans are underway 
to operate on a three-shift basis 
“around the clock.” 

The mobile lubritorium goes to 
the shops and garages of truck 
operators to lubricate the vehicles 
when they are not in use. It even 
goes to the loading docks to take 
care of out-of-town vehicles that 
require lubrication before they get 
back to their bases. 

One of the big advantages to 
the truck service organization is, 


Truck Dealers Make More Profit 
with Oltman-O’Neill Bodies 


This Packette unit 
delivers for $300 to 
$500 less than some 
competitive makes. 


When fleet owners repeatedly select Oltman-O’Neill truck 
bodies there must be a sound basic reason. Here is what 
McKinley-Gregg Automobile Co. of Pittsburgh say about their 
unprecedented volume of Packettes and van type body sales. 


"The Packette enables the truck buyer to use a suitable 
. delivery body on the chassis of his choice... 
acceptance of our truck franchise in 1941 we have sold 
a tremendous number of important fleet accounts... 
The Packette enabled us to fully satisfy our former 
customers and to make countless sales where we replaced 
competitive units. Another factor, unusual in today’s 
inflationary trends, is that of price. We are delivering 
to Pittsburgh owners Packette delivery trucks at prices 
$300 to $500 lower than competitive units, many of 









which are priced under our chassis.” 


Here is concrete evidence of customer and dealer satisfaction 
with Oltman-O’Neill Packette and van type truck bodies. 


Highest quality, all-steel, all-welded construction, low prices 
and prompt deliveries are powerful factors which make Oltman- 
O’Neill bodies the first choice of Owners and Dealers alike. 


. Since the 






The smartly styled Packette, a single unit, all- 
purpose, all-steel, all-welded delivery body is 
designed for mountin: 
of 116” to 139” W 


? on any flatface cow! chassis 





Wheelhouse van models are available in 9, 12’, 
14’ and 16’ lengths. Double rear doors are standard. 
Bodies may be ordered with various door and 
tailgate combinations. 





Standard van models (9 to 16’ lengths). All Van 


Bodies are of solid welded steel construction. Single 
or double side doors available for all van bodies. 
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according to Fay, that it does not 
have to keep an entire shop open 
to provide off-hour service, and 
the overhead connected with the 
mobile unit is much less. With 
such equipment, Perry Fay Mo- 
tors, Inc., is ready to give “round 
the clock” service even though 
the place of business may be 
closed. 

On virtually every call, the lu- 
britorium operator is asked many 
questions about the new service 
So, too, are the company’s sales- 
men and its other representatives 

The service which Perry Fay of- 
fers with the mobile lubritorium 
is not alone for White trucks but 
for other makes as well. This is a 
part of the overall policy of main- 
taining “truck headquarters” from 
a service standpoint. 





Produce 


(Continued from Page 22) 


Carrier act exempts from the cer- 
tificate and permit requirements of 
the act “motor vehicles used in 
carrying property consisting of or- 
dinary livestock, fish, or agricul- 
tural commodities (not including 
manufactured products thereof.)” 
* + ” 

NDER the Harwood decision, 

hundreds of thousands of farm- 
ers might find themselves obliged 
to secure ICC permission to carry 
on their normal marketing of pro- 
duce, it was pointed out. 


As the Secretary of Agricul- 
ture said in appealing for the 
hearing on the meaning of “agri- 
cultural commodities,” the deci- 
sion was so “precedent-making 
that it affects the movement of 
nearly all agricultural commodi- 
ties on which some labor is per- 
formed, or mechanical skill is 
applied, prior to their transpor- 
tation.” 

The department said it was con- 
cerned not merely because of the 
decision's effect on the fresh fruit 
and vegetable industry, “but also 
because of its impact on the entire 
farming community.” 

The department noted that trans- 
portation of such produce as frozen 
fruits, vegetables, seafoods, or- 
anges, peaches, poultry and other 
items appeared to be affected by 
the decision in the Harwood case. 

The department’s petition, though 
filed in connection with the Har- 
wood case, will be treated as a 
separate proceeding by the ICC. 
The definite date of the investiga- 
tion has not been set. Several 
farm groups are expected to ask 
to present testimony. 


Naylor-Dickey Succeeds 
Parker Motors in Dunn, N.C. 


Naylor-Dickey Motor Co. has 
succeeded A. C. Parker Motors, 
Inc., as dealer for Dodge and 
Plymouth cars and Dodge trucks 
in Dunn, N. C. 

Owned by R. A. Dickey and 
Luby Naylor, the firm will move 
to a new location in the fall 


William Ullman, Washington correspon- 
dent, keeps AUTOMOTIVE NEWS readers 
up to date on political and economic trends 


in the nation’s capital every week. 
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Call for Knowledge . . . 


Truck Selling Termed 
Job for Technician 


(Continued from Page 22) 


the same wheelbase. In fact, in 
most jobs that have been or will 
shortly be announced, the length of 
the body can be within less than a 
half-foot of that of the correspond- 
ing COE. 

Yet in the new forward control 
trucks, the driver does not have 
to “climb a ladder” to get into or 
out of the cab. This feature 
adapts the forward control jobs 
to such uses as laundry, dry 
cleaning, frozen food delivery and 
many other uses where the driver 
must make frequent stops. 

Unless the dealer and his sales- 
men know what is available in their 
line and suggests such jobs to their 
milk route, ice cream, meat deliv- 
ery, laundry and dry cleaning cus- 
tomers, they not only will be se- 
verely criticized by their buyers 
when they find that such jobs are 
available but may even lose the 
customer to another dealer who 
was alert enough to point out the 
inadequacy of the new truck that 
has just been put in service. 

o * * 


THE WIDER use of dual rear- 

axle drive has been an outgrowth 
of war experience to a great extent. 
While several makes of dual rear 
drives were available before the 
war as special equipment, few deal- 
ers, owners or salesmen were suffi- 
ciently well acquainted with where 
to suggest them, that the sale of 
these units was comparatively 
small, Today, due to the experience 
gained and the more active pushing 
of their sale, dual drive jobs have 
become practically standard for 
trucks operating under certain 
tough conditions. Not only load but 
terrain suggests the application of 
a dual drive bogie for many trans- 
portation problems. 


Wide application of the dual 
drive principle is seen in practi- 
cally every exhibit at the Good 
Roads Show where the emphasis 
is on off highway work and where 
not only maximum loads but 
rough terrain are the accepted 
part of the transportation prob- 
lem. 

State laws are demanding a much 
more thorough knowledge of the 

application of auxiliary transmis- 
sions as minimum road speed regu- 
lations become stiffer. 

Less production and stocking of 
standard body styles by truck 
manufacturers — especially by the 
larger makers of smaller trucks— 
has not only brought about the en- 
try into the business of many large 
production body builders but has 
increased the need of the dealer 
and his salesmen to have a thor- 
ough and intimate knowledge of the 





FOR THE RECORD—Realizing the importance 
of vehicle operation records to modern busi- 
ness, Studebaker has published a handbook 
designed to help tabulate this information, 
according to R. G. Hudson, truck division 
manager. The booklets, ‘Driver's Report of 
Truck Operation,’ are being made available 
to dealers for distribution to truck operators. 
Covers carry the dealer's imprint. The hand- 
books contain individual pages for each day 
of the month, with forms for recording vehicle 
mileages and operating expense. The reverse 
side of these pages enables the driver to 
check parts of the truck needing attention. 
The final page allows the operator to file a 
record of the vehicle's total operating ex- 
pense for the month. Practical maintenance 
and operating suggestions are recommended 
to the driver on the rear cover. 


various styles, makers and the dis- 
tributors who handle these bodies. 
+ * + 


bye IS very important from sev- 
eral standpoints. The dealer and 
his salesmen must know where to 
get bodies of different styles, types 
of construction and for those indus- 
tries which take more or less spe- 
cial types like the milk, ice-cream, 
bottler, coal hauler, etc. 

He must know where to locate 
the distributor of these bodies in 
his area so that he cannot only call 
on the distributor for aid in selling, 
but from the standpoint of mount- 
ing and delivery availability. Both 
dealer and salesmen must be able 
to more emphasis on selling equip- 
ment and bodies so that they can 
enjoy the full profit potential of 
each truck sale. 

Another, and far from the least, 
reason why the dealer must pay 





CHEVROLET AT THE FIRE—Mounted upon a heavy-duty chassis, this new model fire truck 
manufactured by General Fire Truck Co. was demonstrated *. members of the St. Clair 
i 


Mich.) fire department at the annual convention of Michigan 
ability of the truck varies from 60 gallons per minute at 850 pounds pressure to 


umpin 


600 gallons per minute at 90 pounds pressure. 


remen's Assn. at St. Clair. 


Features of the truck include a 500-galion 


water tank, two pumps each connected with a booster tank, five convenient compartments 
for equipment, heated compartment for pumps, two rear |'/2-inch discharge outlets, and an 


electric tachometer. 


more attention to the sale and 
source availability of bodies and 
special equipment, is that this year 
for the first time in truck history 
the dealer has an opportunity to 
surround himself with a group of 
truck body and equipment makers 
and distributors who will protect 
his profits on all deals in the area. 

To get 100 percent cooperation 


from the distributors, however, 
the dealer must actually make an 
effort to sell bodies and equip- 
ment with his trucks. Neither the 
dealer nor his truck salesmen can 
expect the distributors to pay 
them a commission on body or 
equipment sales unless they par- 
ticipate in the sale. 

At least one national truck equip- 








Cabinet occupies only 9-1/4" x 14" of 
space. Original assortment contains 
40 Blades and 8 Arms... PLUS 8 
“bonus” Blades. 
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ment company, through its distribu- 

tors, does make such payments, But 

even they cannot be expected to 

keep up this practice when tough 

selling comes back unless the deal- 

ers work wholeheartedly with them, 
ce « * 


HE NEARER the truck business 

gets to the time when the going 
gets rough, the harder it will be for 
all dealers to get full cooperation 
from equipment and body makers 
and distributors whom they haven’t 
aided on sales during the lush 
times. 

Some dealers who are making 
full profits on truck sales today 
feel that they don’t need to put 
forth the extra effort to sell the 
bodies and equipment. But they 
may need those extra profits bad- 
ly a year or so from now. To 
make certain that they will be 
getting them when needed, the 
dealers should be in active co- 
operation in selling the distribu- 
tors products today. 

And to sell them intelligently, to 
be able to suggest the equipment 
and bodies that will make the cus- 
tomer’s truck purchase more effi- 
cient, and bring the customer back 
for more, the dealer and his sales- 
men should be learning all they can 
about equipment and the various 
bodies needed by their customers. 


Coming right Up savs , 


sale was made 





* This new Trico Wiper Blade and Arm Cabinet is the fastest 
business-getter I’ve seen in a long time. 


“The right size blade or arm is right under your nose. You 
take one look and grab it. 


** Now that there’s no more pawing and poking, no more waste 


* * * 


cost of the cabinet. 


of time, I check the wipers on every car AND ’'M SELLING 
FOUR TIMES AS MANY AS I EVER SOLD BEFORE.” 


Try it yourself. Ask your jobber to deliver one of the new Trico 
Cabinets. You can’t lose — because, packed with the complete 
stock assortment, you'll find 8 “bonus” blades which pay the 


You’ll sell the initial assortment fast — because there are no 
slow-moving items in it. Then you simply slide in a new Trico 
Cartridge Refill— and you’re again ready for nearly any make, 
any year of car with the blade or arm that FITS. For Trico re- 
placement blades and arms are the same as used for original 
equipment on tens of millions of cars and trucks. Nationally ad- 


vertised to 30,000,000 automotive owners every month of the year! 


Windshield Wipers 


Trico Products Corporation, Buffalo 3, N. Y. 
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Darby Succeeds Hilliard 


In Steel Firm Post 


Election of J. Douglas Darby as 
vice-president in charge of sales of 
Carnegie-Illinois Steel Corp. is an- 
nounced by C. R. Cox, president of 
this U. S. Steel subsidiary. He suc- 
ceeds Thomas J. Hilliard, resigned. 

* * + 


Westinghouse Ups Ebersole, 


Retires Massey 

Ralph C. Stuart, vice-president, 
announces the appointment of Rus- 
sell E. Ebersole as general man- 
ager of lamp sales for the West- 
inghouse Electric Corp., Bloomfield, 
N. J. Ebersole succeeds William 
J. Massey, who retired after 50 
years with the company’s lamp 
division. 

+ * * 


Ford Promotes Dennis 
To Central Region Post 


Promotion of E. C. Dennis, for- 
mer sales office manager of the 
Indianapolis district for Ford Mo- 
tor Co., to manager of the admin- 
istrative department for the com- 
pany’s Central region is announced 


by J. C. (Larry) Doyle, Central 
regional manager. 

Dennis started with the Des 
Moines branch of Ford as an office 
boy in 1935 and held various po- 
sitions there until his transfer to 
Dearborn in 1942 as a traveling 
auditor. He served in the materiel 
control division at the Willow Run 
bomber plant during the war and 
was transferred to the Indianapolis 
district in April, 1945. 


U. S. Rubber Names Kneass 


Central Division Head 


William H. Kneass has been ap- 
pointed central division manager 
of U. S. Tires division of U. S. 
Rubber Co., with headquarters at 
Chicago, J. C. Ray, sales manager, 
announced. 

He succeeds Dwight B. Eldred, 
now assistant sales manager of the 
division, who has been transferred 
to the company’s New York head- 
quarters. 

+ + + 
Reynolds Promotes Sargent 


F. L. Sargeant has been appointed 
manager of the New York sales 


e New profit opportunities -for dealers! New high 


performance for truckers! Both are combined in full 


measure in Mack’s 


newly announced Model EQT — 


a tractor that’s Thermodyne-powered to out-perform the 
field; feature-studded to out-sell competition in the 
popular 45,000 lb. gross-combination-weight range. 


For front-running performance in all kinds of hauling, 
there’s a well-rounded line of Macks starting at 
14,500 Ibs. gross vehicle weight — powered right and 
sized right for practically every type of business. 
Available in truck or tractor types — conventional or 


cab-over-engine design — gasoline or diesel engines. 


Mack’s matchless line of trucks and tractors 

presents unrivalled opportunities to Mack dealers 
for bigger, better business; profitable repeat 
orders and more fleet sales.* 





TRUCKS FOR EVERY PURPOSE 


+ 


Wholesale Department 


Mack Trucks, Inc., 350 Fifth Avenue 


New York 1, N. Y. 
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LOOK ALIKES—George Moisan (right), official photographer for the Art Directors Club 
of es was asked fo dispense with picture-taking long enough to pose for this picture 


with N. 


Lawler, Nash advertising director, after judges awarded Nash first prize for the 


outstanding automotive poster of 1947. Moisan is almost a dead-ringer for the photographer 


used by illustrator Howard Scott as his poster model. 


division of Reynolds Metals Co., 
David P. Reynolds, vice-president 
and general sales manager of the 
company’s aluminum division, an- 
nounced. Sargeant succeeds Stuart 
Smith, who has been appointed spe- 
cial representative to the U.S. air 
forces with headquarters in Reyn- 
olds’ Dayton (O.) office. 
* * * 
U. S. Steel Appointments 


Earl N. Graf and Walter C. An- 
derson have been appointed to new- 
ly created sales positions by Amer- 


ican Steel & Wire Co., United 
States Steel subsidiary. Graf will 
serve as director of wire rope sales 
for the eastern district of the Unit- 
ed States. Anderson is director of 
construction material sales for the 
same district. 

* * a 


Bundy Names Distributors 


G. D. Baker, vice-president in 
charge of sales of the Bundy Tub- 
ing Co., announces the appoint- 
ment of two distributors for the 
New England and Eastern Sea- 
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There are a limited number of Mack 
franchises still open. For further infor- \ 
mation write to Wholesale Department, J 
Mack Trucks, Inc., 350 Fifth Avenue, 
New York 1, N. Y. 7 
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board territories. Austin-Hastings 
Co., Inc., 226 Binney St., Cam- 
bridge, Mass., has been named to 
handle Bundy tubing in the New 
England area. Territory south and 
west of New York City has been 
assigned the A. B. Murray Co., Inc. 
Elizabeth, N. J. 


* * * 


Sunderland Appointed 


Appointment of Thomas E. Sun- 
derland, general counsel of th 
Standard Oil Co. (Ind.), to mem- 
bership on the American Petro 
leum Industries Committee of the 
American Petroleum Institute has 
been announced. 


Sunderland was appointed to 
succeed the late Buell F. Jones, 
who had been vice-president and 
general counsel of the Standard 
Oil Co. (Ind.). 


* * * 


Miller Heads API Info 


Rear Adm. Harold Blaine Miller, 
USN (ret.), has been appointed di- 
rector of the department of infor- 
mation of the American Petroleum 
Institute, it was announced by Wil- 
liam R. Boyd jr., API president. 
Formerly public relations officer for 
Fleet-Adm. Nimitz in the Pacific 
Ocean area, Miller later was as- 
signed to the Navy department in 
Washington as director of public 
information. 

* . 


Two Hired, One Transferred 
In Studebaker Truck Sales 


The addition of two field repre- 
sentatives and the transfer of an- 
other are announced by R. G. Hud- 





A. J. Keene 


Q. T. Swanson 


son, manager of Studebaker’s truck 
division. 

Q. T. Swanson has been assigned 
as truck representative in Stude- 
baker’s Omaha branch. A. J. Keene 
received a similar appointment in 
the Memphis branch extensive field 
experience in truck equipment 
sales. Joseph Swanson, who for- 
merly was Studebaker truck rep- 
resentative in the Omaha branch, 
will now devote his time to truck 
sales development in the Buffalo 
branch. 

. - * 


I-H Appoints Ovind 


W. T. Ovind, recently transferred 
to the Salt Lake City branch of In- 
ternational Harvester Co. from Bil- 
lings, Mont., has been named the 
new credit manager of the Salt 
Lake City branch. He will succeed 
R. F. Cordell, who retired recently 
after 39 years with the firm. Ovind 
has been doing credit work with the 
company for 19 years. 

* * * 


Willys Boosts Wade 


Arthur J. Wieland, executive vice- 
president of Willys-Overland Mo- 
tors, has announced appointment of 
William J. Wade as assistant to the 
executive vice-president, charged 
with keeping the company abreast 
of the government’s plans for in- 
dustrial mobilization. Wade joined 
Willys-Overland in June, 1946. 

. * * 


Barium Office in D. C. 


Barium Steel Corp. announces 
the opening of its Washington of- 
fice in the DuPont Circle Bldg., 
1344 Connecticut Ave., N.W., Wash- 
ington 6, D. C. W. E. Jubien has 
been appointed Washington repre- 


| sentative. 


* * * 


Kohnstamm Elected 


Frank R. Kohnstamm was elect 
ed vice-president of Jack & Heint 
Precision Industries, Inc., Cleve 
land, at the monthly meeting of 
the board of directors, Byron C 
Foy, president, announced last 
week. Kohnstamm joined the com 
pany last October as general sales 
manager. 

*~ * : 
Ecclestone Named 


William E. Ecclestone has been 
appointed assistant manager of the 
Central Ontario division of Good- 
year Tire & Rubber Co., of Can 
ada, Ltd. 
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Glenn Named Dis’t. Manager 


For K-F in Cleveland 


Appointment of Joseph P. Glenn 
us district manager in the Cleve- 
land sales region was announced 
by C. H. Bruestle, supervisor of 
regions for Kaiser-Frazer Sales 
Corp. 

Glenn, a graduate of Duquesne 
University, is the former wholesale 
manager of the K-F distributor in 
Pittsburgh. Previously he was with 
the Packard Motor Car Co. and the 
Chevrolet Motor Division of Gen- 
eral Motors. 

* * * 


Briggs Chief in England 
Visiting Detroit Plant 


J. E. McIntosh, managing direc- 
tor of Briggs Motor Bodies, Ltd., 
Dagenham, England, is paying his 
first visit to the parent Briggs 
Mfg. Co. in Detroit since 1939. 

McIntosh has been in consulta- 
tion with W. D. Robinson, presi- 
dent, and other Briggs executives 
during his three-week stay. He also 
has studied new production and 
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SPECIALIZED EQUIPMENT FOR PLUS PERFORMANCE 


3rd AXLE 


WATSON 
Auxiliary 
TRANSMISSION 
AUSTIN 
“ Sth WHEELS 
Many exclusive 
advantages. 
4 7 
‘ 
CLARK 
5-Speed 
TRANSMISSION 


For better performance on and 
off the highway. 


SUN 
Electric 
TACHOMETERS 


Shows engine speed as guide to 
economical driving range. 


CLARK 
Quick Change 
TIRE CARRIER 
Makes tire changing 
fast, easy, safe. 





CHAMPION 
GRILL GUARD , 


Protects against front end damage. 


SASGEN 
SERVICE 
TRUCK 
DERRICKS 


~ Fast action. 
Heavy duty construction. 






4 








TRUCKSTELL 
SAFETY 
GAS TANKS 
Types for every purpose. 


Auto Personnel 
































TRUX MORE 


CONVERSION 


Doubles payload and profits. 











Briggs’ 


engineering methods in 
Detroit plants. 


Smith Succeeds Watson 


As De Laval President 


George C. Stoddard, chairman of 
the board of directors, announces 
the retirement of H. L. Watson as 
president of De Laval Steam Tur- 
bine Co., Trenton, N. J., after 35 
years of active service and the 
election of George W. Smith jr. 
as his successor. 

Watson will continue in the 
company’s management as a direc- 
tor and chairman of the executive 
committee. 

* + + 
Kaiser-Frazer Names Six 


Parts Representatives 


Appointment of six new regional 
representatives is announced by A. 
K. Steigerwalt, manager of the 
parts and accessories division of 
Kaiser-Frazer Sales Corp. 

The representatives and the re- 
gions in which they will serve are 
Rand A. Kielhack, Billings, Mont.; 


0 
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Kenneth A. Ludden, Los Angeles; 
Elmer G. Browning, St. Louis; 
Maurice W. Chisholm, Dallas; 
— E. DeLancey, Denver, and 
Howard M. Lucas, Cincinnati. 

+ * * 


| Ford Shifts Griffin 
| Paul J. Griffin, assistant district 


manager with Ford in Kansas City, 
has been named assistant district 
|manager of the Dallas Ford 
branch, replacing Tom Roach, who 
resigned to join the Ford dealer- 
ship at Sherman, Tex. 

+ + * 


Ohmer Names Mitchell 


H. S. Mitchell has been appointed 
assistant purchasing agent of 
Ohmer Corp., subsidiary of Rock- 
well Mfg. Co., Dayton, O. Mitchell 
succeeds P. K. McCarren, who has 
resigned. — 

Livingston Promoted 

Fred D. Livingston, former gen- 
eral sales manager, has been pro- 
moted to the position of vice-presi- 
dent of R. H. Sheppard Co., Inc., 
Diesel engine manufacturer, Han- 
over, Pa. 





Dollar 


The position vacated by Livings- 
ton has been filled by Spencer A. 
Ware, who previously served in 
executive capacities with Chrysler 
Corp. and Willys-Overland. 














PRIZE-WINNING WINDOW DISPLAY—First in the automotive and service stations division 
went to this special window display at Letts Chevrolet, Inc., during the retail window display 


contest which highlighted the ‘Parade of Progress'’ brand educational program at 


Plains, N. Y. 


hite 





Seiberling a Trustee 


J. P. Seiberling, president of Sei- 
berling Rubber Co., was elected to 
Princeton university’s board of 
trustees at the annual commence- 


ment meeting of the Princeton na- 
tional alumni association in June. 
A Princeton graduate in 1921, Sei- 
berling will serve a four-year term 
as alumni trustee-at-large. 
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Y Special Truck Equipment Sales 


MATCH TRUCK SALES... 
for Dollar! 
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It’s a fact, Mr. Dealer. An authority in the truck field recently stated 


that 1947 special truck equipment sales were equal in dollar volume 


to truck sales! 


How about your truck and equipment sales? If you’re selling trucks 


with little or no special equipment added, you’re only getting half 


the profit you’re entitled to. Someone else is cashing in on your 


truck sale! 


Let Truckstell prove that the sale of a chassis and cab alone is only 


half a sale! Let your Truckstell distributor point out the potential for 


special equipment sales in your market area... and let him show you 


how he can help you reach that market — and sell it. 


Remember, Truckstell sells exclusively through authorized truck 


dealers. So, why not have your Truckstell distributor sit down 


across the desk and tell you the complete Truckstell story? 


THE TRUCKSTELL COMPANY - TRUCKSTELL MANUFACTURING CO. 


UNION 


COMMERCE 8B 


Viit@QGiagd, €t 


EVELAND 14, 


OHIO 
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THE KEY TO MAXIMUM PROFIT ON 


EVERY TRUCK SALE 
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DISTRIBUTORS IN ALL PRINCIPAL CITIES 


CALIFORNIA 
THE JUMBO EQUIPMENT CO. OF CALIFORNIA 
PHONE: Prospect 6273 — Los Angeles 15 
RUCKSTELL CALIFORNIA SALES CO. 
PHONE: Kellogg 3-2541 — Ooklond 1 
COLORADO 
THE WINTER WEISS CO. 
PHONE: Main 6233 — Denver 2 
FLORIDA 
ROWLAND TRUCK EQUIPMENT, INC. 
PHONE: 5-5501 — Jacksonville 6 
GEORGIA 
WILLIAM AND HARVEY ROWLAND, INC. OF GEORGIA 
PHONE: Cypress 2326 — Atlanta 3 
HAWAII 
UNIVERSAL EQUIPMENT CO., LTD. 
Honolulu 8, Hawaii 
HUNOIS 
AXLE AND EQUIPMENT SALES CO. 
PHONE: Calumet 3333 — Chicago 16 
AXLE ENGINEERING & EQUIPMENT CO. 
PHONE; 5277 — Moline 
INDIANA 
SOUTH SIDE EQUIPMENT CO., INC. 
PHONE: Franklin 2368 — Indianapolis 2 
1OWA 
1OWA BODY & EQUIPMENT CO. 
PHONE: 4-7137 — Des Moines 9 
KANSAS 
PERFECTION EQUIPMENT CO. 
PHONE: 5-296! — Wichito 2 


KENTUCKY 
TRI-STATE TRUCKSTELL EQUIPMENT CO., INC. 
PHONE: Clay 2062 — Lovisville 4 
LOUISIANA 
DEALERS TRUCKSTELL SALES, INC. 
PHONE: Galvez 5166 — New Orleans 19 
MARYLAND 
FALLSWAY SPRING & EQUIPMENT CO. 
PHONE: Lexington 0560 — Baltimore 2 
MASSACHUSETTS 
PERFECTION SPRING & EQUIPMENT CO. 
PHONE: Longwood 5912 — Boston 34 
MICHIGAN 
KNORR-MAYNARD, INC 
PHONE: Trinity 2-2200 — Detroit 2 
MINNESOTA 
CHAS. OLSON & SONS, INC. 
PHONE: Pleasant 6846 — Minneapolis 8 
MISSOURI 
PERFECTION SPRING & EQUIPMENT CO. 
PHONE: Horrison 6211 — Kansas City 8 
TRUCK EQUIPMENT COMPANY, 
PHONE: Jefferson 0933 — St. Lovis 3 
MONTANA 
H-C-L EQUIPMENT INCORPORATED 
PHONE: 8513 — Billings 
NEBRASKA 
PALM BROS. & KUNCL, LTD. 
PHONE: Web. 4000-1-2 — Omaho 2 
NEW JERSEY 
TRANSPORTATION EQUIPMENT CO., INC. 
PHONE: Morket 3-5545-6-7 — Newark 5 
NEW MEXICO 
THE WINTER WEISS CO. OF NEW MEXICO 
PHONE: 2-5223 — Albuquerque 
NEW YORK 
TRUCK EQUIPMENT & SERVICE CORPORATION 
PHONE: 2-3368 — Albany 5 
TRUCKSTELL- WILCOX, INC 
PHONE: Eimwood 7890 — Buffalo 9 
NORTH CAROLINA 
TWIN-STATES EQUIPMENT CO 
PHONE: 4-86637 — Charlotte | 
NORTH DAKOTA 
SMITH, INC 
PHONE; 4411 — Fargo 


OnIo 
THE BODE-FINN CO 
PHONE: Mulberry 2200 — Cincinnati 14 
PERFECTION SPRING & EQUIPMENT CO 
PHONE: Henderson 6280 — Cleveland 3 
OKLAHOMA 
PERFECTION EQUIPMENT CO 
PHONE; 7-0179 — Oklahoma City 4 
OREGON 
NORTHWEST TRUCKSTELL SALES, INC 
PHONE: East 1114-5-6 — Portland 14 
PENNSYLVANIA 
WILLIAM AND HARVEY ROWLAND, INC 
PHONE: Poplar 5-4440 (Keystone —Race 7814) 
Philadelphia 30 
WILCOX BROTHERS 
PHONE: Schenley 6747 — Pittsburgh 24 
TENNESSEE 
DEALERS TRUCKSTELL SALES, INC 
PHONE: 5-7764 — Memphis ! 
TEXAS 
TRUCK EQUIPMENT CO 
PHONE: R8.9416-7 — Dallas | 
TRUCK EQUIPMENT CO 
PHONE: 6-8758 — Ft. Worth 
TRANSPORTATION EQUIPMENT CO 
PHONE: Preston 5156 — Houston | 
UTAH 
THE LANG COMPANY, INCORPORATED 
PHONE, 3-583! — Solt Lake City 9 
VIRGINIA 
SMITH-MOORE BODY COMPANY, INC 
PHONE: 5.8648 — Richmond 20 
WASHINGTON 
WASHINGTON TRUCKSTELL SALES, INC 
PHONE, Dexter 3880 — Seattle 3 
WASHINGTON TRUCKSTELL SALES, INC 
PHONE: Main 7132 — Spokane 8 
WEST VIRGINIA 
MOUNTAIN STATE INDUSTRIES, INC 
PHONE: Charleston 4-154 — South Charleston 
WISCONSIN 
KEARNS EQUIPMENT, INC 
PHONE, West 8787 — Milwaukee 8 
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Lawsuits Affecting Dealers... 
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Court Decisions 


By Leo T. Parker 
Attorney at Law 


TTNDER NO circumstances can 

you assign an insurance policy 
without knowledge and consent of 
the insurance company. 

For instance, in Employers Lia- 
bility Assurance Corp. v. Sweatt, 57 
Atl (2d) 157, it was shown that a 
seller sold an automobile and as- 
signed to the buyer the registration 
plates and the insurance on the 
automobile. _— 

The following day the pur- 
chaser had an accident. The in- 
surance company refused to pay 
the claim and the purchaser filed 
suit against the insurance com- 

pany. 

The higher court held the insur- 
ance company not liable because 
the latter had no knowledge of nor 
had it consented to such assign- 


ment. 
a ec o 


Official’s Contract Void 


CONTRARY to the opinion of a 
majority, city officials cannot make 
valid contracts for the city unless 
clearly authorized to do so by law. 

For illustration, in City of Phila- 
delphia v. Rosin’s Parking Lots, 56 
Atl. (2d) 207, officials of a corpora- 
tion known as the Rosin’s Parking 
lots made an oral agreement with 
city solicitors that the city would 
withhold any legal proceedings for 
collection of excise tax imposed by 
a city ordinance of 10 percent of 
the gross receipts of automobile 
parking lots operated by the cor- 
poration. 

In holding this agreement void 
the higher court said that city offi- 
cials cannot make valid contracts 


obligating the city unless clearly 
authorized to do so by a state law. 
* + . 


Zoning Ordinance 


ACCORDING to a recent higher 
court only city officials may file a 
suit and prevent violation of a city 
zoning ordinance. 

For example, in Weinberg v. 
Kracke, 55 Atl. (2d) 797, it was 
shown that the Howard Motor Sales 
& Salvage made application through 
the buildings engineer of a city for 
a permit to dismantle automobiles 
and to sell used .automobiles on 
property situated in a_ district 
wherein a city zoning ordinance 
prohibited the use of property for 
“automobile dismantling, salvaging 
or wrecking yard, and yard for the 
dismantling and salvaging of auto- 
mobile parts.” 

Certain owners of nearby dwell- 
ings filed suit and asked the court 
to prevent operation of this busi- 
ness. The higher court refused to 
do so, saying: 

“We do not think this suit can be 
maintained as a taxpayers’ suit to 
enjoin the illegal construction on or 
the illegal operation of the prem- 
ises. Such action has to be taken by 
the public authorities.” 


* * 


Furnished Transportation 


IF AN EMPLOYER furnishes 
transportation for employes, an in- 
jured employe may recover com- 
pensation for an injury while being 
so transported. 

For illustration, in Barrington v. 
Johnn, 181 Pac. (2d) 166, the testi- 
mony showed facts, as follows: One 
Barrington was furnished transpor- 
tation back and forth daily to his 
work from his home. One day he 
was killed. 

The higher court was asked to de- 
cide whether Barrington’s wife 
could recover under the State Work- 





men’s Compensation Act. The court 
held in the affirmative, saying: 

“The defendant (employer) agreed 
to, and did furnish transportation 
to Barrington from and to his home 
as a part of his contract of employ- 
ment, and the injury and death of 
the workman arose out of and in 
the course of his employment.” 

* * . 


Kesling Patent Valid 


THE “scope of a patent” is not 
a mathematical measurement, but 
is a conception reached by consid- 
eration of combined effects and 
contributions as revealed in lan- 
guage of patent to one skilled in 
the art. Hence, and in view of this 
rule of law, a higher court held 
valid a patent on vacuum power 
mechanism used in shifting auto- 
mobile transmissions of the selec- 
tive sliding gear type. 

See General Motors Corp. v. Kes- 
ling, 164 Fed. Rep. 824. In holding 
the Kesling patent valid and in- 
fringed, the court said: 

“Kesling is entitled to a reason- 
ably broad range of equivalents be- 
cause he was first to reveal a struc- 
ture which would successfully com- 
bine hand and power force to allow 
hand ‘feel’ and control at the criti- 
cal point in the shifting operation 
of this type of gear shift.” 

* + + 


N AUTOMOBILE owner who 

through negligence permits an- 
other to get possession of the car, 
and then does not promptly assert 
his ownership may be deprived of 
regaining possession of the auto- 
mobile. 

For example, in Rice v. Galkow, 
77 N. E. (2d) 889, it was shown 
that an automobile owner named 
Rice delivered it to one White with 
apparent power to dispose of the 
automobile by giving White a cer- 
tificate of title. Later White sold 
the automobile to Galkow and with 
the knowledge of Rice delivered 
to Galkow the title certificate with 
Rice’s purported signature ac- 
knowledged by a notary to an as- 
signment on the reverse side. 

Sometime later Rice sued Gal- 
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CABS FOR JEEPS—A shipment of aluminum all-weather cabs manufactured by Lifetime 


Stoker Co., Pemberville, O., for the Willys-Overland Jeep was received at 


L. C. Worman, 


Inc., 1621 Madison Ave., Toledo, Willys distributor and national distributor of the new Jeep 
top. The shipment was delivered to the Worman service headquarters in a semi-trailer 


pulled by a 


illys Jeep equipped with the new top in half cab size. 


The top is welded 


aluminum construction with tank type roof, plexiglas windows and two doors equipped with 


automatic hardware. 


It is made in both half and full cab sizes. 


Laurel C. Worman, presi- 


dent of L. C. Worman, Inc., is tenes receipt of delivery with Liberty Highway Co. drivers 


Vernon G. Monnett and Richard 


kow to get possession of the car 
claiming that he was the legal 
owner since White had not ful- 
filled the purchase agreement. 

The higher court refused to 
award the car to Rice, saying that 
Galkow was reasonably prudent, 
so as to preclude Rice from assert- 
ing ownership of automobile as 
against Galkow. 

This court also indicated that 
Rice may have been entitled to 
take possession of the automobile 
from Galkow if the testimony had 
shown that Rice had notified Gal- 
kow that White was not the law- 
ful and legal owner of the car. 

4 * * 


No Attendant 


Moen higher courts consis- 
tently hold that the operator 








The Power and Dependability of 
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HYDRAULIC DUMP BODIES 


make satisfied customers 
for any truck dealer ! 


Always recommend Galion hoists and bodies. Their reputation 
among contractors and operators for long life and dependable 
service, encourages more sales with less effort. Galions are 
built to outlast the chassis. 


THE GALION -4Gsteel BODY CO., GALION, OHIO 





Stewart, both of Toledo, looking on. 


of a parking lot or garage is bound 
to exercise at least an “ordinary” 
degree of care to safeguard parked 
automobiles. However, according 
to a recent higher court an auto- 
mobile owner assumes all respon- 
sibility when he parks his car 
knowing that no attendant or em- 
ploye is on duty to guard his car. 
For example, in Geay v. Miller, 
31 N. W. (2d) 328, it was shown 
that an automobile was _ stolen 
from a public parking lot. It was 
recovered in a damaged condition. 
The automobile owner sued the 
operator of the parking lot to re- 
cover his damages from defendant 
on the theory that the theft was 
the result of his breach of duty. 


The trial testimony showed 
that the operator and one em- 
ploye operated the parking space. 
The automobile owner operated 
a drug business across the street 
from the lot. He had parked his 
car on the lot for a number of 
months. The automobile owner 
rented week-day parking space 
at $4 per month. 

One Sunday morning the owner 
drove onto the lot and parked his 
car with the keys in the ignition 
lock. He saw neither the operator 
nor his employe in attendance at 
the time. When he returned for 
the car at about six o'clock it 
was gone. 

+ + a 
Operator Not Liable 
T= higher court refused to hold 
the parking lot operator liable, 
saying: 

“The evidence reveals no more 
than the payment of $4 for the 
privilege of parking during the 
month. His (automobile owner) 
contract did not provide for atten- 
dance on Sunday, and the lot was 
unattended.” 


Early July Car Sales 


Decline in Cleveland 


CLEVELAND. — Used -car sales 
declined slightly here during the 
week ended July 9, dropping to 
2,050 from 2,114 the week before, 
according to the Federal Reserve 
bank. 

New-car sales dropped sharply 
in the same period, falling to 739 
compared with the 985 that were 
delivered the week before. A total 
of 125 trucks sold was well under 
the 195 of the previous week. 








TRUCK CAB—A welded steel, sound-insu! 
ated, all-weather cab for use on the Yard 
lift-40, pneumatic-tired fork truck, is an 
nounced by J. H. W. Conklin, sales manage: 
of the Tructractor division of Clark Equip 
ment Co., Battle Creek, Mich. 
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Off 
the Hook | 


statistics on used car dealers are | 
blocked by refusal of individual 
|dealers to give facts about their 
| business. 

They are a pretty independent 
|bunch of operators, naturally. | 
They've got to be, and then they | 
j}have no factory to account to, | 
| either. 
| But a while back, Saul Parker, | 
a certified public accountant who| @ 
audits the books for a number of | a 


Power Brake 
Bendix Planning Product 


For Light Trucks 


SOUTH BEND.—A power brake 
for light trucks is in the works and 
will soon be announeed by Bendix 
Aviation Corp., it was indicated last 
week by L. A. Santry, service sales 
product manager of the corpora- 
tion’s vacuum power devices sec- 
tion. 











° |} used-car dealers in Detroit, asked 4 R 

Bob Finlay them if they had any objections Santry pointed out that a big 

(Not the fish that got away, but a now-and-then column of to him working up some compara- | | truck, ae ay ba hog —— 

material a little off the regular editorial path.) tive figures. is applied on the brake pedal, wi 

. ‘ | _ stop in approximately half the dis- 

F | To his surprise, there were no | ADMIRE MODEL CAR William §. McLean. | tance as the smaller one which does 
is with aluminum bodies are| the kids out in the country once | objections at all. We suggested | Solid (lett). an oie Pete ae not have power braking. 

‘a long way off. But don’t get} a week. at that time that it might be a | dent of General Motors in charge of styling, “This,” Santry said, “in spite of 


the idea that the aluminum people When you think of it, he must! good idea for the National Used [admire one of the entries in the quild's the fact that the light truck oper- 
are too sad about that. As a mat-/have been quite « human being.| Car Dealers Assn. te work up cedel in’ Whaoys, Wie, isn tn tor, ates mostly in city traffic with a 


ter of fact, a big auto program| Our three kids drive us nuts when| national figures. where the regional judging for the 2! eastern | merous stops on delivery and pick- 


would be a bit embarrassing to|we take them for a ride. On the! parrer informs us that this is a| ‘tates - sng Bn up and has, to say the least, no less 











i lace. 
-” — a other hand, Sere probably wouldnt distinct possibility. While some aad calversite scholarships is being given in| need for the best possible brake 
Aluminum is plenty short, and | be much room for action in a Mar- dealers use only a police book for | this annual competition. performances. 
there are bottlenecks ahead. The quette packed with 17 kids. But records, more and more dealers are| °° & © ie : Santry indicated the Bendix light- 
bottlenecks aren’t the generally |this is a sad story, for the nice finding it profitable to keep com. | how they compare with an aver- | truck Secat taliie wil be SUE 
accepted ones, however. Alum- guy finally cracked the car a = prehensive records which account! age.” lower operating cost.and ena tf 
boul oy on Saline eee ee o or — every cent received and spent. The used-car industry is becom-|stallation. The major obstacle to 
ne oan —_ aaa ien't - ’ — “One thing we are sure of,’ |ing more businesslike and scien-| widespread adoption of power brak- 
seer - cost too much Used Car Statistics Parker says, “and that is that | tific all the time. NUCDA has an|ing on light vehicles, he noted, has 
Big difficulty is a power short- —— is a pretty general feel-| most of the dealers would wel- |opportunity here to be of real seaman ao a involved 


ing in the auto industry that come information showing them | service, we think. 


age. Low water is anticipated at 
TVA. Then came the floods in the 
Pacific Northwest. They shut down | 
40 percent of Reynolds Metals in- 
got making capacity for several 
weeks, according to Frank Lynch, 
who has been beating the drums 
for aluminum in the auto capital 
for a couple of years now. 
a Ba * 

_— the power problem is 

long-term as well as_ short- 
term, Lynch says there are several | 
possibilities for relief, mostly of | 
an if come nature: The St. Law- 
rence Seaway, use of natural gas 
along the Gulf of Mexico, and im- 
ports from a gigantic Canadian 
plant. 

As for the raw material, baux- 
ite, Lynch says the world is full 
of it. 

Lynch says that aluminum can 
show a savings in auto use on all 
parts except those which take the 
least expensive grade of steel. 
Aluminum can’t compete there yet. 
and isn’t trying to right now. It 
wants a long-term position in the 
auto industry, and the aluminum 
folks are confident that it is gain- 
ing it. 

In the commercial end of 
transportation, aluminum sheet 
is finding application, for weight 
is important on trailers, buses 
and truck bodies. 

As for passenger cars, aluminum 
has been substituted for more than 
20 parts. 


+ * * 
Loyal 
QGOME people trade cars fast and 
“’ furiously (when they can get 


‘em) these days, but every once - : 
for ALL Small Engine Users SMALLEST AIR-COOLED DIESEL 


in a while you run across a case | 

of real owner loyalty. Like the guy 

in Ottawa, who had been driving AVAILABLE. Power-packed 5.4 
H.P. Sheppard Model 14 














a Marquette for 17 years. | o , 
He pointed out that a lot of | At last—you can round out your line of engines and equipment with Sheppard— Pe sti Mc. ls omni 
folks oe os a ae the amazing small Diesel with big opportunities for Dealers! Now you can offer 
a car, since he 7 children. : i an 
et hs Gane. 1 Wee oles ts take dependable Sheppard Diesel Power (3.5 to 100 H.P.) to all small engine users CHECK THESE SHEPPARD DIESEL ADVANTAGES 
~ A a and what a sales story Sheppard offers you. For instance, the 5.4 H.P. Sheppard YOU CAN OFFER ALL SMALL ENGINE 
F Wh ] D . Air-Cooled Diesel shown here, available either as a power unit or 2000 watt L L INE USERS 
our- ee rive generator, does any job gasoline engines of comparable power can do... with SAsY 10 Ormare Push-butson starting in any 
" : less maintenance ... at less than one fourth the operating cost. Look at your weather on safe Diesel fuel. Only ONE moving 
Sees Bi Demand market—small plant operators, farmers, contractors, lumber mills, fishermen— = a fuel injector. enna’, Patt. 
At Sales Parle anyone who wants trouble-free, dependable power—and plenty of it—at low op- uaa ee a 


erating costs for portable, stationary and self-propelled equipment. Look at these DELIVERED COMPLETE: Ready to operate. No 
standard Sheppard features—push-button starting, only 1 moving partininjector; extras to buy. Accessories are standard equip- 
delivered complete, ready to run—no extras to sell or worry about. ment. Available in 1, 2, 3and 6 cylinder models. 
You make real money with Sheppard’s SMALL: Brings Diesel economy, dependability 
complete line because Sheppard’s the os small engine field. Operates 2 to 3 times 
TE Wile dics tine ealhtaheat agitate onger than gasoline engines, without over- 
: P ues. hauls. 

National advertising in Satevepost fast paRTS AND SERVICE FACILITIES: Backed by 
and Collier’s backs you up—helps coast-to-coast organization of dealers, distrib- 
crack open virgin markets for Dealers utors and Sheppard factory men. 


who grab Sheppard franchises now. 


CLINTONVILLE, Wis. — Four- 
Wheel Drive Auto Co. held its sec- | 
ond annual postwar sales meeting 
at Clintonville on July 12-14, in the 
new FWD showrooms. Over 100) 
Sales representatives from the en- | 
tire U. S., Canada and several for- 
eign countries attended. 

It was announced that the results 
of an extensive detailed program 
of research and market analysis on 
the part of the company indicate 
a greater demand for FWD prod- 
ucts than ever before. 

A minimum sales quota of $18,- 
000,000 for the coming year was 
announced. The minimum quota | 
for the domestic market is 1,641 
trucks and for the export market, 





z 


Use Nationally-known Parts: Finest engineering, 
best equipment, go into all Sheppard Power 
For Complete Sheppard Units, Generating Sets, Marine Propulsion 

ee and Marine Auxiliary Engines. Included are 
Dealer Proposition and Federal Mogul Bearings, Perfect Circle Rings, 


Fram Filters, Electric Auto Lite, other national- 


Information, Mail This _ \y-koown paris. 


47 is ee ee ee ee 
a se lila aed teeta, SHEPPARD MODEL 12E POWER UNIT Coupon Today. |. H. SHEPPARD CO., INC., 
quota rep delivers 61 to 100 H.P., 6 cylinders, | 
sents the company and its sub-| 49% ia. high. Weight whea fully 807 Philadelphia St., Hanover, Pa. 
Sidiaries, Eagle Mfg. Co., Appleton, | oe ? | I want to know more about Sheppard's Dealer 
Wi a WE ] D APP inet 4 equipped, 3082 Ibs. | Proposition. Please send me all details, including 
Cc 1S., an ‘our- ee rive Auto FREE BOOK describing complete Sheppard line. 
0., Ltd., Kitchener, Ont. | I now handle following equipment...............0.0.00000: 


DIESEL’S THE POWER | ssssssssessseeccensesssssssssesessnnsnnnnnes savessereessste sdietis 


Cart Chevrolet Disclose | ééSUESERS PME POWER IIIIICIIIIIiog&: 


Carl Chevrolet, Inc. Siloam ‘oa a te a a A a aE es ai BT 
Springs, Ark., has filed articles of | ; ’ 
MEN cs ted as peeusabarpcdcsesenacecedinadasunisbicibyiiss cs 
dissolution with the secretary of T # & D i E Ss E L | oe... Seat k ele as ed ate State 
| Ow. 


State at Little Rock. 
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(Continued from Page 22) 


the series of postcards to some|really see the giant machinery 


18,000 truck owners and operators 
while the other dealers mailed 
smaller amounts. 
* + * 

oe there were actually 

63 trucks with equipment in 
the show, the advertising theme 
played on the “Heintz 57”’—even 
using the style of type the pickle 
crowd use in advertising the 57 
varieties. 

Needless to say, both dealers and 
equipment distributors say the Pe- 
oria show was very successful and 
that it brought in the type of 
“look-seers” that make such a 
show worthwhile—the owners, op- 
erators and fleet buyers—as well 
as giving the truck salesmen of 
the dealers a good educational 
opportunity to see what is avail- 
able on the power they sell. 

One of the things that Mitchell 
did to assure plenty of manpower 
for the show was to have each 
dealer in the area go on record as 
to how many men he would have 
at the show and when. This made 
it possible to always have suffi- 
cient Dodge truck men in the show 
to take care of visitors who want- 
ed special information. 

* + * 


N GETTING the data for the 

above promotional effort on the 
Peoria show, I called on “Andy” 
Anderson, the new manager of 
truck equipment at Dodge (Mitch- 
ell had sent him a complete port- 
folio of the entire publicity and 
advertising releases) and found a 
young looking man who went right 
back into truck ancient history 
with me. While he must have 
started out as a kid in the game— 
the same as I did—he knew who 
Frank Ruggles was, for instance, 
and some of that maestro’s esca- 
pades. 

During the war, he went into 
the service as a lieutenant and 
came out a lieutenant-colonel—he 
had charge of the 4th and 5th 
echelon motor shops, where, if I 
am not wrong, there was the larg- 
est accumulation of ordnance ve- 
hicles anywhere in this country. 
His crew had the job of repairing 
and putting back into commission 
all of the vehicles that the Japs 
smashed in the Aleutians. 

n o * 

WTOT ONLY did he have to run 

the shops, but as his crew of 
some 1,100 men (most of whom 
had to be trained to be automo- 
tive mechanics) had to be both 
mechanics and a defense force for 
the area, he had to stand drill 
with them as well. 

Andy, as you can see, knows his 
automotive vehicles. He has come 
up through the industry and has 
watched truck equipment get to 
the prominent place it now has in 
truck merchandising and should be 
well equipped to keep Dodge truck 
men supplied with the units and 
bodies that will enable them to fit 
their chassis to any type of haul 
requirement. 


HAVE YOU HEARD 
THE BIG NEWS? 


® Umpteen folks injured because there 
was only one knothole. Well, here’s the 
lowdown: Tes was putting on a preview. 
There was only one knothole in the high 
board fence. The injured .. .? All re- 
that one look was werth all the 
ruises. It won't be long now until you 
can see Tes without peeking through a 
knothole. 


Watch for Tes—because Tes will be | 


expecting you. —Adv. 


* ¢ 
JT AST week I went through the 

ordeals of the 1948 Good Roads 
Show, and if you were not there 
you must take my word for the 
ordeals end. Chicago was having 


one of its famous hot days, glaring | 
sun and everything but the clouds | 


of dust that endeared us all to 
the Wichita tractor demonstration. 
There was no dust here, however, 
but one wilted as one went from 


exhibit to exhibit in the mile-long | 


grounds. 

I have been attending road 
shows since the second one held 
in the old Wayne Gardens in De- 
troit back in 1911—in pre-truck 
company participation. Today 
practically every other exhibit 
has from one to many trucks in 
the showing with the makers 
equipment mounted on them. 
This is the largest show of all. 
Much larger than any of the in- 
door shows and an ideal show to 





needed for modern earth moving 
and road building. While practic- 
ally every truck and truck equip- 
ment exhibitor I talked with is 
satisfied with the play he is get- 
ting, some of the heavy machinery 
boys are very outspoken that this 
is the last summer show they will 
ever exhibit in. They say that this 
has been a bad season so far for 
the contractors—a late wet spring 
and not too many jobs being let. 
So the contractors who had work 
were staying home to get their 
jobs done. 
* + + 


[Taare has been a good atten- 
dance of highway officials, not 
only from the several states of this 
country but from many foreign 
countries. These foreign visitors, 
it is claimed, came here with good 
budgets to spend on modern equip- 
ment. Mexico and the Central 
American countries in particular 
have had buying commissions here 
to pick up equipment for continu- 


More of everything trom 


ing the construction of the Ameri- 
can highway south. 

Among the highlights of the 
show from a truck standpoint 
is, of course, the tremendous 
International Harvester exhibit 
which combines trucks, tractors 
and industrial power in most 
every conceivable type, or earth 
moving, strip mining and con- 
tractors’ equipment imaginable. 

J. D. Ball, sales director. of truck, 
bus and fleet sales for Ford, along 
with Walter Blanchard, who “fin- 
gers” Ford truck advertising, were 
much in evidence at the very at- 
tractive and colorful Ford exhibit 
with cut-out moving displays un- 
der a striped awning. 


Wally Balzerick of Truckstell | 


Corp., with his coterie of home 
office men plus “Young John” 
Groenier, of Axle & Equipment 


Sales, were over the show like a 
blanket. They have equipment on 
display mounted on many of the 
trucks being shown. 

+ + * 


OE HEIL and Mike Carlson, of 
Heil Co., were proudly showing 
a 22-yard dump body used for strip 
mining of iron. The one I saw 
was destined for the Missawaba 
range of northern Minnesota. Mack 





way” truck unit to pull this semi- | 
trailer mounted bin with its 85,000 | 


pound maximum lift. 

Merrill Horine, who has been 
making this type of show just 
about as many years as I have, 
was guiding the destinies of the 
Mack truck exhibit which was 
being held around a big tent. 


About the only face I saw in all | 


of my rambles that took me back 
to the early good roads shows was 
that of Ed Hill, sales manager of 
Gar Wood, who, one of his sales- 
men said, still doesn’t recognize 
that he, like me, is getting to be 
an old-timer in this business. He 
said Ed, in addressing a_ sales 


| meeting here one morning, told his 


crew that they would have to get 
young ideas like his, not stay in 
their old man’s rut. Banquet tick- 
ets for the feed Tuesday night 
were at a premium. Despite the 
heat, John Groenier, of Axle & 
Equipment Sales, and Truckstell 
threw a luncheon at the Lake 
Shore Club Wednesday noon for 
the zone truck reps with several 
factory officials in attendance. 
Ross Remodels 

The building of the Ross Chev- 

rolet Co., Gurdon, Ark., owned by 


was building a special “off-high-| Earl Ross, is being remodeled. 


‘ FORD 
ite 
ete @ | “ 

Ti 


because theyre &. 





HAH, HAH, HAH, HAH, HAH!—Draftec 
from the juke boxes, ‘Woody the Wood 
pecker" is depicted in current Ford truck out 
door advertising rapping out a _ familia 
advertising slogan on the trunk of a tree 
This "Woody" is a pileated, or crested, fe! 
low whose red top-knot and brilliant head and 
neck feathers combine with the brown and 
green of the pine tree to make a colorfu! 
poster. The showing is national in cities of 
50,000 and more population. 


Canadian Police Break 
Auto Theft Ring 


OTTAWA, Ont.—An auto theft 
ring, operating between Ottawa, 
Montreal and Toronto, was be- 
lieved broken here with the arrest 
of four men and the recovery of 
nine stolen cars by police officers 
| last week. 

Several of the cars were said to 
| have been stolen at points between 
the cities, indicating widespread 
activity by ring members, police 
officers said. 





Final inspection for brand- 
new Reo trucks as they roll 
off the assembly line. From 
the Reo Model 19 to the 
giant Model 31, there’s a 
Reo truck to fit the job you 
want done. See your nearest 
Reo dealer, now! 





Check with your REO dealer before 
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Automotive Finance .. . 


GM Dividend Boost 


Seen Possible 


By George Deery 
Staff Writer 

ILL General Motors increase 

its dividend rate at the board 
meeting Aug. 2? An affirmative 
answer to this question would pro- 
vide good news to a market that 
certainly could use some of the 
same. 

A basis for conjecture on the 
possibility of such a move next 
week can be found in the state- 
ment by Alfred P. Sloan jr., chair- 
man, for the annual meeting of 
stockholders May 21. 

Discussing net return, Sloan 
said, “Profits raise the related 
question of dividends. And, from 
the stockholder’s point of view, 
naturally that is the end result. 
Personally, I am proud of the 
corporation’s profit record as 
judged by the past. 

“I believe that it is generally 
recognized by competent author- 


ity to be a highly creditable per- 
formance. I am also proud of the 
fact that we were able to distribute 
to our stockholders such a large 
percentage of our earnings in divi- 
dends in the 10-year prewar period 
—85.7 percent, to be exact. And 
again, that we were able to ex- 
pand and develop the business to 
outstanding proportions without 
changes in our capital structure.” 
* . . 


LOAN added, “There is every 
reason to believe that our post- 
war policy should eventually be 
consistent with this prewar pat- 
tern. At the moment we are follow- 
ing the very general current post- 
war policy of business in retaining 
an unusually large proportion of 
current earnings because of the 
requirements of the business. 
“The reason for this I hope I 
have made clear in what I have 
said today in supplementing what 


I said in the first quarter report. 

“My hope and belief is that 

earnings will be sufficient for the 
capital needs of the business and 
to justify a larger distribution 
to our stockholders than is our 
current practice.” 

If the rate were boosted to $4 
annually from the current $3, the 
stock would be on the highest ba- 
sis since 1936 when $4.50 was paid, 
constituting 84.1 percent of earn- 
ings, slightly lower than the 10- 
year average of 87.5 percent re- 
ferred to above by the GM chair- 
man. 

Should the corporation achieve 
the $7 per share net profit esti- 
mated by some analysts for it this 
year, further dividend disburse- 
ments at the present rate would 
be between 40 and 45 percent of 


earnings. 
+ * + 


Earnings 

Kelsey-Hayes Wheel and domes- 
tic subsidiaries — Nine months to 
May 31: Net income $2,606,951, or 
$4.21 a share, against $2,535,275, or 
$4.10 a share for similar period of 
previous year. Quarter to May 31: 
Net income $669,045, or $1.08 a 
share, against $993,579, or $1.61 a 
share for May quarter, a year ago. 

Mueller Brass — Six months to 


Financial Data on General Motors 


Compiled by Poor’s Investment Advisory Service 
Work. Cap. 5 Div. 


"Work. 

*Sales Cap. 
. $3,815 
.. 1,963 
3,128 
4,201 


$865.4 


3,732 
2,202 
2,437 
1,795 
1,377 
1,067 
1,607 
1,439 
*—In millions of dollars. 


May 31: Net profit, after $150,000 
inventory reserve, was $960,913, 
equal to $1.81 a share for similar 
period of previous year when $718,- 
000 was reserve for inventories. 
Quarter to May 31: Net profit, after 
$150,000 inventory reserve, was 
$383,225, or 72 cents a share, against 
$649,416, or $1.22 a share after $368,- 
000 inventory reserve, last year. 
Accumulated reserves for possible 
decline in prices of metals in in- 
ventories amounted to $875,000 on 
May 31, 1948. 

Waukesha Motor—Nine months 


“If that’s not enough evidence of Reo superiority 





——-* 


“Want more driving maneuverability? Better service 


take this challenge: 


“See your nearest Reo dealer and check Reo 
feature for feature, unit for unit, before you 


order any truck!” 





as % of *Cash 

Sales Items 
22.7% $519.9 
768.7 39.2 
775.2 24.8 
903.4 21.5 
829.2 22.2 
652.3 29.6 
500.0 20.5 
477.9 26.6 
434.2 31.5 
387.2 36.3 
347.2 21.6 
340.0 23.6 














accessibility? More power? A more compact unit 
that handles full payload? 


“Then take a look at the new 1948 Reo trucks rolling 
off the assembly line at Lansing, Michigan! 


“I’m an operator who knows the score, because I’m 
using new Reo trucks in all sorts of jobs. Cross- 
country, interstate and local hauling—whatever the 
work, there’s a Reo truck to do it . . . better, faster, 
cheaper. See for yourself! 


“Check these newest Reos before you order. any 
truck—it’ll be the wisest move you ever made.” 


“Ask any driver who entered 
the A.T.A. National Truck 
Roadeo—those who drove 
Reo trucks rolled over all 
opposition to win all first and 
second place awards. 


ait 

eceeeoe* 
--* 
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“Put the Reo Roadeo record 
alongside everyday Reo truck 
driving and you too will find the answer in Reo ease 
of maneuverability! 


“Need more proof of all-round Reo ability? Then, 
look at Reo More-Load design that gives you shorter 
wheelbase for handling ease; see Reo full-view front 
vision and a big, power-plus power plant. 


ou order any truck 


“Do we ever get those new Reo trucks serviced and 
out in a hurry! No other truck I’ve worked on has 
Reo’s cowl-hinged hood that gives us so much wide- 
open space to work in. 


“The way we get those new Reo trucks out and 
back on the road makes a profit story your Reo 
dealer will gladly tell you all about. 


“Tf you want a truck in your fleet that’s a sweetheart 
to maintain, check the new Reo before you order 
any truck!” 

Years of finer truck building in close cooperation 
with truck users has taught Reo engineers that almost 
every operator has a different trucking problem. 


That’s why Reo truck specialists offer you a wide 
choice of ready-to-roll truck and tractor chassis 
. .. With a variety of engines, transmissions, axles, 
wheelbases and cab-to-axle dimensions. 


Stop in at your nearest Reo Factory Branch, dis- 
tributor or dealer; or, write the factory for complete 
specifications on the new line of Reo trucks. It’s our 
invitation for you to check Reo before you order 
any truck. Reo Motors, Inc., Lansing 20, Michigan. 


TRUCKS AND BUSES 








as % of 


Dividend Earns. 


\ $3.00 48.0% 
335.2 / 2.25 127.8% 
377.7 \ 3.00 73.7 
596.5 ’ 3.00 81.5 
554.4 . 2.00 62.7 
344.7 . 2.00 56.3 
481.3 . 3.75 84.3 
433.2 : 3.75 86.8 
289.9 ‘ 3.50 86.2 
242.9 , 1.50 

150.9 / 3.75 

195.7 \ 4.50 





to Apr. 30: Net profit, $993,010, 
equal to $2.48 a share, against $885,- 
176, or $2.21 a share for nine months 
to Apr. 30, 1947. 

Norwalk Tire & Rubber — Six 
months to March 31: Net loss, after 
$18,225 tax carryback credit, was 
$29,736 on sales of $3,402,194. This 
contrasts with net profit of $186,519 
or 92 cents a common share earned 
on sales of $5,622,667 for similar 
period of previous year. 


Willys Doubles 
Earnings; Sales 
Up 29 Percent 


TOLEDO.—Willys-Overland Mo- 
tors last week showed a _ nine- 
month earnings record that more 
than doubled its earnings for the 
first nine months of the previous 
fiscal year. 

Net earnings for the nine-month 
period ending June 30 were $5,216,- 
963.52, an increase of 124 percent 
over the net earnings of $2,329,- 
989.56 for the corresponding period 
in the 1946-47 fiscal year, accord- 
ing to the report to stockholders 
by James D. Mooney, president 
and chairman of the board. 

This profit is the equivalent of 
$1.75 per common share on a nine- 
month basis, after allowance of 
$499,370.39 for preferred dividends. 

During the third quarter of the 
current fiscal year, net earnings 
were $2,019,028.72. This was an in- 
crease of 73 percent over the third 
quarter of the previous fiscal year, 
when net earnings were $1,165,- 
103.41. 

The company produced 36,916 
vehicles during the quarter, for 
which sales totaled $47,982,107.82. 
This was an increase of 29 percent 
over the sales figure of $37,324,- 
769.24 for the third quarter of the 
previous fiscal year, when the com- 
pany produced 31,393 vehicles in 
its line of Universal Jeeps, trucks, 
station wagons and station sedans. 


Stock Sale Ups 
CIT Surplus 


CIT Financial Corp. has sold to 
Prudential Insurance Co. of Amer- 
ica, 300,000 shares of $4 cumulative 
preference stock at $100 per share. 

The proceeds of $30,000,000 result 
in increasing the consolidated capi- 
tal and surplus of CIT to an amount 
in excess of $140,000,000. 


High-Hardness Plastic 


Bared by Goodvear 

LOS ANGELES.—Uses and appli- 
cations of a new high-hardness 
plastic material were revealed by 
Herman R. Thies, manager of the 
chemical division of Goodyear Tire 
& Rubber Co., at the national meet- 
ing of the rubber division of the 
American Chemical Society here 
last week. 

The material, which will be for- 
mally introduced to the trade at the 
annual Society of Plastics Industry 
exposition in New York in Septem- 


| ber, will be known as Tuf-Lite, 


Thies indicated. 





Auto Stocks 
July 19 July 12 





Chrysler ......... 60% 64% 
CO. na cdaca nv 8% 9% 
General Motors .. 59% 64% 
ES occ he wawace 18 20% 
Kaiser-Frazer .... 9% 10% 
Nash-Kelvinator . 17% 20% 
ee ere 4% 5% 
Studebaker ...... 24% 23% 
Willys-Overland . 9% 10% 

Average for _ 

Nine Stocks ... 23.54 26.00 
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MORE 
DODGE 


READ 
THE 
NEW 
YORK 
TIMES 
THAN 
READ 
ANY 
OTHER 
NEW 
YORK 
PAPER 


This is one of a hundred 
facts in a new survey that 
will help you make more 
money in your biggest and 
busiest market. Get all of 
them today from our 
Detroit office — 

General Motors Building, 
Trinity 3-3800. 
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SOUTH BEND. - 


manager of the truck division. 


Showing important volume sales 


to farmers and contractors, the fig- 


ures were drawn to illustrate indi- 
vidual industry use of Studebaker 


%-ton, 1-ton and 1%-ton trucks. 
For each 1,000 units, the division 
was as follows: 
Farmers, 198; contractors, 126; 


Pa. Truck Group 
Continues Fight 
Against Weights 


HARRISBURG, Pa..— (UTPS) — 
The newly organized accounting 
division of the Pennsylvania Motor 
Truck Assn., which met here to find 
ways and means to eliminate bottle- 
necks in the “paper-work” neces- 
sary in modern highway transpor- 
tation service, has taken another 
slap at Pennsylvania’s weight limit 
for trucks. 

“Additional accounting is required 
because Pennsylvania has failed to 
modernize its motor code at the last 
two legislative sessions to permit 
practical loads on tandem axle 
semi-trailers,” the group said. 

The group maintained four single 
axle semi-trailers must be used to 
haul the same load that could be 
handled by three tandem axle units 
“with greater safety, economy and 
less traffic.” 


Giant Hauler 
Fifty-five Ton Payload 
For Canadian Truck 


VANCOUVER, B. C.—A truck- 
trailer unit designed to haul 55 
tons of coal has just been com- 
pleted in Vancouver by Hayes-Law- 
rence Companies. Cost was $35,000. 

The unit, believed to be the larg- 
est ever constructed in Canada, 
was purchased by West Canadian 
Collieries of Blaimore, Alta., and 
has a hopper body 38% feet long 
and eight feet wide, with hydraulic 
dumping doors in the floor. The 
gondola is mounted on a 25-ton dual 
axle chassis, equipped with eight 
tires. There are 10 more tires on 
the truck, all Goodyear 1200x22, 16- 
ply hard rock luglogger type. 

The unit is equipped with a Par- 
kersburg MHydro-grader, Timken 
axles, Westinghouse air brakes, 
Dendoff springs, and a 10-speed 
Fuller transmission. 





Miserendino Moves 


Miserendino Motor Co. (Pack- 
ard), formerly located at 157 Meet- 
ing St., Charleston, S. C., has oc- 
cupied new and larger quarters at 
61-65 Hasell St. Management states 
that sales and service of Willys- 
Overland products will now be lo- 
cated at 157 Meeting. 





Who Buys Trucks? 


Studebaker Buyer Breakdown Shows Top Three 
Are Farmers, Builders, Shops 


A survey re- 
cently completed by Studebaker 
Corp. revealed the placement of the 
corporation’s 1947 truck production, 
it was announced by R. G. Hudson, 

















at Harvester’s Indianapolis works. 


Whats par in S.WR.P 





garages and service stations, 67; 
general trucking, 62; produce and 
refrigerated foods, 30; oil com- 
panies, 27; building materials and 
supplies, 26; dairies and dairy prod- 
ucts, 20; public utilities, 20. 

Government, 18; miscellaneous 
services, 16; beverages, 16; live- 
stock, 15; consumer goods (except 
food), 14; coal, ice and water, 14; 
furniture and household, 13; elec- 
trical appliance stores, 13; grocery 
stores, 12; manufacturing, 10. 

Automotive, 10; wholesale gro- 
ceries, 8; logging and lumber, 7; 
metals and metal products, 7; flor- 
ists and landscaping, 7; machinery 
and tools, 7; recreational and so- 
cial, 6; personal use, 29; all others, 
202. 

Studebaker’s new ‘49 line of 
trucks introduced %-ton and 2-ton 
units to fill out the series still 
further. 


I-H to Expand 
Operations at 


Springfield, O. 


SPRINGFIELD, O.—Internation- 
al Harvester Co. is planning for 
operations at two different sites in 
Springfield in addition to its Spring- 
field works on Lagonda Ave., it was 
announced here last week by V. A. 
Guebard, manager of manufactur- 
ing for the I-H motor truck divi- 
sion. 

The Springfield Works export 
packing section, where Interna- 
tional trucks are prepared for ex- 
port shipment, will be transferred 
to a newly purchased building at 
Sheridan and Belmont avenues, 
Guebard said, and assembly of some 
engines and machining of some 
parts now carried on at Harvester’s 
Indianapolis works will be trans- 
ferred to a company-owned build- 
ing in Springfield. Both new oper- 
ations will be under the direction 
of A. H. Scherer, works manager 
Springfield works. 

The addition to the building, cost 
of increasing boiler capacity, pro- 
viding more dock space, and other 
similar arrangements, together with 
the cost of equipping the new oper- 
ation with the most modern materi- 
als handling equipment, will bring 
the estimated total cost of the new 
project to about $700,000, Guebard 
said. 

Guebard also reviewed the prog- 
ress that had been made in the last 
six months toward rehabilitating 
and rearranging the building on 
company-owned property at 1600 E. 
Pleasant Ave. This work, now prac- 
tically completed at a cost of about 
$100,000, will provide 55,000 square 
feet of manufacturing and office 
space. 


The operation at this location will 
be known as East Springfield 
Works and will be devoted to as- 
sembly of engines and manufacture 
of some parts now being carried on 
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Kentucky Pledges 
End of Inequity 


On Assessments 


FRANKFORT, Ky.—Motor car- 
riers, railroads and gas and elec- 
tric utilities have served notice on 
the Kentucky state department of 
revenue that they object to paying 
taxes on 80 percent of value, while 
other property in the state is as- 
sessed at only 50 percent of value. 

State Revenue Commissioner H. 
Clyde Reeves asked the companies 
to allow him one more year to 
bring the lower assessment nearer 
to parity with the higher. His re- 
quest was granted. 

The matter, which involves some 
$25,000,000 a year in state and local 





revenue, was brought up at the 
Louisville office of Thomas J. 
Wood, an attorney for the Illinois 
Central railroad. Others at the con- 
ference, besides Wood and Reeves, 
included Lew Ullrich, manager of 
the Kentucky Motor Transport 
Assn.; John W. Farmer, represent- 
ing electric and gas utilities; Stan- 
ley B. Mayer of Huber & Huber 
Motor Transport Co; Haddon 
Johnson of Southern railway; C. 
G. Siegman of the Chesapeake & 


| Ohio railroad, and R. J. Wagner 
|and J. T. Metcalf of the Louisville 


& Nashville railroad. 


Farmer was authorized to act as 
spokesman for the objectors. He 
and Reeves joined in the latter’s 
Frankfort office, after the Louis- 
ville meeting, to explain the issue 
to the press. 

It was pointed out that because 
the companies involved are worth 
more than the tangible property 
they own, they are known as fran- 
chise companies. Other franchise 


Life-Saver Cited 


Oregon Driver Rescued 


5 in Snowstorm 


PORTLAND, Ore. — Winning a 
battle for five lives and a car on 
the Columbia gorge last February 
has earned a gold wrist watch and 
the “driver-of-the-month” title for 
Patrick Davis, 35, Portland truck 
driver. The awards were bestowed 
by the Oregon Motor Transport 
Assn. on a radio broadcast. 

During a heavy snowstorm on the 
night of Feb. 19, Davis was piloting 
a heavy Portland-Pendleton Motor 
Transport Co. truck-and-trailer on 
U. S. Highway 30 west of Hood 











weights and regulations. Economists have frequently pointed out that confusion on regulations 


| is contributing to the high cost of living and to the cost of doing business. L. C. Allman, 


vice-president of Fruehau Trailer, recently told the Second Highway Transportation Congress, 
"A modern highway in one state is very similar to a modern highway in every other state. 
A few states give at least reasonable recognition to the carrying capacity of their highways 


| and permit greater use, although not the full use, of this capacity. In other states, and 
| in some cases they may be adjoining states, the carrying capacities of the highways may be 


ractically identical, but the permitted loads do not begin to approach a uniform figure. 
sn't there any par on this public ‘course’? These roads and streets have been built and are 
maintained with the tax money which comes, directly or indirectly, from American industry. 
This is the time for all of us—highway engineers, vehicle engineers, highway users and maybe 
the leaders of our armed forces—to figure out ways and means for permitting the full usage 
of our roads and streets in the interest of all our citizens." 


River when he noted skid marks 
leading to the brink of the road- 
side canyon. Halting his unit, he 
hurried back to the point where 
the skid marks disappeared. 

Just over the edge of the steep 
canyon he found a car balanced on 
a thin sapling. Inside were Gordon | 
Geer of College Place, Wash.; his 
wife and two children, and his 
blind mother-in-law. Through Da- 
vis’ cool-headedness and persistence 
all were brought to safety and 
given shelter with another motorist. 

Davis said the ticklish part of 
the operation was saving the car. 
“Pulling it out meant backing up- 
hill on an icy curve with a com- 
bination truck-and-trailer,” he said. 

A slight error would jack-knife 
the heavy equipment, folding it 
across the treacherous road. Geer 
told the trucking association that, 
despite this risk, Davis worked in- 
tensely for almost half an hour 
to inch the passenger car back 
onto the highway. 





Trailer Owners to Pay 


$15 Tax in Norfolk 

PORTSMOUTH, Va.— The Nor- 
folk county board of supervisors 
has announced that, effective Aug. 
1, owners of trailers will be re- 
quired to pay $15 license taxes 
annually. 

Taxing of the trailers was or- 
dered under an old county ordi- 
nance and the fees will apply to 
all trailers from which the wheels 
have not been removed. Owners of 
trailers from which the wheels 
have been removed will be sub- 
ject to assessment and land taxes, 
if the land is owned, it was stated. 


Russell Buys Building 

Russell Motor Co., Junction City, 
Kans., purchased the McCarty 
building at 125 E. Seventh St., for 
the purpose of long-range plan-| 
ning for development of the nearly 
200-foot frontage occupied by the | 
firm on E. Seventh St. ; 





TRUCK SECTION 


companies assessed in Kentucky at 
80 percent of value are barge lines 
water utilities, telephone and tele- 
graph systems, air transport, and 
gas lines. 

The state department of revenu: 
assesses franchise companies, but 
other property is assessed by coun- 
ty tax commissioners. Assessment 
by the latter is so uneven in the 
120 counties that property ranges 
from 10 to 150 percent of value 
The statewide average is around 
50 percent. 

The franchise companies told 
Reeves they are more interested in 
reaching a fair standing with 
other taxpayers than in a reduc- 
tion of the 80 percent value they 
pay on. 

“We had rather the others are 
pulled to 80 percent than for us 
to be reduced to 50 percent,” 
Reeves said. “That is because we 
simply don’t believe the state could 
operate at the lower figure.” 

Cum Laude 

Ariz. School Adds Trucks 


To Its Curriculum 


PHOENIX, Ariz.—Phoenix Tech- 
nical School will offer a course of 
driver and maintenance training 
on truck and bus operation during 
its next semester, thus becoming 
the first public institution in the 
nation to provide such instruction, 
Director J. J. Kayetan has an- 
nounced. 

First equipment for the course 
is a 1948 pickup truck presented 
the school by Ford through a 
Phoenix dealer, Madison Motors. 
Later other heavy-duty equipment 
will be added. 

The course will be conducted in 
cooperation with an advisory com- 
mittee familiar with the problems 
of truck and bus operations. They 
are: A. Glen Smoot, traffic safety 
inspector, Arizona highway depart- 
ment; C. M. Berge, president, Ari- 
zona Automobile Dealers Assn.; D. 
L. Rothmund, secretary, Arizona 
Motor Transport Assn.; T. C. Grill, 
Southwestern Freight Lines; Lon- 
nie C. Wilkerson, superintendent, 
Metropolitan Bus Lines, Inc.; C. 
A. Calhoun, regional manager, 
Greyhound Bus Lines, and W. M. 
Osborne, supervisor of safety, Cen- 
tral Arizona Light and Power Co. 


Younger Wins Award 


International Harvester’s “Triple 
Diamond Service Award” for 1948, 
has been awarded to Younger Mo- 
tor Truck Co., 203 Tenth St., Alex- 
andria, La. 








» 
The Heart of a Heil Body and Hoist — 
its pump, with only two wearing parts— 
gives you more payloads, larger profits 
There are only two wearing parts 
in a Heil pump—the end plates be- 
tween which the gears operate. 
Although these two simple little 
pieces seldom need attention, the 
are reversible and easily replaced. 
@The gears themselves are ma- 
chined to very close tolerances, 
then they are hardened and ground 
to even closer limits. Finally, they 
run in an oil bath. : 
Compact Heil pumps are effi- 
cient, too. They handle 10 gallons 
er minute and can raise 24-ton 
oads to the proper dumping angle 
in less than 12 seconds. 
Add all these things up and you 
et dependable performance, fast 
pli more payloads — and, of 
course, you make more money. 
Check these features with your 
Heil Body and Hoist distributor. 
Have him show you why once 
ou’re a Heil user you’re always « 
Heil user. Write us for descriptive 
literature today. BH-137 


mux HEIL co. 


General Offices: Milwaukee 1, Wis. 
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New System for Reefers 


Coldmobile Refrigeration Unit Derives Power 
From Truck’s Electrical Generator 


DETROIT. — Refrigerated trucks 
of all types—from the small panel 
job for local hauling of meats, ice 
cream, flowers or frozen foods to 
the largest highway semi-trailer for 
inter-city transport — can derive 
benefits and savings from a new 
truck refrigeration system being in- 
troduced by Coldmobile Co., Detroit, 
it is claimed by company officials. 

Known as the “Coldmobile Sys- 
tem,” its chief feature is that the 
unit is powered directly off the 
truck’s six-volt electrical system 
and uses standard refrigeration 
equipment, with the exception of 
the six-volt motor to drive the con- 
densing unit. 

This is believed to be a revolu- 
tionary development in the field 
of truck refrigeration, according 
to Coldmobile officials, who say 
patents have been applied for. 

The additional electrical power 
necessary to drive the condensing 
unit motor is supplied by a special 
six-volt generator, which is also 
connected te the truck electrical 
system. 

This generator replaces and 
mounts in the same position as the 
standard “low output” generator 
supplied as standard equipment by 
truck manufacturers. Due to its 
unique design, the special generator 
provides a constant source of power 





for driving the refrigeration unit 
as well as the vehicle’s electrical | 
system over the broad range of 
motor speeds from idling to top 
driving speed. 

The “Coldmobile System” is avail- 


able in sizes from % horsepower 
up to and including two h.p. for 
both low and high temperature 
applications in all sizes of trucks 
and semi-trailers. 


On sizes above one h.p., the 
special generator is operated 
through a power takeoff from 
the truck or tractor transmission 
instead of off the fan belt. On 
sizes above % h.p. a combination 
six and twelve-volt system is em- 
ployed. 

To place the unit in operation, 
it is merely necessary to start the 
truck engine and flip a_ toggle 


switch on the dashboard, according | 
to Coldmobile. A conventional ther- | 
is employed to} 


mostatic control 
control the operation of the re- 
frigerating unit. 


On high temperature applications 


(above 32 degrees) defrosting is 
automatic after each “on” cycle. 
Accessory equipment to be made 
available includes a kit which per- 
mits plugging in the refrigeration 


unit to standard 110-volt A.C. cur- | 


rent for standby or overnight re- 
frigeration requirements, 


load the truck at the end of the 
day’s run, it is said. 

“A typical installation in a small 
panel truck mounts the condensing 
unit conveniently on the floor of 
the cab beside the driver,” Cold- 
mobile said. “Where a custom-built 
insulated body on acab and chassis 
is used, the condensing unit may 
be suspended beneath the body on 
one side of the truck. The same 
method could be used on semi- 
trailers, or the unit could be 
mounted in the nose of the trailer.” 

Refrigerant lines between the 


Capital Stock Decreased 
The secretary of state has ap- 
proved an amendment to the char- 
ter of the Hub Motor Co., Alice, 
Tex., to decrease its capital stock 
to $40,000, 


This | 
would make it unnecessary to un- | 
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condensing unit and the unit cooler 
are flexible and are fitted with self- | 
sealing couplings. These make pos- | 
sible, it was stated, quick substitu- | 
tion of a replacement condensing | 
unit for one in need of service 
with no loss of refrigerant, and/or 
admittance of air to the system. 
Because of this feature the instal- 
lation of this unit does not require | 
the services of a skilled refrigera- 
tion mechanic, according to Cold- 
mobile. | 

Standard refrigeration equip- | 
ment is used throughout, the only | 
major change being the use of 
six-volt motors to drive the con- 
densing unit and the unit cooler 
fan, plus some reinforcement to | AID TO COMMERCIAL CAR SALES—The selling impact of Studebaker truck literature is 
withstand road shock. illustrated to dealers attending the service school in South Bend. Left to right: Gomer Jones 

The “Coldmobile System” was de- | of T. M. Jones, Pomona, Calif.; Anton Knoblock of Knoblock Bros., South River, N. J.;: W. E. 
veloped by Henry O. Kirkpatrick, | Fitzgerald, truck sales promotion manager; D. Vaugn of Vaugn & Privette Garage, Green- 


who recently resigned a chief en- | ‘'!®. |!'- 
gineer of Advance Mfg. Co., Detroit, | 


— ee a That’s a Lot of Gas |paid during the first 25 years of 


Distribution will be handled| RICHMOND, Va.—More than|the tax, according to Crawley F. 
through a nationwide dealer organ- | $380,000,000 in gasoline levies for|Joyner jr., commissioner of the 
ization, Kirkpatrick said. use in highway construction were | Virginia division of motor vehicles. 
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a>” d potatoes!" 
lead with annual volumes of $9 million 


Inthe unhappycolony of California 
... the disappointed descendants of the 


and $12 million respectively. Even highly 


d Ih of tr aati industrialized Contra Costa is somehow 
gran ees gave up a ope Cc e ey 


and sustained pride and patrimony by 
sending to Spain each year shiploads 
of hides... But the thousands of skinned 


steer carcasses were left to the Indians 


able to deliver as much as $1 million in 
dairy products per year. 

Sonoma, the self-styled Egg Basket ot 
The World, now supplies more than one- 
quarter of all eggs laid in the state . . . the 


and vultures. as the rancheros nobles unimaginable volume of 40,758,593 dozen, 
> 


held the only food fit for hidalgos was 
the flesh of bulls! ... With the arrival 
of the Americans, however, the local 


beef market boomed. 


worth some $21.6 million per year. Dairy, 
poultry, beef cattle, sheep and hogs, bring 
this county’s total to $47 million. 

The nine county total approximates 
$115 million annually, of which some 73% 
is dairy and poultry, and 27% livestock. 
Wruire the Californian is a chronic The majority of the food produced is 
guzzler of orange juice, avacado addict, financed, sold and distributed through 
serves green salad as an aperitif, stands San Francisco—and much of it consumed 
high man in U. S. leaf-and-legume per in the city and suburbs... evidence of the 


capita consumption ... he has not ceased _ steadily growing market made by growing 





to be carnivorous, an egg-eater and milk population and growing income... and 


imbiber... Where else in the world has another index of the rising value of the 
the hamburger, hot dog and milkshake San Francisco market as a whole. 
been more glorified in romantic roadside brackets... and 
stands and drive-ins of distinction? Miarcuine the market and worthy 
of it, as a major medium, is The Chronicle. 
Nortuern California continues tobe | Watchdog of local interests, rich in local 
a good customer of Eastern packers...but | news and appeal, The Chronicle probably 
its mew postwar population has made the — gives the best general news presentation 
production of animal foods an important west of New York... is indispensable to the 
industry in the eight Bay Area counties opinion'makers,and Northern Californians 
adjacent to San Francisco. who must be well informed. 
Virtually all eight counties contribute First choice of smart SF specialty shops, 


some dairy products. Marin and Sonoma and also mainstay of the big department 
~ 
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fourth suburban, 


Ball Commends 
Truck Drivers; 


Praises Roadeos 


DEARBORN.—In a statement is- 
sued by J. D. Ball, director of the 
truck and fleet sales department of 
Ford Motor Co., attention is called 
to the fact that the truck industry 
is now in the midst of the state 
truck roadeo season. 

Contests were held in six states 
in June and 29 more are sched- 
uled in as many states during July, 
August and September. 

In his statement, Ball said the 
importance of the truck roadeos 
couldn’t be over-emphasized be- 
cause the drivers are the goodwill 
ambassadors and public relations 
“front men” of the country’s high- 
way transport system. 

The Ford executive said that 
the roadeos are helping to bring 
about a hope that he has long 
cherished that truck drivers will 
attain the “same high place in pub- 
lic esteem as airplane pilots or 
engineers of the famous railroad 
streamliners.” 


AUTOMOTIVE NEWS offers to adver- 
tisers a weekly audience of an estimated 
90,000 cover-to-cover readers! 


store advertisers, The Chronicle delivers 
traffic and turnover in the popular price 


ranges and charge accounts in the upper 


is the prime medium for 


motor cars in all price classes, sells more 
family sedans and sports coupes, the big 
four door job and convertibles, gasoline, 
oil, tires, and accessories. 


Reaching every third city family, every 


The Chronicle is a prime 


mover for prestige and profits, or all 
automotive products... Any SFW man 
will be glad to show how the market and 


the medium fit your marketing plans. 


San Francisco Chronicle 


National Representatives 


New York, Chicago, Detroit, Atlanta, San Francisco, Los Angeles 
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Used Car Notes 


°49 Ford Premiums Hold 


Above $1,000 Over List 


ST. LOUIS.—The new 1949 Ford 
is appearing in plentiful supply on 
used-car lots here and is generally 
being sold at figures around $3,000, 
it was reported last week. 

At the same time, Milwaukee 
used-car dealers admitted that the 
current retail running price on the 
same car is close to $3,000 and sup- 
ply is improving daily as owners 
succumb to the high premiums of- 
fered to them, 

In other cities, Detroit excepted, 
dealers are buying the ’49ers as fast 
as they appear. In Detroit, how- 
ever, many of the dealers ques- 
tioned admitted they were playing 
the '49er carefully because of the 
over-priced nature of its premium. 

+ * + 


200 Attend Outing 


Of Rochester Group 


ROCHESTER, N. Y.—The first 
annual outing and steak dinner of 
the Rochester-Monroe County 
Used Car Dealers Assn. was held 
July 15 at the Crescent Beach ho- 
tel. Approximately 200 members 
and guests attended. 

There was entertainment and 
prizes and a discussion of present 
day problems and the future out- 
look in the used car business. Clif- 
ton H. Tarrant, association presi- 
dent, presided. 


* * * 


Dealer Must Wait 6 Months 


To Prosecute Swindler 

CORYDON, Ind.—Sentenced to 
six months here last week for con- 
version of mortgaged property, 
Robert Summers, 27, of this city, 
awaits prosecution on another 
charge when he completes that 
sentence. 7 

A warrant has already been is- 


- sued for service when Summers 


is liberated, charging him with 
taking $1,700 from a Louisville auto 
dealership for the purchase of a 
new car. Summers, according to 
the warrant, disappeared with the 
money and failed to deliver the 
car. 
+ . * 


Cleveland BBB Scouts 
‘I Pay More’ Claim 


CLEVELAND.—The Cleveland 
Better Business Bureau took an 
editorial poke at advertising tac- 
tics of used-car dealers who insist 
they “pay more” for used cars. 

Says the bureau: 

“Sixteen Cleveland dealers prom- 
ised to ‘pay more’ than anybody 
else for used cars. Obviously, 15 
were wrong, because only one 





A 
PROVED 
PRODUCT! 


dealer could pay ‘more’ than all 
the others. 

“The bureau noticed the contra- 
diction of claims and pointed it out 
in letters to the dealers them- 
selves. 

“A majority of the 16 dealers 
soon discontinued the practice of 
making the ‘highest’ offers. In the 
bureau’s opinion, superlative claims 
that can’t be met destroy much 
of the value in advertising, for 
autos or any marketable product.” 

* + + 


Miami Used Car Dealers 


Elect New Officers 


MIAMI.—New officers of the Mi- 
ami Used Automobile Dealers 
Assn. are: 

President, Frank S. Watts; vice- 
president, L. P. Evans, and secre- 
tary-treasurer, O. B. Wade. 

Directors are Frank S. Watts, O. 
B. Wade, L. P. Evans, Jack Berry, 
Jack Davis, Tom McCarty and 
Andy Nelson. Leonard L. Kimball 
continues as general counsel and 
executive secretary. 


At the present time the associa- 
tion is actively supporting the 
fight against the enforcement of 
restrictive contracts of new deal- 
ers which provide for a penalty 
in the event of resale of new cars 
before the expiration of a _ six 
months’ period. 

* + * 


Sutton Made President 


Of Missouri Assn. 


ST. LOUIS.—George Sutton, pres- 
ident of Sutton Motor Sales Co., 
3641 S. Kingshighway, St. Louis, 
is the new president of the Mis- 
souri Used Car Dealers Assn. 


Other officers named were Jack 
Gaare, 3338 S. Kingshighway, vice- 
president, and Ralph S. Stone, 4714 
Delmar Blvd., secretary-treasurer. 

+ + + 


Milwaukee Firm Opens 


U. C. Sales Building 


MILWAUKEE. — Lincoln Auto 
Sales has opened a new building 
here, especially constructed for the 
sale of used cars. 


The firm’s building is located on 
Milwaukee’s south side near two 
used-car lots operated by it. The 
company sells cars at both whole- 
sale and retail. 

* 7. + 


Buffalo Dealers Hold Fete 
At Picnic Grounds 


BUFFALO.—Three hundred per- 
sons attended the Buffalo Used Car 
Dealers Assn. picnic at Walker's 
Grove, Williamsville. On the pro- 
gram were music, entertainment, 
horseshoes and softball. 


THERE IS A CONSTANT 
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Mack Expands 
Engine Plant 
In New Jersey 


PLAINFIELD, N. J.— Erection | 
of four ultra-modern buildings as 
additions to its existing engine 
manufacturing plant here as well 
as alterations to present struc- 
tures have been started by Mack 
Trucks, Inc. 

The new buildings, of continuous 
strip-window design, will occupy a 
plot of about 600 feet frontage, 
a portion of which was recently 
acquired by Mack from the Cen- 
tral Railroad of New Jersey. 

When completed these additions 
and alterations will provide a new 
motor test room with new dyna- 
mometers and all of the latest type 
equipment providing for cooled 
filtered oil to each engine and par- 
tial power recovery, as well as 
new space for the housing of the 
entire office staff, the executive 
engineer and his department. In 
addition, the entire plant will be 
rearranged, providing for a con- 
tinuous flow of materials from the 
Receiving Department through 
Processing, Assembly, Test and 
into the Shipping department. 

New machinery will replace ob- 
solete equipment for more econom- 
ical and efficient manufacture. 


Hobbs Announces 
Higher Capacity 
Self-Load Floats 


FORT WORTH, Tex.—Two new 
and bigger self-loading floats have 
been added to its line, according 
to Hobbs Mfg. Co., 609-623 N. Main 
St., Fort Worth 1. 

The new floats have rated capa- 
cities of 75,000 and 100,000 pounds 
and supplement the 50,000-pound 
float which the company has been 
producing. 

Hobbs announced that the new 
units have the same overall dimen- 
sions as the original 50,000-pound 
floats but are equipped with big- 
ger and stronger brakes, axles, tan- 
dem units, rear roller and frame. 

Hobbs self-loading floats are used 
for heavy hauling and oil field work 
in the Southwest and abroad, the 
company said. 


Brown-Clark Granted 
Manufacturer’s Charter 

RICHMOND, Va. — Brown-Clark 
Equipment Co., Inc., with maximum 
capital of $50,000, has been char- 
tered to manufacture and deal in 
motor-drawn vehicles —trailers, 
vans, automobiles, truck bodies and 
equipment—and do a service and 
repairs business. William C. Miller 
is president. 
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1/z-TON CARGO TRAILER—This cargo trailer, manufactured by Mastercraft Trailers, 310 


Maple St., Rocky Hill, Conn., is equipped — r 2 ’ 
Mastercraft builds utility, camp, agricultural, industrial and special purpose units. 


with mechanics cabinets and ladder racks. 


11% Over °47 Period, but... 


Truckloadings Fall Off 
2.1 Percent in Month 


WASHINGTON.—The volume of 
freight transported by motor car- 
riers in May decreased 2.1 percent 
below April but increased 11.3 per- 
cent over May, 1947, according to 
the department of research, Amer- 
ican Trucking Assns., Inc. 

Comparable reports received by 
ATA from 307 carriers in 42 states 
showed these carriers transported 
an aggregate of 2,742,206 tons in 
May, as against 2,800,724 tons in 
April and 2,464,159 tons in May, 
1947. 

The ATA index figure, com- 
puted on the basis of the aver- 
age monthly tonnage of the re- 
porting carriers for the three- 
year period 1938-1940 as repre- 
senting 100, was 220. 
Approximately 80 percent of all 

tonnage transported in the month 
was hauled by carriers of general 
freight. The volume in this cate- 
gory decreased 2.2 percent below 
April, but increased 10.6 percent 
over May, 1947. 

Transportation of petroleum 
products, accounting for about 11 
percent of the total tonnage re- 
ported, showed a decrease of 3.5 
percent below April but increased 
15.5 percent over May, 1947. 

Carriers of iron and steel hauled 
about 4 percent of the total ton- 
nage. Their traffic volume de- 
creased 10.5 percent below April 
but increased 7.4 percent over May, 
1947. 

About 5 percent of the total ton- 
nage reported consisted of miscel- 
laneous commodities, including 
household goods, textiles, groc- 






sell LIFT GATES in 


important numbers by going after the 
business. The market is big and it is 
increasing as time passes and adui- 
tional thousands of LIFT GATES prove 
themselves in operation. 


GATES are long past 


the experimental stage. They enable 
truck owners to load and unload trucks 
faster at less cost. They save work; 
they make extra profits for truck own- 
Immediate delivery. New sales 
helps dramatically show LIFT GATE 


for them today. 


Dept. 8128 
Streator, lilinois 


eries, chemicals, coal, flour, cot- 
ton, meat, explosives, paper, heavy 
machinery, livestock, agricultural, 
tobacco, wood, motor vehicles and 
motor vehicle parts. Tonnage in 
this class increased 9.4 percent 
over April and 15.7 percent over 
May, 1947. 

The May tonnage of carriers 
reporting from the Eastern dis- 
trict represented a decrease of 
3.4 percent below April, but an 
increase of 8 percent over May 
of 1947. 

Carriers in the Southern region 
reported an increase of 1.6 percent 
over April and 32 percent over 
May, 1947. 

Tonnage reported from the West- 
ern district revealed a decrease 
of 1 percent below April but in- 
creased 11.6 percent over May of 
last year. 


Truckers Lauded 
For Successful 


Safety Record 


ST. PAUL, Minn.—High praise 
for the trucking industry’s safety 
record and recommendations for 
further improvement were heard 
here at the fifth of six regional 
meetings sponsored by the Ameri- 
can Trucking Assns. and affiliated 
state associations. 

Federal and state officials re- 
ported the industry’s record after 
Ed J. Buhner, ATA president, key- 
noted the meeting by calling for a 
frank appraisal of the situation. 
More than 225 carrier executives 
attended the meeting. 

S. N. Jespersen, Iowa highway 
safety patrol chief, expressed pleas- 
ure over a “sizable reduction” in 
highway fatalities involving motor 
freight vehicles in his state. 

Earl M. Larimer, Minnesota high- 
way patrol chief, said speed seems 
to be the greatest problem in his 
state, but he declared the trucking 
industry is making greater strides 
in accident reduction than the mo- 
toring public as a whole. 

Homer F. Bell, Wisconsin traffic 
patrol director, warned against 
overloading, declaring his state is 
about to institute a drive against 
violators of the legal weight limits. 

‘C. L. Doherty, member of the 
South Dakota public utilities com- 
mission, urged the operators to 
keep a close check on their drivers’ 
speed, to seek elimination of the 
habit of over-driving traffic signals 
and to avoid having their vehicles 
follow others too closely. 





Tucson Voters Approve 


Truck Freeway Bonds 

TUCSON, Ariz.—Proposed is- 
suance of $850,000 in general 
obligation bonds for acquisition 
of right-of-ways for a _ truck 
freeway was approved by Tuc- 
son voters by a majority of 
nearly 2 to 1. 

The bond issue will enable 
expenditure by the state high- 
way commission and the U. S. 
Public Roads Administration of 
$700,000 in original construction 
funds. Ultimate cost of the 
project has been estimated be- 
tween $5,000,000 and $6,000,000. 
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N TRUCK SECTION 
- : 67th Sts., New York, will begin 
Affecting Factories & Dealers... operation this year. 
The new studios will serve WJZ- 
A A °e °¢@ TV. Main studios will measure 200 
uto vertising feet by 100 feet and will feature 
sliding wall panels to convert the 
A full-scale advertising campaign cilities are completed for at least atone we faa amnawer 
for Wave Overtente new Jeepster| two additional ones, according to i ; 
has been prepared under the direc-| the Local Chevrolet Dealers ° . 
tion of advertising manager Harry} Assn., Inc., sponsor. Animal Campaign 
L. Swan in national magazines, Animal World Court, a five-min- 
newspapers and radio. jiaet Mean Ganeteides - ute radio show sponsored by near- 
Featuring the Jeepster’s smart] Winslow H. Case, vice-president |!¥ 700 Chrysler dealers five times 
styling and appeal as a pleasure! of the Campbell-Ewald Co., Inc., | 2, Week over a national network of 
vehicle, full-page four-color ad-| which handles the account. ’ 90 stations, has been produced and 
vertisements are scheduled for the a os “= 7. snare 
American Weekly, Life, Holiday, . of W\nrysier Corp. dy cvann- 
Saturday Evening Post, Collier’s, Fruehauf Campaign Erickson, Inc. ‘ 7 
Look, Sunset, Time and the New| Fruehauf Trailer Co. has launch-| Miss Kay Calahan is radio ac- 
Yorker. ed a new magazine and trade pa-|count executive for the show, 
Spot radio announcements and| per campaign through Kudner| Which was originated by David A. 
newspaper advertisements ranging | Agency, Inc., Detroit office. Full| Wallace, president of Chrysler di- nant 
10 from 1,200 to 800 lines are arranged | page insertions, in two colors, will| Vision, and long identified with sgoeee 
ks. for distributor and dealer cities.| be used to play up the entire line | Promotion of animal humanitarian | i seeenee* Te 
Ewell & Thurber Associates of | of truck trailers and all-steel truck | 4ctivities. lihelied _ A Be 
T i : bodies. 
woes me the Coy — Public Response ALONG PACIFIC HIGHWAYS—Decision to use billboards as well as other mediums to 
. Televisi Col - advertise trucks was recently reached by the Los Angeles Metropolitan Studebaker Dealers 
| Dealers Sponsor Video elevision COLOssus oo oo lds a ae berm eh Assn. Left to right: Bob Peteler of Peteler-Pearson Motor Co., Pasadena, a director; 
Oo i : B d : , | coine e wor “Futuramic” to] Warren Biggs, Los Angeles dealer, association vice-president; Ed James, Long Beach dealer, 
Now York City Tee dee es eee an Ge contin identify the new “98” Series, they | association president; L. E. Minkel, Pacific Coast sales manager; T. P. Morgan of Morgan- 
ers will sponsor the televising of | largest television studios, located practically created a functional | Hamilton Motor Co., Westwood Village, secretary-treasurer, and Carl Revelle, new regional 
Yankee football os a Tn. in a building providing two mil- word for the English language, | ™@neger for Studebaker Pacific in charge of the San Francisco branch. The latter replaces 
kee Stadium this fall. Seven |lion cubic feet of useable space |judging by the quick public ac- RE ee ae + acca eee eae 
home games have been sched- | and occupying the width of an en-|CePtance which the identity has 
uled for this year and relay fa- | tire city block between 66th and —" according to Advertising 
a So strong was public response SMART-LOOKING, LONG-LASTING 
7 that the Oldsmobile program has 
, been revised sharply to emphasize 
d AUTOMOTIVE PARTS | ruturamic™ ana ‘to include the * 
. smaller lines under the Futuramic Ur ath iii LADY iat ADDED 
. t heading, it was reported. 
, Les Carlson, Oldsmobile adver- 
tising director, and D. P. Brother PROFITS mins An aie DEALER 
‘ & Co. are credited with coining 
the popular term. 
: Made of HEAVY GAUGE— re ' : 
P R Counsel Finest Quality 
The Julius G. Berens organiza- Alligator-Grain 
n tion has been appointed public re-}; COWHIDE 
it lations-publicity counsel for Stand- 
r ard-Thomson Corp., aviation, auto- ™ : 
motive and industrial precision| '4" Train 
i parts manufacturer with plants in| Coe ps Re- 
: ° Dayton, O., and Boston and Wal-| m™ovablietray, 
c Engineered to Provide Proper Strength ean, Benne. water - proof 
if SHIPPED ASSEMBLED — Ready to Use tia ee ee 
ADJUSTABLE COMPARTMENTS Cot 0, Gin tes tol 
elected a vice-president of Ross 
Roy, Inc. He joined the agency 
last year as as- 
sistant to the 
president follow- 
ing 17 years of 
e diversified auto- 
y motive experi- 
ir ence. Prior to the ys 
d war, Sullivan was 26” Pullman Case. 
y regional manager 21” Overnight Case. 
~ for Plymouth in s 
d the Philadelphia *Note: Contempo offers a full line of quality luggage for the lady and gentiemon. 
a = — : ' : CONTEMPO Luggage is fashioned from The VASSAR... Beautiful Matched set 
r Cc, F. Sullivan an executive ca- the finest quality Leathers. All materials | of Luggage. Available in Brown Alli- 
: pacity with an automotive finance and workmanship are fully guaranteed. nec oe ° hs + Smooth 
company. Upon his release from : , it \ untan Cowhide .. . Antique White 
L. 2 Army service, in which he was a nang we ones - fon a oaninan Rawhide . . . Each fine-fashioned case 
s colonel, he rejoined Plymouth and have found this luxurious, long-lasting | hos rich Rayon lining, spacious shirred 
y served as regional manager for the luggage means extra added profit in| pockets, solid brass hardware. Two Men's 
c PROMPT he area until joining every car sale. pieces have Tan Twill Linings. 
; DELIVERY List Price 
Vernon Bowen has joined the Style No. item Dealer's Cost Incl. Fed. Tax 
x copy department of Geyer, Newell ” . 
. i & Ganger, Inc., it is announced by 750 14" Train Case $26.50 $49.50 
S H. W. Newell, executive vice-presi- 751 18” Overnight 25.00 47.40 
; NATURAL dent. Bowen has been associated 752 21” Weekend 27.50 51.00 
. FINISH with Donahue & Coe, Inc., as an 753 26” Pullman 37.50 69.00 
c account executive and copywriter, 754 18” H h 
ALUMI- copy supervisor for Kenyon & Eck- x at & Shoe 38.50 75.00 
; NUM hardt, Inc., and as associate copy 755 21” Wardrobe 39.50 75.00 
: MAKES director with J. M. Mathes, Inc. 756 Men's 24” 2-Suiter 44.50 85.00 
s FOR ’ , ‘ 
t John J. Milligan has been ap- 757 Men's 29” Fortnighter 59.50 105.00 
BRIGHT, . YALE Locks Available at $3.00 Extra Per Case 
. pointed Eastern manager of Lib- Send Order F 
e CLEAN erty magazine with headquarters | f~~~~7~"~~~~~~~~~-9en reer rorm Teday-------------=, 
COMPART- in New York, it is announced by |! Fi i 
: souatian J. William ‘Thomas, advertising di- | CONTEMPO Luggage Co. , 170 ifth Ave., New York, N. Y. 
j rector. | Gentlemen: Please ship the following numbers, i 
2 i . t 
; Model The resignation of Alfred B.|| [) (om enclosing check) ' 
; Stanford as director of the Bureau | } [-] (Ship Open Account. Bank and credit references attached) 
AA-13 of Advertising of the American| } i 
Newspaper Publishers Assn. has [ Style Color Quantity Dealer's Cost [ 
36°'w.xt2"'d.x been announced by Richard W.| 4 i 
85y, a P Slocum, chairman of the governing | ! ' 
ie board. Stanford will leave the bu- : i 
0 reau on Sept. 1 to become a vice-| 4 i 
5 president, advertising director, and | }! i 
a member of the board of direc- \ i 
tors of the New York Herald Tri-| j i 
F.0.B. bune. } ; 
Wellston, 0. Harold S. Barnes, assistant di- 5 FoR SIE nis sccsa cos <assh00bbd backs Sdededeca siieninn dttnsadeceablicica dontenlipinioastduaney otenetnanip acoiehanta eae nape i 
Other Typical rector of the bureau, will serve as| } ; ! 
Units Priced acting director pending convening Address...... aa ae ea ; City GORD. cc cissatinasanamaiaamenel ' 
Attractively of the governing board. | Signoture Title ' 


THE FRICK-GALLAGHER MFG. CO. 
FACTORY: WELLSTON, OHIO 

SALES OFFICE: 250 8S. BROAD ST.—PHILADELPHIA 2, PA. 

Telephone Kingsley 5-0087 
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Ed Kimball of Parade has an- 
nounced that the publication’s cir- 
culation is up 10 percent for the 
first six months of 1948 and that 
advertising linage has increased 53 
percent during the same period. 


CONTEMPO Uuceace co 


170 FIFTH AVE., NEW YORK, N.Y. 














When Contracts 


NEW YORK. — Possibility of a 
general trucking strike of “greater 
severity” than that of 1946, when 
the city’s commerce was snarled 
for two months, threatens the New 


N.Y. Truck Strike Feared 


Severer Tieup Than One 2 Years Ago Looms 





Expire Aug. 31 


all railroad and steamship freight 
if a deadlock develops, drivers for 
the Railway Express Agency also 
will be covered by the contract 
negotiations. 


ready being diverted to an impor- 
tant extent from the Port of New 
York because of high handling 
costs, it seems to us ill-considered 
that proposals should be advanced 
which can only mean higher han- 
dling costs on all types of goods 
so that some products will be com- 
pletely priced out of the market 
and others increased to a point 
where the value of the consumer's 
dollar will be still further dimin- 
ished.” 
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York metropolitan area after Aug. 
31, when union contracts expire, 
it was warned in a statement is- 
sued by the joint labor committee 
of the Motor Carriers Assn., the 
New York State Trucking Assn. 
and the Private Carriers Assn. 

It was pointed out that 11 locals 
representing 40,000 members of the 
International Brotherhood of 


Contending that the union 
wage proposals would raise in- 
dustry labor costs 200 percent, 
the employers’ committee assert- 
ed that acceptance of the union’s 
whole program would raise the 
pay of drivers from $85 a week 
to $123 and of laborers from $60 
to $85. The operators’ statement 
described union plans for circum- 


Teamsters-AFL, had banded to-| venting the Taft-Hartley act’s 

gether in the current negotiations,| ban on the closed shop as “ob- 

compared with three locals with| viously illegal” and _ indicated 

15,000 members involved in the| their determination to resist such 
demands. 


1946 dispute. 

Spokesmen for the union con- 
firmed that this year’s wage nego- 
tiations would embrace locals in 
Jersey City, Hoboken, Newark and 
Westchester county, as well as 
three general trucking locals in 
this city. With a view to halting 


Expressing concern that higher 
trucking costs would cause a fur- 
ther diversion of traffic from New 
York and have a disastrous im- 
pact on local living costs, the em- 
ployers declared: 

“At a time when traffic is al- 


CUT YOUR PAYROLL COST IN HALF 


AND ELIMINATE 
TRANSCRIBING ERRORS ' 


ae a Oe oe a 





Two of the three payroll postings are completely 
eliminated by the simple, easy-to-operate Paywrite 
system. Without changing the writing position, one 
posting completes all three forms . . . the Check (or 
Cash Statement), Earnings and History Record and 
Payroll Summary. Errors in transcribing figures are 
eliminated and payrolls are prepared in half the 
time . . . or less. 


Picsgartss* PAYS FOR ITSELF 


Whether you have a large or small pay- 
roll, Paywrite quickly pays for itself in 
actual time saved, Paywrite ends time- 
wasting repetition of entries and saves 
“proving” time, too .. . for every entry 
is identical on all three forms. 


TRANSCRIBING ERRORS ELIMINATED 
One writing posts all three records and 
thus eliminates errors that are bound to 
occur when figures are copied from 
record to record. 


PAYROLL AND RECORDS ON TIME 
Paywrite helps you meet payroll dead- 
lines by cutting preparation time in 
half. When Checks (or Cash Forms) 
are ready, Earnings Record and Payroll 
Summary are automatically up-to-date 
oe ready for government reports or 
audit. 





Payerite \$ EASY TO OPERATE 


Clerical employees quickly learn to 
operate the Paywrite system from sim- 
ple instructions. Operator is always 
seated in a comfortable writing posi- 
tion, Standard forms and multiple load- 
ing of checks make operation simple, 
quick and efficient. 
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The statement accused the locals 
of ignoring advice from Daniel J. 
Tobin, their international presi- 
dent, to be moderate in demands 
and to seek peaceful adjustment 
of differences with management. 

Following issuance of the em- 
ployers’ statement, union spokes- 
men emphasized that all their 
demands were subject to negotia- 
tion. They recalled that a “united 
front” of employer resistance to 
the union’s bargaining program 





two years ago had fallen apart 
after the H. C. Bohack grocery 
chain agreed to pay its drivers 
$7.40 a week more for 40 hours’ 
work than they formerly had re- 
ceived for 44. This became the 
formula on which the entire tie- 
up eventually was settled. 
Denying the employers’ estimate 
of the extent to which industry 
labor costs would be raised by the 
union demands, Thomas F. Hickey, 
secretary-treasurer of Local 





SCHOOL DAYS MODEL—This new Dodge-Superior school bus brings together Superio 


Coach Corp.'s new model 4209 ‘'Pioneer’’ bod 
attached bumpers, and newly designed coach s 


y, featuring split-sash safety windows, chassi 
eats among other improvements, with Dodge 


new, 1948 model FS chassis. Wheelbase of the new bus is 192 inches. 


Tank Specialists Hired 


To Aid Fruehauf Buyers 


DETROIT.—In keeping with its 
policy of “Engineered Transporta- 
tion” for all haulers, Fruehauf 
Trailer Co. is now employing the 
services of a consultant tank spe- 
cialist at each of its 20 sales zones. 

W. J. Robinson, vice-president in 
charge of sales, in announcing the 
new service, said that “determining 











the proper size and specifications 
for a truck-tank or tank-trailer to 
haul various liquids is a highly 
technical job and only a man who 
has a solid background in this spe- 
cific work is qualified to give our 
customers the service they deserve.” 


AUTOMOTIVE NEWS WANT ADS have 
been proven the quickest, least expensive 
method of reaching the men who want what 
you have or have what you want! See the 
back pages of this issue. 


geno tn wets “ae MOT A FRILL OR ORNAMENT 


BUT A PRACTICAL ANSWER 


union was seeking a general wage 
rise of 50 cents an hour and a 
welfare fund to be financed 
through an employer contribution | 
amounting to 10 percent of his 
payroll. 

Hickey said the proposed new 
scale would raise the pay of driv- 
ers on trailer trucks from $14.28 
for an eight-hour day to $18.28. 
Night drivers would get an_ in- 
crease to $20.28 and a reduction 
in hours from eight to seven un- 
der the union’s proposal, he said. 

Warehousemen and unskilled la- 
borers would go up from $10.78 
for eight hours to $14.78. The union 
also is seeking three weeks’ vaca- 
tion instead of the present two 
for all workers with at least five 
years of employment. 

Local 282, headed by John J. 
O’Rourke, president of the Team- 
sters Joint Council in this city, 
already has started to collect $5 
a week for its members to build | 
up a September strike fund. | 





In 49 Trucks, | 
Studebaker Says — 


SOUTH BEND.—The truck-buy- | 
ing public has taken to the new | 
1949 Studebaker truck models with 

enthusiasm, ac- 
cording to K. B. | 
Elliott, Stude- 
baker vice-presi- 
dent in charge of 
sales. 

“Dealers up and | 
down and across 
the nation have | 
sent us excellent | 
reports on user | 
interest in the} 
new trucks,” El- | 
liott declared. | 








K. B. Elliott 


“This, of course, is a welcome trib- 


ute to the Studebaker designers and | 
engineers who applied their talents 
to the objective of bringing out a/| 


line of vehicles that combines com- | 


| fort, ruggedness and fine appear- | 


ance.” 

In pointing up features of the 
new ‘49ers, dealers have been plac- | 
ing special emphasis on the com-| 
fort aspects as they affect riding | 
qualities. 

On the %-ton, Studebaker points 
out, the front springs have been 
lengthened to 40 inches as com- 
pared to 36 inches on the previous 
model. The spring rate has been 
reduced 26 percent, from 265 pounds 
per inch to 195 pounds per inch. 

On both the 1-ton and 1%-ton 
models the length of the front 
springs has been increased six 
inches, from 36 to 42. Spring rate 
on the 2-ton has been~reduced 27 
percent, from 420 pounds per inch 
to 300 pounds. Spring rate reduc- 
tion on the 1%-ton amounts to 21 
percent, from 560 pounds per inch 
to 445 pounds. 

Wheel jounce space in the front 
springs has been increased to 3% 
inches on the %-ton truck and 3% 
inches on all other 1949 Studebaker 
models. 
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MUL ial 





The 
STUR-DEE 


is an engineered 
grill guard with an 


exclusive method 






of mounting that provides maximum protec- 


tion of costly front-end parts . . . No vibration 


... no rattling . . . no excess weight to 


affect front-end balance . . . and no frills to 


“compete” with the carefully planned lines 
of the truck. Write for prices and details. 
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“An organization dedicated to and 


specializin 
ments of 
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g in the Insurance require- 
Financial Institutions.” 
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- ° ° be included h ti-infla- ic advi ked on the ad- 
New Pr 1ceé Hikes tion "peapeneie of tie Svein ministration plan, was that some 
bill could not be learned. All that|of the 10 anti-inflation measures 
A ~ H T O N Seen for Autos seemed certain, as the White House | urged last November will be in the 
. legal experts and some of the eco- | overall bill. 
POWER WRECKERS baa es Bs — . 
(Continued from Page 1) 


Over 30 Years’ Experience in the Towing Field producers expected to follow suit 


: momentarily. e e 
ALL POWER DEMOUNTABLE UNIT Customers will now pay a higher 
base price for steel in addition to 





a substantially increased freight 
bill since U. S. Steel and other 


major mills recently abandoned . 
the basing point method of pric- 
ing, under which it absorbed a Cw oll culo 


proportion of freight charges. 
* * * 





ene, Washington ob- 
servers were of the opinion e 1949 MERCURY e 1948 NASH 


je 
that there would be no enactment 
of legislation to give legal sanc- front and rear front and rear 
tion to the basing point delivered 

ns price system, even though such e 1949 FORD e¢ 1948 PONTIAC 

to legislation may be proposed at the front and rear front and rear 

ily special session of Congress. : 

ho Since the Supreme court's — e 1948 CHRYSLER e 1948 CHEVROLET 

> basing point decision last April, 

: r industrial leaders have urged Con- front and rear front only 

” FROM WRECKE t act laws which would 

. TESTED AND APPROVED “2 a " THAN Jormaiiy equaling the practice, long e 1948 DeSOTO e 1948 KAISER 

BY USERS EVERYWHERE | TO PICK-UP ¥ ms LESS 5 used by many heavy goods indus- front and rear front only 

os a tries to meet competition. 

rat Under the new price schedule, e 1948 PLYMOUTH e 1948 FRAZER 

wi ee ae ae eee ee front and rear front only 


in automohiles—is quoted at $80 
a ton, an increase of $11. " 
“Big Steel’s” action in raising Also Immediate Delivery on Exhaust 
prices follows @ 9 percent wage Reflectors for All Makes of Autos 
increase granted steel workers 
which was effective July 16. & 
At the time the wage hike was 
granted, U. S. Steel issued a state- , 
ment that pointed out that prices Alse HEAVY QUALITY 
of its steel-producing subsidiaries 
had not kept pace with the “sub- 
stantial increases in employment RAVEL DEFLECTORS 
costs, in transportation charges, 
and in the cost of coal, scrap and 
other purchases, goods and serv- for Chrysler * Plymouth * Dodge °* DeSoto 
ices, creating a financial situation ‘ , 
where these subsidiaries have no 








increases in the cost of living. 

. This price reduction was not 

—————— =| generally followed throughout 
the steel industry. 

“The prices of many steel com- 

petitors are today substantially 

higher than the present prices of 


alternative other than to advance Rop-loc products are famous for quality and dur- 
their steel prices.” ability. All made of heavy quality steel—with 
* * * : 
t lasts and lasts. 
N ANNOUNCING the increases, finest chrome plating tha 
Fairless’ statement said: BE SURE TO VISIT OUR EXHIBIT, BOOTHS 8 128 
The new prices embrace a res- AND 8 130, AT THE A.A.A. SHOW AUGUST 9-12, 
ALWAYS COPIED — NEVER EQUALLED toration of the average price re- NAVY PIER, CHICAGO. 
IN duction of about $1.25 a ton made : 
by these subsidiaries last April, Wire... write...or phone your orders in today 
DESIGN — POWER — ADAPTABILITY and in addition include an average to 
increase of approximately $8.09 a ae ne 
6 MODELS —8 TO 25 TON ton, or about 9.6 percent, in the 
base prices for major steel prod- R WRITE TO 
Sold Through Authorized Truck Dealers Everywhere ucts then quoted by these subsidi- IMMEDIATE DELIVERY ... WIRE O 
aries. The amount of the price 
| Write for Catalog and Price List increase varies for different prod- 4 0 p = AT | p ® 0 1 1 oh at * 
ucts. 
“The price reduction of last 1401 WEST NINTH ST. * CLEVELAND 13, OHIO 
ASHTON SALES, INC. April was a part of an unsuc- 
a 1701 W. LAFAYETTE AVE. Cieney cessful effort by these subsidi- 
1996" DETROIT 16, MICHIGAN 2178 aries to aid in retarding further 
i 


AUTOMOTIVE NEWS offers to advertisers a weekly audience of an estimated 
90,000 cover-to-cover readers! 





these subsidiaries for similar steel P 
products. 

“U. S. Steel greatly regrets the ; Q | ei a a al) 
ever-increasing cost of producing ~~ 
increases are made solely to com- e Pe @) [) U ( T © N é 
pensate U. S. Steel for increases 
in its costs of operation due to i 
rather than asking the national 
legislature to provide a remedy as GS 
he did the last time. ; : : 

ONE OF. THE NATION'S 


steel, resulting as it must in higher 
prices for steel. These present price 
conditions beyond its control.” : | of 
Congress co “ . 
(Continued er Page 1) GREY RON eee NGS 
A Democratic suggestion to i 
—_ = — a was 
he advanced last w y § t 
Jt O’Mahoney of Wereshiens aasaan | LARGEST NN D Wiehe MODE in N 
Gross lot price, $18.00 doz-] _.-»".- aa, he would introduce a bill to re- 








en. Dozen lot price, $23.00. | 4) ee. quire industry to go through a PRODUCTION FOUNDRIES 
F. O. B. Newark, N. J. Re-}) /"<\\~ - Ai % cooling-off period before it raises ba 
tails for $3.50. Send for|’/ ‘Ape, —~~=—"¥ prices. | + 
sample, $2.00 postpaid. ee ee Vigne TATED. soon, O’Mahoney, who has been an in- " 

; - fluential figure in the Democratic z 
Quick sales, fast turnover, big profit on this new car eneesery. councils which resulted in calling {yy Tht OTT Y 
It’s easily attached .-. . easily removed. Clamps over window the special session last November 
f . No screws needed. Supports 12 or more garments full and the session meeting today, in- 
se +m ‘ losel di dicated that he might believe in the 1 3 | H ELAN D edd Y 
length. Factory tested to hold 100 Ibs. Fits closely under aan . 

E z possibility of a less far-reaching DRY DIVISION 

top to keep rear vision clear. Eliminates packing troubles. Fits plan than the program the admin- FOUN 
all cars. Will not shift and cannot mar window frame. Nickel istration is preparing to drop into 


plated. Ideal for suspending baby’s basket: Literature ond autos cae eutens are required MAIN OFFICE AND MANUFACTURING PLANTS 


advertising display material available. *Patent Pending in certain cases to undergo a “cool- PTV AT NC TN Sera Tit; a 


Send For Sample To Department 12 ing-off” period before they can 
strike for higher wages, industry 


would be required under’ the 
THE HANG-ALL CORPORATION O’Mahoney plan to delay any price 
increase until public notice had 
333 aCe ET3 7 Street, Newark Zz | been given and a hearing held by 
the Federal Trade commission. 
Whether the O’Mahoney idea will 
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10 Truck F irnis Exhibit 
At Record Road Show 


(Continued from Page 22) 


ers, but those with a desire to at- 
tend were accommodated to the 
tune of more than 25,000. 

* * * 


6 pny HUGE show occupied 1,250,- 
000 square feet of space, dis- 
played equipment in 800 categories, 
and drew 327 exhibitors. The larger 
pieces of apparatus were placed 
outdoors, south and east of Soldier 
field, while the stands under the 
stadium were lined with exhibits of 
the remaining firms. 

If anything pertaining to road- 
building activities was missing from 
the diversified and apparently 
countless setups of equipment, no- 
body could discover it. 

And in the “who’s who” of the 
companies that make road build- 
ing and maintenance possible, the 
automotive industry took a lead- 
ing role, as witness the presence 
of such firms as: 

American Bosch Corp., Auto Gear 
& Parts Co., Inc., Black & Decker 
Mfg. Co., Blackhawk Mfg. Co., Buda 
Co., J. I. Case Co., Caterpillar Trac- 
tor Co., C.1.T. Corp., Continental 
Motors Corp, Detroit Diesel Engine 
division of General Motors Corp., 
Diamond T Motor Car Co., Duplex 
Truck Co. 


ORD MOTOR CO. truck and fleet 

sales department, Four Wheel 
Drive Auto Co., Gramm Trailer 
Corp., Hercules Motors Corp., Hyatt 
Bearings division of General Motors 
Corp., International Harvester Co., 
Mack Mfg. Co., Mall Tool Co., Mar- 
mon-Herrington Co., Inc., Morse 
Chain Co., Murphy Diesel Co., Rock- 
ford Clutch division of Borg-Warner 





ALL STEEL 


@ SELL MORE ACCESSORIES 
© PROVIDE EXTRA STORAGE 
SPACE © DRESS UP THE 
PARTS DEPARTMENT 


@ Display and sell more 





man Motors, Inc., Sinclair Refining 
Co., SKF Industries, Inc., Spicer 
Mfg. Co. of Dana Corp., Sterling 
Motors Corp., Alemite division of 
Stewart-Warner Corp., Texas Co., 
Timken-Detroit Axle Co., Timken 
Roller Bearing Co. Truckstell 
Corp., Walter Motor Truck Co., 
Waukesha Motor Co., White Co., 
Wisconsin Motor Corp., and Gar 
Wood Industries, Inc. 


A two-fold pattern marked the 
participation of the automotive 
firms, which showed their prod- 
ucts alone or combined with those 
of allied equipment manufac- 
turers. 


International Harvester conducted 
the largest among company exhib- 
its, with a total of 180,000 square 
feet, half of which was for its own 
vehicles and the other half a co- 
operative tieup with other manu- 
facturers such as those of bulldoz- 
ers, bullgraders, snow shovels, load- 
ers, scrapers, and shovels. Harves- 
ter’s display had an entrance of its 
own and the location was the same 
as on the occasion last fall when it 
staged its centennial show. 

* + * 


HEN, TOO, there were educa- 

tional and scientific exhibits at 
the big road show sponsored by the 
American Society of Civil Engi- 
neers, Associated Equipment Dis- 
tributors, Canadian Good Roads 
Assn., Republic of Cuba, Florida 
state road department, state of IIli- 
nois, highway research board of the 
National Research Council, Na- 
tional Safety Council, Pan-Ameri- 
can Union, and Public Roads Ad- 


ministration of the Fedral Works 
Corp. Agency. 
Rubberized Oil Plastics, Inc., Sea- 


Much of he er worth 








packaged items, accesso- gf 


ries, etc. with this steel 
Hope Bin End Display. 
Bolts on any make parts 
bin. Size: 7-1/2" deep, 
84” high, 24” wide. Eight 
shelves furnished per bin. 
Shelves adjustable on 
1-1/2” centers. Dust-proof 
closed-in base. Available 
in combination of any of 
following colors: gray, 
green, buff, (white backs 


if desired). 


$33.33 


FREIGHT PREPAID 
(Built up and crated) 


IMMEDIATE 
DELIVERY 


OPS 





1503 ROCKWELL AVE. 
CLEVELAND 14, OHIO 


METAL PRODUCTS, INC. 
























AUTOMOTIVE NEWS, JULY 26, 


of construction equipment and 
machinery was subjected daily to 
continuous demonstrations, with 
visitors watching in amazement | 
at the human attributes of the | 
devices in action. 

Perhaps the most spectacular in | 
this animated category was the) 
sight of an actual soil-cement pav- | 
ing job under construction. Eleven | 
participating manufacturers joined | 
forces to make this unusual project | 
possible in the large parking eid 
at the new northerly island airport. | 

Special days designated to honor 
different groups were: July 16, Dis- | 
tributors’ day; July 17, International | 
day; July 18, Educators’ and Stu- 
dent Chapters’ day! July 19, Engi- 
neers’ day; July 20, Contractors’ 
day; July 21, County day; July 22, | 
Municipal and Airport day; July 23, 
All States’ day; July 24, Chicago 
day. 

* * * 

PENING ceremonies each day 

at the road show pavilion got 
underway at 10:30 a.m. with a band 
concert, addresses and presenta- 
tions of reports by various commit- 
tee heads. The over-all theme, as 
Charles M. Upham, engineer-direc- 
tor of the ARBA, noted in referring 
to the show and convention, was 
“Better Roads for a Better World.” 

As one of the principal speakers 
at the convention, Maj. Gen. 
Philip B. Fleming, administrator 
of the Federal Works Agency, 
said that “the time has come 
when we must not only build 
more and better highways, but 
we must build them faster than 
ever before,” adding that “of the 
millions of vehicles making daily 
use of the highways, by far the 
greater part are engaged in essen- 
tial or useful service—service to 
business, to industry, and to the 
family. 

“When a large part of highway 
movement is delayed and endan- 
gered by congestion and highway 
deficiencies, there is great economic 
waste,” he continued. “The situa- 
tion calls for bold planning and 
vrompt action. 

“With improved types of road 
machinery available, contractors 
should be able to operate more effi- 
tiently, speed up their construction 
schedules, and consequently, be- 
2ause of potential savings in over- 
ill expenses, trim their contract 
prices.” 





* * * 


(* THE other side of the picture, 
Gen. Fleming took cognizance 
of serious problems confronting the 
industry when he said: 

“The highway dollar today will 
pay for only half as much road 
work as in 1940. Handicapped by 
labor and material shortages, un- 





WORLD'S BIGGEST ROAD SHOW — This 
aerial view of the 45th annual road show held 
along Chicago's lakefront gives evidence of 
its size. But this photograph doesn't tell the 
whole story, because beneath the stands of 
what appears like deserted Soldier field sta- 
dium at the top are housed many of the 327 
exhibits making up the huge show, which oc- 
cupies a total of 1,250,000 square feet of 
space.—(Oscar & Associates photo.) 


certainty of delivery schedules, and 
generally unstable economic condi- 
tions, contractors have been forced 
to protect themselves against un- 
predictable contingencies by boost- 
ing their bid offers. This has 
prompted state highway depart- 
ments to give priority to essential 
projects and postpone other im- 
provements that are desirable but 
not absolutely necessary. 

“The physical volume of high- 
way construction has not reached 
prewar levels in the face of a 
need that greatly exceeds that of 
prewar years. If this condition 
continues it will be a matter of 
serious concern to machinery 
manufacturers, contractors and 
all highway users. 

“There are a few cheerful spots 
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TRUCK SECTION 


WEST COAST'S BIGGEST?—New truck and fleet headquarters of S & C Motors (Ford 


| San Francisco, claimed to be the largest separate truck sales and service facilities on the 


West Coast, occupies nearly an entire city block. The 100,000 square feet of service space 


| are divided into several buildings built around a court. 





BIG PARTS STOCK—A $250,000 inventory of replacement parts carried at all times insures 


prompt service to truck customers. 


Large tire department is housed in another building 
| Service shop is open 24 hours each working day. 





BUILT FOR TRUCKS—Twin-post lifts with high ceilings in both lubrication department and 


wash rack (seen in background) allow handling of any size truck speedily. 
ample storage space for customers’ trucks awaiting service. 


ing service provided. 


Court provides 
Steam cleaning as well as wash- 





WIDE ENTRANCES—Truckers cannot miss 
in the business of providing 


24-hour truck service 


cnouring that S & C (Ford), San Francisco, is 
‘a 


int department has line infra-red lamp 


dryer, dynamometer in service shop enables simulating operating conditions of job analysis. 
—___ — (a eO 





in the picture, I am happy to say. 
In the first place, there are indica- 
tions that construction costs may 
have reached their peak and are 
beginning to level off. In the second 
place, some road-building materials 
and items of equipment that have 
been in short supply since the war 
are becoming more plentiful. I am 
trying to convince myself that the 
going may not be quite so rough for 
road builders in 1949. 
* * + 
HE BEST recourse of contrac- 
tors is greater and more effi- 
cient use of improved construction 
machinery and the use of materials 
that requires less on-the-job labor 
to assemble and install. Highway 


engineers can help by specifying | 


fabricated or designed materials. 
“Engineers, contractors and 
equipment manufacturers have a 
(See SHOW, Page 44, Col, 5) 


Ford Offers New 
Glass Washer 


DEARBORN. — The new “See- 
Clear” windshield washer for Ford 
automobiles and trucks, featuring a 
completely different design said to 
give immediate cleaning action, was 
placed in the hands of Ford dealers 
last week. 

The new washer has a floorboard 
plunger control which, with a slight 
press of the driver’s toe, immedi- 








HEAVY SERVICE LINE— Overhead crane 
runs full length of heavy service line, en- 


abling quick dismounting of engines and 
rear ends. Service also includes wheel align- 
ing and frame straightening pit built for 
large trucks. 


ately sprays two streams of water 
or cleaning solution in the path of 
the wiper blades. Ford said the 
action is independent of the engine 
operation and installation is sim- 
plified to a 30-minute operation be- 
cause the washer solution’ is 
sprayed from a single jet installed 
in the center of the windshield. 


Clark Tractor 


Clark Tractor & Equipment Co., 
Elizabethtown, N. C., has been ‘n- 
corporated with authorized capital 
stock of $100,000. Principals «re 
Janie Broing, G. E. Clark and 
James Clark. 
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Puts Chrysler Changeover Cost at $75 Million... 
Keller Fears Tax Drain on Industry 


(Continued from Page 1) 


ness expense at anything approxi- 
mating current cost.” 

“If an atomic bomb should wipe 
out of existence the company’s pres- 
ent plants, so that we were forced 
to start from new foundations and 
new utility lines, on new ground, I 
do not see how we could reproduce 
Chrysler Corp.’s plants for less than 
$750,000,000,” he said. 

“We should not, perhaps, have 
to provide against atomic destruc- 

tion. But all plants must be re- 
placed, a bit at a time, and under 
today’s conditions providing for 
this replacement has become a 
very serious thing.” 

The Chrysler executive observed 
that the tax burden has partially 
replaced the poor planning which 
forced many auto companies out of 
business in the period between the 
two wars. 

“In substantially every case where 
a company fell by the wayside the 
controlling element was that the 
management worked its plants and 
machines right out of the business,” 
Keller explained. “They did not 
foresee and provide for the neces- 
sary moves. 

* * * 


“"MHE REASON that various mis- 

fortunes happened to them was 
that they had used up their equip- 
ment and earnings without building 
up resources to keep their plants 
modernized. Obsolescent plants 
could not meet the cost competition 
of modernized ones. When oppor- 
tunities came to exploit engineering 
advances, the companies did not 
have the means to swing the great 
retooling costs involved. 

“The significance of this back- 
ground, as applied to conditions 
today, is that much of public pol- 
icy, especially tax policy, seems to 
be aimed at bringing about, 
throughout industry, that same 
process of exhaustion of resources 
that caused the downfall of con- 
cerns unwary enough to do it for 
themselves.” 

Laying stress upon the importance 


Electrical Wire Prices 


Upped by U. S. Rubber 

NEW YORK. — United States 
Rubber announced last week that 
prices of electrical wire and cable 
will be increased immediately 6 to 
13 percent to offset rising costs of 
labor and materials. 

Copper building wire will go up 
13 percent; aluminum building wire 
with braided cover 7 percent; 
aluminum building wire with neo- 
prene cover 13 percent, and porta- 
ble cords 6 percent. 


of personal comfort and mechanical 
integrity in automobile designing, 
Keller told his audience: 

“Wide as our research interests 
range, you may be sure that more 
time and attention, and more 
money, is spent, year in and year 
out, on these quiet means of indi- 
vidual satisfaction than upon creat- 
ing revolutionary vehicles and 
power plants.” 

Keller particularly emphasized 
the need of sufficient headroom in 
new cars, declaring that “if the 
last word in millinery is knocked 
off the little woman’s head, and a 
superb hairdo is disarranged, the 
standing of the car that does it 
is impaired.” 

“There will not soon be a totally 
trouble-free car,” he added, “be- 
cause mechanical things eventually 
wear and get out of adjustment, 
but owner satisfaction is increased 
in direct ratio to the infrequency 
with which he has to bother with 
mechanical maintenance, and by 
the ease with which the mainte- 
nance is accomplished. Reasonable 
consumption of fuel belongs in this 
same family of owner satisfactions.” 

+ * * 
_—— SAID there might be 
35,000,000 cars registered in the 
U.S. today had postwar new model 
registrations continued at the pre- 
war average rate of 257,000 units a 
month. Only 30,750,000 cars were in 


Group Named 
To Reorganize 


U.S. Oil Policy 


WASHINGTON.—Chairman Wal- 
ter Hallanan of the National Pe- 
troleum council, last week an- 
nounced the appointment of a 
committee on national oil policy 
to study the actions by the Petro- 
leum Industry War council per- 
taining to an oil policy for the 
U. S. 

Hallanan said the committee was 
appointed in response to a request 
from Secretary of the Interior J. 
A. Krug. 

A. Jacobsen, president of Amer- 
ada Petroleum Corp., New York, 
was named chairman of the com- 
mittee. Jacobsen served as war- 
time chairman of the Petroleum 
Industry War council’s committee 
on a national oil policy. 

Jacobsen said he would call a 
meeting of the committee in Wash- 
ington July 28, the day preceding 
a scheduled meeting of the Na- 
tional Petroleum council. 





Trucks! 


Specially Priced 


Trucks! 


Trucks! 
for Quick Sale! 


400 — MILITARY TRUCKS 


2% Ton 6x6 
GMC - INTERNATIONAL - DIAMOND T 


CHEVROLET 
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15 — AUTOCAR Truck Tractors 


4 to 5 Ton 4x4 
x *k * 


17 — DIAMOND T 


4 Ton 6x6 
Long Wheel Base 
xk 
All Trucks in Operating Condition 
also 
Jeeps - Ambulances - Command Cars - Pickups 
xk * 
Special Discounts for Dealers and Quantity Buyers 
Immediate Delivery 
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3200 26th S. W. 


WEst 1141 


Seattle, Washington 
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use, however, at the end of last | 
year, he noted. 

“If you are strongly addicted to | 
mathematics,” he went on, “you | 
might conclude that in something | 
like another three years of building 
automobiles at the present rate, 
which represents the limit now im- | 
posed by scarcity of materials, the | 
public could restore its car owner- | 
ship to something like its prewar | 
ratio.” 

The speaker recalled that be- 
fore the war, dealers negotiated 

an average of not less than three 
trades to sell one new car. In the 
last of these deals, he said, the 
dealer wound up with a fairly old 
car to dispose of. 

“The extent of demand for used 
ears of assorted ages determined 
their value,” Keller stated. “Thus a 
tradein allowance made the sales of 
new cars easier or tougher, and af- 
fected the over-all volume of new- 
car production. So it was that offer- 
ing greater value for the money | 
year by year was a compelling ne- 
cessity for the manufacturer. | 

“In terms of such a market, the 
essential shortage today is in used 
cars of tradeable age, freely offered 
on the market by their present | 
owners. This volume should be be- | 
tween two and three times the vol- 
ume of new cars to approximate a | 
normal market, and so ease the un- | 
satisfied automobile demand. 


“We have very little statisticaf 
measure of what used-car sales ac- 
tually are today, but the great lack 
of volume in relation to demand is 
attested by the price quotations on | 
the used-car market.” 


* * + 


hip stomp to new-car prices and | 
dealer selling policies, Keller said | 
that Chrysler Corp. is “constantly | 
telling” its dealers to maintain their | 
profit margins at a moderate level 
above costs. 

“Because most of them are in 
business for keeps, the majority, 
the great body, are doing just that,” 
he said. “They are doing it despite 
rich temptations put their way by | 
many buyers, and despite the fact 
that for every customer satisfied, 
between 20 and 50 hopefuls are dis- | 
appointed. 

Keller estimated that most de- 
liveries of Chrysler products are 
running 23 to 27 months behind 
orders and appended his advice 
to dealers to pursue practices de- 
signed to retain the goodwill of 
customers. 

“Because we really do believe in 
free enterprise,” he asserted, “we | 

have never believed it proper to dic- 
tate to automobile dealers exactly 
how they shall conduct their busi- 
ness. 


“I see little difference between 
our setting ourselves up in Detroit 
to tell a merchant in California or 
Texas what he shall and shall not 
do, and having an officeholder in 
Washington sending out such or- 
ders. We don’t even do it within 
our own company, where each man- 
ager of a plant or operation is given 
the authority to execute the respon- 
sibility given him. 

“We do step in on market prac- 
tices, where there is a clear rec- 
ord that the representation is not 
giving our products a chance to 
acquire the goodwill of the buy- 
ing public that they merit. 

“But even in those cases, we are 
not fully free to make practical 
business decisions but must con- 
sider a multitude of laws and public 
policy which tends to close its eyes 
to the interests of the ultimate con- 
sumer in any issue which can be | 
construed as one between so-called | 
big business on one side, and so- 
called little business on the other. 

“Fortunately, these issues seldom | 
arise.” 


* * + 


* ELLER declared that “the great- | 
est contribution business firms | 
can make to the rebuildtng of our | 
country and our world is to keep 
the business flexible and healthy to 
stand the impact of events; to make 
useful things for people, and to be 
ready and strong for whatever 
weather the economic skies may 
produce.” 

“Such a course,” he said, “should 
do the most to bring about general 
recognition of the truth that in the 
long run the whole people prosper 
when conditions enable business to 
prosper.” 





Rubber Co. and July sales most 
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six-month sales for the 1948 fiscal 


9 . 
General’s June Tire Sales year, OMG eald: 
“Although the last five years 


Biggest in History ioe nas Narr 
ave been the biggest in our com- 
AKRON.—June was the biggest | pany’s history, our sales of $46,- 
month in replacement tire sales in| 782,582.88 for the first six months 
the history of the General Tire &| of this year were in excess of our 
average sales for the same months 
in this high period. Our sales would 
have been even greater on our top 
lines of tires if we had been able 
to secure sufficient equipment in 
time to meet the increased demand 
for these tires.” 





likely will outstrip June, W. O'Neil 
reported to the company’s board 
of directors at its regular July 
meeting. 


Commenting on General's first 








With a Stinson 
/ cover the teld- ger 
Lack ro the office 












Irwin Kahn, contractor 
Columbia, S. C. 


“Supervising construction projects 
used to keep me on the road from 
morning till night,” says Irwin 
Kahn. “Now I can cover my 200- 
mile area and be back in the 
office by noon... ready to quote 
on new business.” 





“My Stinson paid for itself by giving me extra days 
for a business-expansion program. What’s more— 
it gives me full weekends with my family. They’re 
as enthusiastic as I am about Stinson travel.” 





Is this a profit-making idea for your own business? 










See America’s No. 1 Utility Plane 


Stinson for ’48—Carries four people and baggage, 
or pilot and 640 cargo-lbs. Cruises at 130 m.p.h., at 
5,000 ft., with range of 554 miles. Quick take-offs, 
slow landings, for short-field operations anywhere. 
Spin resistant. Safe. See America’s best selling 
4-place plane at your Stinson dealer (listed in the 
yellow pages of the telephone book). 


FREE FLIGHT TRAINING 


Stinson dealers offer free flight instruction—up to the 
point where you fly the airplane alone (solo flight) — 
to a limited number of qualified business men. Govern- 
ment-approved instructors. No obligation. For details, 
see your dealer, or write to Stinson Division, Consoli- 
dated Vultee Aircraft Corp., Wayne, Michigan. 


linson 


For 22 years, builders of America’s most useful personal planes 








SS. re 








Don’t Be 


AUTOMOTIVE NEWS, JULY 26, 1948 


Too Easy 


Dealers Warned by Police to Be Cautious 
As Check to Racket Angles 


(Continued from Page 3) 


a Mr. Doe had a large checking ac- 
count? Simple, explains Vanloy. 
The swindler had only to stand be- 
hind the Mr. Doe at the depositing 
window of the bank. He just 
glanced over a shoulder and noted 
Mr. Doe’s attractive bank balance. 

When Mr. Doe completed his 
business, the swindler justified his 
being in line by changing a $10 bill. 

“That car hasn’t been recovered 
yet,” Vanloy says. “I'll bet that 
dealer still wishes he had taken the 
trouble to get that check certified 
before he made delivery of the car.” 

Vanloy thinks the swindler prob- 
ably sold the car in a non-title state. 
“And, in a non-title state, it may 
never be found,” he says. 

* * * 
es of dealers are victimized 
by auto racketeers mainly thru 
the negligence of other dealers, says 
Vanloy. In this connection, he cau- 
tions dealers to “keep your titles 
locked up in a safe place.” 

A dealer who operates from a 
shanty as his office, explains Van- 
loy, sometimes doesn’t discover for 
a week after that his place was 
broken into and several titles stolen. 

What does the thief do with the 
titles? Well, says Vanloy, he usu- 
ally goes to a different part of the 
state and steals cars to match 
them, 

Then the thief sells the cars at 
nominal prices to dealers who are 
too careless to check the motor 
numbers on the cars with what is 
called for on the title. 

Vanloy says it really should be 
unnecessary to give all dealers the 
following advice: 

“When buying a car, check the 
motor and serial numbers, and 
above all identify the person offer- 
ing the car for sale. If a title is al- 
ready signed, verify the signature 
on it by having the seller write his 
name on a piece of paper for com- 
parison purposes.” 

* * +. 
A DEALER should never rely on 
a license plate number, says 
Vanloy, because in some states it 
takes only a few hours for a thief 
to get a replacement plate for a car 
if he has a title for it. 

To combat that flaw, Vanloy is an 
enthusiastic proponent of a univer- 
sal or federal title or registration 
law. He would also require every 
state to make a physical inspection 
of every out-state vehicle for which 
registration is applied for. 

But until that time, he says, 
dealers can’t be too careful about 
identifying both cars and the peo- 
ple who offer them for sale—espe- 
cially when the car involved has 
an out-state license. 

An auto-racket gang that was re- 





Just as Miss Liberty sym- 
bolizes a warmth of hos- 
pitality and friendliness 
to visitors arriving inside 
U.S.A., so does the Hotel 

Fort Shelby represent 

those cherished qualities 

to visitors in Detroit. 















Conveniently located, 
The Fort Shelby is famed 
for the recognized value 
it offers in its 900 rooms 
with bath, chairside ra- 
dio, servidor, and circu- 
lating ice water; as well 
as its two excellent res- 
tavrants and attractive 
cocktail lounge. 


GARAGE AND PARKING FACILITIES 
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cently broken up in Michigan used 
to do a lot of bookkeeping work in 
other states before stealing cars to 
sell. 

This gang would enter non-title, 
“non-inspection” states and apply 
for registration certificates for non- 
existent cars with fictitious bills of 
sales. This gang wrote the bills of 
sales on plain paper, Vanloy said. 

* o * 
NON-INSPECTION state is one 
that will issue a registration 
certificate or title for a car without 
making a physical inspection of the 
car. In this case, there was no car. 

Through with its work in the 
non-title, non-inspection state, this 
gang then took the registration 
cards to a title, but still non-inspec- 
tion, state and obtained titles. 

Then they brought the titles to 
Michigan, where they proceeded 
to steal cars to match them, later 
changing the motor and serial 
numbers on the cars to corre- 
spond with what were really le- 
gitimate titles for non-existent 
cars. 

That gang was broken up when a 
Detroit dealer became suspicious 
about a chance to buy a $2,600 car 
for $1,600. However, Vanloy reports, 
that other dealers, instead of be- 
coming suspicious, ended up victims 
of their desire to make an easy 
dollar. 

“Everyone,” says Vanloy, “should 
be suspicious of a man offering a 
$10 bill for $1.” 

. * om 
yaw estimates that this gang 
was responsible for the theft of 
more than 50 cars, but only 12 have 
been recovered. “The others are 
probably being driven by owners in 
Southern states,” he says, “and we 
don’t have much chance of recover- 
ing them because we don’t know 
what the motor and scrial numbers 

may be on them now.” 

Strangely enough, few cars are 
stolen from used-car lots, at least in 
Detroit. Only 18 such thefts were 
reported for last January, but the 
warm weather is credited with 
bringing the total up to 52 during 
June. 

Most of these cars are stolen for 
the purpose of stripping parts from 
them and nearly all of them are 
usually recovered. 


W. Va. Dealers 
Get Job Forms 


For Draftees 


CHARLESTON, W. Va.—The 
Automobile Dealers Assn. of West 
Virginia is making available to its 
members lIeave-of-absence applica- 
tion forms for dealership employes 
expecting to be inducted into the 
armed forces 

These forms are intended, ac- 
cording to W. A. Randolph, asso- 
ciation executive secretary, to as- 
sist dealers in complying with the 
re-employment provisions of the 
new draft law. 

As under the wartime draft, em- 
ployers are required to rehire dis- 
charged draftees with “full senior- 
ity, status and pay” for at least 
a year’s time. 

President Truman last week or- 
dered all men aged 18-25 to regis- 
ter under the induction law start- 
ing Aug. 30. However, he still had 
not issued a formal proclamation 
ordering inductions or specified 
which occupations merited draft- 
exemption consideration. 

It was indicated in Washington 
that eligible 25-year-olds would be 
the first to be called up because 
of their proximity to the exempted 
age of 26. The law also exempts 
18-year-olds from induction. 

Dealers were urged to make sur- 
veys of their personnel to deter- 
mine which of their employes 
would be subject to draft and 
which might escape induction be- 
cause of legally-provided exemp- 
tions for World War II veterans 
and members of armed-force re- 
serve units. Married men are also 
expected to be exempt. 

Indications were that actual in- 
ductions would get underway in 
October. 


William Ullman, Washington correspon- 


dent, keeps AUTOMOTIVE NEWS readers 
up to date on political and economic trends 
in the nation’s capital every week: 
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OLDSMOBILE PASSES MILESTONE—Production of the 100,000th 1948 model Oldsmobile 
It was a Futuramic Series 98 


was announced last week 7 S. E. Skinner, general manager. 
club sedan, equipped with Hydra-Matic drive. 


L-M Purchases to Be Upped 


To $250 Million Annually 


department, headed by a depart- 


DETROIT.—An expansion of the 
mental director. 


purchasing activities of Lincoln- 
Mercury division, designed to triple 
its present volume 
and bring total 
purchases to 
$250,000,000 annu- 
ally, has been 
announced by 
Benson Ford, 
vice-president of 
Ford Motor Co. 
and director of 
the division. 

Herbert H. Fos- 
ter, who recently 
was appointed 
general purchasing agent of Lin- 
coln-Mercury operations to succeed 
the late George W. Walker, is work- 
ing out details of the expansion 
program which completes the au- 
tonomy of the Lincoln-Mercury pur- 
chasing department. 

Thirty key purchasing people 
from the Ford organization are be- 
ing transferred to the division, Ford 
said. This was made necessary, he 
added, because buying responsibil- 
ity for all Mercury parts has been 
assigned to Lincoln-Mercury. Lin- 
coln parts buying activities had 
been transferred previously. 

Assisting Foster in the ex- 

panded Lincoln-Mercury purchas- 
ing department is Charles S. 
Brown, who has been serving as 
acting purchasing agent at Lin- 
coln. He will supervise purchases 
of all machine parts, machine as- 
semblies and non-productive ma- 
terials. 

J. H. Barnes sr., formerly assist- 
ant purchasing agent in charge of 
the body and stampings department 
at Ford, is the second Lincoln-Mer- 
cury purchasing agent. He will su- 
pervise the buying of bodies, stamp- 
ings and allied parts. 


Starting with the Ford organiza- 
tion as an unskilled hourly worker 
in the foundry machine shop at the 
Rouge in 1922, Foster has risen 
through the manufacturing division, 
where he served as an inspector of 
cylinder blocks, in shipping, stock 
receiving and follow-up, to a posi- 
tion in the purchasing department 
which he entered in 1929. 

He served as a follow-up man in 
the steel division until 1933, when 
he became a buyer of machine parts 
and stampings. He was made head 
of this division in 1946, and in April, 
1948, he was named acting purchas- 
ing agent of Ford Motor Co. 

Lincoln-Mercury buying is now 
divided into two major purchas- 
in operations, Ford stated, with 
each headed by a purchasing 
agent and one central follow-up 















































sheet metal; 
Ford central purchasing, 
heavy stampings and glass. 





H, M, Foster 
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historical discount. 


tee. 


out the industry. 

The committee said “considera- 
tion of the scope of future activi- 
ties of this committee clearly 
demonstrated the absolute neces- 
sity that the committee have 
available facts on which to base 
their findings and recommenda- 
tions. 

“Past experience, in legislative 
situations particularly, have proven 
that it is imperative to have acces- 
sible current and accurate informa- 
tion on all outstanding dealer 
problems. 

“Therefore, it was unanimously 
decided to make a comprehensive 
survey as quickly as possible in 
order to obtain such vital facts and 
statistics. 

“The committee wishes to im- 
press upon the members of NADA 
that its effectiveness will be en- 
hanced by obtaining their widest 
possible participation in promptly 
forwarding the important informa- 
tional material which will shortly 
be requested from each member.” 

* 


* * 

N EANWHILE, dealers from sev- 

eral sections of the country 
advised Automotive News last week 
that Ford factory personnel had 
phoned or visited Ford dealers in 
their areas, suggesting that the 
dealers, if they felt so inclined, wire 
NADA President Ben T. Wright 


Weintraub to Test 
K-F Ad Ideas 


NEW YORK.—William H. Wein- 
traub & Co., New York advertis- 
ing agency, has been retained by 
Kaiser-Frazer to test certain new 
merchandising ideas in Southern 
California, the agency announced 
last week. 

One of the new ad plans, de- 
signed to help formulate national 
advertising policies in the future, 


Under Barnes are the following 
three senior buyers: H. F. Roberts, 
soft trim, rubber parts, tires, cast- 
ings and plastics; J. N. Beckman 
from Ford central purchasing, light 
stampings, radiators and front-end 
Earl Albertson from 
bodies, 


Under Brown are the following 
four senior buyers: C. P. Reinke, 
machine parts, castings and forg- 
ings; W. M. Hoag from Ford cen- 
tral purchasing, machined assem- 
blies; G. M. Rice, electrial parts and 
accessories; Henry Holzimmer from 
Ford central purchasing, mainte- 
nance, repair and operating serv- 


O. I. Neff has been brought from 
Ford central purchasing to become 
director of the follow-up depart- 
ment, with R. B. Netting of Lincoln 


R. E. Bremer of Ford central pur- 
chasing is the director of the new 
purchase analysis department, and 
E. P. Byington of Lincoln is direc- 
tor of the administrative depart- 


firms the fact that the feeling of 
all dealers throughout the country 
today is no different now than it 
was in 1946 when the National 
Automobile Dealers Assn. prevent- 
ed OPA from cutting the dealers 


The letter was signed by Mallon. 
* ” ~ 


At ITS meeting July 21, the com- 
mittee studied a draft of a pro- 
posed statement of policy to govern 
the future activities of the commit- 
As completed, the statement 
will be submitted to the board of 
directors for a vote of adoption. 
When so approved, the policy will 
be printed and distributed through- 


TRUCK SECTION 


SEC Approaching 
End of Inquiry 
Into K-F Deal 


WASHINGTON. — The Securities 
& Exchange commission’s probe 
into the Kaiser-Frazer Corp.’s fai!- 
ure last February to raise $17,000, - 
000 by selling a new stock issue 
was reported near conclusion last 
week. 

SEC will then study thousands of 
pages of testimony, with any one 
of the following four results possi- 
ble after that, according to Louis 
Loss, SEC attorney. 

1. Criminal charges. 

2. SEC discipline of Otis & Co., 
and other security dealers for fail- 
ure to carry out their contract with 

3. A revision of SEC regulations. 

4. Nothing at all. 

Before winding up its probe, SEC 
last week asked a U. S. District 
Court to compel two Cleveland law- 
yers for Cyrus Eaton, head of Otis 
& Co., Marvin Harrison and Allan 
Hull, to testify about their dealing 
with the Cleveland financier. Otis 
headed the underwriters for the 
stock issue. 


Show 


(Continued from Page 42) 


large stake in the highway pro- 
gram. It is to their interest, and 
the interest of the public, that we 
have a continuing program planned 
on a scale commensurate with pres- 
ent and future traffic needs. 

“Highways are a critical part of 
every production line. They bring 
raw materials and parts te one end 
of the line and take away the prod- 
uct at the other end. They bring 

workers to man the production 
line.” 

U.S. Senator Dennis Chavez, 
New Mexico Democrat, in his talk 
emphasized the importance of 
roads and road building in the 

U.S. and their value internation- 
ally. 

“That good roads have contrib- 
uted to the unity of our country 
cannot be denied,” he said. “By the 
same token, good roads connecting 
the countries of the Western hemi- 
sphere cannot fail to unite our 
countries and develop hemispheric 
solidarity. We need not stop with 
this hemisphere. Good roads are 
needed the world over. 

“I think Congress will continue to 
be sympathetic because the mem- 
bers realize the contribution that 
our highway system is making to- 
ward the greatness of our country.” 

. * * 


ARMERS and rural letter car- 

riers rate special consideration in 
the road-building program, since 
they have no alternatives in the 
matter of routes on which they 
must drive, according to B. A. Win- 
quest, president of the National 
Rural Letter Carriers’ Assn., an- 
other speaker. 

“Approximately 50 percent of our 
rural route mileage is over unsur- 
faced dirt roads that are impassable 
part of the year,” he declared. 
“Some highway users can select dif- 
ferent routes of travel when road 
conditions are unfavorable, but not 
the rural carrier.” 

Contending that “cars and 
trucks without good roads are so 
much junk,” the county division 
committee on design and con- 
struction in its report stated that 
“a new era in rural road building 
is now at hand, and we must be 
smart enough to see this,” since 
“one-third of all trucks are now 
hauling farm products and 98 per- 
cent of all farm products go to 
market in trucks.” 

The committee on gross weights 


on highways endorsed a program 
providing that heavy equipment 
movements not eligible for licensed 
loads “should receive special atten- 
tion, and by using escort, one-way 
traffic on structures, certain days of 
the week and daylight hours for 
movements, it should be possible to 
move gross loads of approximately 
125,000 pounds.” 


Other major reports were given 


by such subcommittees as those on 
traffic surveys, multiple lanes, lim- 
ited access, tunnels, right-of-ways, 
grading, 


survey standards, and 
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will be the separation of the K-F 
ears into distinct Kaiser and Fra- 
zer product campaigns, it was 
stated. 

Morris F. Swaney, Inc., Chicago 
agency, will continue to handle 
national K-F advertising outside 
Southern California, it was said. 


bridges spanning streams. 

Also presented were reports by 
the ARBA committee on mainte- 
nance, the American Institute of 
Local Highway Administration 
committee on public relations, and 
the ARBA committee for advance- 
ment of highway engineering. 


that they were satisfied with the 
Ford pricing setup. 
Tully in New Home 
Tully Motor Service, Crawford- 
ville, Fla., is occupying a new $18,- 
000 home there. 


pro- 
and 

we 
ined 
res- 


t of 
ring 
end 


ring 
tion 


eZ, 


of 
the 
on- 


rib- 
ntry 


ting 
*mi- 
our 
eric 
vith 
are 


e to 
em- 
that 

to- 
ry.” 


car- 
n in 
ince 
the 
hey 
Vin- 
ynal 
an- 


our 
sur- 
able 
red. 
dif- 
oad 

not 


and 
ice- 


" TRUCK SECTION 


AUTOMOTIVE NEWS, JULY 26, 1948 


Car Production Estimates 
By Automotive News 


PASSENGER CARS 
(U.S. PRODUCTION ONLY) 

















Week Week Jan. 1 Jan. 1 
Ended Same Ended Total to to 
duly 24, Week duly 17, duly, July 26, July 24, 
1948 1947 1948* 1948 1947* 1948* 

CHRYSLER .......... 20,253 16,765 20,014 64,792 421,830 431,609 
DEE ccd vccceses 3,012 2,352 2,863 9,572 56,754 63,088 
ED es0sicetevens 2,281 1,816 2,029 7,116 42,727 47,943 
PD dtetesveccetes 5,776 5,126 5,877 18,274 121,644 124,224 
Pee 9,184 7471 9,245 29,830 200,705 196,354 
Fae 15,824 15,499 15,647 49,139 414,135 303,843 
beech 0s sueseuens 11,104 §=11,628 10,519 33,577 327,283 216,177 
ee 1,331 570 1,398 3,980 17,590 18,764 
PEE, veccuseaces 3,389 3,301 3,730 11,582 69,262 68,902 
GENERAL MOTORS... 33,746 7,392 33,442 105,943 796,589 874,366 
MEE a6 0 b0e vb sees 5,812 1,785 5,813 18,343 141,901 153,639 
ee 1,611 weeiiones 1,732 5,264 31,990 34,286 

| errr 17,066 2,255 16,577 652,587 391,869 434,690 
Oldsmobile ......... 4,209 1,763 4,323 138,394 107,689 110,381 
PE cvtth seals es 6 5,048 1,589 4,997 16,355 123,140 141,370 
KAISER-FRAZER 4,730 3,546 4,071 13,400 60,112 107,312 
, SPE 23 1,507 52 943 32,144 35,749 
As ovus versed ses 4,707 2,089 4,019 12,457 27,968 71,563 
DEE cécccccesous 763 347 760 2,228 9,976 17,748 
PY. ods bied-sesens 3,514 2,597 3,488 9,310 71,460 80,138 
reer rrr Te 4,067 2,649 8,993 12,776 64,905 82,274 
ED sai cedceves 2,401 1,175 2,621 6,722 27,366 52,922 
STUDEBAKER ...... 8,280 2,402 3,276 10,514 70,032 95,006 
WUEMMIEY siccocvesses 108 730 158 472 18,474 15,829 
Total Cars, U.S. .... 88,686 53,152 87,470 275,296 1,954,879 2,061,047 


COMMERCIAL CARS 
(U.S PRODUCTION ONLY) 


Week Week dan. 1 Jan. 1 
Ended Same Ended Total to to 
duly 24, Week duly 17, duly, duly 26, July 24, 
1948 1947 1948* 1948 1947* 1948* 

CHEVROLET ......... 7,704 6,220 7,158 24,679 156,290 221,690 
EEE scvccccesees 54 78 53 88 1,451 1,855 
Le a 252 334 276 828 9,313 8,042 
eer 3,604 8,714 3,526 10,794 104,545 87,884 
FEDERAL ........... 40 147 46 149 5,472 2,896 
DT 605 ee heeéeeneees 6,243 6,388 6,695 21,675 174,077 194,020 
EE Sis bee e wren ooee te 1,811 181 1,839 5,881 35,669 47,748 
DT  cAtadonpecees wecnees ee: sgieener | habeas ee (sei 
INTERNATIONAL . 3,625 2,391 8,579 11,518 84,920 103,215 
CE 654000566006 600s 213 423 141 614 12,045 7,510 
DP strep aesibees oeoes Ot, 28 99 11,930 71,784 
STUDEBAKER ........ 1,600 1,351 1,600 5,082 37,821 35,978 
DE scnceveesaaeee (orem steer 235 410 10,277 7,395 
SE. (cidawewaeiows 1,259 1,679 2,047 5,824 49,803 71,216 
MISCELLANEOUS 488 527 488 1,541 12,631 12,235 
Total Trucks, U.S... 26,923 238,586 28,311 89,182 708,745 809,468 





Total Cars, Trucks 








MS. satpiekveneee eee 115,609 76,738 115,781 364,478 2,663,624 2,870,515 
Total Cars, Trucks 

SR 5,218 5,164 5,493 18,458 145,162 144,718 
Grand Total, 


Cars and Trucks 


U.S. and Canada. ...120,822 81,902 121,274 382,936 2,808,786 3,015,233 





Over 1,000 Take 
Part in Dodge 
Sales Training 


DETROIT.—More than 1,000 key 
personnel of Dodge dealerships have 
received specialized training in sales 
management training conferences 
conducted in major cities through- 
out the country since the inception 
of the program last fall, it is an- 
nounced by E. C. Quinn, general 
sales manager of the division. 


The sales management training 
conference program was inaugu- 
rated by the Dodge sales depart- 
ment to aid Dodge dealers in the 
development of strong and effective 
retail sales staffs, Quinn noted. 


A comprehensive three-week 
training course was designed, with 
the first two weeks devoted to a 
scientific study of the basic reasons 
that influence people to buy or sell. 
This phase of the course was for- 
merly restricted to the immediate 
personnel of Chrysler Corp. 


In the third week, a detailed anal- 
ysis is made of the sales manager’s 
job and his four major responsibili- 
ties of selecting, training and di- 





‘Curbstone Dealer’ Gets 


Suspended Sentence 

DETROIT. — Traffic Referee 
Oscar Riopelle let Norman 
Whitefield off with a suspended 
sentence here last week after 
police and the secretary of 
state’s office obtained their first 
conviction against a “curbstone 
auto dealer.” 

Whitefield, a hotel manager, 
was accused of offering four 
cars for sale to which he held 
“open titles.” Riopelle suspended 
sentence because of mitigating 
circumstances. 


recting salesmen, and determining 
the market for cars. 

Several training groups have been 
held simultaneously at various 
points, with each group consisting 
of from 15 to 25 dealer representa- 
tives and two specially trained con- 
ference leaders. The conferences 
have been conducted on the basis of 
member participation, with the con- 
ference leaders serving as directors 
in guiding the discussions along the 
lines of the organized procedure of 
the program. 

An explanation of the program 
and its purpose was presented to 
Dodge dealers by Dodge sales execu- 
tives last summer. Applicants for 
the training course have been se- 
lected on the basis of their sales 
management qualifications and 
dealership experience and position, 
according to Quinn. 


Chevrolet Names 


Logan, Glock 


DETROIT.—Appointment of M. 
J. Logan as Chevrolet zone man- 
ager at Baltimore and G. S. Glock 
to succeed Logan as zone manager 
at Buffalo has been announced by 
T. H. Keating, general sales man- 
ager. 

Logan is a 19-year Chevrolet vet- 
eran who started with the company 
as an account clerk in Richmond, 
Va. Glock has most recently been 
sales promotion manager of the 
Washington region. He started 
with Chevrolet as a sales repre- 
sentative at Atlanta in 1933. 


Arlington Motors to Spend 


$100,000 on Expansion 


Arlington Motors (Ford), 1724 W. 
Fifth Ave., Columbus, O., is en- 
larging its plant at a cost of $100,- 
000. 


Thomas Welsh has been appoint- 
ed department manager for trucks 


TS Teuuw_wtMI—MaMaMa aa | and Roy Penrod for service. 


13 Cents Follows Pattern . 





Ford Pay 
UAW Drive 


Accord Ends 


for 1948 


(Continued from Page 1) 


auto makers to delay new model 
plans. 

The more than 5,100 tool strikers 
accepted their companies’ offer of a 
15-cent-an-hour wage hike with va- 
cation benefit improvements. The 
workers had originally demanded a 
20-cent raise. ‘ 





























































ORD LOCAL 600, with approxi- 

mately 60,000 members, was be- 
set with its second vote tampering 
scandal in as many weeks. 

The new charges arose from the 
local’s “strike vote” meeting, which 
union officials reported resulted in 
a ballot of 3,985 for strike action 
and 81 against. 

However, official counters at the 
doors of the meeting chambers de- 
termined that over 5,000 workers 
turned out for the meeting. 

An unidentified officer of Local 
600 was said to have charged that 
over 1,000 ballots against striking 
over the wage issue were “burned 
in the sink at local headquarters 
in Dearborn.” 

President Walter P. Reuther of 
the UAW appointed a committee of 
three union regional directors to in- 
vestigate the charges. 


HE FIRST vote scandal involv- 

ing Local 600 stemmed from the 
first election of local officers held 
last month. The union’s Interna- 
tional Executive board ordered a 
new election after it was shown 
that ballot boxes had been “stuffed” 
with ballots marked for the reelec- 
tion of the incumbent officers. 

The second election, completed 
last week, returned Tommy Thomp- 
son to the presidency of the local by 


Obituaries 


R. C. Tucker, 55, Is Dead; 
Was General’s TBA Chief 


LOS ANGELES. — Robert C. 
Tucker, 55, recently retired as head 
of General Petroleum’s tire, battery 
and accessories division, died here 
last week following a lengthy ill- 
ness. He was a former vice-presi- 
dent of and Pacific Coast manager 
for Firestone Rubber Co. 


Mr. Tucker was born in St. Louis 
and joined Firestone in 1918. In 
1939, he joined General. 


> * * 


Fred O’Donnell 

MINNEAPOLIS.—Fred O'Donnell, retired 
Hudson distributor, died in St. Barnabas 
hospital after a short ‘illness. Mr. O’Don- 
nell entered the automobile business in 1923 
as partner in the firm of O’ Donnell-Gillman 
Co. for Buick. In 1932 he formed O'Don- 
nell Motor Co. for Hudson, serving a large 
area in Minnesota. He retired as president 
of the company in 1945. 

* . * 


Robert A. Dixon 
MEMPHIS.—Robert A. Dixon, 57, owner 
of R. A. Dixon Motor Co., died here July 
17. Mr. Dixon was born in Ripley and 
came here 35 years ago. He formed his 
own firm about 20 years ago. 








Courtesy to Be 
Theme of August 
Safety Campaign 


WASHINGTON. — “Courtesy and 
Defensive Driving” is the theme for 
the August “Operation Safety” pro- 
gram of the Inter-Industry High- 
way Safety committee, it was an- 
nounced here by the organization's 
national headquarters. 

A planning guide and suggested 
material for use in promoting the 
program is now available and may 
be had by contacting either the 
inter-industry committee, 1026 17th 
St., Washington, or the National 
Safety council, 20 N. Wacker Drive, 
Chicago. 

Program materials include sug- 
gested radio scripts on “Driving 
After Sundown”; “It’s My Job to 
Drive Safely”; “What a Driver Li- 
cense Means,” and suggested spot 
announcements. 

Also included in the kit are sug- 
gested newspaper releases; news- 
paper feature suggestions, and sug- 
gested leaflet and outdoor poster 
designs. A reproduction of the Sat- 
urday Evening Post article, “Li- 
cense to Kill,” by David G. Wittels, 
is also provided. 







a substantial majority of the 24,000 
voting. Thompson defeated Gene 
Prato, who was supported by the 
Reuther right-wing faction. 


Lee Romano, a Thompson 
backer, was reelected as vice- 
president, but the local’s two sec- 
retaries—Bill Johnson and James 
Couser—were unseated. John and 
Couser are said to have been 
closely associated with the strong 
Communist influence in the local. 


Earlier, Thompson endeavored to 
explain why the local’s turnout for 
the strike vote was so low in con- 
trast with the nearly 100 percent 
representation in the recent union- 
shop election. 


“The Rouge workers,” he said, 
“favored a strike call and knew 
that a sufficient number of their 
brothers would turn out to cast a 
‘yes’ vote. In the union-shop vote, 
however, it was imperative that all 
workers cast a ballot and they all 
did.” 





Anderson on Labor Unit 


Of Chamber of Comm. 

WASHINGTON.—Harry W. 
Anderson, vice-president in 
charge of the personnel staff of 
General Motors, has been ap- 
pointed a member of the U. S. 
Chamber of Commerce’s labor 
relations committee for 1948-49. 

Richard K. Lane, president of 
Public Service Co. of Oklahoma 
and chairman of the committee, 
said the group would “seek to 
explore improved methods of 
attaining harmonious labor re- 
lations through voluntary meas- 
ures.” 





K-F Reports 
$6,204,000 Net 
For First Half 


WILLOW RUN, Mich. — Kaiser- 
Frazer Corp. reported last week for 
the first six months of 1948 consoli- 
dated earnings of $10,047,000 before 
provision for income taxes and $6,- 
204,000 after taxes. This compares 
with a loss of $2,188,039 for the ini- 
tial half of last year. 

Net income for the June quarter 
after income taxes aggregated $3,- 
916,000 or 85 cents a share on the 
4,563,800 common shares outstand- 
ing, compared with a net profit for 
the second quarter of 1947 of $1,048,- 
255, equal to 22 cents a share. 

Cash balances on June 30, 1948, 
amounted to $28,900,000. Net work- 
ing capital increased during the 
quarter by $2,838,233 to $28,413,715. 

Sales in the second quarter of 
1948 were $92,700,000, compared to 
sales of $52,958,000 in the like period 
of last year. 


Output 
(Continued from Page 1) 


expected to get as much steel in the 
last half of 1948 as they did in the 
first, and that a total of 5,250,000 
may prove conservative. 

At any rate, the auto industry 
teeis that it will end up 1948 with 
a production accounting that will 
compare well with any prewar 
year. 

Latest reports from the steel in- 
dustry seem to justify that opti- 
mism. Reflecting a better coal sup- 
ply since the end of the captive 
mine strike, steel operations last 
week rose to an estimated 93.1 per- 
cent of capacity. 

Meanwhile, steel demand con- 
tinued as strong as it has for 
months. There seemed no slacken- 
ing in demand for any steel prod- 
uct. Demand for flat rolled steel— 
the auto industry’s principal need— 
was reported even stronger. 

Some steel sources said that new 
steel prices might bring a stiffening 
in customer resistance. But other 





sources were even more certain that 


no slackening in demand for steel 
is imminent in the foreseeable 
future, 
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Pact to Restrain 


Resales Upheld 


In Washington 


WASHINGTON.—A new-car 
dealer’s repurchase option was up- 
held here last week in a test case 
which stirred up considerable con- 
troversy. 

Judge Thomas D. Quinn of mu- 
nicipal court ruled that Francis & 
Parsons, Inc. (Dodge), was en- 
titled to liquidated damages of 
$197.63 (10 percent) for breach of 
agreement. 

It was testified that the defen- 
dant had arranged with a used- 
car dealer to sell the car before 
he had obtained delivery of it. 

Two Washington papers hailed 
the decision as a blow to the auto 
gray market. The Washington Au- 
tomotive Trade Assn. said that 
while the agreement used by Fran- 
cis & Persons was one developed 
prior to the present conditional bill 
of sale now supplied by WATA, 
it believed the decision means 
terms of the present conditional 
sales form probably would be up- 
held. 

Meanwhile, William Griffith, 
president of the National Capital 
Used Car Dealers Assn., disputed 
the legality of the resale clause, 
charging it was in restraint of 
trade. 

“We do not condone,” Griffith 
said, “any arrangement whereby a 
used-car dealer by  predesign 
finances 2a purchase of an auto- 
mobile by an individual in order 
to obtain title for resale purposes. 
On the other hand, we condemn 
all arrangements entered into by 
new-car dealers which prevent the 
resale of automobiles legitimately 
purchased in good faith.” 


Classified Want Ads 


(For Rates, Etc., See Next Page) 
~ MELP WANTED 


PARTS AND SERVICE REPRESENTA- 
TIVES—Packard-Chicago Zone Office of- 
fers excellent opportunity for  sales- 
minded young men with auto parts and 
service experience, capable of assisting 
dealers in organization details and plan- 
ning promotional activities. Knowledge 
of office and shop procedures helpful. 
Car furnished. Reply by letter only, giv- 
ing in confidence qualifications in com- 
plete detail to Mr. H. J. Hoffman, Pack- 
ard Motor Car Company, 2420 Michigan 
Avenue, Chicago. 


GENERAL MANAGER—Small dealership. 


Central New Jersey. Excellent possibili- 
ties. Small investment will buy control 
for experienced man who will 
business. Box 2418, c/o Automotive 
News, Detroit 26. 


WANTED—SALESMAN 


To call on distributors, dealers 
and customers in every state to 
distribute four features of ABC 
unit: 


1. Multi-stop delivery. 

2. Smooth starting on hills. 
3. Fast, Emergency stop. 
4. Overcoming fading pedal. 


Knowledge of hydraulic brakes 
essential to service of account. 


ABC unit is unconditionally 
guaranteed to do four things 
listed for six months or 50,000 
miles or will be replaced gratis, 
f.o.b. factory. Beyond guarantee 
period, factory rebuilt unit avail- 
able on exchange basis for $5.00. 


AUTOMATIC BRAKE 
CONTROL CO. 


Established 1938 
Delaware, Ohio 


BOOKKEEPER-ACCOUNTANT, full charge 
with automobile dealer experience for 
General Motors dealer in East Bronx, 
New York. State qualifications and ex- 
perience in detail and salary expected. 
Box 2441, c/o Automotive News, De- 
troit 26. 

SALES MANAGER WANTED for a 1,200 
to 1,500 used car operation located mid- 
western city. College background pre- 
ferred. Apply by letter stating qualifica- 
tions and earliest date available. Include 
recent photograph. References required. 
Reply Box 2436, c/o Automotive News, 
Detroit 26. 


SERVICE MANAGER WANTED — Desire 
man between age of 35 and 45. Must be 
capable of handling shop employing 
twenty. Located in Southern West Vir- 
ginia. This is a well established Dodge- 
Plymouth Agency. Not interested in any- 
one other than first-class man. Salary 
$400 to $500 per month. Apartment 
available. Reply Box 2414, c/o Auto- 
motive News, Detroit 26, 
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HELP WANTED 


WANTED—Service Manager. Would you 
like to move to a rapidly growing city in 
the heart of the richest section of the 
Pacific Northwest? We need a competent 
man to profitably run our air-conditioned 
fully-equipped shop now doing $15,000 
monthly volume. Salary plus bonus. Ex- 
perience and familiarity with Chrysler 
methods necessary. If interested, write 
Box 2424, c/o Automotive News, De- 
troit 26. 

WANTED—A man to serve as general man- 

of an automobile garage. Applicant 
to apply with a letter in own handwriting, 
stating age, experience, education and if 
married. Wanted preierably a man with 
experience in selling automobiles. A good 
aalary plus a bonus of net profits and a 
bright future. Write Box 710, Opelousas, 
Louisiana. 


CHEVROLET 
PARTS MANAGER 


Metropolitan Cleveland Chevro- 
let Dealer has need for an ex- 
perienced parts manager. A 
great potential for sales-minded, 
aggressive merchandiser. Fullest 
interdepartmental cooperation. 
Salary and bonus. To the right 
man, this is the opportunity that 
comes once in a lifetime. 


Box 2434 
c/o Automotive News 


Detroit 26 











POSITION WANTED 
To encourage this classification for the 
benefit of our employing readers, Posi- 
tion Wanted ads are accepted at half 
regular rates, namely: 7% cents per 
word for one insertion or two inser- 
tions of the same copy at 12% cents 
per word, Cash in advance, 





SALES MANAGER—Cars or trucks. 
handle general management of medium 
size dealership. Experience includes both 


Can 


factory and retail management with 
training and understanding of all phases 
of dealer operations. Desire connection 
with progressive new car dealer. West 
coast preferred, but will consider any 
deal with future. Age 43, married, ex- 
cellent health, record and references A-1. 
Box 2437, c/o Automotive News, De- 
troit 26. 


SALES MANAGER, Qualified by 15 years’ 
experience in automobile business and 
protit-making record in merchandising 
new and used cars, customer service la- 
bor and parts sales. The results of an 
interview and exchange of information 
with dealer will indicate whether or not 
employment is mutually desirable. Box 
2429, c/o Automotive News, Detroit 26. 


MANAGEMENT ADMINISTRATOR AND 
ORGANIZER—Successful Genera! Motors 
background. Extensive management, 
sales, service and accounting experience, 
capable producer. Seeks connection look- 
ing to future, opportunity more important 
than immediate compensation. Excellent 
references. Details upon request. Box 
2438, c/o Automotive News, Detroit 26. 


AUTOMOTIVE EXECUTIVE, experienced 
management, accounting, systems, con- 
trols; parts, dealership operations; sales- 
service minded. Reliable, ambitious, ca- 
pable. Top results assured congenial firm 
in hospitable community. Adequate local 
housing essential. Salary $100. Please 
address AN, 346 S. 16th St., Philadelphia. 


VETERAN, age 47, just discharged, Cap- 
tain Ordnance, desires connection in auto- 
motive field Middle West or Southern. 
25 years’ experience in sales, service, 
parts, jobber sales and factory represen- 
tative; 6 years Army automotive main- 
tenance and transportation U.S. and Eu- 
rope. Box 2428, c/o Automotive News, 
Detroit 26. 


CHEVROLET PARTS MANAGER: Eight 
years’ experience, presently employed by 
dealership doing $100,000 part sales year- 
ly. Box 2430, c/o Automotive News, De- 
troit 26. 

ENGINEER, broad experience in design 
and manufacture of automobiles on large 
volume basis, has some advanced ideas in 
designs for low-priced medium size car 
manufacture. Particularizing chassis and 
suspension § structures. Box 2442, c/o 
Automotive News, Detroit 26. 


DEALERSHIP WANTED 


QUALIFIED FUK BIG THREE—Desire 200 
and over contract for cash. Replies held 
in strict confidence. Box 2406, c/o Auto- 
motive News, Detroit 26. 


DEALERSHIP FOR SALE 


IN WASHINGTON STATE. Popular car, 
truck, farm equipment agency. Show- 
room, parts room, wrecker service, com- 
plete shop. Modern three-bedroom home. 
All located outside city limits on Hiway 
99. Midway Seattle-Portland. Farming, 
logging, climate excellent. Less than one 
hour drive to mountains or ocean. Old 
established garage. Doing excellent busi- 
ness. All for sixty thousand dollars. 
Wire or write P.O. Box 301, Longview, 
Washington. 


DUAL DEALERSHIP in South Mississippi. 














Long lease, low rent, best location. 
Owner has other interest. Walk out 
proposition $8,000 cash. Box 2439, c/o 


Automotive News, Detroit 26. 


POPULAR NEW CAR DEALERSHIP in 
Southwestern Wisconsin. Ultra modern 
showroom, body shop and garage. In- 
cludes building and equipment. Town of 
8,000-9,000 population. Agricultural cen- 
ter. Box 2431, c/o Automotive News, 
Detroit 26. 


FOR SALE, well established popular new 
car dealership. With large and very 
active service department. Completely 
equipped. With or without property. 
cated in the Metropolitan New York zone 
of Eastern New Jersey. Address Box 
2422, c/o Automotive News, Detroit 26. 
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CLASSIFIED WANT AD DEPARTMENT 


nq oan estimated 90,000 readers engaged in all bre i the automotive inc try from Maine t r a 
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USED CARS FOR SALE 


WE WHOLESALE 


‘USED OARS FOR SALE | 


TRUCK DISTRIBUTORSHIP. South Flor- 
One or two-man 
| 








ida, established 3 years. 

operation will net fifteen to twenty thou- 
sand per year. Showroom, parts and 
service. Rent paid 1948, Box 2432, c/o 
Automotive News, Detroit 26. 


WHOLESALE 
BUYERS 








SMALL, PROSPEROUS DEALERSHIP lo- 49 
cated in Florida, gross $165,000 in 1947. Detroit's 
Priced for quick sale. Terms: You must 
qualify with one of Big Three. Box 2433, West Side Cleveland’s largest Largest 
c/o Automotive News, Detroit 26. deal h iesee eelamne Of bite 

ealer as 
NEW CARS WANTED 8 Wholesaler 





model cars, including many new 
ear trade-ins of all makes. We 
are maintaining 15-day turnover 
of entire stock. We arrange 
shipment. Wire or phone us for 
hotel reservations. 


WANTED New Cadillac sedan or con- 


vertible. Price—no object. Anderson 


Auto, Peoria, Illinois. 


SID SAVAGE 


15999 Livernois UNiversity 4-2600 
9850 Livernois ‘HOgarth 8400 


DETROIT 


USED CARS WANTED —__ 


"46 -°47 -°48 


NASH SOUTHWEST FORD 


CARS SALES COMPANY 
WANTED 3735 W. 25th St. Cleveland, O. 


* Phone: SH. 2107 — On. 5143 


ATTENTION 
USED CAR DEALERS 


50 SELECTED TRADES 
Cleaned Up and Ready to Go 
°46 - °47 
Chevrolet, Cadillac, Buick 
All Makes and Models 


Russell Nash Motors, Inc. 
Corning, N. Y. 


PHONE 2360 





AUTOMOBILE 
AUCTION 


28 MILES FROM CHICAGO LOOP 


USED CARS FOR SALE 
AUTO BUYERS 
LEO ADLER, 


3000 Fenkell, 
Detroit, Mich. 





CONNELL CADILLAC 
DICK CONNELL 
CHEVROLET 


When in Detroit, Make This 
Your Headquarters 


12330 Jos. Campau 
TWinbrook 1-0603 


VY Mile East of Illinois State Line 
On Route 30 


EVERY FRIDAY 11 A.M. 
Running Over 150 Cars Each Sale 
Strictly Wholesale 
Dealers Buy—Dealers Sell 


— Best wholesale deal at 
INC., DeSoto-Plymouth, 
7 blocks east of Livernois, 
UN. 3-7400. 





Buyers coming in by plane or train— 
call—we will meet you. Hotel accom- 
modations available, transportation fur- 
nished. Call early for reservations. 
Transports available to move cars. 
Geo. Lawson—Owners—Bud Fennema 


DUTCH STEWART, Auctioneer 


Dyer Auto Auction 
Phone 4111-4051 Dyer, Ind. 


STUART & RAMP, INC. 
AUTO AUCTION 


EVERY WEDNESDAY 


The Finest Auto Auction 
in the Country 


AT THEIR NEW LOCATION 
HOOSIER AIRPORT 


On State Road 52 
INDIANAPOLIS, IND. 


BUY—SELL—TRADE 
Fly or Drive to 


STUART & RAMP, INC. 
INDIANAPOLIS, IND. 
Phone HI. 5363 


Res.: Chicago Heights, Ill. 5268Y3 
and Lansing 173-M 


Aurora AUCTION Sales 
AT 
NEW LOCATION 
U. S. Route 30 (Joliet Road) 


EVERY MONDAY 
11:00 A.M. Promptly 


BUY - SELL - TRADE 


This Sale Known for Plenty 
Late Model Automobiles. 


Fly or Drive to 
AURORA AUCTION SALES 
AURORA, ILLINOIS 
Phone 31512 

2 Ted Iiseman, Owner 


MANEY MOTOR CO. 
Murfreesboro, Tenn. 








AUTO AUCTION 


DEALERS ONLY 
Sale Starts at 11 A.M. (C.S.T.) 


Every Thursday 


AUTO AUCTION 
EVERY THURSDAY 
Beginning at 1 P.M. 


WHOLESALE ONLY 


Located 2 miles East of Clarion, Pa., Rt. 
322. 1 mile from Clarion Airport. 84 miles 
North of Pittsburgh, 93 miles South of Erie. 
Call from the airport if you fly in and we 
will pick you up. 


Evan Metcalf—Auctioneer 


WALT CHAPMAN AUTO 


AUCTION 
Strattanville, Pennsylvania 


WHOLESALE 


1948-47-46 AUTOS 


IMMEDIATE DELIVERY 
ALL MAKES AND MODELS 
SPECIAL PRICES TO 
QUANTITY BUYERS 
Also Large Stock of Convertibles 


IRVIN SACHS 


| **Philadelphia’s Largest Used Car Dealer’’ 


| 4539 Chestnut St, 
Wire or Phone ALlegheny 4-4450 








LARGEST PENNSYLVANIA 


AUTO AUCTION 
EVERY FRIDAY NOON 

In the Heart of Lancaster County 
Low Mileage, Clean Cars 
FOR DEALERS ONLY 


Located 6 miles North of Lancaster, Pa. 


MANHEIM AUTO SALES 
& AUCTION, INC. 
Phone 202-W4 


Phone 32 


WHOLESALE!!! 
1946 to 1949 Cars 
SAM GREENFIELD CO. 


6619 Euclid Avenue 
Cleveland 3, Ohio 
Phone UTah 1-2277 


1701 State Street 
Cuyahoga Falls (Akron), Ohio 


Phone WAlbridge 2145 


AUCTION 


THURSDAY 12:00 NOON 
Most cars entered are brought in 
by new car dealers. 


Col. Marker, Auctioneer 
‘‘We Need Buyers—Over 150 Cars 
Offered Each Week"’ 


DOC GREINER 
The Flying Dutchman 


1701 Madison Ave. Adams 6397 
Toledo, Ohio 








AUCTION | 


(Auto Dealers Only) 


EVERY WEDNESDAY 
JOHN CORRIGAN 


Auctioneer 
GEO. CASSIDY 
Ken UCTION. Manager AUTO AUCTION 


Inside a Comfortable Building, Every 
THURSDAY 


Reliable—Fair—Honest—Protective Service 
Right in the HEART of 
INDIANAPOLIS, INDIANA 

“The Great Mid-West Market’’ 
915 N. Mlinols St. Phone Lincoln 6383 


ae ee a en RR ARE 


TIM ANSPACH 
Albany, N. Y. 


(For Dealers Only) 
EVERY MONDAY... 12 NOON 


Sale Starts at 12:00 Noon 


CHICAGO AUTOMOTIVE 


AUCTION, INC. 
1050 East Sist St. Chicago, Ml. 
**Chicago Is the Place to Buy Your Cars’’ 


ee tt em a ee nama 





USED CARS FOR SALE 


DANVILLE, PA. 

AUTO AUCTION 
Every 

WEDNESDAY 


at Noon 


Our Danville, Pa., auction 
is now operating in full 
swing. Looks like it’s go- 
ing to reach the magnitude 























“Duteh’’ Stewart, Auctioneer 








Philadelphia, Pa. 














of our Horse Heads, New 
York, auction. 







This auction was designed 
to accommodate Pennsy!l- 
vania, Maryland and New 
Jersey dealers. 








New-car dealers are taking 
advantage of our auction, as 
it does away with used-car 
departments, thus eliminating 
that “guarantee” headache to 
retail buyers. Be smart: Clean 
your stock every Wednesday. 













DANVILLE, PA. 
AUTO AUCTION 


RONALD D. WEST—Owner 


Joe E. Johnson - Tex Richard 
Auctioneers 











Danville, Pa., is located 
on Route 11 between Harrisburg 
and Wilkes-Barre, Pa., near 
Bloomsburg, Pa. 


AUTO AUCTION 


(WHOLESALE ONLY) 
Every FRIDAY - - - 11 A.M. 


RAIN OR SHINE 
pail ons, 
WHEELING, ILL. 


25 Miles North of Chicago on 
Route 45, Milwaukee Avenue; 
% Mi. No. Route 68, Dundee Rd 
@ BRING CARS TO SELL 
e BUY CARS YOU NEED 
® LOW AUCTION FEES 
@ John W. Corrigan, Auctioneer 


WHEELING AUTO AUCTION CO. 













TRUCKS WANTED 


WE ARE INTERESTED in buying 
model used trucks and cars. Any make 
from % ton to 15 ton. We go anywhere. 
Call Estebrook 2660 or write to Fred 
Bedford, 534 No. Cicero Avenue, Chicago 
44. Illinois. 


ee enseneSeSESEEeEEEEsieNaennieennee 

DODGE TRUCKS WANTED py Dodge 
franchised dealer. All modeis, Will buy 
only from franchised Dodge dealers. 
Alden MacLellan, Inc., 718 N. 7th Street, 
Allentown, Pennsylvania. Phone 6256. 


<auipaamieanetaaiiiieaineiieaiainemeiiceets cnn ietaeienes 
10 NEW TRACTORS WANTED 
(Crawler Type) 
in any of the following models: 
International Model TD-9, TD-6; 
Allis-Chalmers HD-5 and 
Caterpillar D-4 
Write 
Box AN 871, 113 West 42nd St., 
New York 18, N. Y. 


late 





TRUCKS FOR SALE 


DIAMOND T, four-ton, six by six, with 
front winch, closed cab. Built for army. 
Equipped with Holmes heavy-duty crane. 
With crane, $3,400. Without, $2,800. 
Shelby Smith, 248 Ashland Road, Mans- 
field, Ohio. 


FOR SALE — New International KRil 
C.O.E, 120-inch WB, 11:20 14 ply tires 
with fifth wheel; new 26-foot Fruehauf 
tandem dual platform trailer. This outfit 
lists at $9,800. Our price is $6,450. Give 
us your bid. International dealer. Meta- 
mora Implement Company, Metamora, 
Illinois; Phone 39. 

FOR SALE 

USED 1940 Chevrolet school bus, 48-pas- 
senger, Very good condition. Price $1,100. 
Harpold Motor Company, 1012 South 
Main Street, North Canton, Ohio. 














NEW 1948 FORD, 194” chassis equipped 
with Wayne school body. Forty-eight 
passenger, heater and defroster, fans 
outside, marker lights, fire extinguisher, 
first aid kit and Booster brakes. ist 
price—$4,537.80. Will discount. Wire or 
phone your price. JE 5050. 5050 Mont- 


gomery Road, Norwood, Ohio. 
—NEW, 1946 Chevrolet 43 passenger 
school buses, equipped with ‘‘Alumnibus”’ 
bodies. Will sell at cost. A bargain! 
Glen Chevrolet Co., Inc., 111 Franklin 
Street, Watkins Glen, N. Y. 





to} 








GOVERNMENT SURPLUS — 16 Wayne 
school bus bodies left. 21 passengers. 
$495, but order today. New, cra‘ed. 


Consolidated Bus & Equipment Co., 4 
Lexington Avenue, New York City, Mu. 
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BUSES FOR SALE 


PARTS FOR SALE 


AUTOMOTIVE NEWS, JULY 26, 


PARTS FOR SALE 





FOR SALE—Two new Ford buses. Four 
new Chevrolet buses. All with Superior 
bodies. One used 1945 Ford bus, one 
used 1942 Ford bus. Immediate delivery. 
Dave Oyler Motors, 
Gettysburg, Pennsylvania. 


#-PASSENGER DODGE WH49S_ (1947) 
chassis with Penn-Yan ‘‘Alumnibus’’ 
body. Brand new. Complete with open- 
ing windows. Will sell wholesale to 
Dodge dealer. Vanderzee Motors, New- 
_bu rgh, N. Y. Telephone 2140. 


BUSES FOR SALE — New—60 passenger 
1948 model International KB-7 superior 
body. Fully equipped. Write Box 2440, 
c/o Automotive News, Detroit 26. 


gy TRAILERS FOR SALE 


LATEST MODEL mechanical handling sys- 
tem car trailer, like new, with FC452 
GMC tractor w/heater, radio, side tanks, 
spare tire. Driven Detroit to Fairbanks. 
Could pick up load of used cars at prices 
that would more than pay all return ex- 
penses to states. Wells Alaska Motors, 
Fairbanks, Alaska. 


PARTS WANTED 


WANTED: Radiator shell and left head 
lamp for 1939 model Plymouth. Contact 
us. John P. Hughes Motor Co., Inc., 
Lynchburg, Virginia. 


WANTED: One new or used left front 
fender, 1937 LaSalle. A. Fortier, 85-43 
214th Street, Queens Village, L. I., New 
York. 


WANTED—Right hand door for 1941 Dodge 
tudor model D-19, new or used. Love 
Motor Company, Miles City, Montana. 


COAL TRUCKS and coal trailers wanted. 
Also 1940 Ford truck motor. A.D.X., 
Bridge Plaza South, corner 22nd St., 
Long Island City, N. Y. 











Attention! Export Buyers! 
$800,000 


NEW WAR SURPLUS 
AUTOMOTIVE PARTS 
50% to 15% off List 


GMC, CHRYSLER, FORD 
and JEEP PARTS 


Send for Complete List 
BALFOUR SALES CORP. 


3633 MICHIGAN AVENUE 
DETROIT 16, MICHIGAN 
Phone: TAshmoo 5-1640 








OLDSMOBILE 
PARTS AT WHOLESALE 


The Largest Oldsmobile Parts 
Depot in the United States 


INCLUDING SHEET METAL, FRAMES, 
HOODS, DOORS AND 
HARD-TO-GET PARTS 


HYDRAMATIC PARTS AND SERVICE 
CENTER 


Mail Your Order or Wire Us Collect 
SHIPMENTS MADE PROMPTLY 


KAISER BROTHERS 
Prospect 2331 
1540 S. Figueroa St. Los Angeles 15 





Steinwehr Avenue, | 











FORD PARTS shipped ywhere. Call, 
write. phone. Tranter-Williams Motors, 
Inc.. 4016 Allston Ave., Cincinnati 9, 
Ohio. Melrose 7275-8-7 


WHOLESALE PONTIAC PARTS. Large 
stocks of hard-to-get parts. Body and 
fender parts for all models. Fast service, 
liberal discount. Walter H. Schultz Pon- 
tiac, 16-20 Passaic Street, Trenton 8, 
New Jersey 


WE CARRY LARGE STOCK of Interna- 
tional Harvester truck parts. Orders 
shipped same day received. 25% discount 
on orders of $100 or more. Morris Serv- 
ice Station, Tuscumbia, Alabama. 


WO 0 D PONTIAC 


SALES 


JULY SPECIAL! 


7. 

We Carry a Large Stock of 
Fenders, Grilles, Bumpers, 
Doors, Sheetmetal, Etc. 

e 





Largest Pontiac & G.M. Parts 
Dealer in the Midwest 


Upper & Lower Pivot Pins 


Price, 
Per Set 69¢ 
Buick — Olds — Pontiac 


12140 Jos. Campau Detroit 12 
Michigan 


Telephone TWinbrook 1-1600 





OLDSMOBILE 


And All General Motors 
PARTS AT WHOLESALE 


$100,000 INVENTORY 
LIBERAL DISCOUNTS 
Hoods Core Supports 


Grilles Hydramatic Parts 
Hub Caps Shock Absorbers 
Fenders Distributors 

Gas Tanks Carburetors 

Trunk Lids Steering Wheels 
Fuel Pumps Clutch Parts 


And Many Other Items 
Orders Filled Same Day Received 


SELMI MOTORS, INC. 


LARGEST OLDSMOBILE PARTS 
DEPOT IN EAST 
3431 N. 15th St. phia, Pa. 
Telephone SAgamore 2-56568 








JEEP PARTS 


Largest Stock of Willys-Overiand and 
Ford Jeep Parts in Northwest 


Wire for our 
Catalogue of Hard-to-Get Parts 
SKAGIT MOTORS OF SEATTLE 
1406 — 10th Ave, 

it 0770 








DID YOU KNOW that each Friday, rain or shine, 
one of the largest and best automobile auctions in 
the world today is held at Joplin, Missouri, the Cross 
Roads of America, where the East meets the West? 
We also keep six buyers on the road at all times. If 
you have any new automobiles or new trucks for 
sale, contact Hi-Dollar Joe at Joplin, Missouri. He 
will have one of his men call upon you at an early 
date. We need new automobiles and trucks, lots of 
them. We are not interested in anything except new 


merchandise. 


JOPLIN AUTOMOBILE 
AUCTION COMPANY 


1610 E. 7th STREET 


JOPLIN, MISSOUR) 


Phone 4600 





“DETROIT” 


AUTO AUCTION EVERY FRIDAY 
12 NOON ... RAIN OR SHINE 
(Dealers Only) 

“The Hub of the Industry” 


COL. CARL E. MARKER 
America’s No. 1 Auctioneer 


Bring your cars or send them Thursday, Thursday night or Fri- 


day A.M. Our guarantee! 
buyers and sellers. 


You must be satisfied. 
Call us for reservations and accommodations. 


Plenty of 


UNiversity 19773-28457-28458 
C & M MOTOR SALES 
14550 LIVERNOIS 
Detroit, Michigan 
Owners: Herb Calfin, Manvel Feldstein 
Doing Business From Coast to Coast 
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CADILLAC-OLDSMOBILE 


PARTS and ACCESSORIES 
Hard-to-Get Parts 
Orders Filled Day Received 


DISCOUNT TO DEALERS 
RUND MOTORS, INC. 


3725 Grand River Detroit 8, Mich. 
TEmple 1-3700 





_____ DISTRIBUTORSHIP WANTED —__ 


ADDITIONAL ITEMS WANTED FOR DIS- 
TRIBUTION. We are at present selling 
first-class truck accessories and desire 
allied items. Our highly trained sales or- 
ganization is in direct contact with auto- 
motive dealers throughout the country. 
We can sell it—What have you? Box 
2412, c/o Automotive News, Detroit 26. 


WILL TRADE 


HOUSE TRAILER WANTED—Will swap 
fine, fully restored 1914 Chalmers, 5 new 
tires, low mileage; wonderful advertising 
car, especially for Chrysler dealer. Photo 
on request. Don Ephlin, Box 436, Ma- 
hopac, New York. 


AUTO EQUIPMENT FOR SALE 











AUTOMOBILE TOW BARS 
TOW BAR SALES COMPANY 
Factory Distributors 


100 8, CLINTON ST. 
ANDover 8888 


CHICAGO 6, ILL. 
DORchester 8373 





SHOP EQUIPMENT FOR SALE 


IMMEDIATE DELIVERY—New and used 
steel parts bins, hundreds in stock, Also 
large stock of new and used benches, 
cabinets, safes, tool boxes, grinders, elec- 
tric tools, fender hammers, air compres- 
sors, spray painting equipment, vises, 
welders, lockers, shelving, etc. We ship 
everywhere—your inspection and inquiries 
invited. Machinery and Equipment Ex- 
change, 3400 W. Fort St., Detroit 16, 
Mich. Phone TAshmoo 5-2310. 


SEVEN (7) Lyon parts tables, No. 1, al- 


most new, $77 each, f.o.b. Meridian. 
Complete with all glass shelves. Reliable 
311, Me- 


Chevrolet Company, P.O. Box 


ridian, Mississippi. 


FOR SALE—Practically new 1948 frame 
machine, wheel and hub straightener. Box 
_ 2435, c/o Automotive News, Detroit 26. 


ONE MODEL 330 Bear heavy-duty dynamic 
and static wheel balancer including all 
adapters to handle passenger car and 
truck wheels. One Model 33 Bear dy- 
namic and static wheel balancer for pas- 
senger cars. One Bean machine with 
heavy-duty front section to fit all Bear 
axle press parts, complete with all tools 
and gauges. One new Ferguson tractor 


neon sign. Bowie Motor Company, Ford 
Dealer, Monroe, North Carolina. Phone 
256. 





ANTIQUE CARS FOR SALE 


1922 DODGE TOURING SEDAN with sta- 
tion wagon body. Motor, body and tires 
in good condition. Make offer. Slifkin’s 
Auto Exchange, 725 Market Street, Steu- 
benville, Ohio. 


NEW LINES WANTED 


LINES WANTED. Automotive, industrial 
and hardware lines by capable manufac- 
turers’ representative. Indiana and Mich- 
igan. Box 2423, c/o Automotive News, 
Detroit 26. 


AIRPLANES FOR SALE 


1948 STINSON STATION WAGON, pri- 
vately owned, purchased new April 16, 
1948; only 16 hours including factory 
delivery. Maroon. Cost over $7,000, in- 
cluding factory equipment. $5,000 takes 
it, a real bargain for someone. L. B. 
Costlow, Chevrolet Dealer, Johnstown, 
Pa. 

1941 TAYLORCRAFT FRANKLIN’ EN- 
GINE, nearly perfect, $1,200. One of 
the finest small planes ever built. You 
will be amazed at its condition and per- 
formance at that price. Always privately 
owned. Run less than 400 total hours. 
L. B. Costlow, Chevrolet Dealer, Johns- 
town, Pa. 


FARM IMPLEMENTS WANTED 





COMBINES WANTED 
IMMEDIATELY! 

Price No Object—Top Best Offer 
Reward for Lead to Location of 
New or Used Machines 
10, 12, 14-Foot Popular Makes 


Self-Propelled. Desperately 
Needed 


Wire Collect: 


Continental, 
Sturgis, S. D. 





MISCELLANEOUS 
ENGINE REBUILDING — Crankshaft 
grinding and metalizing. John P. 


Hughes Motor Co., Inc., 
St. Lynchburg, Virginia. 


GOLD MEDAL MIMEOGRAPHING — Im- 
proves customer follow-up. Specializing, 
letters, lc government postcards. High 
quality. Low prices. MACKIE, 81 Dales, 
Jersey City 6, New Jersey. 


CRUISER—Stylecraft, 1947 custom model, 
length 27 feet 4 inches, beam 11 feet, 
draft 22 feet. Sleeps four. Power— 
Chrysler Crown 115 H.P., fully equipped 
including winter cover. Run less than 20 
hours. Looks like new. Price $5,800. 
(Ordered larger boat.) Cloyd W. Wagner, 
Packard Agency, Massillon, Ohio. 


300 Commerce, 





WANTED — INFORMATION 
As to the Whereabouts of 
RAYMOND I. STEN, 

4570 N. 2nd St., St. Louis, Mo., or 
337 Ocean Parkway, Brooklyn, N. Y. 
Posing as a Jewish Reverend; 

Or a 1947 HUDSON BLACK 4-DOOR 
Motor No. 17159421, 

Illinois State License No. 503-181—’48 
SHAPS MOTORS 
3737 Broadway — Chicago 13, Ill. 





AUTO AUCTION 


DETROIT’S BIG INDOOR AUCTION 
Held in Comfortable Sales Arena of 20,000 Sq. Ft. 


WEDNESDAY, JULY 28th ... 12 NOON (DST) 
(And Every Wednesday Thereafter) 


@ Col. Bill Nagy, Auctioneer, ““Michigan’s Best” 
@ Auction Arena in the Heart of Downtown Detroit 
@ Low Auction Fees—$5.00 and $10.00 


@ Open All Night—Bring your cars Tuesday night or 
early Wednesday 


@ Hotel Reservations Made Upon Request 


APTCO AUTO AUCTION 


124 SPROAT ST. 


(Between Cass and Park Aves.) 


DETROIT 1, MICHIGAN 
TEmple 3-2044 TEmple 3-3129 


BUY AND SELL 


With “Mac, the Liberal Scotchman” 
(Archie McClelland) 


AUCTION 


EVERY THURSDAY (1 P.M., E.S.T.) 
(DEALERS ONLY) 


CHARLIE “(WHEEL AND DEAL”? McCARTY 
(PROMOTER) 


H. C. TURNEY AUTO SALES 


156 E. CENTER ST. - AKRON, OHIO 
Phone BL. 3127 








EVERY THURSDAY—12 NOON 
WHOLESALE ONLY 


AUTO AUCTION 


(For. Dealers Only) 
AT EARL A. SCHOTTS 


2300 READING ROAD 
Tel.: 


CINCINNATI, OHIO 
Woodburn 3060-0392 


Auctioneer: Pat Patterson 
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Columbus Auto Auction 


EVERY FRIDAY .. . 12 NOON 


DEALERS ONLY 


ART GRANDI JOE KNOP 
Auctioneer Sales Manager 


Greater Columbus Auto Mart 


935 Gladden Road 
COLUMBUS, OHIO 





Send Automotive News to Address Below 
for One Year $8 [_] or Two Years $14 [[] 


for which check is attached [_] or send bill [_] 
AUTOMOTIVE NEWS, PENOBSCOT BLDG., DETROIT 26, MICH. 


TRADE CONNECTION: 


Car Dealer (J Truck Dealer [J Manufacturer [j 
Insurance [] Financial [] Supplier — 
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7-26-48 





OPERATORS AND DRIVERS 
EVERYWHERE ACCLAIM_IT! 
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THE NEW 
INTERNATIONAL STANDARD OF THE HIGHWAY 


nternational’s ‘“‘New Standard of the Highway,” Model KB-8-1, was first 
delivered to over-the-highway operators early this year. THE KB-8-1—READY FOR THE ROAD 
Senn RC PRICE Engine: International Red Diamond 401; brake 
For its power to climb hills faster and to maintain rigid schedules. HP 140. Wheelbase: 137, 149 and 16] 
Because it carries more load without exceeding its gross weight rating inches. Transmission: 5-speed, over-drive or 
than trucks with the same power but more chassis weight. direct in fifth. Rear Axle: Single-speed or two- 
speed. Brakes: Heavy-duty, extra-capacity, 
hydraulic, hydrovac actuated, or air brakes. 
Fuel Tank: Large capacity, safety type. Gen- 
erator: 300-watt, 6-volt for fast charging. 
Cab: International; seat and back adjustable; 
sponge rubber cushions; dual windshield wipers; 
tachometer; marker lights; hand-control valve 
and connections for semi-trailer brakes. Tires: 


Motor Truck Division 10.00 x 20. 


INTERNATIONAL HARVESTER COMPANY KA 


180 North Michigan Avenue Chicago 1, Illinois 


The KB-8-1 is but one more instance in the long history of vehicle pioneering 
that has given International Truck dealers that extra ‘‘edge” that makes the 
International Franchise today’s most valuable in the truck industry. 

Quality Trucks! A Complete Line! Expert Truck Specialization! Personnel 
Training! Merchandising Support! Advertising! 

That’s a summary of International Dealer Support. 

For the complete story address 
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Tune in James Melton on “Harvest of Stars.’’ CBS Wednesday Evenings. INTERN mac \ AL 








